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United Chandlers brings together ten of North America's premier ship supply 
companies to give you the complete ship supply service you demand.

With over 500 years cumulative experience in ship supply, United Chandlers
can service your vessel's needs wherever it is needed.

Our teams of supply professionals are here 24/7 to ensure your vessel receives the
care and attention it demands. United Chandlers partner companies are specialists in

professional vessel supply and chandlery whether from Montreal to Vancouver;
from Philadelphia to Mobile, or from Houston to California.

United Chandlers is the only ship supply option you should consider if you want quality,
variety of products, a team that knows your needs and is ready to help and a chandlery 

professional that will ensure your ship is supplied ahead of time and within budget.

United Chandlers
Strength in depth and quality

DELAWARE SHIP SUPPLY Philadelphia ~ R S STERN Baltimore ~ PELTZ MARINE Norfolk
SEAGULF MARINE Montreal, Halifax, Great Lakes ~ TRITON MARINE Vancouver ~ KAMIL SHIP SUPPLY Mobile

EMS SHIP SUPPLY USA LTD Houston ~ HARBOR SHIP SUPPLY Los Angeles, San Francisco, Portland, Seattle
LIBERTY MARINE SERVICES Florida ~ KLAUSEN-GESTBY  Boston

Innovation, integrity and unity,
our key to quality service in North America

Call today +1 (312) 895-4551
www.unitedchandlers.com

sales@unitedchandlers.com
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Welcome to 2009, the first edition of our magazine for the new year
and my first opportunity to be in touch with you as your new President.

The new year has certainly started briskly and I am happy to report
to you that I have been very busy on your behalf.

Already I have had business meetings in Brussels, Malta, Dubai,
London and Copenhagen and towards the end of last year I had the
opportunity to visit Istanbul and see for myself the preparations for
our 54th ISSA Convention & Trade Exhibition that we are holding
there in October.

Plans are well advanced and registration opens shortly. I do hope
that as many members as possible will be in Turkey where our theme
– Bridging to the future – reflects the new dynamism in ISSA.

However, looming over us all is the quite extraordinary state of
world shipping which, along with the mess the banking industry in the
West has engineered, means our industry has to take stock of how
we operate and how we keep afloat during these stormy times.

I have already alerted the ISSA Executives to the need for a con-
sidered response to the global downturn. We will be offering mem-
bers practical help and support during these difficult times which, I am
sad to say, I am sure will last for longer and be more painful than many
pundits would have us believe.

Although ISSA as a trade association does not actively take part
in commercial operations, even the most conservative of our Board
Members agrees that we have to think of innovative ways to support
members commercially during the tough times we all face.

To this end we will be running a practical workshop in Istanbul that
will equip you to deal with the difficulties you face in your day-to-day
operations – one other good reason to sign up for Convention!

And talking of Istanbul, we plan to run the 3rd of our ISSA Edu-
cation Level 1 Seminars there in the run-up to Convention.

I place great store by education and training and certainly the two
members of my own ship supply team who attended the 2nd Seminar
benefited greatly from the experience.

Full details will be circulated by the Secretariat and if you have
anyone suitable to take part then do please sign them up.

I am delighted to say that the 2009 Edition of our famous ISSA
Ship Stores Catalogue has now been published.

It is handsomely bound in two volumes in a slip case and with the
popular CD already inside and is a worthy successor to the many thou-
sands of copies of our Catalogue already on ships and in purchasing
offices worldwide.

Please see further details about the Catalogue elsewhere in the
magazine.

Building on the success we have enjoyed over the past nine years
under my distinguished predecessor Wim van Noortwijk, you will be
pleased to know that I am busy conducting a root-and-branch review
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that I am busy conducting a root-and-branch review
of ISSA’s operations to see how they can be improved
still further and add value to your membership
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of ISSA’s operations to see how they can be improved still further and
add value to your membership.

My talks in Brussels with the key Customs authorities of the world
has greatly encouraged me to seek to develop our ISSA Members
Quality programme to the point where those with the Quality Certifi-
cate are viewed as reliable partners with Customs who gain commer-
cial advantage worldwide from the programme.

This is very much in the development stage but it bodes well not
only for the future of the Quality programme but a new spirit of co-op-
eration between our industry and Customs authorities around the world.

I hope to meet as many members as I can in my travels around the
world and I always welcome comments and feedback on the Associ-
ation and its operations and ideas of what else we can do for you. Feel
free to e-mail me direct: jens@anchorole.dk

Best wishes.

Jens Olsen
ISSA President
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support during these difficult times which, I am sad
to say, I am sure will last for longer and be more
painful than many pundits would have us believe
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Despite its geological prestige and global bunkering presence, the small coun-
try of Gibraltar is short of space in terms of its ability to conduct ship services
for port calls. Tarik Shipagents & Bunkering Services has found that the con-

tinued growth of business has resulted in overcapacity at the port, even in the face of
a global recession.

Ernest Morillo, Shipping Manager, said: “There is limited space in Gibraltar, and the
area in the straits is so full of demand that we can’t cope with any more business.
What we’re missing out on is the other side of the bay because we’re simply not big
enough for shipping, there’s not enough space.”

While the bunkering business dominates the country’s shipping activity, the ship
chandlering sector remains fairly small in comparison. However, companies are looking
to offer supplementary services to take advantage of the large number of ships an-
chored on the eastern side of the Rock as they lie in wait for an available bunkering slot.

“There is another line of business that we’re looking to develop and that’s the off-
port limits – crew changes, slowdowns, stores and spare parts. Because of the amount
of time vessels have to wait for bunkers, we can offer other services like crew changes
and stores, and we can get crew within 24 hours because of the proximity to the air-
port. Everyone has a tendency to regard Gibraltar as just a bunkering port, and it is
mainly, but not solely, and we are looking to expand in this market.” ■

Rock hard determination

The Danish Shipsuppliers Association has been suffering in silence
as the number of its members has dropped dramatically from 36
to just 18 in the space of 10 years. Jens Olsen, Chairman of the

Association and the newly appointed President of ISSA, indicated that
for Denmark’s smaller ports, such a dramatic reduction in the number of
suppliers might have meant an improvement in trading conditions for
those that survived, however, this notion certainly did not transpire.

He said: “The larger Danish ship supplier companies, together with
suppliers from other countries taking advantage of improved logistics
operations, have taken away any such advantage. Therefore suppli-
ers in Rotterdam and Hamburg can easily supply ships in Danish ports
with little logistical problems.

“As well as local competition, demands from the authorities means
today’s ship suppliers need to be fully conversant with the latest EU
rules and regulations as interpreted by the Danish Government, and
small suppliers find such demands hard to meet,” he added.

With finance tight, Mr Olsen also recognised the need for suppli-
ers to remain vigilant to their customers in trading, and that extreme

caution should be taken when supplying products or services to any
unknown vessels, alongside the limitation of just 30 to 45 days’ credit. 

“Denmark has unique strengths regionally, however, most Danish
ports can be considered gateways to locations further afield such as
the Baltic Sea and Swedish ports, and evidence of ship supply oper-
ations around Skagerrak – Great Belt and Oresund support this view,”
Mr Olsen revealed.

He added: “The Association is certainly not complacent when it
comes to monitoring the decline in numbers. Plans are afoot to tackle
this ‘dwindling number’ problem and seeks to increase the membership.
Although there are no specific threats to the ship supply industry in Den-
mark, the smaller the national association becomes, the less notice will
be taken of it by the Danish Authorities. This is our greatest concern.”

Future plans for the Association, however, include inviting ship
supply companies to join, with the hope of increasing its members. Al-
though this has always been prevented by the Association’s constitu-
tion until now, a relaxation of the rigid rules means a bright future
beckons for Denmark. ■

Making its mark







Seeing the safe way through
Norwegian ship supply is renowned for its extensive commit-

ment to safety and maintaining quality standards across the
industry, and with recently implemented regulations for lifeboat

standards, is dedicated to proving itself a valuable market model for
safety equipment.

Oyvind Sundgot, Marketing Director at Brude Safety, underlined
the company’s prominence in the ship supply sector and its dominance
of Norway’s market share of complete safety packages, as well as the
highest market share of Marine Evacuation Systems in Europe.

As the financial shake-up threatens international ship supply op-
erations and concern over falling maintenance levels hits the roof, Nor-
way’s ship supply sector is at particular threat if the sufficient supply
of safety equipment is overlooked, or the rising cancellation of new-
build orders impacts heavily on the supply market.

Mr Sundgot acknowledged that a fall in maintenance standards is
“always a possibility, but will hopefully not happen.” He added: “Our
opinion is that ship owners and operators have been increasing their

focus on safety equipment. From Brude’s point of view we have a lot
of frame agreements with ship owners, focusing mainly on standard-
isation of safety equipment.”

Norway is set to place greater emphasis and legislation on its
safety equipment as the industry risks falling below standards for
maintenance and safety as a result of cutting back on expenses, and
the country hopes to push for this urgent attentiveness in its manu-
facturing and supply markets. ■

The Ship Supplier spoke to the President of the Spanish Ship
Suppliers Association (AESMAR), Rafael Fernandez, about his
new vision for an active association. He is pictured with the rest

of the AESMAR Assembly

At your most recent General Assembly, you presented a new
vision to your Association. What brought about this new approach?

“The ports of Spain are becoming more global, more open. This
brings us more business, but also the increased need to ensure a
smooth operation and access to the vessels. We need constant gov-
ernment dialogue to make our voice heard and establish ourselves as
trusted partners for the authorities. Only then can we ask for better
regulation and harmonised rules. Such an approach is in line with the
work of our European committee OCEAN and our international lobby
efforts in ISSA.”

What are you plans exactly?
“Most recently, we reinforced our dialogue with the Customs Au-

thorities in Madrid through bilateral meetings offering cooperation, op-
eration expertise and support in exchange of an ‘open ear’ to our
problems.  This ‘open door’ must now remain open. We have immedi-
ately formed an AESMAR Working Group for Customs Affairs and up-
graded our secretariat operations.”

What role does ISSA play for Spanish ship supply?
“ISSA matters tremendously. It is the backbone of our industry

supporting us with valuable tools such as the ISSA Quality Standard
and the ISSA Register. We are grateful that we can also count on the
support of ISSA on our ongoing discussions with Gibraltar, where ISSA
is simply an indispensible negotiator for us. We greatly approve the
new orientation of ISSA to speak to international organizations like
the WCO, the IMO and the United Nations.”

Thank you very much for your comments and good luck. ■

Thriving as always, ship supply in Greece is still up and running
with a substantial tail wind, and while the figures for ship supply
might drop marginally as a result of market downfall, the volume

is still there.
E&A Papageorgiou Volos Ship Suppliers has expanded rapidly

since its inception in 1979, and now boasts operations in Piraeus,
Volos and Thessaloniki as one of Greece’s premier ship supply com-
panies serving Eastern Mediterranean ports and the Black Sea region.

Its offices, warehouses and refrigeration rooms have grown ex-
ponentially over the years, and supplying provisions, technical and
safety equipment, bonded services, and deck, engine and cabin stores,
the company also offers out-of-port limits throughout Greece and
prides itself on its continuous development.

The company remains resiliently optimistic about its future ship
supply operations, despite the global recession: “Our large business
volume allows us to buy directly from Greek factories, thus enjoying
significant economies.

“We have invested in information technology and this infrastruc-
ture provides us with the capability of offering the highest quality of
services since it allows effective monitoring and control of all activities,
as well as the efficient organisation and operation of the company’s
departments,” it stated.

Due to the high volume of ship supplies it distributes, the com-
pany is confident that it will continue to define the successes of Greek
ship supply through its continuous expansion and investment in the fu-
ture upon an eventual rebalance of the markets. ■

Speaking volumes
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“Our investment in
a strong and active
association today is
our economic benefit
tomorrow”
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German ship suppliers are standing to at-
tention in light of the economic abyss,
and hope to resiliently fight global

downturn by maintaining the German Shipsup-
pliers Association’s 140 members at its current
level, according to Hennig Engels, Association
Chairman.

“The shipping industry has had a lot of
problems. We have, however, seen few signifi-
cant negative effects because the problems of
owners and shipyards have not reflected our
market situation up until now. For many years
we have had to suffer under bad payment
terms, but this problem will become even worse
in the future, and all suppliers will have to con-
trol debt very carefully,” he said.

While the Association remains strong and
the German ship supply market proves healthy
and buoyant, the global recession is a cause for
concern for the country’s shipping activity, with
a variety of legislative issues currently affect-
ing the Association’s members.

Mr Engels indicated that export refund mat-
ters are under the spotlight, alongside VAT and
tax issues that are complicating trade opera-
tions for the country’s suppliers. However, im-
plementation of the Modernist Customs Code

in 2013 will simplify legislative and administra-
tion procedures involved in the ship supply mar-
ket, and will provide protected fluidity of
international trade.

In its strive towards greater industry vigi-
lance, the country is looking to the longer-term
recovery of the shipping markets by investing
in the future. “The German government has
agreed to invest a great amount of money into
the harbour logistics and infrastructure meas-
ures in the coming years to upgrade the posi-
tion of German ports, and this investment
should increase the calls of ships in our region,”
Mr Engels revealed.

The Chairman added: “However, it will be a
long way to survive the global crisis and we all have
to invest greatly in effort. After 42 years in the
shipsupply business, I have lived to see so many
changes and ups and downs which we more or
less all survived. It is a hard time for the world, but
maybe it will be a good experience for all of us.”

German thinking is positive thinking, so it
seems, and the country’s ship suppliers are op-
timistic about the future and are attuned to the
need for greater effort to be made in order to
subsist through the difficult period of downturn
that stretches ahead. ■

Germinating a greater sense of vigilance
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From 10th to the 13th of February, the European Commission
and Customs authorities from all across the EU met with Italian
ship suppliers and visited the port of  Genoa, Italy.

Acting on an invitation from OCEAN, the Organisation of EU ship
suppliers, and ANPAN, the Italian Shipsuppliers Association, over 20
delegates from the European Commission and 10 different EU Mem-
ber States held talks in Genoa for three days on the issue of the Mod-
ernised EU Customs Code.  

With the support of Italian organizations like ANASPED, ATRI and
companies like Costa Crociere, Ligabue Catering and Nuova Darsena
Shipsuppliers, delegates went on a fact-finding mission which included
a tour of the port of Genoa, meetings with local port authorities, port
operators and other economic operators to discuss the practical ap-
plication of European customs law now and in the future. 

Delegates also learned about the operational procedures of eco-
nomic operators in the port of Genoa and learned about the day-to-
day concerns in meetings with the Chamber of Commerce, ship
supplier representatives, freight forwarders, and maritime agents. After
the meeting, Alfredo Tosato, the Chairman of ANPAN, said: “This
meeting was our practical contribution to the somewhat theoretical
discussions in Brussels. We wanted the EU Commission and Member
States to see what ship supply means in practice, why we matter so
much for maritime trade, why we are a trade that is different from oth-
ers which needs special consideration, dedicated rules  and  proce-
dures,  with common  application  all over  the European Union. I
believe our voice was heard loud and clear”. 

Michael Lux, Head of Unit in the European Commission’s Cus-
toms Department concluded the meeting by saying: “Through OCEAN

and ANPAN we have obtained a better understanding on what ship
supply is and why it matters in maritime trade and what the practical
day-to-day problems in shipsupply are.” 

The European Commission and the Member States of  the Euro-
pean Union are looking forward to continuing our good cooperation
searching for real and meaningful trade facilitation for the benefit of
all  European economic operators, including ship supply. Economic
operators can always count on  our support.” he added. ■

European ship supply can count on our support

Vito Totorizzo, Chairman of ANASPED (Consiglio Nazionale Spedizionieri
Doganali) and Vice Presidente CONFIAD (Confiand Paneuropean Network);
Alfredo Tosato, Chairman of ANPAN (Associazione Nazionale Provveditori
Appaltatori Navali) and Vice Presidente OCEAN; Michael Lux, Direttore
Generale TAXUD - EC MCCIP; Paolo Pissarello, Vice Mayor of  Genova
and Giambattista D'Aste, General Secretary of Authority Port of Genova
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“I sometimes get funny looks
when I tell people that what
we are doing in OCEAN

dates back to the US constitu-
tion,” said OCEAN President
Stefan Ericson when The Ship
Supplier met him for an exclu-
sive interview to enquire about
the role of the ISSA’s European
committee – OCEAN – the or-
ganisation set up to protect the
economic interest of European
shipsuppliers.

Quoting the US Constitution,
namely: "Congress shall make no
law … abridging … the right of
the people peaceably … to peti-
tion the Government for a re-
dress of grievances,” he added:
“That’s what OCEAN does”. Hav-

ing worked many years on the OCEAN Board, the Swedish President
considers the work OCEAN plays in showing European legislators in
Brussels the impact their ‘regulation frenzy’ will have on the ship supply
business. “With OCEAN, we can coordinate structure and organise our di-
alogue with key European decision makers. We pool our resources – this
makes economical sense to me,” he told The Ship Supplier.

Mr Ericson also pointed to the uniqueness of the Brussels’ machine
which boasts more than 2,600 interest groups; 27 permanent repre-
sentations to the EU; 200 offices of regional representations; more than
350 companies and banks and more than 150 consultancy offices:
“Don’t forget,” he says, “nowadays more than two thirds of all national
legislation has its origin in Europe and issues of interest to ship supply,
like customs legislation, is mostly decided at European level.  Today, hav-
ing a European voice is more important than ever before.

Mr Ericson is supported by Vice-President Alfredo Tosato from
Italy and a Board of national associations which meets twice a year.
Furthermore, the group has two active working groups on customs
and veterinary affairs. OCEAN gets administrative support from the
ISSA office in London while its lobby efforts are conducted by its of-

fice in Brussels. OCEAN is invited to participate in all major commit-
tees and groups relevant to the ship supply business. This includes
Customs Affairs, veterinary Issues, legislation on excise duties and
maritime security.

“OCEAN brings about tangible results which reduce our costs and
make our day-to-day operation faster and easier. The two secretariats
in Brussels and London work well together and this united force
strengthens us. Our Working Groups bring about the technical ex-
pertise necessary for our work with the European administrations. The
future of European ship supply is in good hands thanks to the work of
OCEAN,” the President said. ■

Admiral Harding settles into new premises
The beginning of March saw Admiral Harding Ltd commence op-

erations from its new premises, after months of searching, plan-
ning and building and weeks of moving stock.

Very quickly after the merger of Admiral Marine Supplies Ltd and
Harding Brothers (SC) it became apparent to the Board of Directors
that the premises they were occupying were far too small for Admiral
Harding’s vision of their future and so, the search began for premises
that would be large enough to cope with their expansion programme.

According to Bob Blake, the search culminated in the company
“moving into a 42,000 sq ft warehouse, including 3,000 sq ft of mod-
ern, environmentally friendly refrigeration - three times larger than their
previous home.

“When you walk into the building the size takes the wind out of
your sails and it enables the staff to work in improved, less cramped
conditions,” he told The Ship Supplier. “The additional space en-
ables us to hold more stock which will help strengthen our existing

global buying power.  This, in turn, should improve the company’s
competitiveness during these difficult times. It also gives us more
space to store our customer’s spares and many other commodities
for onward shipment”.

He added: “The offices have been purpose built to our exact re-
quirements, enabling us to streamline our operation, in line with both
our customer’s requirements and legislation.”

After weeks of meticulous planning the move into the new prem-
ises went smoothly.  The stock was gradually moved over to the new
premises throughout February with the offices being moved during
the last weekend of February.  Bob Blake is particularly proud of his
loyal staff: “The staff have to be congratulated on their assistance
during the move and their patience and understanding during the
months when we have been overloaded at our old premise was noth-
ing less than would be expected from the ever-increasing members
of the Admiral Harding team”. ■

Astrong and reliable reputation never goes amiss in the world of
ship supply, and Spanish suppliers are certainly seeing the true
colours of trading as long-established and dependable com-

panies show themselves to fare better through harder times.
With increased competition abound, suppliers are looking to stretch

their margins as wide as possible while cutting costs as much as possi-
ble in a bid to retain customers and offer attractively-priced products.
And in a country of such ship supply abundance as Spain, it’s imperative.

With over 40 years of business under its belt, Cisam has realigned
its focus on quality staffing – for refinement of human capability and
competence is going to be the major objective for today’s industry.

“We have a very motivated and committed team to face the con-
stant challenges in the industry, and we are in constant search of new
sources to improve our competitiveness both in prices and branding,”
the company stressed.

With its strategic location in Barcelona, Cisam provides ship sup-
ply services all over Spain and to many additional ports in Europe, and
with a philosophy of “constant steady growth”, the company is confi-
dent that Spanish ship supply has a long life ahead of it despite the
threat of consolidation to smaller business operations. ■

Steady growth
for Spain

Representing the Interests of European Ship
Supply - OCEAN is vital for our industry!





As part of our continuing pledge to provide cutting edge comment,
we assembled three of Greece's brightest and most dynamic ship
owners around a board room table to debate key issues affecting
their industry. High on the agenda was the global financial crisis
that has gripped the shipping industry. How severe is the situation
and what options do ship owners and their banks have if they are
to survive? After all, a strong owner base is essential to suppliers
winning business and getting paid.

Chaired by Ship Supplier Publisher Sean Moloney, the round table par-
ticipants were Harry Vafias, CEO of StealthGas Inc, Ion Varouxakis,
CEO of FreeSeas Inc and Michael Bodouroglou, Chairman and CEO
of Paragon Shipping Inc. 

If any of our readers have comments to make on the issues under dis-
cussion or the panellists' replies then please email them to
smoloney@elabor8.co.uk and we will include them in future issues. 

Sean Moloney
The market is in meltdown with Capes dropping from $232K per day
to levels as low as $1K. How serious has the situation become?

Ion Varouxakis
We have seen this before and I remember in 1999 when we saw

rates at these levels and Capes were earning less than Handy Size
vessels. We have seen it before. Capes were worth $35m to $40m
then and six months later they were earning $1k per day. Now there
is a rational expectation that the market will go to levels higher than
historically.

Harry Vafias
That’s a very good comment – expectation. When it happens we will
see. All the expectations up until now have been wrong either upwards
or downwards.

Sean Moloney
How responsible are the banks for the current financial crisis and what
can ship owners do to improve the situation?

Michael Bodouroglou
It is much worse now that ever before. The banks are responsible for
what has happened which was due to careless lending and easy
money for everybody. Of course the banks have big problems of their
own. Many banks are fighting for their own survival and this makes
the environment in which we are operating as ship owners much
harder to deal with because of the banks’ own insecurities. No pre-
dictions can be made at this moment, we will have to wait and see
how they play the game.

Greek Round Table
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Sean Moloney
But do they have an element of responsibility to the shipping industry
seeing as they were there benefiting from the industry and lending all
the money in the good times?

Michael Bodouroglou
Absolutely but as a banker friend of mine said to me, they are very
good at giving you an umbrella when the sun shines and taking it away
when it rains. There have been many cases of such behaviour by the
banks and there is no reason, unfortunately, not to expect similar be-
haviour by at least a number of banks in today’s situation which is
worse for everybody

Sean Moloney
Harry what are your views?

Harry Vafias
I think the banks are responsible for at least 80% of what is happen-
ing and I am talking about banks in general not just the shipping
banks, and mainly because of the sub prime which started the whole
mess in the first place. I agree with Michael that today the banks are
not very well capitalised so when they have a chance to take in cash
or squeeze owners for cash when they breach their loan covenants or
when a charterer defaults, they will scrutinise the loan agreement in
great detail and whenever they have a chance to ask for money they
will. In very few circumstances they will be cooperative and flexible.
Don’t forget a lot of these banks that have been lending to ship own-
ers have been virtually nationalised as a result of the crisis. This means
that an element of their shareholder base and their boards are the
states themselves and they don’t care about shipping. And when you
have difficult loans they prefer to just to write them off as a loss rather
than stick with the owner who in three to four years may recover all the
money if the market changes.

Sean Moloney
What is the downside for shipping, ship owners and the banks?

Harry Vafias
If the banks start to arrest ships and foreclose deals then owners will
lose their assets – that’s the bad thing for the owners. For the banks,
again it is the same. Instead of recouping a loan that was worth
$100m they may only recover $60m. But it all depends on the per-
centage of the shipping portfolio in relation to the bank’s total portfo-
lio. If a bank’s shipping portfolio is 2% of its total portfolio, then they
won’t really care but if the shipping portfolio is greater, then I guess
they will look at it much more thoroughly. 

Sean Moloney
Ion, do you think this will bring about drastic changes to ship
owner/bank relationships?

Ion Varouxakis
Well I think we will go back to what was happening 30 years ago. In
the last few years, banks relied on charters and were banking on
pieces of paper to finance acquisitions. What I think will happen is that
a lot of operators and charterers will be wiped out through this crisis:
they will be the biggest victims. The first to go bankrupt will be the op-
erators and the charterers followed then by the owners. Which ship
owner in his right mind is going to charter a ship again for two or three
years to any charterer when at the first sight of a storm they come to
renegotiate? And which bank in their right mind will bank on the
strength of the charterer in the future? So I think we will go back to
the situation where owners will be working mostly spot, voyage by voy-
age. And if you read the charter parties they are geared towards being
based on a voyage by voyage basis. So the banks will go back to name
lending rather than banking on pieces of paper which was what hap-

pened for generations so the owner who is able to weather the storm
and who has the resources to be perceived as being able to weather
the storm will be the one who will get the credit. I think we will go back
to what was happening many years ago, a situation a lot of us haven’t
been through but it will be a logical consequence should this situation
not improve sometime in the near future. Of course if we see some re-
covery earlier than most people fear, then maybe we will see some
stabilisation and not have the terrible scenarios people are predicting.

Sean Moloney
But the industry is a different animal than it was 30 years ago.

Ion Varouxakis
I think we are going to be going back in time. You see throughout the
world, attitudes that existed 30 or 40 years ago. Sophistication will
exit the system and it will be back to basics.

Sean Moloney
What are your thoughts Michael on the move back to the spot markets?

“Many banks are fighting for their own survival
and this makes the environment in which we are
operating as ship owners much harder to deal with
because of the banks’ own insecurities. No predic-
tions can be made at this moment, we will have to
wait and see how they play the game”
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Michael Bodouroglou
I am not sure what you mean that shipping is a different animal now.
Shipping hasn’t changed that much – it continues to be a cyclical busi-
ness and we have had similar crises in the past although maybe the
fundamentals altered for different reasons. During the last big crisis of
the 1980s, some of the banks, mainly American, closed their portfo-
lios altogether, while other banks most of them European, stayed with
their clients and weathered the storm with them and they profited
again in the long term. So if you ask me whether the banks have hope-
fully learned the lessons of the 1980s in order to formulate their
strategies of today, I don’t know but I hope so because the scenario
that Harry described of the banks foreclosing is a loss making situa-
tion for all parties.

Sean Moloney
Because of that inability to get easy cash now, the industry has always
looked to that paradigm shift where the massive cycles disappear and
shipping is able to service demand more on a stable level. Will this start
to happen as owners are forced to reign in their buying activity?

Michael Bodouroglou
It depends on the individual ship owner and his individual company.
There are companies that are better positioned than others. Compa-
nies that are exposed in their lending and are not cash rich will defi-
nitely cut down on buying ships; they will baton down the hatches and
try to survive the storm. Others, which are less exposed, but who have
retained cash or who have retained a manageable balance sheet, will
be in a much better position to weather the storm and as always, there
will be winners and there will be losers – people who will go out of

business and people who will take advantage of opportunities. It’s a
fact of life.

Ion Varouxakis
There is no doubt there will be a hierarchy of risk: those with new-
buildings being the highest followed by companies with Capes but
each case is different depending on the capitalisation involved. But
there is no doubt that newbuildings are a total loss.

Sean Moloney
What about the public companies like yourselves?

Michael Bodouroglou
Again, I will not distinguish between public and private companies; a
balance sheet is a balance sheet and it doesn’t matter if you are pub-
lic or private. So the main thing I would look at is a company’s balance
sheet and the exposure it has to the markets it serves and its ability
to capitalise.

Ion Varouxakis
There is a difference because with a private company there is no bal-
ance sheet but a personal guarantee. In most cases with private com-
panies you don’t bank with a balance sheet, you bank with a personal
guarantee. 

Michael Bodouroglou
You’re right but the point I was trying to make is that there are a num-
ber of private companies who are in much more difficult situations
than many public companies as there are many private companies

“There is no doubt there will be a hierarchy of risk:
those with newbuildings being the highest followed by

companies with Capes but each case is different
depending on the capitalisation involved”
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who are also in a much healthier position than many public compa-
nies. This is the point I was trying to make that it is not public versus
private. I know a lot of private owners who made a lot of money in the
upside and they risked all this money and went ahead and ordered
newbuildings at very high prices without having secured financing.

Sean Moloney
So will we see a swathe of bankruptcies going forward?

Harry Vafias
It all depends if their banks are cooperative, but as I have said, unfor-
tunately, the banks that will be cooperative and patient are very few.

Ion Varouxakis
The Greeks learned their lessons from the 1980s because very few
Greeks financed their ships with American banks this time.

Harry Vafias
It’s not because they learned their lessons, it’s because the American
banks aren’t lending any money.

Ion Varouxakis
And also the American banks learned their lesson as well and now
we will see a new situation. But how will the German banks behave?
Also, if you look at the nationalised banks, what does being a nation-
alised bank mean? Will they care about the Greek ship owners when
they sell the assets or do they care about the British home owners?
Will it be a political decision? That is a question we have to wait to see
answered.

Michael Bodouroglou
Some banks are more relaxed than others and vice versa. I think for
the moment, most banks have not yet developed a clear strategy on
how to deal with the situation. They are currently in a policy making
process. It is too early for them to make a decision.

Harry Vafias
The majority of the banks will decide what to do by the end of the first
quarter of 2009 so whatever happens if there is going to be blood or
if it is going to be quiet, we will know very soon. By Feb or March you
will see the bankruptcies or you will not.

Sean Moloney
What is your gut feeling about it Harry?

Harry Vafias
As I said it all depends. I am the most unluckiest around this table be-
cause the other two gentlemen do not have newbuildings on order
whereas we have 27 newbuildings. Of the 27 vessels, we cancelled
12 and so we have still a big number remaining. We have financed
70% of the remainder so our exposure is 30%. The question is will the
banks perform when the delivery comes? Will they release the money
or will they start renegotiating or will they say that when they agreed
to the loan the ship was valued at $100m and now it is valued at
$50m so will they ask for a top up? This mostly refers to the private
side of the group. On the public side we are very happy that the LPG
market has been more stable than the dry, tankers and containers, es-
pecially the containers. So at least we have part of the business that
is very steady and rates are steady. If the LPG market was suffering
the same as the dry sector, and with our LPG fleet standing at 50
units, I would not be sitting at this table but in Hawaii or Brazil hiding
from the banks. But of course, no one knows what will happen in 2009
or 2010 – maybe the gas market will follow the other sectors or re-
main stable. But the orderbook is much smaller than dry or containers.

Sean Moloney
But if the banks don’t support you on the financing, what then?

Harry Vafias
As owners you have three options: one is you use your own equity
which is not clever because you need your own equity in cases of
emergency; the second option is to renegotiate with the seller and/or
the yard to seek a discount and see how they react; or the third option,
which many Greek owners have already done, is to walk away from the
deal – they say to the yard bye bye, we are off. You keep us what you
want to keep. Chase us if you want but we will stop paying instalments.

Sean Moloney
Do the yards have any options then?

Harry Vafias
It depends who has ordered the ship. If the ship has been ordered by
a public company then they have recourse. If the order is from a sin-
gle purpose company without corporate guarantee then the yard is in
a bad position. 

“Which ship owner in his right mind is going
to charter a ship again for two or three years to
any charterer when at the first sight of a storm
they come to renegotiate? And which bank in
their right mind will bank on the strength of the
charterer in the future?”
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Sean Moloney
Are the banks starting to talk more closely to the owners to gauge
how they believe the markets will move forward? Are they doing more
fact-finding now?

Harry Vafias
Yes a lot more thorough investigations than before. Before we said
here is the ship, and the guarantee and here is the charter. And the
banks would say ‘OK fine, here is the 70% finance’. You did the deal
in two weeks.  For a new loan it now takes three months. Even for ex-
isting loans, they are asking how the charter is performing, asking
what the running costs are; basically questioning every single detail.

Sean Moloney
How are you using this period to gear up to move forward for the fu-
ture. What strategies are you employing as you look ahead? 

Michael Bodouroglou
I can only speak for Paragon. In Paragon, fortunately, we do not have
any newbuildings so the only concerns we have is the drop in vessel

valuations. We also have good charter cover with our ships covered for
two or three years. The concern we have is whether the charterers
will perform. If they do perform over the next two years then the com-
pany will be in a good position, not only to weather the storm but also
to capitalise on the situation. The attitude of the banks will also depend
on what develops over the next few months such as if they see char-
terers defaulting or going bankrupt or if they develop a better feeling
for what the market will be like going forward; whether there will be
any signs of optimism or alternatively further signs of pessimism. This
is why banks and companies are taking a cautious approach at the
moment because there are too many undetermined factors. There are
a number of options a company can use moving forward but there are
still too many unclear factors so there is no solid plan moving forward.
The most important priority for us is our charterers.

The only thing we can say is that it will be very tough especially for
those charterers who don’t perform or who have to renegotiate. If com-
panies start to fall we would rather see  charterers fall before us. The
main thing is to secure adequate cash flow. We have quite a bit of
cash in the company which we will try to keep to the extent from the
banks in order to support the company in case charterers default. If
they do perform then we will look at acquisition opportunities as well.

Sean Moloney
What about you Ion?

Ion Varouxakis
I think we are in exactly the same situation as Michael and I could have
said the same as he has. If you want differences, our charters are
shorter but at a higher levels. We are cashing in more money now
which I think is more valuable. We are getting more money in advance
rather than waiting longer for the charterers to survive so from that
point of view we will have the ability to repay a lot of debt through
higher income in the shorter term. This will help bring down our debt
to levels that will be manageable. We don’t have any newbuildings and
in a way consider our biggest risk to be the charterers rather than the
banks because with our cash flow, as long as we maintain this per-
formance, legally the banks are limited in what they can do.

Harry Vafias
They can foreclose a company if you don’t top up with cash or they can
renegotiate your spread and can hold your hires. They can come to
you and say that the value of your ship on delivery was $50m and
today it is $35m, ‘give us the money to top up the loan’. If you say no
they will say fine then pay us a margin plus 3% and then if you say no
they can arrest your ship.

Ion Varouxakis
They will have to go to a judge and believe me there is no judge who
will award the bank foreclosure if you are regular on your payments.

Harry Vafias
That you cannot say because it is a political thing now. There are some
judges who won’t allow foreclosure and others who will. It’s all about
chance. 

Ion Varouxakis
You would have big recourse for damages against a bank if you kept
up your payments. It’s a technical issue. If you don’t pay your instal-
ments then it is a clearer picture. If you are basing foreclosure on val-
uations then you have lots of things you can do and it is dangerous for
the banks and even for the brokers making the valuation. If it is a fight
on a technical issue it will not be an easy fight for the bank.

Sean Moloney
Gentlemen, thank you very much indeed. ■

“I think the banks are responsible for at least
80% of what is happening and I am talking about
banks in general not just the shipping banks, and
mainly because of the sub prime which started the
whole mess in the first place”
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Pilot & Embarkation ladders

Moji
Fuji Trading Co., Ltd.
Mashin Shokai Ltd.
Toyo Corporation

Mizushima
Nishina & Co., Ltd.Ehime

Daiichi Shoukai Co., Ltd.

Osaka
Port Enterprise Co., Ltd.
Shiko Ship Chandlers Co., Ltd.

Japan Marine Suppliers Association
Tokyo
Makoto Sengu Co., Ltd

Yokohama
Ashland Japan Co., Ltd
Fuji Trading Co., Ltd.
Kitigawa Shoji Co., Ltd.
Kobe Senpaku Shokuhin Co., Ltd.
Meidi-ya Co., Ltd.
K.K. Tanida Shokai
Unique Radio Corporation

3-7-24, Shinyamashita, Nakaku, Yokohama, 
Japan 231-0801
Tel : +81(0)45 628 4225
Fax:+81(0)45 628 4226
Email:jmsa_yokohama@pop06.odn.ne.jp
President: Yukinobu Fujimoto

We can supply throughout Japan

Kobe
Showa Marine Industry Co., Ltd.
Fuji Trading Co., Ltd.
Kobe Ship Chandler Co., Ltd.
Meidi-ya Co., Ltd.
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Regulatory Snapshot 
IMO Secretary-General Efthimios E. Mitropoulos has urged the

Government of Nigeria to intervene to help reduce the incidence of
acts of piracy and armed robbery against ships in the Gulf of Guinea
and in the waters off the coast of Nigeria. Mr Mitropoulos took the op-
portunity of a wide-ranging meeting with Nigeria’s new Minister of
Transport, Mr. Ibrahim Bio, which took place (20 February 2009) at
the IMO Headquarters in London, to stress that urgent action was
needed to assure the international maritime community of Nigeria’s
commitment to address the problem on a priority basis.

Mr Bio pledged to pass the Secretary-General’s message on the
issue to the Nigerian President.  He also informed Mr Mitropoulos
that, as part of Nigeria’s efforts to resolve the problem, the Govern-
ment had created a special Ministry - the Niger Delta Ministry - which
had been given full powers to address, among other topics, the prob-
lem of militancy and piracy.  He added that, in 2008, Nigeria had or-
ganised an international conference on piracy and armed robbery
against ships in the Niger Delta region and that an action plan, agreed
at the Conference, was currently being implemented.

The visit, the first to IMO by the newly-appointed Transport Min-
ister, was convened to help strengthen the working ties between
Nigeria, an IMO Council Member, and the Organization. It covered a
broad range of topics.

Mr Bio took the opportunity to outline some of Nigeria’s key mar-
itime programmes in the areas of safety, security, marine environment
protection and the human element. He reiterated Nigeria’s resolve to
continue implementing and enforcing the IMO instruments which it
had already accepted, as well as its intention to ratify all outstanding

treaties. So far, Nigeria has ratified over thirty IMO conventions.
Nigeria is, he said, working hard to implement the Long

Range Identification and Tracking of Ships system and to
complete the audit of its maritime training institutions, in

line with the requirements of the International
Convention on Standards of Training Certifica-

tion and Watchkeeping for Seafarers,
1978. To help address the worldwide short-

age of seafarers, Nigeria had also com-
menced training young school

leavers to take up seafaring as a
profession, under a National Sea-

farers’ Development Programme.
The Minister also confirmed that

Nigeria had commenced a self-assess-
ment and internal audit process, with a
view to presenting itself for audit under the
Voluntary IMO Member State Audit
Scheme in the near future.

Responding, Secretary-General
Mitropoulos expressed his appreciation
for the visit and confirmed the very pro-
ductive working relationship between
Nigeria and IMO.

The Minister was accompanied on
the visit by the Nigerian High Commis-
sioner to the United Kingdom, His Excel-
lency Dr Dalhatu S. Tafida.

Meanwhile, a high-level meeting of 17 States from the Western
Indian Ocean, Gulf of Aden and Red Sea areas, convened by IMO in
Djibouti at the end of January to help address the problem of piracy
and armed robbery against ships off the coast of Somalia and in the
Gulf of Aden, has adopted a Code of Conduct concerning the Re-
pression of Piracy and Armed Robbery against Ships in the Western
Indian Ocean and the Gulf of Aden (the Code of Conduct).

The meeting, which was opened by IMO Secretary-General
Efthimios E. Mitropoulos and the Prime Minister of Djibouti, H.E. Mr
Dileita Mohamed Dileita, was attended by Ministers, Ambassadors,
senior officials and legal experts from Comoros, Djibouti, Egypt,
Ethiopia, France, Jordan, Kenya, Madagascar, Maldives, Oman, Saudi
Arabia, Seychelles, Somalia, South Africa, Sudan, the United Repub-
lic of Tanzania and Yemen,  as well as observers from other IMO Mem-
ber States; UN specialised agencies and bodies; and international
and regional inter-governmental and non-governmental organizations.

The Code of Conduct recognizes the extent of the problem of
piracy and armed robbery against ships in the region and, in it, the
signatories declare their intention to co operate to the fullest possi-
ble extent, and in a manner consistent with international law, in the re-
pression of piracy and armed robbery against ships, with a view
towards sharing and reporting relevant information through a system
of national focal points and information centres; interdicting ships
suspected of engaging in acts of piracy or armed robbery against
ships; ensuring that persons committing or attempting to commit acts
of piracy or armed robbery against ships are apprehended and pros-
ecuted; and facilitating proper care, treatment, and repatriation for
seafarers, fishermen, other shipboard personnel and passengers sub-
ject to acts of piracy or armed robbery against ships, particularly those
who have been subjected to violence.

Participants intend to fully co-operate in the arrest, investigation
and prosecution of persons who have committed piracy or are rea-
sonably suspected of having committed piracy; seize suspect ships
and the property on board such ships; and rescue ships, persons, and
property subject to acts of piracy. These acts would be consistent
with international law.

The Code of Conduct also covers the possibilities of shared op-
erations, such as nominating law enforcement or other authorized of-
ficials to embark in the patrol ships or aircraft of another signatory.

The Code of Conduct further calls for the setting up of national
focal points for piracy and armed robbery against ships and the shar-
ing of information relating to incidents reported. The signatories in-
tend to use piracy information exchange centres in Kenya, United
Republic of Tanzania and Yemen, to be located, respectively, in the
regional Maritime Rescue Coordination Centre in Mombasa, the Sub-
Regional Coordination Centre in Dar es Salaam, and a regional mar-
itime information centre, which is being established in Sana’a.

The meeting also recommended the establishment of a re-
gional training centre within the purposes of the Code of Conduct
and, by means of a resolution, accepted with appreciation the offer
of Djibouti to host it. ■

Mitropoulos urges Nigerian Government to act on piracy
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Diary Dates 2009

28-30 March Transport Asia 2009

Karachi, Pakistan www.epb.gov.pk

1-3 April Inmex Malaysia

Kuala Lumpur, Malaysia www.maritimeshows.com

6-8 April Workboat Gulf 2009

Bahrain www.baird-online.com

21-23 April Sea Asia

Singapore www.sea-asia.com

21-24 April Sinaval

Bilbao, Spain www.bilbaoexhibitioncentre.com

21-24 April TransRussia

Moscow, Russia www.ite-exp.ru

22-25 April MTB Marine Asia 2009

Shanghai, China www.coplandevents.com

23-26 April Transport & Logistics Latvia

Riga, Latvia www.biztradeshows.com

28-30 April Passenger Shipping Expo

London, UK www.passengershippingex.com

Web Links
ISSA www.shipsupply.org

Ship Registers www.jamaicaships.com

Ship Management Services www.bs-shipmanagement.com

Public Relations and Marketing www.elabor8.co.uk
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In his first official visit as newly elected ISSA President, Mr Jens
Olsen traveled to Brussels to meet with the new Secretary General of
the WCO, Mr Kunio Mikuriya from Japan, who equally took office on
January 1st 2009.

Mr Olsen considered this meeting to be a crucial opportunity for
future co-operation, giving ISSA access to Customs authorities from
around the world to assist ISSA members in their dealings with customs.

He explained the role of ISSA in world customs and informed him
about the forthcoming ISSA Convention in Istanbul.

He also mentioned the ISSA Quality Standard and its role in
guaranteeing service of excellence to the customers of ship suppliers:
Certified ship suppliers are trusted partners of the supply chain.

Mr Mikuriya expressed great interest in future close cooperation
with ISSA and explained: “Only by listening to our trade partners can
we create worldwide customs legislation balancing our need for
security with real and meaningful trade facilitation. ISSA can greatly
contribute to this debate”.

President Olsen also met with Mrs Kathleen Conway, special
customs attaché from the US Department of Homeland Secu-

rity – Customs and Border Protection for the European
Union to state clearly the opposition of ISSA to

the 100% US Scanning Legislation.
He updated himself about the cur-
rent situation and possible ways

out of this law, now that the

new US Presidential administration has taken office.
Another topic of discussion was the US TWIC (Transport Workers

Identity Credentials) as well as progress made in Europe on the Eu-
ropean Port Access Identity Card (EPAIC). The US administration
stated that TWIC will become mandatory across the US in April 2009.
US ship suppliers must be prepared or might face problems access-
ing US ports in the future. An individual card costs around $130 per
person accessing the port and contains biometric data.

Mr Olsen wrapped up his visit by discussing current EU customs
initiatives and their worldwide repercussions with the Director for
Customs Policy of the European Commission Mr Zielinski. Mr Olsen
presented the objectives and the role of ISSA and enquired about
issues of global relevance such as the mutual recognition scheme for

the AEO programme.

Shortly before hopping back on the plane to his native
Denmark, Mr Olsen drew a positive conclusion of the visit:
“ISSA is THE international force towards all relevant organiza-
tions, institutions and committees worldwide.

“Our voice is heard, our presence recognised and our
input valued. It is in this international spirit of cooperation
and exchange of views that ISSA can grow as an organ-
isation for the benefit of all our members. The visit to
Brussels has assured me: We are on the right track!”. ■

“Our voice is heard, our presence recognised and our
input valued. It is in this international spirit of coop-
eration and exchange of views that ISSA can grow as
an organisation for the benefit of all our members.
The visit to Brussels has assured me: We are on the
right track!”

First visit of ISSA President OLSEN to Brussels



Wilhelmsen Ships Service, one of the world’s largest ship suppli-
ers, has bowed to market pressure and announced a price freeze on
thousands of its products with immediate effect.

In a statement, the company said it reflected its continuing policy
to adjust prices to reflect market conditions and to share reduced op-
erating costs and cost savings with customers wherever possible.

David Tandy, President of Wilhelmsen Ships Service (pictured),
said: “Our aim is to continue to offer competitive prices to our cus-
tomers. Together with our ongoing investment in customer service and
the expansion of our global network, this offers our customers a clear
opportunity to budget effectively during the current financial climate.”

Glenn Davies, Head of Strategic Pricing at WSS, added: “Our ef-
forts have been concentrated on negotiating diligently with our sup-
pliers while doing all we can to absorb inflation and local cost
development.”

As a leading provider of marine products to the world’s fleet, Wil-
helmsen Ships Service’s decision to freeze list prices will benefit close
to 22,000 vessels. This price freeze is applicable across the whole
range of Unitor branded and other marine products.

Wilhelmsen Ships Service has managed to reduce or freeze prices
on the environmentally friendly Unicool refrigerants; R-417, R-407c,
R-410a. However, for the following Unicool refrigerants; R-507, R-
404A, R-22 and R-134a, a price increase is inevitable, due to changes
in legislation, cost of raw material and reduced availability. ■
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Safe management decision at Brude
Brude Safety, part of the Koppernes Group, has seen a change in

management with the resignation of CEO Runar Paulsen, who has
been in successful leading positions and provided a significant part
of the company’s growth and development since 1996.

The company stressed: “We respect Runar’s decision to use his
vast capacity and expertise on other tasks and wish him all the best
in his new position.” However, the company has already taken steps to
fill the shoes of its CEO, and has appointed Lauritz Skeide to head up
the position.

Coming from his previous role as Marketing Manager of Brude
Safety, the new CEO will be supported by CFO Bente Storhaug Dahl as
second in command, and the company hopes to pursue further future
developments to strengthen its position and presence in the market. ■

Unitor owner freezes prices as credit crunch bites



The global crisis has clearly started to impact upon some ISSA
members. Experience shows that payments to ship chandlers are
often given low priority by owners, who never tire of finding new ex-
cuses for avoiding or minimising payments. Some owners ‘declare’ to
suppliers that they are bankrupt, but offer a reduced payment to set-
tle the debt.  The supplier often feels compelled to accept, for fear of
recovering nothing. The owner may not be bankrupt, but is only seek-
ing to pressurise the supplier to accept lesser payment. The more fa-

miliar complaints about prices, long after the invoice was sent, are
more and more common.

Even the remedy of ship arrest is no guarantee of payment. Re-
cent experiences show owners more willing to ‘escape’ from arrest,
by simply sailing away.  It is also becoming more common that an ar-
rested ship is abandoned by its owners, who just do not have the funds
to settle the claims that are presented. This can leave the arresting
party with a big bill, and nothing at all to show for it.

It is important to be realistic about what can be achieved to collect
a debt, and assess debts on a case by case basis. ■

Law section: By Bruce Hailey DRG Solicitors
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Eitzen Maritime Services has spread its wings across the pond
and consolidated its business presence by joining the United Chan-
dlers alliance, which includes ship supply companies all along the
North American shorelines.

As its ninth member, EMS Ship Supply is the first company outside
of North America to join the alliance, which currently operates out of
more than 65 ports on the Western and Eastern coast of USA and
Canada as well as in the Golf of Mexico.

Annette Malm Justad, CEO of Eitzen Maritime Services, said:
“After having secured strong presence in key shipping areas in Eu-
rope, the Middle East and South East Asia, we are now pleased to
have established an attractive offering also in North America. In doing
so the global leader in ship supply has become even more global.”

The global ship supply company hopes its operational expansion
will boost its sale volumes and international prominence, while improv-
ing its ability to offer global framework agreements to its customers. ■

EMS joins United Chandlers





Turkish Convention          33

Spring 2009  Issue 40 The SHIP Supplier

Get out your diaries, turn to October and mark off the 16th to the
18th as important networking opportunities because that is when
the ISSA Convention comes to Istanbul and the ship supply world
just can’t wait.

Convention time is a highlight in the ISSA calendar because it
gives the world’s finest ship suppliers the opportunity to congregate,
network and talk about ship supply and what better place to do it than
the capital city that is the true bridge between Europe and Asia.

Linking Europe and the Middle East, suspended between the new
and the long-established, Turkey retains a disconcerted balance of
both east and west, representing a fascinating cultural mix. 

Modern city boutiques and exotic bazaars clamour for customers,
the weekly tolling of church bells interrupts the daily call of the
muezzin, and Roman ruins and the beginnings of Christianity compete
for attention with the history of the Ottoman Empire and modern sec-
ularity. Most visitors concentrate on Western Turkey, with its pictur-
esque seaside resorts along the Aegean and Mediterranean coasts,
scenic and recreational attractions, well-preserved archaeological sites
and fascinating museums that bring its rich history to life. Wherever
you venture in Turkey there is certain to be a warm welcome and tra-
ditional hospitality, making this a deeply satisfying corner of the world
in which to travel.

And while you sip your Turkish wine on the balcony of your hotel,
don’t forget to visit the mightly Bosporus – the waterway that links the
oil ports of the Black Sea with the Aegean and the rest of the world.
The banks of the Bosporus are a ship spotter’s paradise and have

proved an ideal way to spend an hour or so as the early autumn sun
sinks over the horizon.

This year’s Convention promises some of the best debates,
speeches and presentations and will be an ideal opportunity for the
new ISSA President, Mr Jens Olsen, to talk to the membership. Dele-
gates attending Convention will hear first hand how the global ship
supply sector is  gearing itself up to cope with the global credit crunch
“and prosper” as a result. Our firm favourite Ship Owners & Ship Sup-
pliers Panel moderated by Rocky Rocksborough-Smith (ISSA Senior
Executive Vice-President) will inform and entertain as it always does
and we can also look forward to hearing more about key ISSA initia-
tives such as the Quality Programme and the work of OCEAN – ISSA’s
representative arm in Brussels. 

Don’t forget, Convention would not be complete without the trade
exhibition which promises to be one of the best yet. So if you would
like to be part of this year’s Convention, either as a delegate or as an
exhibitor then click on www.shipsupply.org/admin/convention.pdf or
contact the ISSA Secretariat on +44 (0) 207 626 6236

The banks of the Bosporus are a ship spotter’s
paradise and have proved an ideal way to spend
an hour or so as the early autumn sun sinks
over the horizon

Istanbul

Celebrating ISSA’s cultural diversityA real Turkish delight
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All you need to know about Turkey

Time: Local time is GMT +2 (GMT +3 from the last Sunday in
March to the last Sunday in October).

Electricity: 220 volts AC, 50Hz. The European two-pin plug is
standard.

Money: The official currency is the New Turkish Lira (TRY), which
was introduced on 1 January 2005, whereby six zeros were
dropped from the TL and the sub-unit new kuru was created. Cur-
rency can be exchanged at banks, exchange booths, post offices,
airports and ferry ports; banks have the worst rates and highest
commissions, but will exchange lesser known foreign currencies.
Banks open mainly Monday to Friday, but some are open daily in
tourist areas. ATMs are widely available in major cities and tourist
areas. Most bank branches have ATMs which accept Cirrus and
Plus. Major credit cards are widely accepted; the most popular are
Visa or MasterCard, but American Express is accepted in many of
the more expensive places. Travellers cheques can be exchanged
at some banks and currency exchange offices, but are not as wel-
come as cash or credit cards. US dollars or Euros are preferred.
Some pensions and hotels in the most popular destinations accept
US dollars as payment. 

Language: Turkish is the official language, but English is widely
understood in the main tourist areas.

Entry requirements for UK nationals: UK passport holders
must have a valid passport. A visa is required for stays of up to three
months and can be obtained from the point of entry. 

Passport/Visa Note: All travellers to Turkey are required to hold
documents for onward or return travel, and sufficient funds for the
period of their stay. Entry may be refused to those of unkempt ap-
pearance. 

Tipping: Tipping is a way of life in Turkey and it is customary to
give some small change for most services, or a small percent of the
bill. In bigger hotels and restaurants if a service charge is not added
to the bill, it is customary to tip between 10% and 15%. For taxi
fares it is enough to round up the bill. Attendants at Turkish baths
expect to share about 15% of the total bill if service has been good. 
Customs: Religious customs should be respected, particularly dur-
ing the month of Ramadan when eating, drinking and smoking dur-
ing daylight hours should be discreet as it is forbidden by the
Muslim culture. Dress modestly when visiting mosques or religious
shrines. Do not take photographs of or near military and official in-
stitutions and always ask permission when taking photographs of
people. 

Communications: The international country dialling code for
Turkey is +90. The outgoing code is 00, followed by the relevant
country code (e.g. 0044 for the United Kingdom). GSM 900 and
1800 networks cover most of the country. Internet cafes are avail-
able in the main towns and resorts.
Source: Turkey Tourist Board

Book now to avoid disappointment!

The days, weeks and months are ticking by and as the saying
goes, there is no time like the present to pencil in October 16th to
the 18th for what promises to be an exciting and very rewarding
ISSA Convention. 

A hearty combination of excellent debate, quality networking,
memorable social events for delegates and their spouses as well as
the annual Gala Dinner, not to mention the dramatic backdrop of
the mighty Bosporus, unique Turkish hospitality and sumptuous
Turkish cuisine and you have what promises to be one of the best
ISSA Conventions yet.

ISSA is ready to receive your bookings either as delegates or
as exhibitors in the vibrant trade exhibition so for further details ei-
ther contact the ISSA Secretariat on +44 (0) 207 626 6236 or
click onto the ISSA website www.shipsupply.org and click on the
link to register online. The Convention website will be completed
shortly so make sure you keep visiting in order to see the link.

See you all in Istanbul
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The Singapore Association of Ship Suppliers (SASS) has elected Tony
Ng to head up the new position of President, upgrading his long-standing
commitment to the council as Vice President for the past two years.

Managing Director of general ship supplier Con Lash Supplies, his
experience and knowledge of the ship supply markets in the Far East
and beyond, places him in good stead to take on the responsibilities of
the role. Operating internationally from headquarters in Singapore, Mr
Ng is well-equipped to dedicate quality expertise to the SASS.

Danny Lien was elected to fill the position of Vice President, and
as Managing Director of Singapore-based supply company Amos In-
ternational, will continue with his proven success in the ship supply
sector to benefit the Association and its future market presence. ■

Singapore slings forth its newly-elected
council members

People Places
Shore power products manufacturer Furrion has promoted Mark

Curry to Vice President after a successful stint as Sales Manager for
North America. His 14 years in key sales and marketing positions have
set him in good stead for his important role in the robust company.

Aaron Fidler, Furrion President, said: “Mark has quickly become a
key member of the Furrion team, leading the rapid development of the
sales and distribution networks for our unique product line during a
most challenging time for the marine industry.”

The company hopes the strong team will continue to reap suc-
cess from its production of cordsets, cables, adaptors, plugs and inlets
with built-in SMART technology to the supply industry. ■

Adem steps upPromotion power
for Furrion

Simsekler continues to fortify its presence and stealth in the
shipping industry, as Adem Simsek revels in his newly-appointed po-
sition of Chairman of The Ship Lay-Up Industrial Association, in the
first meeting of its General Assembly.

Activating in the district Aliaga, Izmir in Turkey, the Association’s
General Assembly made the decentralisation alongside the unani-
mous selection of Sadan Kalkavan as Secondary Chairman, who was
presented a plaque of outstanding service appreciation.

As one of the founding fathers of the International Ship Recy-
cling Association, Adem Simsek has certainly taken a proactive
approach to his role in shipping activities, and will have his work cut
out attending and heading up the multitude of meetings that will
perforate the year ahead. ■
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As the shipping industry’s lifeline bleeps waveringly towards the
bottom line, the world’s crew members are fading away as
cost-cutting schemes sever their financial life-support.  While

vessels go into global lay-up, crew wages are cut and personnel are
laid off, and with a reduction in world manpower; it’s a matter of life or
death for the medical supply markets.

Imperative to a ship and its onboard staff, medical equipment and
services are under heavy legal requirement and industry legislation,
and such a critical sector of ship supply will always have a heartbeat
in the industry, despite the suffering of global downturn. Yet while it
won’t be a terminal affliction, the markets are yet to see the full impact
of economic paralysis.

The marine medical sector is multifaceted, involving inspection
and replenishment of equipment and supplies, official certification and
medical advice services, and with such stringent legislation placing
pressure on companies along with a financial crisis in tow, the indus-
try is in need of some resuscitation if it is to remain alive and healthy.

Michael Hite, Director of Remote Medical Programs of the Med-
ical Faculty Associates, based at The George Washington University,
indicated that the economic downturn has had a fierce impact on the
medical supplies and services sector. Providing online medical guid-
ance to clients in remote locations, the service also offers medical
staffing solutions, but the markets are currently facing a ‘health scare’
of financial volatility.

“With the economic downturn negatively impacting the global
shipping market, many US companies are flagging vessels outside of
the US to get around a medical requirement under the Jones Act, in
order to save on costs. Continued decline of the economy and falter-
ing trade relations, along with a decrease in shipping activity, are of
great concern to the medical services sector,” Mr Hite warned.

He added: “A continued reduction in local budgets is affecting pub-
lic safety as the predominant user of medical equipment, and decreasing

Medicating

“With the economic downturn negatively impacting
the global shipping market, many US companies
are flagging vessels outside of the US to get around
a medical requirement under the Jones Act, in order
to save on costs. Continued decline of the economy
and faltering trade relations, along with a decrease
in shipping activity, are of great concern to the
medical services sector”

market health
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sales are in turn affecting medical supply companies.” The medical serv-
ices market is in need of salvation, as rising concern for reduced main-
tenance of onboard health and safety, alongside widespread
cost-dissection, is spilling the blood of revenue into pale non-existence.

Companies in the medical markets are alarmed at the continued
rising costs of equipment and services, despite a fallen economy, and
so in the name of economising budgets and increasing margins, ship
owners and operators are adapting to money-saving schemes – with
a direct blow to suppliers.

“Consumers are now much more aware of the expiration dates of
medications and equipment, and there is a growing trend of not re-
placing medications right away under the belief that they are still ef-
fective. As a result, vendors are seeing a decrease in the requirement
for medication supplies,” Mr Hite revealed.

Controlled laws and industry directives affect the supply and distri-
bution side of the medical equipment on an international scale, placing
additional financial strain on owners and operators. Mr Hite informed
that medications “must be ordered through a physician’s license, and a
bill stating origination and travel must accompany all medications to help
limit the potential of tampering or switch with fake products.”

Although not a commonly recurring theme, the manufacture and
distribution of counterfeit medication is a concern of great magnitude

for onboard personnel. By way of cost-saving, the statutory minimum
requirement for medical supplies is sometimes adhered to by replac-
ing genuine products with cheap and useless replicas. This, coupled
with a less-vigilant approach to replenishment of existing supplies and
maintenance of medical equipment all in a bid to save money, is hardly
a hit the industry needs at a time like this.

There is a glimpse of hope for some medical services companies,
however, as the wave of a global financial meltdown leaks some de-
gree of opportunity into certain business operations. Contrary to uni-
versal trends, the rising cost of healthcare can offshoot revenue in
other sectors, but it’s not an analgesic to the entire industry just yet.

Mr Hite said that in spite of the current climate, “an increase in util-
isation of services has been seen, especially as healthcare costs con-
tinue to rise, as the online program helps to decrease shore side
evaluation and diversions and also decrease medical bills. In terms of
the programs and services offered, the global downturn is helping push
people towards preventative care, actually increasing our business.”

As with any fluctuation in market conditions, there are always two
sides to the coin; the important factor being to remain competitive and
innovative to accommodate for the cyclical phases of the shipping in-
dustry. While finance remains key to ship supply operations, the inter-
national nature of trading brings some additional upturn, according to
UK-based Hutton’s Medical.
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John MacDonald, General Manager, advised that current
market conditions remain buoyant, despite broad concern: “The
weak pound has allowed us to compete more on the global mar-
ket. The Far East market, previously closed to us, has suddenly
opened up, and so companies who would never come to the UK
are looking seriously at our products and services as our prices
become more attractive.”

While global downturn may not pose any immediate prob-
lems to the medical supply industry, there is still the imminent
threat of a further dip in the markets, and if the core components
of the shipping industry fall further, the supply sector will in-
evitably follow suit.

“While we have seen a number of vessels laid up awaiting
work this has not had a dramatic effect on medical supply, unless
vessels go into long term lay-up. Once the vessel is back in serv-
ice it will also need to ensure its medical certificate is up to date,”
Mr MacDonald warned.

The markets will very much depend on the state of the in-
dustry at large and the economic trend that will ensue over the
next few years, so if the world fleet does start to drop significantly
through cold lay-ups and a rise in scrapping and demolition, the
supply markets will be among the first to know about it. However,

“The biggest threat to the
medical supply sector
will be the availability of
reasonably dated products.
Vessels store medicines
in order to react to an
incident which may never
happen, and consequently
want products with long
shelf life to reflect this”



while there are new regulations designed to simplify procedures on-
board ships, given the expected rise in the world fleet over the years
to come, there are still hurdles to cross.

“Each flag state has its own mandatory medical regulations which
vessels need to adhere to regardless of where they operate. The IMO
and World Health Organisation have recently amended the medical
regulations in the International Medical Guide for Ships to bring med-
ical treatment for seafarers into the 21st Century. They have changed
virtually all the treatments and updated the medical equipment,” Mr
MacDonald revealed.

“This has drastically reduced the number of medicines and pieces
of equipment required to be held onboard some 90% of vessels cur-
rently operating. While there would be an initial expense in changing
out old kits, the savings made on upkeep over a five year period would
offset this,” he added.

Aside from economic pressures, the sector is constantly exposed
to legislative scrutiny, further complicating the trade operations of sup-
pliers working on a multinational basis, according to Mr MacDonald:
“Customs regulations have always had a major effect on medical sup-
ply and continue to do so. There are parts of the world, the USA for in-
stance, where we just don’t send goods because customs will refuse
to let them through under any circumstances.”

“In addition, the biggest threat to the medical supply sector will be
the availability of reasonably dated products. Vessels store medicines
in order to react to an incident which may never happen, and conse-
quently want products with long shelf life to reflect this,” he added,
confirming a universally-applicable concern.

With a number of initiatives instilling the shipping markets, meth-
ods to economise products, save on costs, and promote environmen-
tal preservation are high on the menu. FAB Medical, with offices based
in the US and the UK, emphasises the importance in maintaining con-
trol of provision distribution and ensuring the shelf life of medication.

The company stated: “Using our Medicines Management System
we can control a ship’s medical inventory onboard, and reduce waste
by over ordering, tracking expiry dates and ensuring that medicine
chests are compliant as required by the ‘Medicines Act’ legislation,
recommended in the UK Merchant Shipping requirements.”

Offering ships medical audit and certification, crew vaccinations,
drug and alcohol testing, and equipment servicing and replacement;
the company supplies a vast array of medicines and medical equip-
ment under regulation of the Maritime and Coastguard Agency, and
has recently upped its stake in the international marketplace in its pro-
vision of medical supplies to the 2008-2009 Volvo Ocean Race.

“FAB is only too aware of the unique way the maritime industry
has to respond to emergencies at sea. Even when a vessel has come
into port the size and nature of equipment to move goods or people on
and off the ship can be extremely hazardous if in the wrong hands,
and emergency medical test kits are an ideal solution on occasions
whilst in remote places or between ports,” it added.

While companies try to adapt to difficult market conditions, there is
a pressing need to maximise margins and take the pill of innovation in
order to remain competitive. The prerequisite nature of onboard medical
supplies ensures that the market will have enough sustenance to thrive;
it’s more of a case of survival of the fittest, however, as the sector un-
dergoes a surgical operation of financial and legislative sutures. ■
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Since its official launch into the marine industry in October
2008, the acceptance of the LIFEFORCE Marine defibrillator from
ship owners has been exceptional, the company has claimed. 

Andy Carter LIFEFORCE Product Manager, said: “We have
been delighted by the fact that responsible owners have identified
the threat from sudden cardiac arrest posed to ships’ crews and
that the carriage of a marine Type Approved defibrillator is a real
statement of their commitment to crew welfare.”

Sudden Cardiac Arrest is the world’s biggest killer, with over
three million people dying from it every year. When a person suffers
SCA, their heart's regular rhythm becomes chaotic or arrhythmic,
which means it is not pumping blood around the body. Every minute
that the heart is not beating lowers the odds of survival by 7% to
10%. After 10 minutes without defibrillation very few people survive.

The LIFEFORCE marine defibrillator is the first product of its
type to be designed specifically for the marine environment and
has been Type Approved by Germanischer Lloyd. 

With a life saving medical device such as LIFEFORCE onboard,
you need to be sure that it will deliver the life saving care when
needed. Even after many years in a marine environment LIFE-
FORCE has been tested and approved to deliver this care.

The company have already equipped over 300 ships with LIFE-
FORCE in five months, protecting approximately 12,000 seafarers
in the process. One forward thinking owner, Wilson Ship Manage-
ment AS (Norway), have deployed LIFEFORCE on 80 dry cargo
vessels. Thorbjørn Dalsøren, Maritime Personnel Manager, said: “At
Wilson Ship Management, the safety of our crew is always given
the highest priority. As part of this crew welfare commitment, we
recognised the value of investing in the LIFEFORCE® specialist
marine defibrillator for our entire fleet of owned vessels.”

Having completed a broad market investigation, it became clear
that Martek Marine was able to provide a marine-approved unit at
reasonable cost, specifically tailored for the fairly unforgiving de-
mands of the marine industry.

Wilson and Maestro Invest in LIFEFORCE
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Francois Marine Services Pte Ltd
17 Kian Teck Avenue, Singapore 628902
Tel:  +65 6 77 32 777
Fax: +65 6 77 68 122
Web: www.francoismarine.com
Email: francois@singnet.com.sg

Oceaneeds (Pvt) Ltd
No : 01 Alfred House Avenue, Colombo 03 Sri Lanka
Tel: +94 11 4511075 / 4511077
Fax : +94 11 4511076
Mob: +94 71 4735103
After hrs/Res: +94 11 4303389
Web: www.ceyline.com/oceaneeds

Italmarine CA
Calle Puerto Cabello, Edificio Wever, Puerto Cabello,
Estado Carabobo, Venezuela
Tel: 0058 241 619 3848
After hrs: 0058 414 349 3111
Email: italmari@telcel.net.ve

The International Marine Services CO
8 Mohamed Mahmoud Street, Port Said, Egypt 
Tel: 0020 66 3324 897 / 0020 66 3227 675
Fax: 00 20 66 3322 663 / 0020 66 3321 925
Email: marinco@bec.com.eg

AA Free Bird Marine
Massakin Alghareeb buleding no 2A Flat 5, Suez, Egypt
Tel: +20 12 396 44 63 
Fax: +20 62 331 69 39
Email: freebirdmarine@gmail.com

fbirdmarine@yahoo.com

CMI Co, Ltd Vietnam
44 Hoang Dieu Str, Dist 4, HCMC Vietnam
Tel:  0084 8394  00762 / 3825 4279
Fax: 0084 8382 54278
Web: www.captain-napoleon.com
Email: capt-napoleon@hcm.vnn.vn
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Sojmarine Oil
1 Commercial Road, Eleganza Plaza,
2nd Floor, Virgo Block, Apapa, Lagos, Nigeria
Tel: 00234 1 5876109 / 00234 1 5804739
After hrs: 00234 1 818 3790
Email: sojmarine@yahoo.com
Web: www.sojmarine.com

DSR Corp/DSR Wire Corp
Woosin B/D 7F, 646-15, Yeoksam-dong,
Gangnam-gu, Seoul, 135-911, Korea
Tel: 0082-2-3420-3500
Fax: 0082-2-3420-3600
Web: www.dsrcorp.com
Email: sales@dsrcorp.com

C.G.Hibbert Limited (Est 1767) 
Channel View Road, Dover, Kent, CT17 9TW,
United Kingdom 
Tel: 0044 (0) 1304 207353
Fax: 0044 (0) 1304 204532
Email: Laurence Wright, Sales Manager

laurence.wright@adsweu.com

Aeromarine Equipments Supply PVT Ltd.
Offshore Suppliers and Ship chandlers
42/43 Lakdi Bunder Road, Darukhana, Mazagaon, Mumbai
400010 India
Tel:  91-22-23742583
Fax: 91-22-23742584
Email: sales@aeromarineindia.com  
Web: www.aeromarineindia.com

General Ship Suppliers General Ship Suppliers 

Specialist Project Suppliers 

Specialist Bonded Wines, Spirits,
Beer & Tobacco Suppliers

Ropes

To advertise in this section please contact Karen Cray - Email: kcray@elabor8.co.uk Tel: 0044 1296 682403

San Antonio Marketing Enterprises, Inc.
114 Esteban Luna Street, BF Homes, Paranaque, Metro, Manila,
Philippines
Tel: (632) 826-6956 / (632) 825-7461
Fax: (632) 825-0587 
Mob: (63) 9175257841 - Femy

(63) 917-8332606 - Nerio
Email: sanantonrcl@hotmail.com



Bonded Stores, Duty Free & Provisions         45

Spring 2009  Issue 40 The SHIP Supplier

Bonding
By Amy Kilpin

to the economic flow of the times
As the world financial crisis washes over

the shipping industry faster than a chandler
can offer a price quotation, it’s plain to see that
it’s leaking down through the supply chain, but
the inevitable impact on a market in such sta-
ble demand as the duty free, provisions and
bonded stores sector is in wavering doubt.

Luxury items such as duty free goods and
essential bonded stores services may stand the
test of time, however, given the tax free price
advantage over other supplies and services.
The nature of provisions is necessity, and while
market suppliers may not lose out just yet, with
companies falling bankrupt, axing lines and se-
verely cutting costs, time will only tell.
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The UK’s largest Ship Supplier offers a fast, reliable and
competitive service 24/7. Using our Global Sourcing and
Procurement Network we offer our customers good
quality Marine stores at competitive prices.

Locations
• UK – 7 offices strategically placed • Singapore – All Ports

throughout the UK to serve all Ports • Dubai/UAE – All ports

• Rotterdam - All North European Ports • India – All ports

Services
• Provisions • Deck stores

• Bonded stores and slopchest • Engine Stores

• Cabin Stores • Spare Parts

• Medical • Safety

Type of vessels supplied
• Cruise • Merchant • Military 

• Offshore • Survey • Support/Supply

• Towage/Salvage

Membership Accreditations
• BASS • ISSA • IMPA

Head Office contact details

Tel. + 44 (0)1179 821229 Fax: + 44 (0) 1179 822214

Email: info@admiralharding.com Web: www.admiralharding.com
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SOL MARINOSOL MARINOSOL MARINO
of ALFONSO ALONGIof ALFONSO ALONGI

ARGENTINEAN SHIP SUPPLIERSARGENTINEAN SHIP SUPPLIERS
ISSA MEMBERSHIP NISSA MEMBERSHIP NO AR0016 AR0016

www.solmarinoarg.com.arwww.solmarinoarg.com.arwww.solmarinoarg.com.ar

of ALFONSO ALONGI
ARGENTINEAN SHIP SUPPLIERS

ISSA MEMBERSHIP NO AR0016

BUENOS AIRES Conesa 2113 (C 1428) Capital Federal – Argentina 
TEL/FAX: (54-11) 4780-1125/0631 Cel phone: (54-911) 5894-5488

Email:solmarino@fibertel.com.ar
PUERTO DESEADO Saenz Peña 324 (C 9050) Santa Cruz – Argentina

TEL/FAX: (54-297) 4872121

Food provisions - BazaarFood provisions - Bazaar
Cleaning and WhiteningCleaning and Whitening

Materials in GeneralMaterials in General

Excellence, Quality and High Level ofExcellence, Quality and High Level of
Ethics in the service of Ships SuppliesEthics in the service of Ships Supplies

Merchant Fleets and CruisesMerchant Fleets and Cruises
Services in All the Argentine PortsServices in All the Argentine Ports

Food provisions - Bazaar
Cleaning and Whitening

Materials in General

Excellence, Quality and High Level of
Ethics in the service of Ships Supplies

Merchant Fleets and Cruises
Services in All the Argentine Ports



Celio Emerenciano, Director of Brazil-based Sea Star Ship Sup-
pliers, has indicated that due to the necessity of the supplies offered,
business has not been largely impacted and strong purchases are still
being made. “The provisions market is still good because companies
have a budget which they cannot reduce. In the economic situation
we are facing, companies try to maintain and minimise costs in other
areas but the budget for fresh provisions cannot be reduced, so peo-
ple are still buying,” he said.

“Furthermore, the devaluation of our currency and the devaluation
of the US dollar in this climate is making provisions cheaper in Brazil
than other places, and therefore we are seeing some benefits from
the financial situation. However I can’t say whether this will last be-
cause when exporters do not export then importers do not import, and
the shipping business will require less goods and services.

“Some companies will cut their lines and therefore we will have
less ships requiring supplies, but up to this moment business has been
affected in less of a way than other market sectors,” Mr Emerenciano
added. While the company is remaining fairly resilient, the uncertainty
and concern surrounding future market recovery is patent as the in-
dustry intonates that some sectors haven’t quite seen the full blow of
recession just yet.

However, while the winds of economic recession might blow even
harder in the near future, some duty free, bonded stores and provi-
sions suppliers are positive that the sector will remain healthy despite
worldwide downturn. Mr Emerenciano said “it is important to remain
confident that the situation will be resolved and to appreciate that eco-
nomics are irregular.

“This is not the first time that the world has faced an economic
crisis, and I’m quite confident that in the near future the situation will
rebalance itself. It is a worry when large, successful companies are
having financial problems and in that respect there is, of course, a risk
in making business continue. The risks are there, but we have to
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analyse the situation and keep secure rates and offer guarantees in
order to maintain business,” he added.

As the financial slump takes its toll on the owners and the lines,
however, a knock-on effect is the likely upshot. Bonded warehouses
have the advantage of being tax-free, and duty-free goods will remain
sought after in a spendthrift climate, but with increased competitive-
ness among suppliers taking hold and less customers around to pur-
chase supplies and services, companies need to be offering attractive
rates and services to customers.

For some companies, the impact on product sales and distribu-
tion has been significant, as the bleeding economy seeps through to
corollary services and suppliers, suffocating some trades more than
others. “The economic downturn has impacted the sale of duty free
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Tel: 55.13.32325757Tel: 55.13.32325757
Fax: 55.13.32333211Fax: 55.13.32333211

E-mail: seastartrans@uol.com.brE-mail: seastartrans@uol.com.br

Tel: 55.13.32325757
Fax: 55.13.32333211

E-mail: seastartrans@uol.com.br

Santos, Sao Sebastiao, Paranagua,Santos, Sao Sebastiao, Paranagua,
Rio de Janeiro Provisions,Rio de Janeiro Provisions,

Bonded, Deck, Engine, ChemicalsBonded, Deck, Engine, Chemicals

Santos, Sao Sebastiao, Paranagua,
Rio de Janeiro Provisions,

Bonded, Deck, Engine, Chemicals

Sea Star Ship Suppliers Ltd.Sea Star Ship Suppliers Ltd.Sea Star Ship Suppliers Ltd.

“This is not the first time that the world has faced
an economic crisis, and I’m quite confident that in
the near future the situation will rebalance itself. It
is a worry when large, successful companies are
having financial problems and in that respect
there is, of course, a risk in making business con-
tinue. The risks are there, but we have to analyse
the situation and keep secure rates and offer
guarantees in order to maintain business”







goods and bonded stores provisions critically,” revealed Marco Pas-
soni from Meridian Duty Free in Italy.

“Our market has been changing rapidly due to the current global
economic crisis. Cruising is going down, plus a number of duty free
retailers have decreased new listings, and this has affected the
turnover and impacted on business. For the provisions market, with
all the ships that have been laid up and companies that have be-
come insolvent, we are facing a precarious reality which does not
match up to company reality, and this is compromising our business,”
he added.

Mr Passoni indicated a distinct difficulty in maintaining a balance
between customer demands as they seek to cut costs wherever pos-
sible, and retaining a quality service that will guarantee business
throughout the tough hurdles of global recession. The tough mar-
kets mean that some larger players are combining forces as they
strive to obtain limited business, grappling for as much revenue as
possible to stay afloat.

“This is what the market is facing now: globally, from the pro-
ducer to the consumer, there is growing a sense of uncertainty. How-
ever, I think that we are moving towards a stabilisation process as a
result of mergers between the larger companies, which provides
space and business opportunity for medium sized and newer com-
panies to replenish the duty free market,” he said.

The threat of consolidation in the ship supply industry is be-
coming ever more prevalent as smaller companies struggle to retain
business in a fast-shrinking economy. Strategies to cut costs are
sought rampantly across the board, matched simultaneously by a
striving to generate as much profit as possible in a harsh climate;
two counteracting efforts that are at odds with the current economic
situation. Maintaining margins is proving a balancing act between
supplier and customer in the midst of a worldwide cost-cutting war.

Bob Blake, Managing Director of UK supplier Admiral Harding
(pictured right), indicated that “It is a concern that ships are being
laid up, scrapped or companies are going bankrupt. Bigger compa-
nies will generally ride through while the smaller ones tend to suffer,
and this is a concern for everybody.”

“The ship supply industry has to be aware of the uncertainty of
the marketplace and will have to be extremely vigilant when supply-
ing to certain companies, especially new ones.  A tight credit control
system ensuring that people adhere to terms is essential,” he added.

As widespread an impact as the recession has had on the ship-
ping industry, it is not strictly limited to merchant trading. A sub-
stantial supplier to the cruise industry, Admiral Harding has
anticipated a potential downturn in 2010 as a result of cutbacks in
cruise bookings and therefore reduced demand for provisions and
duty free products. 

Mr Blake continued: “Despite the number of larger cruise ships
being built in order to accommodate more passengers, cruise com-

panies are constantly pushing suppliers for keener prices in order
to make savings. One will probably counteract the other, with sup-
pliers sourcing more volume at less profit.

“We, in turn, are constantly negotiating with our suppliers world-
wide to obtain the best possible price for goods, and this helps in
trying to balance our costs,” he added. Aside from the pressures of
cost balancing and maintaining margins, ship suppliers are also sub-
ject to scrupulous regulatory control, placing markets such as
bonded stores, duty free and provisions under undue scrutiny.

“Ship suppliers are continually seeing changes in legislation and
regulations. Directives affecting our industry are regularly coming
out of Brussels, many of which are unnecessary and disruptive to
our daily activities,” Mr Blake revealed. While financial strain domi-
nates trading operations, authorities are exerting supplementary
control over the industry, making tough conditions even tougher for
many players.

Despite the meltwater of recession threatening to saturate some
markets, however, Admiral Harding has remained fairly resilient to-
wards the future outlook, and appreciating the fluctuating cycles of
economics seen “in the past during a recession”, it has recently ex-
panded from 15,000 sq ft premises to a 42,000 sq ft warehouse,
and is “expanding yet again in anticipation of the ongoing rise in
world tonnage - both in cruise and in general merchant shipping,” as
highlighted by Mr Blake.

While some bonded stores, duty free and provisions suppliers
are bracing themselves for a profit slump, many remain optimistic
about the future outlook for the ship supply sector, and are hedging
their bets for a rebalance in the marketplace as the cycle of eco-
nomics gradually turns full circle. What does remain apparent is that
suppliers will unanimously bond themselves to the current conditions
and keep a cautious tap on their cash flow in the meantime. ■

“...with all the ships that
have been laid up and
companies that have
become insolvent, we
are facing a precarious
reality which does not
match up to company
reality, and this is com-
promising our business”

“It is a concern that ships are being laid up,
scrapped or companies are going bankrupt.
Bigger companies will generally ride through
while the smaller ones tend to suffer and this is
a concern for everybody”
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As rates plunge to all time lows and companies sink into the
depths of administration and bankruptcy despair, ship owners and
managers are being hit hard by the economic crisis, and such stringent
financial times have a major knock-on effect. Cut backs.

Safety is a key issue – if cost-cutting is the prevailing objective,
then it will hit the subsidiary elements of ship operation, including
safety equipment. And by metaphorical domino-effect, the supply in-
dustry will suffer.

Concern for a drop in safety and quality standards is writhing
across the shipping industry at present, reinforced by a recent shock-
ing discovery of fake safety gear found on vessels undergoing rou-
tine inspection.

Swedish equipment manufacturer CM Hammar discovered three
useless replications of its Hammer H20 hydrostatic-release units for
life rafts in operation, fully non-functional and consequentially posing
a severe threat to the lives of seafarers onboard the vessels.

Comprehensive testing by the genuine manufacturers revealed
that none of the pirated safety equipment released life rafts as the
original equipment intended, and in addition, failed to activate the
emergency-position radio beacon (Epirbs) – a disturbing discovery, to
say the very least.

Jan Calvert, Sales Director at CM Hammar, said: “We tested all
the equipment and found that it did not function as intended. There
may be a number of ships at sea that are sailing with fake units and if
any were to sink, there would definitely be no liferafts or Epirbs to help
rescue seafarers in danger.”

Under new International Maritime Organisation (IMO) guideline
MSC 1206, lifeboat-release systems are required to be serviced at
stations operated by the manufacturer, however with internet provid-

ing easy access to obtain illegal equipment, the market is open to risk
of plagiarism with cases reported of ship chandlers passing on
cheaply-sourced equipment without an authenticity guarantee.

Unable to locate the source of its replicated equipment, CM Ham-
mer has urged owners to verify equipment serial numbers and to
source safety equipment through authorised service stations. The IMO
safety campaign warns against the importance of correctly-functioning
safety equipment, and a long-running campaign by the Japan Marine
Equipment Association against pirated parts allegedly produced in
China and South Korea has also been addressing this alarming issue.

Equipment supply companies will inevitably be impacted upon as
a result of both the procurement of substandard products and cut-
backs in the purchase of what is regarded as superfluous equipment,
despite the potential perilous consequences of such thriftiness.

Paul Luen, Managing Director of Martek Marine, supplier of life-
saving equipment and safety and environmental monitoring systems,
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Playing it safe
By Amy Kilpin

“As the world fleet continues to expand, there
will be substantial demand for better value and
improved safety equipment. Safety standards
should be raised and made mandatory by shipping
bodies such as the IMO to minimise and prevent
crew injuries and protect ships”



said that the company has witnessed “a freeze on ‘non-essential’ proj-
ect spending among some clients, and among some who had previ-
ously budgeted for environmental innovation projects in 2009.”

In addition, as a result of major cost-cutting exercises and acute
pressure on financing, the supply markets are being affected by the
widespread newbuild order cancellation epidemic sweeping across
the industry. If newbuild orders are cancelled, there is an ensuing re-
duction in the need for safety systems and equipment.

“Like all of our peers in the industry we have been affected by the
cancellation of orders and we expect that trend to continue in the first
two quarters of 2009,” Mr Luen revealed.

While Mr Luen regarded the industry as “highly regulated, with
most safety equipment mandatory under current and pending SOLAS
regulations,” he raised concern over “inconsistent or weak enforce-
ment by Port State Control and other certifying authorities,” which in-
evitably weakens the maintenance of such standards.

Jefferson Soh, Managing Director of Singapore-based safety
equipment supplier Durasafe, has indicated that the economic situa-
tion is likely to have a disturbing impact on the levels of safety
adopted by ship owners and managers. The company has discerned
an estimated 10% decline in business, and Mr Soh has raised con-

cern that “smaller sized ship owners may compromise on cheaper
safety products to cut costs.”

He added: “There is not a specific focus on the shipping industry
from safety equipment manufacturers, but as the world fleet continues
to expand, there will be substantial demand for better value and im-
proved safety equipment. Safety standards should be raised and made
mandatory by shipping bodies such as the IMO to minimise and pre-
vent crew injuries and protect ships.”

Contrary to widespread opinion, however, Norwegian lifeboat
company Noreq has emphasised a rising focus on safety as a direct
result of the economic collapse, as companies recognise a step-up
in legislative standards as even more significant in such a harsh in-
dustry climate.

“When the financial crisis shakes the world, the attention on safety
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“Many anticipate that owners and operators will
take short cuts to save on costs, but this is something
that they are very much aware of and vigilant to, and
they actually increase focus on the right investments
into new safety equipment”
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New free-fall lifeboat standards are soon to hit Norway’s offshore
sector, and companies are prepping themselves in anticipation of the
new regulations set to heighten safety standards and minimise in-
juries during launchings.

Under the watchful wing of the Norwegian Oil Industry Associ-
ation (OLF) and classification society Det Norske Veritas (DNV),
the newly-developed guidelines are designed for marine and off-
shore use, particularly in the North Sea where drop heights of up to
40m subject occupants to dangerous levels of G-force.

Lifesaving equipment specialist Noreq has recently launched the
design of its torpedo free-fall boat designed to travel further in water
through a tube-shaped design, while using its 30 tonne weight as
momentum.

Noreq technical manager Sveinung Pile indicated that the design
uses the natural forces incurred as a boat hits the water rather than
trying to oppose them, which is the case for the majority of standard
free-fall boats. “It is a revolution in free-fall boats, but it does use old
technology. It is a combination of the shape, the amount of ballast
and the momentum in the water,” he said.

“Standard boats have a typical ship-like hull. This design has a
rounder shape so the forces are more even, it does not change
course or direction, and carries on in the direction it was launched
in,” Mr Pile added of the innovative model.

With a capacity of 45 people, the revolutionary-like design offers
maximum stability and minimal impact and hopes to meet require-
ments for the impending standards, which will incorporate a safety
ratio combining levels of resistance and acceleration during launch.

In its commitment to the evolution of technological and safety

within the marine in-
dustry, Noreq has also
recently revealed a
new concept for the
safer launching of life
and rescue boats. The
Noreq Compact Davits
are a state-of-the-art
design which have
been upgraded to en-
sure reliable operation
in harsh and haz-
ardous marine and off-
shore environment,
including resilience
against heating or arc-
tic climates.

Oddvar Hårde, Marketing Director, said: “The world fleet may suf-
fer from problems with wear and tear if and when business slows
down, as vessels will operate less and cut costs of servicing. Noreq's
new Compact Davits are the world’s first totally enclosed and com-
ponents-integrated system, and have unique protection as well as
lifetime quality.”

The emphasis on safety is paramount in an industry struggling
through tough financial times, as cutbacks are made and corners are
cut, however, Norway is demonstrating itself as one step ahead in
the continued development of safety equipment and introduction of
regulations to keep on top of such standards.

New way for Norway
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just becomes higher,” Oddvar Hårde, Noreq’s Marketing Director, said.
“Therefore the crew, the organisations, the authorities, the operators
and oil companies themselves will come up with new rules and re-
quirements for safety equipment onboard.

“Many anticipate that owners and operators will take short cuts to
save on costs, but this is something that they are very much aware of
and vigilant to, and they actually increase focus on the right invest-
ments into new safety equipment,” he added, contradicting popular in-
dustry belief.

On the flip side, however, Paolo Spataro, Sales Director of Italian
ship supplier Jonassohn’s, which specialises in safety at sea, indicated
that a “decline in safety standards might happen with small shipping
companies, especially with flags under third world countries,” in the
effort to reduce spending and save on costs.

Mr Spataro maintained that the impact from the worldwide slump
is the same across the board and the safety equipment supply market
has been similarly impacted. “Like everybody else we are also affected
by this recession, and we have noted various cancellations of orders,
with some of our clients requiring longer payment terms,” he said.

As owners and operators struggle to maintain operating margins,
there is a definitive risk to the standards of safety equipment and train-
ing systems implemented onboard, as such supplies take a secondary
stance to prioritised operational costs. However, this may hone the
quality and standards as the growing awareness of risk and liability
may kick start a safety-vigilant ethos.

For safety equipment suppliers, it is uncertain as to which way the
market will swing, and whether attention to safety apparatus will dwin-
dle under cost-cutting negligence or whether financial stringency will
prove an antithesis to this is yet to be revealed. In the meantime, how-
ever, it is fair to say that suppliers will certainly be playing it safe. ■

Images courtesy of Noreq

“Like all of our peers in the industry we have
been affected by the cancellation of orders  and
we expect that trend to continue in the first two
quarters of 2009”





Wilhelmsen Premier Marine
Fuels under single ownership

Wilhelmsen Ships Service, 60% owner
of the shares in Wilhelmsen Premier Marine
Fuels, has purchased the remaining 40% of
the shares from Tim Kemp. Wilhelmsen
Ships Service now has 100% ownership in
Wilhelmsen Premier Marine Fuels, one of
the largest independent bunker brokers in
the world.

Wilhelmsen Premier Marine Fuels was
established on January 4th, 2007 as a re-
sult of a merger of Wilhelmsen Bunkers and
Premier Marine Fuels. The company is man-
aged within Wilhelmsen Ships Service and
handles eight million tons of bunkers annu-
ally. The company operates in Oslo, Singa-
pore, London and Cape Town.

Mr Kemp, who held a senior position in
Wilhelmsen Premier Marine Fuels before
the sale, will remain with the company in a
key position. “We are pleased that Tim

Kemp will continue with us,” said David
Tandy, President of Wilhelmsen Ships Serv-
ice.  “Tim’s competence and experience in
this market will be a great asset to us in the
period ahead,” he adds.

Being part of Wilhelmsen Ships Service
and the world’s largest marine service net-
work also creates significant opportunities
for growth through more cross-sales, said
Knut Bjørnebye, President of Wilhelmsen
Premier Marine Fuels: “Wilhelmsen Ships
Service serves around 6,000 customers,
many of whom also do business with Wil-
helmsen Premier Marine Fuels. We believe
that a lot of customers are looking for ways
to improve their operating efficiency and we
have a lot to offer in this area.”

The sale is a pure ownership interest
transfer and has no consequences for the
company's customers or employees. ■
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UKHO extends its hand toward the Japan
Hydrographic Association

Greater flexibility has been granted to
mariners transiting through the Malacca and
Singapore Straits (MSS) in the United King-
dom Hydrographic Office’s (UKHO) new li-
censing agreement with the Japan
Hydrographic Association (JHA) in a bid to
promote comprehensive and safe global ENC
(Electronic Navigational Chart) coverage.

Currently licensed to distribute fully
comprehensive and detailed ENC’s of the
Straits through its Admiralty Vector Chart
Service (AVCS), the UKHO’s new agree-
ment allows access to individual ENC’s for
periods of six or 12 months, providing
greater efficiency in matching ENC cover-
age to operational patterns for a sustained
period of time.

Rear Admiral Ian Moncrieff, UK National
Hydrographer of the UKHO, said: “This ex-
tension to our existing Bilateral Arrange-
ment with Japan Hydrographic Association
underlines the spirit of co-operation be-

tween hydrographic offices in improving
our offering to seagoers, and particularly
the collective commitment throughout
the IHO (International Hydrographic Or-
ganisation) to the aim of global ENC
coverage.   

Mr Shinichi Kikuchi, Head of the In-
ternational Affairs Office of the JHA,
added: “I am delighted to announce this
latest amendment to our current partner-
ship which will bring flexible licensing to
Mariners transiting through the Straits.”

Given the high volume and diversity
of shipping traffic under compulsory
IMO navigational chart carriage compli-
ance, JHA official data is a significant
component of AVCS coverage in the Far
East, and the agreement additionally
supports the IHO resolution for the pro-
vision of adequate global ENC coverage
of the main international shipping routes
by 2010. ■

ChartCo puts
Gibraltar on
the map

In the recognised provision of elec-
tronic data direct to ships, ChartCo has
added new Flag State Regulations for
Gibraltar to its product RegsManager, a
comprehensive database of digital infor-
mation for specified regions.

Complementing existing products cov-
ering the UK, Marshall Islands, Cyprus and
Liberia among other major flag states, the
service contains up to date Flag State Reg-
ulations and Shipping Notices, packaged
with MARPOL, SOLAS and STCW.

With its prominence in world shipping,
the newly-supplemented system offers as-
sistance to mariners and managers in the
region of Gibraltar, and meeting the 2002
SOLAS Chapter V requirements for the
Carriage of Nautical Publications, is kept
fully up to date with regulations, notices
and IMO documents. ■
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A heavy load for Kalmar
Kalmar, part of Cargotec Corporation,

has launched a brand new terminal tractor
for LoLo (lift-on, lift-off) operations, with
state of the art features and customisations
while boasting an innovative minimum emis-
sions engine offering lower operating costs
and decreased component wear.

Timo Matikainen, Director, Kalmar, said:
“The new TT616i tractor can be customised
to very specific operations because it is based
on a heavy duty frame and modules. The ma-
chine features a 95 tonnes gross combina-
tion weight and its fifth wheel load capacity
is the biggest in the market at 36 tonnes.

With many other additional options for
the machine, which can be combined to
make each machine unique, Mr Matikainen
stressed the ability for customers to “care-
fully control emissions, keep noise levels

down and achieve high uptimes.” Alongside
silent drive and eco drive options for minimi-
sation of noise and emissions, the TT616i is
of cutting-edge design and ergonomics.

Reinforcing its success in port automa-
tion and cargo handling, Kalmar has addi-
tionally been awarded a recent contract to
supply ten straddle carriers to Piraeus Port
Authority’s new terminal. Five EDRIVE
ESC350 and five CSC350 machines will be
delivered during the first half of 2009.

With the ability to stack up to three
containers, Kalmar’s straddle carriers also
feature electronically controlled engines
which lower exhaust emissions and reduce
fuel consumption, and has brought the
total number of straddle carriers at Piraeus
Port up to 58 in preparation for the new
Pier I terminal. ■

Italian feat for
Veson Nautical

Veson Nautical, US-based maritime soft-
ware developer, has landed a foothold in
Venice for ship owning and ship manage-
ment company Motia Compagnia di Nav-
igazione, with the installation of its Integrated
Maritime Operations System (IMOS).

As the technical manager for Nether-
lands-based Seaarland Shipping fleet which
successfully installed Veson’s system last
year, Motia has made the move with pur-
chase and installation of IMOS at its Venice
headquarters in the comprehensive digital
management of its fleet.

John Veson, president of Veson Nautical,
remarked, “This is an excellent example of
how IMOS can be leveraged effectively with
a number of partners. We are pleased to be
working with Seaarland and Motia as well.”

Captain Roberto Zanca, Global Opera-
tions Manager for Seaarland Shipping Man-
agement and Motia, added, “Last year,
Seaarland sought an integrated, compre-
hensive solution to replace our existing soft-
ware; we needed a consolidated package
that could easily manage data input from
various sources.

“Using IMOS, Seaarland has enjoyed in-
creased efficiency, a significant reduction in
manual labor and we have clearly seen a re-
turn several fold on the value of our overall in-
vestment. Because of the success we
experienced at Seaarland, implementing IMOS
at Motia was a logical choice, and so far we’ve
been very pleased with the results,” he said.

IMOS allows Seaarland and Motia staff
to share data and yet contribute their activ-
ity information to different databases, and
while handling the various locales and ef-
fectively consolidating data, it allows for op-
timum collaboration of information between
the systems. ■

Marlink call the future for sat comms
Setting industry standards for maritime

satellite communications, Marlink has
launched WaveCall, a new generation com-
munications service incorporating prepaid
calling cards in a bid to improve cost con-
trol and efficiency for vessel owners and
their crew.

Facilitated by increased satellite capac-
ity in current coverage areas such as the
Americas, Europe and the Caribbean, the
launch of WaveCall meets the rapidly grow-
ing demand for crew communications on-
board merchant vessels.

Tore Morten Olsen, Marlink Chief
Executive Officer, said: “We do our utmost

to provide value added services which our
customers really need in their day-to-day
business at sea. Prepaid Calling Cards are
an easy-to-use service within our product
portfolio, and this is something which is very
helpful for crew members, with high focus
on cost control.”

Marlink is also adding new coverage
areas to meet the need for high bandwidth
across the world, and the importance for
telephone and internet access becomes all
the more prevalent in a climate necessitat-
ing the recruitment of quality crew and re-
taining them with attractive onboard
communications solutions. ■



Type-approval for redesigned marine displays
Hatteland Display’s new generation of

redesigned marine display systems has re-
ceived type approval certification from Nip-
pon Kaiji Kyokai (Class NK), with confidence
that the new Series 1 products will become
the next de factor industry standard marine
display solution.

With vastly improved connectivity, a mul-
tifunction connector and the ability to utilise
more signals and connections than the pre-
vious model, the new Series 1 displays are
an evolution of a proven product family and
enable system integrators to take advantage
of the system and install the new displays
without redesigning current consoles.

Lars Skjelbred-Eriksen, Vice President
of Sales and Marketing at Hatteland Display,
said: “The redesigned Series 1 displays are
a major improvement over what was already
a close to industry standard product. We
have added a host of functionality and con-
nectivity and have designed the displays to

enable further improvements in the future.
Another key factor is that Series 1 re-

design displays follow the exact form and fit
of previous Series 1 products so our cus-
tomers can use them as a straight drop-in
replacement,” he added, of the revolutionary
marine displays. ■
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Sprinkling of success for Minimax
Minimax, global provider of fire protec-

tion services, has unveiled a new under-
cover sprinkler system on the M/S Scenic
Emerald, a prestigious five-star cruiser on
the River Elbe, in a new and globally unique
solution to onboard fire protection systems.

With modified GL and SUK regulations
now requiring fire protection for German
river boats, the new system sets safety
standards of a whole new level, offering a
complete solution while ticking all the boxes
for style-conscious vessels.

In keeping with the luxury and elegance
of the river’s largest cruiser, the undercover
sprinklers are installed into the ceiling, of-
fering discrete safety and a streamlined de-

sign and guaranteeing against false alarms
caused by mechanical faults.

Incorporating its innovative CoverDrop
eject mechanism which exposes the sprin-
kler head before the nominal trigger tem-
perature is reached, Minimax’s GL-certified
system is a new step forward for onboard
fire safety, and if it’s good enough for the
Scenic Emerald, it’s good indeed. ■



ISSA World Map:
a great marketing opportunity

When the going gets tough, the tough
get going and in these tough economic times,
marketing and promotion of your products
and services is a must if you want the mar-
ket to sit up and take note. So what better
way to get your message out to the global
shipowning, shipmanagement and ship sup-
ply markets than to advertise in the forth-
coming ISSA World Map. 

And as the map has a shelf life of one
year, this could be the best advertising deci-
sion you can take.

As publishers of the map, The Ship Sup-
plier will ensure it has the crucial informa-
tion that makes it a must for all
the magazine’s readers
to display on
their office
walls. A highly
visual map of
the world will fea-
ture ports in the
world which boast
ISSA members, that
way ensuring your
customers’ ships use
you when they need
those precious supplies.

We are encouraging all ISSA members to
benefit from this unique annual product by
taking advantage of advertising opportunities
around the outside of the large wall map. Ad-
vertising prices will vary from £500 for the
smallest space to £1,200 for the prime cor-
ner positions. So if you would like more in-
formation please contact Karen by emailing
kcray@elabor8.co.uk or by phone
on         +44 (0) 1296
682403. ■
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Technology advancement
at Moldova’s port

Port Giurgiulesti in the Republic of
Moldova has upped its technology with in-
stallation of Transas’ Vessel Traffic and In-
formation System (VTIS), optimising control
of its intensive maritime traffic.

Transas has successfully supplied
Moldova’s port with Navi-Harbour, an ad-
vanced integrated system including monitor-
ing software, radar sensors, radio equipment

and AIS transponders, allowing its electronic
chart to display combined radar data re-
ceived from several radar sensors.

In its commitment to promoting safer
navigation alongside vessel identification
and traffic management, Transas is confi-
dent that the new installation will allow the
port to conform to the current demands of
all major international hub ports. ■

McMurdo
sales staff
beacon ‘out of
this world’

All the McMurdo and Sarbe sales staff
have been issued with the new global
406MHz satellite personal location beacon
that was recently launched at the Miami In-
ternational Boat Show.  The FAST FIND,
which is a small handheld PLB (Personal
Locator Beacon) can be used to transmit a
distress signal if any one of them are be-
yond mobile phone range and get into life
threatening difficulty.

“Our equipment is distributed in 56
countries so our sales staff are travelling
all around the world,” said Director Jeremy
Harrison.  “They are carrying the message
that seafarers and marine workers should
all be equipped with a personal beacon
that can work anywhere, via the global
406MHz international search and rescue
satellite system.”  He added: “It’s important
therefore that our own team are carrying a
FAST FIND PLB not only to set an exam-
ple, but to ensure that none of us gets
caught out if the unexpected happens.”

The new FAST FIND is a ground
breaking rescue beacon and the smallest
on the market today, weighing only 150g.
There are two models in the FAST FIND
PLB range, the standard FAST FIND 200
and the GPS-equipped FAST FIND 210.
FAST FIND complies with tough interna-
tional standards.  It operates on the global
COSPAS SARSAT 406MHz search and
rescue satellite communication system,
which is supported by international gov-
ernment search and rescue authorities
around the world, so a call for help will be
acted upon and fast.

At only £185.00 plus VAT for Model
200 and £225.00 plus VAT for Model 210
including integral GPS there’s nothing else
to pay - no subscriptions, no network or
call charges! ■

New pilot training solution for Kiel Canal
BMT SeaTech has installed its new ship

simulation system at the Kiel Canal Pilots As-
sociation in Brunsbuttel, Northern Germany,
for cost-effective and comprehensive in-
house training of the Association’s new pilots.

Training the Kiel Canal’s 123 pilots was
previously undertaken using the full bridge
simulator at the Maritime Academy of Bre-
men; however, given the Canal’s traffic of up
to 140 vessel movements per day, the new
training system has been fully installed al-

lowing pilots to be undisturbed from the As-
sociation’s watch rotation plan.

Known as PC Rembrandt, the system “is
a reliable tool to train basic and enhanced
shiphandling, giving more time for final high
level and multiple emergency training ses-
sions using cost intensive full bridge simula-
tors,” according to Captain Michael
Hartmann, Chairman of the Kiel Canal Pilots
Lotsenbrüderschaft NOK I.

A quick and efficient ship-handling and

manoeuvring simulator, PC Rembrandt incor-
porates ten recreated ship models of various
designs and sizes, each of which has under-
gone a rigorous validation process using full
scale performance data and real ship trials.

There are additional plans to integrate a
radar simulation system and AIS to the mini
bridge suite, providing pilots with the oppor-
tunity of conducting blind pilotage and con-
ducting real time shipping scenarios from
data collected in the Canal’s traffic. ■






	SSI Spring FC_IFC_Layout 1
	SS Spring 09_Layout 1

