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United Chandlers brings together ten of North America's premier ship supply 
companies to give you the complete ship supply service you demand.

With over 500 years cumulative experience in ship supply, United Chandlers
can service your vessel's needs wherever it is needed.

Our teams of supply professionals are here 24/7 to ensure your vessel receives the
care and attention it demands. United Chandlers partner companies are specialists in

professional vessel supply and chandlery whether from Montreal to Vancouver;
from Philadelphia to Mobile, or from Houston to California.

United Chandlers is the only ship supply option you should consider if you want quality,
variety of products, a team that knows your needs and is ready to help and a chandlery 

professional that will ensure your ship is supplied ahead of time and within budget.

United Chandlers
Strength in depth and quality

DELAWARE SHIP SUPPLY Philadelphia ~ R S STERN Baltimore ~ PELTZ MARINE Norfolk
SEAGULF MARINE Montreal, Halifax, Great Lakes ~ TRITON MARINE Vancouver ~ KAMIL SHIP SUPPLY Mobile

EMS SHIP SUPPLY USA LTD Houston ~ HARBOR SHIP SUPPLY Los Angeles, San Francisco, Portland, Seattle
LIBERTY MARINE SERVICES Florida ~ KLAUSEN-GESTBY  Boston

Innovation, integrity and unity,
our key to quality service in North America

Call today +1 (312) 895-4551
www.unitedchandlers.com

sales@unitedchandlers.com



Summer in the northern hemisphere may well be upon us but it won’t be
long before the nights start drawing in and we find ourselves in Istanbul
for this year’s 54th ISSA Convention and Trade Exhibition.

You will recall it is being held at the Polat Renaissance Hotel, Istanbul
starting with a spectacular dinner cruise on The Bosphorous with our
TURSSA hosts and friends on the evening of Thursday 15th October.

Already the Programme boasts some key industry figures speaking
to us including Guy Morel, the Secretary-General of Intermanager and
Jan Johannessen, President of IMPA.

I had the great pleasure of meeting Mr Johannessen in
Copenhagen earlier in the year when we held a most cordial and frank
discussion on our joint aims and aspirations so far as purchasing and
supply are concerned.

We have so much in common and share a vision for our future co-
operation as the two major Associations in the world of ship supply and
maritime purchasing. This can be nothing but good for ISSA and for IMPA.

Convention’s theme this year is “Bridging to the future”. We remain
in turbulent waters but for sure there is a great future for our industry
and how to survive the storms so you prosper when the good times
return is what is at the heart of this year’s business programme.

I am delighted to say that a number of ship owners, both locally from
Istanbul and internationally, have agreed to join us on Friday 16th
October. This will be your chance to quiz them about their ship supply
needs and how they would like to forge partnerships with ISSA members.

Our ever-popular ship owners and ship suppliers panel will be
staged once more and I expect the usual lively debate to ensue.

What delights me is the support we have already received from our
trade exhibitors – some old and some new – who continue to recognise
ISSA’s unique ability to gather decision-makers from 40+ countries
across the globe in one place eager and willing to do business with them.

In addition we have major sponsorship deals with our old friends
Shipcentric, Philip Morris, Heineken and Henry Co (Diplomatic Marine)
as well as a major deal we have struck with Turkey’s major brewery EFES.

To all of them I express ISSA’s sincere appreciation of their
continuing support for our industry and members.

All of this is done with one aim in mind: to stage an event that ISSA
members want to come to and do business at.

I am sure you will want to be part of this year’s networking
opportunity to move your business even further ahead.

Please take this as my personal invitation to come to Istanbul where
it will be my pleasure to meet you and hear about your problems and
successes in your home country.

Elsewhere in this bumper edition of our magazine I have launched
the hunt for our new ISSA  “Ship Supplier of the Year” award. If you have
someone in your company who has gone above and beyond the call of
duty in his or her ship supplying role then why not enter their name into
the contest to recognise our top ship supplier of 2009.

See you in Istanbul!

Jens Olsen
ISSA President

We remain in turbulent waters but for sure there
is a great future for our industry and how to
survive the storms so you prosper when the good
times return is what is at the heart of this year’s
business programme

Dear ISSA Members & Maritime Colleagues:
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German Shipsuppliers debate
economic crisis and payment delays
The German Shipsuppliers Association held its Annual General

Meeting in Hamburg on 29 April 2009 where the issue of poor
payment from international clients was raised among the 50

representatives of 36 member companies that were present.  Payment
delays of 150 days or more were mentioned for 2008.

This year’s AGM also elected a new Board member – Mrs Nadine
Kloska (Kloska Group) – after the former Board member Mr Rüdiger
Taube (Schiffsversorgung Rostock) retired. The Board consists of
Hennig Engels (President), Wolfgang Sump (Vice President), Mathias
Overhaus (Treasurer) and six other Board members from Bremen,
Hamburg and Kiel (see attached photo).

Association President, Hennig Engels, mentioned in his report that
in 2008 the German Shipsuppliers Association had again successfully
represented the interests of its members. The trend in ship supply is
moving towards internationalising and all-round supply, the AGM heard
and most of the clients preferred longer-term contracts and a global
service. While there was also uncertainty about the developments of
the world-wide economic and financial crises, German ship suppliers
were positive about their future.

The situation of Germany’s ship supply industry in 2008 was
described as ‘positive’ and ‘good’. Although the existing high pressure on
pricing and small margins exists, increasing turnovers were reported by
Association Members. Positive developments were seen in the catering
sector. Strong interest in German ports had a good influence on the cruise
ship industry. Many ship owners and fishing companies would have carried
out necessary work on their fleet in 2008, therefore indicating that big
investments were done. There were negative consequences on shipping
routes because of various crises such as piracy and high and low waters
in rivers, but business around the Baltic Sea boomed. The dynamic of the
market changed at the end of 2008 into uncertainty. The decay of the

shipping cargo rates and an increasing restraint of buyer behaviour were
starting to be seen from the third quarter of 2008.

This year’s  guest speaker was the President of the Federal
Finance Office, Mrs Colette Hercher.

A total of 142 companies are members of the German Ship
Suppliers Association and include general ship suppliers as well as
specialised ship suppliers (e.g. office-products, deck and engine
stores, ropes, electric spare parts, marine paints, paper products, meat
products, frozen food, beverages, catering, lights, life-saving
equipment, hand cleanser, chemical products, textiles, communication
technology) as well as manufacturers. ■

From L to R: Thorsten Harms (Association Secretary), Lennart Clasen
(Holger Clasen GmbH&CO. KG), Wolfgang Sump (Richard Sump GmbH), Ms
Nadine Kloska (Kloska Management GmbH), Ralf-Thomas Rapp (Cosalt
GmbH), Hennig Engels (Hanseatic Marine Services GmbH&Co.KG) and
Frank Engellandt (Zerssen&Citti Ship Service GmbH&Co. KG). Andreas Albert
(H. Albert GmbH), Gunnar Heinemann (Gebr. Heinemann) and Mathias
Overhaus (Emder Schiffsausrüstungs AG) were not present for the photo 

European & Mediterranean Ship Supply

Turkey’s shipping economy has, like the vast majority of the
world’s major shipping regions, suffered considerably from the
global downturn, and as a ship supply region, relies heavily on

its strategic location in the provision of supplies and equipment to
vessels on the world’s major transit routes.

As Turkey will be providing the backdrop for this year’s ISSA
Convention, the future of its stability as a ship supply region will be
crucial to some of the country’s most prominent companies, as well as
formulating a base for the world’s ship suppliers to meet and discuss
the challenges for the future in moving forward.

Istanbul-based Atlas International Shipchandling & Trading, in
operation since 1979, acted as a pioneer to structure the ship supply
business in Turkey and prides itself on continuing to bring higher
standards and more development to both the company itself, and the
presence of Turkey as a ship supply nation.

As the industry struggles through one of the worst recessions in
living memory, ship suppliers the world-over are coming fact to face
with the need to cut costs in order to remain competitive, something
the major Turkish ship chandler has recognised as a potent issue,
especially given its claim that the Turkish ship supply industry is not as
fully-established as many other shipping regions.

George Saris, President of Atlas, said: “We strongly underline the
importance of quality and always try to maintain and improve it against
the increasing global competition. Being able to respond immediately to

the changing demands of our industry has always been our main task.
“The global downturn has severely affected the shipping market

in Turkey, and inevitably, our segment got its share of that. We live in
an environment where the largest multinational companies, banks, and
even governments are defaulting, so trust becomes extremely
important between counterparties.

“Thanks to our existence in the market for many years we have
developed strong relationships with our clients and rely on those ties
and mutual understanding. We are trying to overcome the crisis with
the least damage, and this requires sacrifice from everyone involved
in the international trade,” he revealed.

In addition to supplying provisions to vessels within the Istanbul
anchorage area, it offers off-limits services which allow ships to receive
stores, spare parts and even crew changes while passing through the
Bosphorus during slowed down transit, saving crucial time and money
for ship owners and managers. It is this strategic location which poses
a fortunate advantage for the region’s suppliers, according to Atlas.

Mr Saris added: “Turkey is a big bridge between Asia and Europe
and has a strategic importance for all kind of shipments between Asia
and the other continents. Therefore our clients recognise that Turkey
has a unique location with logistically convenient and cost-effective
supply ports. The market has a high potential in Turkey, and business
volume is growing day by day in parallel to new investments through
the government and other private companies.” ■

Turkey looks to strengthen through the recession



Agrowing trend across the globe is, of course, competitive
pricing as suppliers battle it out to win contracts in the shrinking
world of shipping to keep business ticking over and remain

afloat, and Greece is certainly no exception.
As smaller companies struggle to survive on limited finance, the

Greek Ship Suppliers’ Association has raised concern that its
members may diminish in number through company acquisitions and
mergers, with little hope for growth any time soon.

“In terms of Association members, they have remained the same
but I don’t see the number increasing because it isn’t really an
attractive business anymore. It is so competitive and there are so
many ship suppliers here in Greece that I would say the number of
members would decline,” revealed Michael Nomicos, Vice President
of the Association.

With many suppliers in Greece trying to merge with others in order
to cut down on expenses, and seeking out other ways to cut costs
such as making redundancies, Mr Nomicos indicated that the tough
economic environment is impacting the degree of competitiveness in
the Greek market.

He said: “Suppliers here in Greece compared to the suppliers in
Europe are not so big – they are more family-owned companies and
are mostly the back-up divisions of the major suppliers in Europe.” The
ability to survive will be seen in time, as ship suppliers struggle to lower
costs to remain attractive to customers.

While certain sectors remain more resilient than others, the impact
is still being hard-felt across the industry, Mr Nomicos divulged, who,
in his dual role as President of ship supply company Hardy Marine
Services, has felt the pinch in business despite operational continuity.

“We specialise mostly in
passenger ships and cruise
vessels, and the number of
calls to these ships has been
increasing lately, and over
the last two years. Therefore
in that respect the business
has been expanding, but
now the majority of the
cruise lines are importing
their goods from suppliers in
Europe and not from
Greece.

“This is due to the economic crisis, because the quality of the
products here is very good and so we are a bit more expensive than
our competitors from Holland, Italy and Germany, and so forth, so the
majority of supplies are sourced from there,” he said.

Mr Nomicos emphasised the need for the producers to drop their
prices in order that suppliers can offer more flexible rates to
customers, the key to stability being to remain competitive, as well as
adopting a new approach to a new situation.

He added: “The crisis is an opportunity to see the business from
a different angle and to operate at a lower budget with lower operating
costs, and this is impacting on the profits that companies are making.
People need to do a bit more and are working longer hours than
before yet getting the same money in order to keep the business alive
and with the hope that the future will be better.” ■
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Greek philosophy for stability
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Italian supply and catering company Ligabue, offering Italian-
Mediterranean style cuisine to ships and off-shore sites, has seen
consistent growth as a result of its diversified offering and

worldwide operations.
Since its inception in 1919 when founder Anacleto Ligabue

began supplying food to the ships of the Società Veneziana di
Navigazione in the port of Venice, the company has prospered to its
current status as an internationally recognised business.

From its roots in the Venetian Lagoon,
Ligabue Catering supplies meals to ships and
off-shore platforms, as well as hotel services and
retail activities on cruise ships and ferries, and
the business has subsequently expanded to all
five continents.

The company’s success is pinpointed back to
1929, when Anacleto produced an idea which
played a crucial part in its development: as well as
supplying food, Ligabue started to offer onboard
assistance of its kitchen staff, marking the
beginning of ship catering subcontracting.

Ship owners no longer had to buy provisions
and hire their kitchen staff to provide meals for
passengers and crew, and Ligabue catering
soon became a key partner for leading ship
owners. By 1950 the business was providing

catering and hotel services to over 400 ships, including cargo ships,
ferries, transatlantic passenger and cruise ships.

In 1972 Giancarlo Ligabue took over as Chairman of the
company, and in 1998 the business opened six new warehouses in
Europe and secured contracts with over 150 commercial supply
partners in key ports across the world.

To boost the future generation of marine caterers, the company has
this year embarked on a new project called the Accademia della Cucina

Mediterranea (“Mediterranean Cuisine Academy”),
with a predominant focus on ship catering and
aimed at young cooks from all over the world with a
passion for Mediterranean cuisine.

The company “prepares and distributes 26
million meals a year, thanks to over 3,400 staff
from 41 nationalities working in 103 different
locations throughout the world,” and because
“specific business areas have been created
operating through separate companies,” Ligabue
has enjoyed an annual turnover of around €170m.

Glaring defiantly in the face of global
recession, Ligabue has retained a strong
throughput of business, and owing to its diversi-
fication of supply sectors, has relied on steady
growth through supplies to cruise ships as this
area continues to boom. ■

It’s all in the taste



14 European & Mediterranean Ship Supply

The SHIP Supplier  Issue 41 Summer 2009

Ship Supply

Dubysos 27a, LT-91181,
Klaipeda, Lithuania
Tel: +370 46 411 911
Fax: +370 46 301 233
e-mail: pikasoma@shipsupply.lt
Web: www.shipsupply.lt

ANCHORS AND CHAINS:

MOORING ROPES:
- POLYPROPYLENE

- POLIAMID (NYLON)
- TANKER MOORING ROPES

- TYPE SPREK & HALL
- ANCHOR CHAINS

- ACCESSORIES

- ZINC
- ALUMINIUM
- ZINC RODS

CATHODIC PROTECTION:

Spanish ship supply has proved that diversity is the key to
sustainability through the economic recession, as provisions to
cargo ships take an inevitable and definitive knock in response

to diminished trade volumes.
Cisam Ship Suppliers, based in Barcelona, owes its strategic

location to its capability to supply ships anywhere throughout Europe
and the Mediterranean, and with downturn in the cargo shipping
sector, has relied on the growth of the cruise sector to maintain its
operational stability.

Jose Fresco, Cruise Department Director, said: “Concerning cargo
ships there has been a decrease in supply services of about 20%.
There are many cargo ships not trading, so all we can do is improve our
competitiveness and try to grow another range of customers and
attract more ships to Spain.

“There is more market competitiveness so you have to be more
aggressive in the pricing, and in the sourcing as well,” he declared. In
spite of the impact on the supplier, it has recognised the need to
diversify into other areas to ensure continued business.

“We are expanding already and our operations have absorbed
another company here which is more orientated towards the Spanish
fishing fleet, and we also have the cruise area which is expanding a lot
because the cruise market is seeing a constant growth at the
moment,” Mr Fresco said.

In terms of moving ahead, the company has spread its weight
throughout different sectors and hopes that through strategic pricing
and cost control it will remain a competitive supplier of ship
provisions in Spain.

Mr Fresco revealed: “Like any other country in Europe, Spain has
a recession which has affected companies but we have to let it pass,
and surviving through these times is the main thing – there will be a
growth in time.

“Consolidation could happen – it could be that a few of them will
not survive. It is so difficult with the banks being much more strict, and
to have a healthy turnaround and available funds is difficult during this
time,” he added.

While the Spanish Government focuses on more mainstream
industries in supporting the economic stability of the country, ship
supply is a specific sector which remains out of the loop in terms of
financial aid, and much is left down to the operational strength of
individual companies. ■

Spanning the gamut of ship supply

Ship Chandlers

Ship agents and bunkering

Private motor yachts & sailing vessels

Unit 3, Block 4, Watergardens,

Waterport, P.O Box 479 Gibraltar

Tel: (+350) 200 72836/40350 

Fax: (+350) 200 72861 Email: info@tarik.gi

Website: www.tarik.gi
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Cyprus is renowned for its major maritime presence, and
benefits from strong support and unification through the
Cyprus Shipping Chamber, the trade association of the

country’s shipping industry, alongside its solid ship supply operations.
Established 49 years ago in Limassol in 1960, EAP Marine is one

of the first and leading ship suppliers in the country operating and
delivering in all the ports of the Republic of Cyprus, and is a valued
member of ISSA.

Designating its global supply network as the main factor of its
success, EAP Marine offers supplies and services to more than 498
different delivery locations worldwide, and has seen continued
business growth through the years.

“Our offices are linked electronically to almost all our global supply
network, giving us the opportunity to advance the tracking and locate
orders and enquiries at any time,” the company revealed.

“What particularly makes the service unique is the team’s
capability to offer consolidation among ship chandlers’ quotations or
select better quality and value at the next calling port,” it added.

While Cyprus’ shipping activity might be feeling a bit bruised from
the economic downturn, EAP Marine’s well-diversified services,
equipment, provisions, stores, spares and catering ensure its longevity
in ship supply business within the region.

With a globally-spread customer base and competitive pricing
being the ultimate survival kit, the company is confident its sound
business and continued growth will see it through the downturn. ■

Spreading the globe

Garrets International, a Marine Contract Catering Company
based in Romford, Essex has the honour of receiving the
Queen's' Award for Enterprise: International Trade 2009.

Garrets has been providing various onboard services to ship
owners and ship managers for more than 18 years. It currently
provides catering services for 425 vessels owned by 29 international
shipping companies.

Derrick Samms, Managing Director of Garrets International Ltd, said:
"We at Garrets are all extremely proud to receive the Queen's Award.

The last 18 years has been about steady, sustainable growth and
anticipating our clients’ needs. So to have all our efforts rewarded in
this independent and globally recognised way makes us even more
determined to continue to succeed"

Praising the work of the Garrets team, he added: "You can never
overemphasise the importance a strong team plays in achieving such
an award.

“Garrets will build on the international recognition it has received
through this highly prestigious award and looks forward to working
even more closely with its valued customers in the months and years
ahead," he added. ■

Garrets receives
Queens Award





A new international Convention on ship recycling has been adopted by
the International Maritime Organization (IMO). The Hong Kong Interna-
tional Convention for the Safe and Environmentally Sound Recycling of
Ships, 2009 is aimed at ensuring that ships, when being recycled after
reaching the end of their operational lives, do not pose any unnecessary
risk to human health and safety or to the environment.

The Convention was adopted at a diplomatic conference held
in Hong Kong, China, from May 11th to 15th 2009, attended by
delegates from 63 countries. Speaking at the close of the
successful conference, IMO Secretary-General Efthimios
Mitropoulos expressed satisfaction that the
new Convention, named after the host city,
was adopted by consensus in the best traditions
of the Organization. He told delegates that the new
Convention struck the right balance between the
responsibilities and obligations of ship owners, ship
recycling facilities, flag and recycling States. He
added that the Convention, as adopted, allows for
future improvements and provides "a platform
and an avenue for better regulation, in due
course, of the activity it addresses.

"I believe it is a good outcome in the circum-
stances", he said, "as it has succeeded in putting in
place international rules and standards to regulate, for
the first time, a complex and multi-faceted issue," he said.

He urged Governments now to turn their attention to
the important task of bringing the Convention into force at
the earliest possible date and, thereafter, to promoting its
uniform and effective implementation. "The closure of the
Conference," he said "should mark the beginning of strenuous
efforts: first, to initiate, back home, work to ratify the Convention
at the earliest possible opportunity to expedite its entry into force;
secondly, to initiate action to provide technical assistance to
requesting countries without awaiting its entry into force; and thirdly,
to initiate action, as may be necessary, to ensure the effective
implementation and proper enforcement of the Convention when it
comes into force."

The new Convention intends to address all the issues around ship
recycling, including the fact that ships sold for scrapping may contain
environmentally hazardous substances such as asbestos, heavy
metals, hydrocarbons, ozone-depleting substances and others. It will
address concerns raised about the working and environmental
conditions at many of the world's ship recycling locations.

Regulations in the new Convention cover the design, construction,
operation and preparation of ships so as to facilitate safe and environ-
mentally sound recycling, without compromising the safety and
operational efficiency of ships; the operation of ship recycling facilities
in a safe and environmentally sound manner; and the establishment of
an appropriate enforcement mechanism for ship recycling, incorpo-
rating certification and reporting requirements.

Ships to be sent for recycling will be required to carry an inventory
of hazardous materials, which will be specific to each ship. An
appendix to the Convention will provide a list of hazardous materials
the installation or use of which is prohibited or restricted in shipyards,
ship repair yards, and ships of Parties to the Convention. Ships will be
required to have an initial survey to verify the inventory of hazardous
materials, additional surveys during the life of the ship, and a final
survey prior to recycling.

Ship recycling yards will be required to provide a "Ship
Recycling Plan", to specify the manner in which each ship
will be recycled, depending on its particulars and its
inventory. Parties will be required to take effective measures to
ensure that ship recycling facilities under their jurisdiction comply
with the Convention.

A series of guidelines are being developed to assist in the
Convention's implementation. 

Entry into force criteria
The Convention shall be open for signature by any State at the
Headquarters of the Organization from September 1st 2009 to
August 31st,  2010 and shall remain open for accession by any State.
It will enter into force 24 months after the date on which 15 States,
representing 40% of world merchant shipping by gross tonnage,  have
either signed it without reservation as to ratification, acceptance or
approval or have deposited instruments of ratification, acceptance,
approval or accession with the Secretary-General.

Furthermore, the combined maximum annual ship recycling volume
of those States must, during the preceding 10 years, constitute not
less than 3% of their combined merchant shipping tonnage. ■

Regulatory Snapshot 
New international convention adopted to ensure safe
and environmentally sound ship recycling
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Get our your diaries, turn to October
and mark off the 16th to the 18th as
important networking opportunities

because that is when the ISSA Convention
comes to Istanbul and the ship supply world
just can’t wait.

Also we are delighted to announce one
of the strongest ever line up of speakers
with Andreas Droussiotis, CEO of the
world’s second largest shipmanagement
company Bernhard Schulte Shipman-
agement and Guy Morel, General Secretary
of the in-house and third party ship
managers’ association InterManager,
delivering what will be cutting edge
speeches on shipmanagement and the
importance of ship supply.

ISSA 54
ISTANBUL
The ship managers are coming!



This sparkling event will be officially opened by Metin Kalkavan,
President of the Chamber of Commerce (Turcon Group) while the
keynote speech will be given by Professor Oral Erdogan.

This year’s Convention promises some of the best debates,
speeches and presentations and will be an ideal opportunity for the
new ISSA President, Jens Olsen to talk to the membership. Delegates
attending Convention will hear first hand how the global ship supply
sector is  gearing itself up to cope with the global credit crunch “and
prosper” as a result. Our firm favourite Ship Owners & Ship Suppliers
Panel moderated by Rocky Rocksborough-Smith (ISSA Senior
Executive Vice-President) will inform and entertain as it always does
and we can also look forward to hearing more about key ISSA
initiatives such as the Quality Programme and the work of OCEAN –
ISSA’s representative arm in Brussels. 

InterManager’s Guy Morel will talk about ‘The Sea Lane to
Recovery and how shipping and ship supply will emerge better and
stronger from the global downturn’.

The second day of Convention will question how European Ship
Supply is focusing on Europe's needs under EU legislation and how
ISSA & OCEAN help member companies. Speakers include Alfredo
Tosato Vice Chairman of OCEAN and Jean Luc Meriaúx, Secretary
General of OCEAN.  Sean Moloney, Publisher of The Ship Supplier
and ISSA’s Public Relations and Marketing guru, will ask the question
“Are you waving....or drowning? How to get your company in front of
The Purchasers.”

It will then be up to Arne Mielken, Assistant Secretary General of
OCEAN (ISSA’s Committee of EU Ship Suppliers) and ISSA’s
Representative at World Customs Organisation to talk on the very
interesting topic of: ‘Knockknock! Working with Customs!’

In this age of increasing transparency and self assessment, Geoff
Marchant, ISSA Vice President (Quality) will update delegates on the
latest ISSA Quality initiatives that will definitely add value to their
business operations.

It will then be left to delegates to question the ISSA team on issues
of importance through the Open Forum before getting ready for the
evening’s highlight, the Gala Dinner and Flag Ceremony.

Convention time is a highlight in the ISSA calendar because it gives
the world’s finest ship suppliers the opportunity to congregate, network
and talk about ship supply and what better place to do it than the capital
city that is the true bridge between Europe and Asia.

Linking Europe and the Middle East, suspended between the new
and the long-established, Turkey retains a disconcerted balance of both
east and west, representing a fascinating cultural mix. 

Modern city boutiques and exotic bazaars clamour for customers,
the weekly tolling of church bells interrupts the daily call of the muezzin,
and Roman ruins and the beginnings of Christianity compete for
attention with the history of the Ottoman Empire and modern secularity.
Most visitors concentrate on Western Turkey, with its picturesque
seaside resorts along the Aegean and Mediterranean coasts, scenic
and recreational attractions, well-preserved archaeological sites and

ISSA54 Istanbul          21

Istanbul

Celebrating ISSA’s
cultural diversity

Dear Friends and Colleagues,
It is a great honour and a sincere pleasure for us to invite you

to the ISSA Convention and Trade Exhibition to be held in Istanbul,
Turkey, on 15-17 October, 2009.  We welcome delegates from all
around the world to attend such a significant convention. As usual,
it will be a great chance to meet colleagues and experts, renew the
friendships that have been formed at previous conventions.

Istanbul, which was the capital of the First Roman Empire, the
Eastern Roman Empire (Byzantium) and Ottoman Empire, has
constructed a modern future with pride.  Istanbul still remains the
commercial, historical and cultural pulse of Turkey and derives its
beauty by embracing its diversities; ancient and contemporary, Asian
and European, mystical and earthly - all coexist here.

We hope you can join us in Istanbul, in 2009.  We look forward to
your participation in the 54th ISSA Convention and Trade Exhibition.
Let's meet in the timeless city, Istanbul, where a warm welcome
awaits you.

Best Regards,
Jens OLSEN
President, International Shipsuppliers & Services Association

Zihni MEM�ŞOĞLU
President, Turkish Shipsuppliers Association

Message from the ISSA President
and the President of the Turkish

Shipsuppliers Association



22 ISSA54 Istanbul

Venue: The Convention will be held at the Polat Renaissance Hotel.
The Renaissance hotel is conveniently located five minutes from the
Ataturk International Airport and 20 minutes from the city centre with
amazing views of the Marmara Sea. You may find all the details in
www.polatrenaissance.com.tr 

Convention Dates: October 15th to 17th 2009.

Language: The official Language of the Convention is English.

Exhibition: The exhibition will take place in the Polat Renaissance
Hotel. Exhibitors will have the chance to meet with delegates as well
as presenting their goods and services.

Time Zones: Turkey is two hours ahead of Greenwich Mean Time
and seven hours ahead of Eastern Standard Time.

Easy Access: Istanbul is easy to reach from all over the world. There
are direct connections to Istanbul from 301 destinations worldwide,
and almost all major international airlines serve Istanbul. In addition,
Turkish Airlines provides direct flights from 80 destinations around
the world. The new international terminal at Ataturk Airport handles
up to 20 million passengers annually and features automated
baggage handling and security.

Visa Requirements: All participants are required a valid passport to
enter Turkey. Citizens of some countries may obtain visa before arrival
and some may obtain it at the airport upon arrival. The most updated

visa information can be received from the web-site of Republic of
Turkey Ministry of Foreign Affairs. For further information please
contact the nearest Turkish Embassy or Consulate to check the visa
regulations.

Banks and Currency Exchange: In Turkey the currency is the
Turkish Lira (TL). Foreign currencies can be exchanged at the airport
as well as at the private exchange offices throughout the city which
are open from 8:30 to 20:00 hrs. Local banks, where Traveller's
cheques and Eurocheques can be cashed, serve between 8:30 and
17:00 hrs. All major credit cards (such as Visa, MasterCard) are
accepted in most of the Turkish restaurants, shops etc.

Electricity: The electric current is 220 V AC with a frequency of 50
Hertz. European standard plugs with two round pins are used.

Shopping in Istanbul: Being once called the city of thousand
colours and fragrances Istanbul is a paradise for shoppers. One can
find a very large variation of carpets, jewels, gold, leather goods etc.
while wandering through the old monuments or one can visit the city’s
modern shopping malls where Turkish brand goods can be found.

The shops are open from 8:00 to 21:00 from Monday to
Saturday. The Grand Bazaar and Spice Bazaar open their gates at
8:00 and close at 19:00. Big shopping malls open from 10:00 to
22:00 seven days a week. Shops do not close for lunch. 

Climate: October is Autumn in Istanbul. The average temperatures
vary between 12ºC and 18ºC.

General Information







fascinating museums that bring its rich history to life. Wherever you
venture in Turkey there is certain to be a warm welcome and traditional
hospitality, making this a deeply satisfying corner of the world in which
to travel.

And while you sip your Turkish wine on the balcony of your hotel,
don’t forget to visit the mightly Bosporus – the waterway that links the
oil exporting ports of the Black Sea with the Aegean and the rest of the
world. The banks of the Bosporus are a ship spotter’s paradise and
have proved an ideal way to spend an hour or so as the early autumn
sun sinks over the horizon.

Don’t forget, Convention would not be complete without the trade
exhibition which promises to be one of the best yet. So if you would like
to be part of this year’s Convention, either as a delegate or as an
exhibitor then click on www.shipsupply.org/admin/convention.pdf or
contact the ISSA Secretariat on +44 (0) 207 626 6236 ■

Registration for ISSA in Istanbul
could not be simpler

Please visit www.issa2009.org and download the Delegate
Registration Form, complete it in full and fax or e-mail it to the ISSA
Secretariat in London who will process payment and your
registration and send you confirmation.

If you wish to book an Exhibition Stand then, again, just
download the Registration Form, complete it in full and fax or e-mail
it to the ISSA Secretariat in London.

In charge of the Trade Exhibition is ISSA Executive Vice-
President Abdul Hameed Hajah. The ISSA Secretariat in London
will liaise between you and Mr Hajah to ensure you get just the
Exhibition space you need to showcase your business to Delegates.
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Head Office: Rm8E, No.15, Lane1097, Pudong Ave, Shanghai, China. 
Zipcode: 200135 Tel: 86 21 58525826, 86 21 58525856

Fax: 86 21 58525626 Oversea: shhz@shhzship.com

Shanghai Haizhuang Marine
Machinery Equipment Co.,Ltd

Manufacturer & supplier

www.shhzship.com 

Marine Diesel Engine Spare Parts
Turbocharger Set & Parts
Purifier Set & Parts
Air Compressor Set & Parts
Marine Pump Set & Spare Parts
Deck Equipments

hip.com ww
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OCEAN and the EU Commission members raised a glass of tawny
port wine to toast the introduction of the legal and IT changes in
customs procedures in Europe from July 1st 2009.

“Is it a revolution or an evolution?” OCEAN President Stefan
Ericson asked the European Commission’s Head of Unit for E-
customs, Mrs Maria-Manuela Cabral, at the recent bi-annual OCEAN
Board meeting to inform shipsuppliers about the legal and IT changes
in customs procedures applicable from 1st July 2009. 

The “Associação Portuguesa de Fornecedores de Navios” had
invited the OCEAN Board and the EU Commission to the romantic
and famous World Heritage city of Porto in Portugal. In a detailed
discussion with Board members, Mrs Cabral gave answers to the
practical questions of the Board members.  

To better understand the national impact on the decisions taken
in Brussels, Joaquim Ferreira (Directorate General Customs), Fatima
Gaio and Fernando Pereira (IT e-customs implementation issues) gave
important information on the practical implementation of the legal and
IT changes for the ship supply procedures in Portugal. 

As the day progressed, the discussions about the legal changes
to the warehousing procedure under the Modernised Customs Code
as well as the current and future changes under the “Automated
Export System” continued during Mrs Cabral’s visit to one of Portugal’s
ship supply companies. 

The impact of the computerisation of the excise control system
for the ship supply business was a topic discussed during the groups’
visit to the Sandeman Cellars in Vila Nova de Gaia. Here the OCEAN
Board and Mrs Cabral tasted one of Portugal’s most internationally
famous products, the Port wine, which is named after the city because
it is produced in, and shipped from the area.

Finally, the Board appreciated breathtaking scenery of the historical
town and the majestic “Ponte D. Luis" on the “rabelos”, the traditional
boats used to transport barrels of Port wine, on the Douro River.

Mr Ericson told the assembled guests: “Mr. Pinto - the Portuguese
OCEAN Board representative - is not only a true, long-standing expert
with a wealth of knowledge as regards the practical impact of customs
legislation for shipsupply, but he and the Portuguese Shipsupply
Association are also perfect hosts. 

“We are grateful for allowing the OCEAN Board to see firsthand how
modern ship supply operates in what I learned to be one of the most
beautiful places in Europe ” Mr Ericson went on to thank Mrs Cabral for
her efforts in taking part in the OCEAN Board meeting and for the frank
and honest exchange of views. “By making the long trip to Portugal, you
have demonstrated once again your and the European Commission’s
sincere commitment to a genuine and regular trader-legislator dialogue
and your efforts to bring about real and meaningful trade facilitation for
economic operators during these troubling times”. ■

Raise your glasses...

Major UK ship supplier, Hutton’s, has underlined its commitment to
the UK chandlery sector by acquiring Milford Haven-based Pan
Europe Ship Supply Ltd, for an undisclosed sum.

Pan Europe will operate under the Hutton’s brand and will
continue to be one of the leading suppliers of provisions as well as
medical, technical and industrial stores to all vessels loading and/or
discharging at Milford’s Oil & Gas Refineries which represent 20% of
the UK’s oil refining capacity. The new LNG terminals now in operation
at the port will provide 30% of the UK’s gas requirements.

The acquisition will ensure continuity of sales and service for all ships
and their owners and managers and will increase Hutton’s branch network
to ensure full coverage of all UK ports. This new base in Milford Haven covers
all south coast ports from Avonmouth/Portbury, along the South Wales coast,

Newport, Cardiff, Port Talbot and, of course, Pembroke and Milford Haven.
Alex Taylor, Managing Director of Hutton’s, said: “Completion of

this acquisition represents a significant step for Hutton’s in our
strategy to accelerate growth in the supply of marine products and
services we are able to provide our customers. South Wales, and
Milford Haven in particular, is a difficult area to support due to its
distance from other UK suppliers. Having a local presence is essential
and with this exciting development, Hutton’s is the only supplier which
can offer full local coverage to the UK’s port network.

“We have significantly increased the depth and breadth of our sales
coverage in the UK by merging with Pan Europe whose staff know the
marketplace and our products, and who already have existing client
relationships. We welcome them to the Hutton’s team,” he added.

Hutton’s expands to Milford Haven
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By Arne Mielken, ISSA’s Representative at the WCO
I always have a special feeling when I enter the World Customs
Organization building in Brussels. Yes, I am used to seeing all the
European flags and hearing the 21 different languages, but
chatting to all those customs officials from Chile to South Africa is
truly special. Meetings at the WCO are a unique opportunity to
discuss the challenges that ship suppliers face globally with
customs experts and the trade community.  

The WCO allows us to work towards common standards and
understanding globally. Here it is not only about bringing benefits
to the trustworthy shipsupplier in return for increased security
measures but also to ensure customs does not hamper legitimate
trade and cause unnecessary delays and problems. Helping ship
supplies get their goods onboard ship strengthens national
economies because we set the conditions for making modern
maritime trade possible in the first place: Faster access – better
service – more trade! It’s as easy as that! No maritime country can
do without ship suppliers. However, still today, many ship supply
associations report problems and expensive delays in their dealings
with customs, which is unacceptable.

Shipsupply is SAFE
Neko Ship Supply  BV of Rotterdam has become the first ship
supplier in Holland to receive an Authorised Economic Operator
(AEO) certificate.

John G Blom, Managing Director, said he hoped that others chandlers
would follow Neko’s lead “because it’s very good for our industry.”

An AEO certificate is an internationally recognised quality mark
which tells people that a company’s role in the international supply
chain is secure, and that your customs controls and procedures are
efficient and compliant.

With an AEO certificate you can be considered a secure trader
and a reliable trading partner. As well as the marketing advantage,
there are also administrative benefits in becoming an AEO. You'll gain
quicker access to certain simplified customs procedures, and may
have the opportunity to 'fast-track' your shipments through certain HM
Revenue & Customs (HMRC) safety and security procedures.

AEO status is for businesses that are actively involved in customs
operations and international trade. Businesses must be established in
the European Community (EC). In some circumstances, if you're an
airline or a shipping company established outside the EC, you may
also be eligible for AEO status. The European Commission has
launched an AEO database, which allows anyone to check who holds
a certificate, which type it is, and the date and country of issue. ■

Neko receives AEO status

It came as no surprise that after the excellent visit of ISSA
President Jens Olsen with WCO Secretary General Kunio
Mikuriya in early January, ISSA was again invited to attend the
Fourth meeting of the SAFE Working Group of the WCO in April
2009 as an observer.  The WCO Framework of Standards to
Secure and Facilitate Global Trade (SAFE) provides overall
guidance to Customs administrations around the world to secure
and facilitate global trade. As such, the famous AEO programme
originates this document.

Towards the ISSA Quality + Scheme
ISSA wants to contribute to this work by offering the option, in

close cooperation with the WCO, to incorporate the safety and
security relevant requirements into our highly successful ISSA
Quality Standard. The aim is to support ship supply companies
wishing to become AEOs through an AEO self-assessment scheme
tailor-made for shipsupply and approved by independent, qualified
auditors. Costs and time savings for both shipsupply companies
and customs officials would be the result. 

Apart from reporting on the progress made on the worldwide
opposition to the “100% US Scanning legislation” and expressing
a clear preference for an “US risk management system”, the SAFE
Working group looked at measures aimed at assisting trade
recovery in the wake of a major disruption in global trade. These
trade recovery guidelines are to be adopted before the end of the
year. ISSA has also presented its candidature to the PSCG (Private
Sector Consultative Group), the group of trade representative
within the WCO. 

And so our young cooperation with the WCO begins to mature.
We need a spirit of trust, understanding and cooperation between
customs authorities and shipsuppliers around the world. This is the
goal for ISSA and this is what drives our work at the WCO. ■

The Canadian Federal Court of Appeal has rendered a decision which
could be useful to any suppliers who arrest a vessel in Canada, writes
Bruce Hailey from DRG Solicitors. It raised concern over a number of
suppliers who were owed money by the arrested vessel.  As is often the
case, there was a mortgage which exceeded the value of the ship so
that suppliers could only be paid if they could establish a higher priority
than the mortgagee bank. They managed to do this because they had
included in their contractual terms a US law clause which meant that
their contracts would be governed by US law – despite the suppliers
having no connection with the US.

Under US law, ship suppliers can assert a maritime lien against the
vessel supplied. Under Canadian law, in the distribution of sale
proceeds the holder of a maritime lien has priority over a mortgage.
The Court held that the question of whether a maritime lien existed
would be decided by the law of the contract, in this case US law. The
consequence was that the suppliers were paid in priority to the bank.

While strictly the case itself is of limited application (ships arrested
in Canada), it does highlight the importance of taking care to
“incorporate” terms and conditions into contracts.  ISSA are in the course
of reviewing the current Conditions of Sale, and this recent case will be
taken into account in that process. ISSA members should take care to
ensure that they incorporate the conditions into their contracts. ■

ISSA is SAFE

Has someone in your company done something extraordinary?
Have they gone “above and beyond” the call of duty?
Do they deserve to be recognised?
If so why not think about entering them for ISSA’s new “Ship Supplier
of the Year” Award.

This new initiative from ISSA President Jens Olsen aims to
recognise the outstanding ship supplier of 2009 with a special award.

It will be presented at the Convention Gala Dinner in Istanbul on
the evening of Saturday 17th October.

The terms of reference are deliberately wide. We want to hear
examples of ships supplied under adverse conditions; maybe an
impossible request from a vessel fulfilled by your staff member.

Acts of initiative – cunning even! – are to be applauded and
rewarded by the President’s initiative.

To enter simply e-mail the Secretariat in London with the name of
your candidate and what they have done – in your opinion – to deserve
this unique distinction.

As always the e-mail address is: secretariat@shipsupply.org. We
look forward to tales of derring-do from across the globe! ■

“Ship Supplier of the Year” sought

Terms and conditions vital



ISSA President Jens Olsen got his presidential year off to an excellent
start when leading shipping titles such as Lloyd’s List, Tanker Operator,
Ship Management International and many others including news
services in Italy and Russia focused on his concerns over late payment
of ship supply invoices in the industry. 

Mr Olsen told the publications that late payment, and in some
cases the non-payment of ship supply invoices, was a growing
concern for ship chandlers in the world’s ports and was a focus of
attention for the new Presidency of the International Shipsuppliers
and Services Association (ISSA). 

Not only does it affect the financial stability
of what are in many cases, small to medium
sized businesses working to tight profit margins,
but late payment of bills can impact significantly
on suppliers’ ability to supply ships in the world’s
major ports.

Jens Olsen, said: “Ship supply, like any
industry, relies on cash flow as its life blood and
when owners say they will pay in 30 days and
then take 120 days to pay, the impact is felt by
our member companies.

“This causes us further concern now we
are in the midst of the global downturn and the
slump in shipping movements. We are working
as an Association to help our members by
showing owners the impact their slow paying
has on the ability of companies to continue to
supply them. Other innovative ideas are under
active consideration to get around this problem

but it remains our principal cause of concern on behalf of members,”
he stressed.

ISSA is always encouraging ship owners and managers to look
upon their ship suppliers as partners without whom their vessels
simply could not operate.

Mr Olsen added: “Certainly in the tough economic climate we all
find ourselves in at the moment, ship owner, ship manager and ship
supplier must foster this ‘partnership spirit’ to ensure everyone survives
until the good times roll around again – which I know they will!” ■
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Shipping media focuses on suppliers’ payment concerns
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The historic Fairmont Chateau Frontenac in Old Quebec City, Canada
was an outstanding venue for the annual joint meeting of US and
Canadian Ship Suppliers, writes Bill Robinson.

The May 28-31 meeting was a combination of informative
business sessions, enjoyable social events, a golf tournament at Cap
Rouge Golf Club, plus some open time to explore this historic city
overlooking the St. Lawrence River. The city celebrated its 400th year
anniversary in 2008.  The Chateau is world class, hosting such past
luminaries as Winston Churchill, The Queen Mother, Queen Elizabeth
and Prince Philip, Presidents Teddy Roosevelt, Ronald Regan and
Jimmy Carter.

The prime reason for meeting is exchange of information both
industry and business. On the business side, Glenn Kelly, CLU, CFP,
made a presentation and led discussion on succession in small
businesses.  This is an issue that faces many owners either now or in
the future, whether family is involved or not.  It requires long-range
planning to not only acquire the book value of the business, but the
reward for the client relationships that have been built up over the
years of successful management.

A presentation by Matthew Smith, an account executive for
Marathon Processing Systems made many aware at the meeting that
they might be paying too much, some significantly, for credit card sales
processing.  NAMS is developing a program to offer its members as
an extra member benefit.

Our Open Forum discussion included the development of a new
online Credit Reporting Information Program that will be ship supplier
specific, a discussion of problems created by some countries with
heavy fines for expired neat/poultry, and a discussion of the environ-
mental issues that are affecting ship suppliers and related businesses.

During our meeting, Hawaii was discussed as our destination for
the 2010 meeting.  We are investigating dates and locations.

The meeting was extremely well received, for the business contact,
the social events, Quebec City and this wonderful hotel – the Chateau.

To see the full meeting report, it is posted on the COMPASS
website: www.compassshipsupply.org ■

Report on 2009 Annual COMPASS Meeting

Photo courtesy of Fairmont Hotels and Resorts
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The Chairman of the Working Group Customs Mr Peter de Haas jr, from
the Dutch Ship Suppliers Association (NVvS - www.nvvs-online.nl), the
son of Pieter de Haas, analyses the legal and IT changes in the EU
and points to the consequences for European Shipsupply.

Since July 1st 2009 our world as we know it, has changed. At
least over here in Europe! It’s not some kind of incident of gigantic
proportions, but nonetheless, it has the potential to change the way we
do business for good. Where does such a "small revolution" originate
from? You might have already guessed it: Brussels – or more specif-
ically the European Union! I call it “double trouble” since we are
concerned by the significant changes in customs legislation combined
with the computerisation of customs procedures! Assessing these
changes from the point of view of our specialised shipsupply trade is
not only timely, but also very necessary and the changes might have
an impact on the entire global trade community.  So what happened? 

As the EU Commission likes to point out, since July 1st, 2009, the
so-called 'Safety and Security Amendment‘ of the EU's Customs Code
has entered into force, requiring ship suppliers to provide their local
customs authorities with electronic information on the goods they
supply to the vessel, 15 minutes prior to delivering them. In these 15
minutes, the powerful computer systems of your customs office will
perform truly magical tasks – it will not only assess how dangerous
you are, but also how risky the goods are, that you hope to supply to
the vessel. What you can do to allow customs officials to sleep soundly
at night, is to become an Authorised Economic Operator (AEO),
because then you can be considered as reliable and trustworthy! This
might also prevent the customs computer systems from over-heating
when creating your risk score each time you supply! Might the high
costs, the time commitment involved and the relatively little benefits to
meet the multiple criteria to become an AEO, have anything to do with
its current unpopularity amongst the trade community?  And what
happens when we are all AEOs? Who gets preferential treatment
then? Who gets to go through the green lane first? 

When supplying the pre-information, customs will not mind, if you
send them your full customs declaration straight away or the invented
“Exit summary declaration”, in EU speak called an "EXS", as long as
you do it electronically – meaning that the days of paper declarations
are over once and for all! Take a last look at your customs stamp, as
it will soon disappear. I just hope that your local customs office is as
modern as the EU is ambitious and accepts this pre-information
electronically, runs the risk analysis and communicates the results not
only to you as well as the customs office where  your vessels to be
supplied is docked, no matter if you are in Porto delivering to a vessel
in Tallinn! By the way, don’t forget that whilst the submission of EXS
is not mandatory until 2011, your additional security data (a special list
for shipsupply exists) needs to be included in your full electronic
customs declaration, meaning that the so-called and much celebrated
“transitional period” does not help ship suppliers at all. Nonetheless, I
recommend making bold use of the possibility to use the 3 CN-Codes
for shipsupply in your operations.  They are not just trade facilitation
for us – using them is in fact the only way to run our specialised
business in this electronic environment.

Please note that one of the most significant changes in European
legislation for shipsupply relates to the new arrangements for
“alternative proof”. I advise you to study the new provisions carefully and
discuss with your local or national customs, which alternative proofs are
acceptable. Also if you are not receiving the so-called “exit results”
message in your computer system, although your goods have long been
eaten up or are running the engine of the vessel on the high sea, then
you should ask your local customs office, to certify the exit, showing
them something like the loading list or the invoice signed by the captain
of the vessel as alternative proof (remember - no more stamps!). You
can do this on your own initiative already on the working day following
the supply since customs are legally required to send the exit confir-
mation message on the day after the goods have left the community.
After asking the customs office where the goods have left, your local
customs office can close the operation in their computer system. 

Since all of this is highly complicated and you almost need to hire
a consultant, just to understand all these new processes, the European
Commission created a support toolbox. It consists of e-learning
courses for AEO and EORI, a general mini website on the security
amendment and guidelines for the exit procedure with case studies
and a Q&A section. It can be found on the Website of DG TAXUD:
http://ec.europa.eu/taxation_customs/customs/security_amendment
/general_overview/index_en.htm 

Now it is for you to judge if the changes I described constitute a
“revolution” or simply an “evolution”? In OCEAN we will try our utmost
to support you with the change over from paper to IT. Please report to
us any problems you might encounter across the EU. It will help us to
assist the Commission in creating better legislation. If you are
interested in joining the OCEAN Working Group on customs, please
get in touch with your national association. The only thing left to say
is: "Good luck!" ■

European Customs: Evolution or Revolution?



It’s true to say that whatever comes up must come down, and vice
versa, and as we are caught under one of the worst economic
collapses in the history of global merchant shipping, American ship
supply company RS Stern has proved its resilience.

Founded in 1870 by Robert Samuel Stern, the prominent US ship
supplier started out as a simple meat stand in Baltimore’s Lexington
Market. Attracting the attention of the maritime trade and captains of
visiting sailing and steamships, the company has expanded prolifically
and is now America’s oldest ship supplier.

Predominantly supplying the port of Baltimore, RS Stern also
offers provisions, cabin stores, bonded stores and deck and engine
supplies to other ports along the US east coast, including those of
Philadelphia, New York and Norfolk.

Since Alan Kotz took over as company President in 1972, RS Stern
has gone from strength to strength and continued to diversify through
additional acquisitions and expansion of its business operations.

Priding itself on its continuity and stability, Mr Kotz said: “We just
keep giving ship owners great service, quality merchandise and one-
stop shopping at fair prices. Exactly the same way the
company began all those years ago. And in this
business the old adage really is true – that
the more things change the more they
stay the same.”

Having expanded approxi-
mately eight-fold since 1972, Mr
Kotz highlighted how the
company’s 40,000 square foot
base with its own fleet of
refrigerated modern trucks is
facilitated by its strategic
position in being “ideally
situated on the interstate
highway, making easy access
to not only the ports in and
around Baltimore but other
ports along the US east
coast.”

Lending its success in
particular to its status as a
medium-sized company, Mr
Kotz indicated that RS Stern
has remained robust as a
result of its global operating
strength, while keeping
firmly rooted to the ground.

“Throughout the US and
the rest of the world there have
been some extremely large ship
supply companies and over time,
many do not exist anymore. It’s
predominantly the medium sized
companies who have survived
and succeeded,” he said.

“Because we are a medium-sized, closely-managed company
which has survived temporary periods of economic downturn before
and we have a conservative approach to our business, we are perhaps
in a better position to withstand this situation.”

Despite the tumultuous cycles of global economics, the company
has maintained its strength throughout its 139 years of operation, and
is confident that it will ride through the downturn due to its long-standing
presence and historic resilience against fluctuations in the economy.

Mr Kotz said: “When the economy first turns sour, ships are still
moving, there’s cargo on ships, cargo to transport, bookings made, and
it takes about six months for the shipping business to catch up with
the rest of the world.

“So we’re finding that in the last month or two, we’ve been starting
to see a slowdown in the port of Baltimore. The port is very well known
for its car business, being the largest car port in the US, and the
arrivals are down by about 15%-20%.

“Over the last couple of months we’ve seen a decrease in port
movement, however, we have seen an increase in the arrival

of tankers and LNG carriers at the port which has
helped to offset some of the decline,” he added.

Although business for RS Stern has
continued pretty much at the same pace as

last year, according to Mr Kotz, the
company has had to become more

aggressive in delivering to other
ports to retain its strength. In
addition, due to a number of its
competitors slashing prices to
accommodate for the downturn,
it has had to follow suit in some
instances, but the company
remains positive about the future.

“In these down economies,
we’ve seen time and again that
the ship owners are usually the
winners here because there’s
so much competition for
business,” Mr Kotz said. “We’re
always looking to increase our
business ventures and expand
our base of activity, so we’re
being a little more aggressive in
supplying to other ports and
we’re expanding the scope of our
activities to include exporting of

American food products, and so
we’ve been shipping containers

of these products to a new
global customer

base.” ■

Stern resilience pays off
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Soaring success
defines the story for
the Kloska Group as
it germinated from a
small regional
establishment to an
eminent global ship
supplier in less than
30 years of
business operation,
with the determi-
nation and forward
thinking of
shipping’s future
potential to see it
through the
downturn.

Founded by Uwe Kloska in 1981 as a technical supplier in
Bremen, the early 1990s saw the Kloska Group expand with its
strategic aim to gain a stronghold in all major maritime locations
across the country. From there on, the company spread itself overseas
and established new activities in Poland, Spain, Russia, Singapore,
Hong Kong, Brazil, South Africa, United Arab Emirates and China.

Priding itself on its vast network of international suppliers and
representative offices, the company launched itself in major ports such
as Singapore and formed a joint venture project in 2003 to establish
Uwe Kloska Far East, and has set up ‘representative offices’ this year
together with trusted local cooperation partners in Shanghai and Hong
Kong. With further partners and international representative offices set
to join the group, it certainly doesn’t let the grass grow under its feet.

Mr Kloska revealed that despite the company’s consistent growth,
it has seen a fall in sales and revenue due to the financial crisis: “Over
the last few years we have had double digit turnover growth whereas
until the end of February this year, we saw only 3% to 4% growth
across the group.” Optimism abound, however, the Group is confident
of prolonged future business success.

Specialising in spare parts and repairs and with a travelling force
of at least 40 specialised technicians deployed around the world,
Kloska values the resounding expertise of its manpower team of ship
engineers, technicians, and mechanics. “Most of them have experience
as seaman, and all of them possess a deep knowledge and many
years of experience in marine engineering,” Mr Kloska said.

Of its continued expansion and profitable operations, the group
revealed that to tackle the momentary world financial crisis, it relies on
the widespread services that can be offered by the different
companies within the group alongside careful cost control.

A considerably strong area of growth for the Kloska Group has
been its expansion into catering services, with approximately 700
vessels under catering contracts, and it is this spread of services
across a number of areas which has provided the group with
continued stable growth and sound investment.

Keeping tabs on technology, the Group has also implemented
unique in-house designed software specifically to aid the catering
service system in providing the team with advice, controlling the
budget of each vessel and calculating and monitoring consumption
amounts, and its success in this field has led to it additionally
becoming a prominent supplier to the cruise industry.

As the driving force of environmental awareness lurks heavily in
the conscience of every owner and supplier, Kloska has fortified its
commitment to supporting environmental aspects of the shipping
industry, according to Mr Kloska: “The group contributes to national
and international research projects supporting marine conservation,
and holds shares in respective companies, develops special product
and service portfolios and takes part in investments in innovative
research projects.

“One of the latest examples with regard to such activities is the
participation in the Maritime Research Center in Elsfleth near Bremen
where the group is one of the important sponsors of the facilities. As
from April 2009 a new and innovative research centre was set up on
these traditional maritime grounds, developing innovative products
within the field of alternative energies i.e. wind energy for the offshore
industry,” he added.

One of the subsidiary companies within the Kloska Group has also
specialised in the development, production and sale of innovative
products in the field of water treatment, with Bilge Water Separators
as well as biological and wastewater treatment systems built in
compliance with the IMO’s MEPC resolution.

Satisfying the most stringent requirements, the Group ensures it
covers every element of the shipping industry to guarantee its ability
to thrive despite the economic downturn and continue its success and
expansion as a prominent ship supplier well into the future. ■

“Over the last few years we have had
double digit turnover growth whereas until
the end of February this year, we saw only 3%
to 4% growth across the group”

Kloska: Clocking up international prestige
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Reeling in some cash flow during these economic times is
something of a rarity, as owners, managers, operators and
suppliers all feel the big pinch; some distinctly more than others.

Yet technology doesn’t sleep, especially in the shipping industry, which
in spite of a downturn is destined for eventual re-growth as globali-
sation powers onwards.

While cost might be the prevailing factor, environmental preservation
is right behind finance in terms of shipping’s foregrounding concerns.
The ropes, anchors and chains market is playing witness to a transition
as owners take new perspectives on environmental technologies.

Peter Gronbeck, Chief Executive Officer of Atlantic Cordage,
North American rope and anchor chain supplier, emphasised the
growing technological advances in the marketplace as technological
innovation gets a grip hold – yet the cost-factor appears to be rearing
its ugly head once again for many manufacturers and suppliers.

Underlining the impact on business as a result of the downturn, Mr
Gronbeck said: “Obviously with the lay-up of so many ships it is only
logical that there would be a slowdown in requirements for ropes,
anchor and chains, although we have only realised a very small (less
than 1%) decline in sales of these products.

“Newbuild cancellations have not affected us to date, and as these
products are one of the last things to be procured the vessel
owners/shipyards would not even have sent out the RFQs for these
cancelled hulls yet. However, we do expect a drop in our newbuild
department at the end of the third quarter.”

An emerging emphasis on new, high tech lines is taking hold,
according to Mr Gronbeck, as the transition from traditional wire ropes
to the synthetic variety opens up new avenues for advanced technology
and environmental cooperation, yet this inevitability comes at an expense.
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He continued: “There is a threat to the wire rope industry with the
advent of new strong lighter synthetic ropes meant to replace wire
ropes. This has been done in quite a few applications but there is still
a huge price differential which has yet to be overcome, and this is the
reason we are still seeing a fairly large and continued demand for wire
rope mooring systems and offshore towing applications.”

Aside from the advanced technology and operational advantages
that synthetic ropes bring, they also carry the significant bonus of being
a more eco-friendly solution to the shipping industry, yet given the
higher costs of such equipment, owners are deterred from upgrading
to more modern products when traditional roping material suffices.

Mr Gronbeck told The Ship Supplier: “Synthetic is more environ-
mentally friendly than wire ropes. Wire ropes need to be continually
lubricated, and in most cases a petroleum based lube is used which
can become an issue. There are lubricants that are available which
are approved for marine use with no environmental hazards, but due
to the costs they are yet to be accepted on a large scale.”

There is a darker issue relating to the gradual phase-out of
conventional wire ropes as new synthetic alternatives are introduced,
and it comes down to the operational use of such equipment onboard
– synthetic roping having a distinct advantage in terms of safe.

He said: “One of the many issues facing ship owners as well as
tug and barge operators is workers injured on the job, most notably
with back injuries. Moving around heavy steel cables in many cases
involves several seafarers and while very heavy can result in injury.
Due to the weight factor it can also be very time consuming when
berthing in arranging these wires.

“These high strength synthetics in many cases are a size-for-size
replacement for wire rope, at only 1/7th the weight. Today’s synthetics
can be easily lifted by one man resulting in a quicker mooring and faster

turnaround for ships going into multi-port operations,” he revealed.
As synthetic ropes tie down a future for the roping industry and

new technologies step in the way of tradition, it is plain to see that
demand will be on the lighter side as the credit crunch takes its toll on
suppliers and manufacturers of such products, even if one trend
replaces another.

According to Tufropes, a Mumbai-based global supplier of
synthetic ropes, the global slowdown has impacted the sales of
synthetic topes to the shipping sector, with wavering demand
forecasted as the restoration of the marketplace remains, for the time
being, steeped in uncertainty.

Rajendra Rane, General Manager of Exports, and Vibhor Goel,
Assistant Manager of Marketing, indicated that while demand for
synthetic rope may fluctuate, its future is fairly hard-wearing:
“Synthetic rope has its own intrinsic values and advantages over the
similar type of products used for application on ships. Mainly its
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“The rules and environmental regulations are
getting more stringent day by day. This is in turn
exerting more pressure on our production process
making it relatively more costly each day, but
protecting the environment is a priceless activity
and therefore comes above everything”



lightweight feature, less requirement for storage space, and
convenience in handling provide it with a unique product status having
no close replacement at present or in the near future.

“Therefore it has become an essential product in vessel handling
activities the world over and so the use and procurement of it will not be
curtailed or stopped; only the replacement of it can be postponed for
some period of time. Due to this unique trend the stock level of the said
product with all the ship suppliers is likely to go up marginally for some
period of time or they would observe some fluctuations in the demand.

“The prices are likely to vary, not because of lesser demands for
the synthetic ropes but due to the variations in the input costs i.e.
mainly petrochemical products, which go into the production of
synthetic ropes. However this situation will change into a sudden
eruption in demand at some point in time, when shipbuilders suddenly
increase their accumulated and postponed requirements in the
marketplace. In turn the large stock holders of synthetic ropes are
likely to gain world over,” they revealed.

While the synthetic ropes market is not expecting too bristly
conditions, Tufropes additionally revealed that “due to cyclic variation
in demand for the synthetic ropes it is becoming difficult to ship the
supplies to our worldwide customers absolutely on time,” as the
unpredictable flux in demand makes the operational aspects of the
manufacturing process more of a challenge.

Mr Rane and Mr Goel added: “The rules and environmental
regulations are getting more stringent day by day. This is in turn
exerting more pressure on our production process making it relatively
more costly each day, but protecting the environment is a priceless
activity and therefore comes above everything.”

As the global downturn wreaks havoc among ship suppliers as late

payments, stunted credit facilities and lack of finance have confused
the market conditions, there is still light out there. While some manufac-
turers do not foresee any particular concerns in the way of mooring a
stable future for the ropes market, others see lucrative opportunities.

Nicholas Arapis, Marketing Manager of Greek rope supplier
Katradis, revealed: “Costs have declined due to the drop in oil prices.
As rope manufactures, we took advantage of the lower prices of raw
materials, which the drop in oil prices made possible, to offer lower
prices to our customers who now reap substantial financial benefits
from this cost reduction.

“In fact, during this period of economic downturn, shipping
companies as well as ship suppliers are shopping around more than
in the past, considering all their purchasing options carefully. In other
words, this economic downturn has benefited us by giving us the
opportunity to be approached by potential new customers and hence
leading to the increase of our clientele.”

He continued: “The current economic downturn has actually
created more opportunities for companies focusing on high quality but
still offering reasonable prices. The only companies that could feel
threatened are the ones that have opted to lower the quality of their
products instead of shouldering the cost of the crisis themselves and
gracefully accepting the decrease in their profits.”

It appears to be a tug and war for ship suppliers and manufacturers
in the ropes industry as the push and shove of pricing translates into
rather rocky market conditions and an oscillating supply and demand
balance. Yet as technology and environmental initiatives turn on the
green light for the future, the cost issue works in the favour of some
suppliers as they latch on to the changes like a lasso, and anchor the
challenges of a depleted shipping industry with business stronghold. ■
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Panama Protection Systems
Tel: (507) 399-SAFE (7233)
Fax: (507) 399-7243
Mob: (507) 6684-6427
Email: info@panamaprotectionsystems.com
Web: www.panamaprotectionsystems.com 
KIDDE Authorized Distributor: www.kiddefiresystems.com

Fire Protection Systems & Equipment

Arados Shipping Co Ltd
Ferdinand Avenue, A8 Blok 37 – 38 – 39 Flat
Constatza, Romania
Tel: 0040 241 665 706 / 660 540
Fax: 0040 241 665 706 / 660 540
Email: customer@aradosshipping.ro

arro@seanet.ro

General Ship Suppliers 

G J Wortelboer Jr B.V
Quarantaineweg 5, 3089 KP Rotterdam P.O Box 5003, 3008
AA Rotterdam, The Netherlands, Harbournr: 2637
Tel: 0031 (10) 4292222
Fax: 0031 (10) 4296459
Email: info@wortelboer.nl
Web: www.wortelboer.nl

Francois Marine Services Pte Ltd
17 Kian Teck Avenue, Singapore 628902
Tel: +65 6 77 32 777
Fax: +65 6 77 68 122
Email: francois@singnet.com.sg
Web: www.francoismarine.com

Fudge Marine Lda
Rua Sacadura Cabral 27, 1495 – 702 Dafundo, Portugal
Tel: 00351 21 420 9544/45
Fax: 00351 21 420 9546
Email: fudgemarine@net.novis.pt
Web: www.fudgemarine.com

Anchors & Chaincables General Ship Suppliers 

To advertise in this section please contact Karen Cray - Email: kcray@elabor8.co.uk Tel: 0044 1296 682403

Merseyside Ship Stores
Unit 9, Marine House, Lumina Business Park, Martindale Road,
Bromborough, Merseyside, CH62 3PT, UK
Tel: 0044 151 343 9931
Fax: 0044 151 343 9932
Email: sales@merseysideshipstores.co.uk
Web: www.merseysideshipstores.co.uk

CMI Co, Ltd Vietnam
44 Hoang Dieu Str, Dist 4, HCMC Vietnam
Tel: 0084 8 394  00762 / 0084 3825 4279
Fax: 0084 8382 54278
Email: capt-napoleon@hcm.vnn.vn
Web: www.captain-napoleon.com

La Sirena
27 Lauro Del Villar St, Corner Virgilio Uribe/Boulevar Avila,
Camacho CP, 91900 Veracruz, Mexico
Tel: (52) 229 32-54-52 / (52) 229 32-06-41
Fax: (52) 229 32-54-52 / (52) 229 32-06-41
Mob: 522299841022 / 522291399076
Email: lasirena@ver.megared.net.mx

Italmarine CA
Operations address - Calle Puerto Cabello, Edificio Wever,
Puerto Cabello, Estado Carabobo
Tel: 0058 241 619 3848
After hrs: 0058 414 349 3111
Email: italmari@telcel.net.ve
Administration address - Edificio Magna I, Penthouse,
Terrazas De Los Nisperos, (Frente Al Centro Comercial)
Avda. Cuatricentenario, Valencia, Venezuela

Al-Mansoob Ship Suppliers
PO Box 1439, Tawahi, Aden, Yemen
Tel: 00967 2 206510 / 00967 2 202910
Fax: 00967 2  20559
Email: almansoob@y.net.ye

mansoob1@yemen.net.ye
Web: www.almansoob.comye

ApolloService Co
Ship Chandler Department, Apollo Group,
JR Liberated No 159, Callao 01, Lima, Peru
Tel: +511 4295565 / 4657234
Fax:  +511 4657738
Mob: +511 998367184
Email: apollo-callao@terra.com.pe
Web: www.apollo-services.com



Poseidon Shipstores (India) Ltd
#108-109, Triplicane High Road, Suite# 7-10,
Hameedia Complex, 2nd Floor, Chennai 600 005. India.
Tel: 0091-44-42157788 (5 lines)

0091-44-42018786 / 0091-44-42178631
Fax: 0091-44-28416694 / 0091-44-42310430.
AOH: 0091-44-42310420 / 0091-44-45566630

0091-44-45566631
Email: poseidonship@vsnl.com

poseidonship@vsnl.net
sami@poseidonshipstores.com
info@poseidonshipstores.com
enquiry@poseidonshipstores.com

Web: www.poseidonshipstores.com

General Ship Suppliers 

Port Services & Crewing

General Ship Supply & Repair

Tefon Oilfield Services SARL
Operating at the Douala, Cape Limbo & Kribi Ports of Cameroon
Fast & efficient Shipping services
Post Box 842, Douala, Cameroon
Tel: +237 334 39574
Fax: +237 334 39574
Email: operations@tefonservices.com

fon@tefonservices.com

Lapis s.r.l.
Highest-end marine interior decoration and automation
Via  San  Giorgio, 6 , 56010 Lugnano (PI), Italy
Tel: +39  050 98 2226 
Fax: +39  050 98 2219
Mob: +39 338 6853 648 / +39 348 3627 784 
Email: lapis@interlapis.com

sales@multipleautomation.com
Web: www.interlapis.com     

www.multipleautomation.com

San Antonio Marketing Enterprises, Inc.
114 Esteban Luna Street, BF Homes, Paranaque,
Metro, Manila, Philippines
Tel: 00 (632) 826 - 6956 / 00 (632) 825 - 7461 
Fax: (632) 825-0587 
Mob: Femy 00 (63) 9175257841 

Nerio (63) 917-8332606 
Email: sanantonrcl@hotmail.com

Tefon Oilfield Services SARL
Operating at the Douala, Cape Limbo & Malabo ports
Post Box 842, Douala, Cameroon
Tel: +237 334 39574
Fax: +237 334 39574
Email: operations@tefonservices.com

fon@tefonservices.com

South American Marine Engineering & Services
CDLA. Inmaconsa, MZ 33 Solar 7, KM 11 ½ Via a Duale
Tel: +593 4 6002160
24 hrs Tel: +593 9 8159149
Web: www.marine-industrial.com

Specialist Project Suppliers

Moosajee Jeevajee Enterprise PVT. Ltd.
449/51, Cement Chawl, Katha Bazar,
Mumbai - 400 009, India.
Tel: 00 91 22 - 2342 5969 / 2342 3307

2341 1141 / 4212 3738-39
Fax: 00 91 22 / 2344 3766
Email: moosajee@vsnl.com
moosajee@bom3.vsnl.net.in
Web: www.shipsuppliers.com

Specialist Ship Suppliers

NCGB Marine PVT.  Ltd
3A St.George Terrace, Hasting, Kolkata -700022, India, 
Tel: 91-33-2234-4080 to 4085 (6 lines) 
Fax: 91-33-2223-0199 & 2234-4084
Email: ncgbcal@vsnl.com

ncgb@ncgb.in
Web: www.ncgb.in

Lifeboat & Lifting Appliances Services & Testings

Oceaneeds (Pvt) Ltd
01 Alfred house Avenue, Colombo 03. Sri Lanka.
Tel: +94 11 4511075 / 4511077
Mob: +94 71 4735103
After hrs/Res: +94 11 4303389
Fax: +94 11 4511076
Email: oceaneeds@sltnet.lk

mahinda@oceaneeds.lk
Web: www.ceyline.com/oceaneeds

Genset & Power Pack Rental

Steamhouse International S.A.
CDLA. Inmaconsa, MZ 33 Solar 7, KM 11 ½ Via a Duale
Tel: +593 4 6002160
24 hrs Tel: 593 9 8159589
Email: steamhouse@telconet.net
Web: www.marine-industrial.com



Lashings
of technology but finance thinly applied

Painting a bright picture in these economic times is a mean feat,
but the coating, sealants and chemicals industry might just be on
the verge of a lucrative business opportunity as money-saving

enterprises are hot on the cards for ship owners, writes Amy Kilpin.
As finances bite the dust and the buds of environmental

innovation start to germinate, it is only natural
that with fuel efficiency comes cost-cutting,
and it is this concept that coatings, sealants
and chemicals specialists are grasping hold of
in the name of hull management.

With technology being invested in at every
brush stroke, this market is setting up a future
name for itself as large scale projects into
vessel management and hull performance are
pioneering a new breed of products and
equipment designed not only to conform to
high environmental standards, but also to cut
down running and maintenance costs.

This sector is demanding rapid techno-
logical evolvement, and is regularly spinning
out some surprising and phenomenal solutions
to hull resistance – an enterprise only likely to
intensify over the coming years as owners look
to cost control, maintenance and vessel
performance as the key indicators of survival.

There is an evident shift in the economic
balance as this notion transpires into the
physical marketplace, indicated by Marc
Sfakianakis, Managing Director of Eazychem,
manufacturer and supplier of coatings and
chemicals products. He said: “We have noticed
a recent increase in leads in this area as soft
coatings provide a quick and competitive short
term solution that are easy to apply and require
little or no surface preparation.

“We have also noticed about a 3% drop in
the volumes of general maintenance
chemicals purchased where clients are

cropping quantities requested by the vessel so the economic situation
within shipping has had an impact on this area,” he added.

Daniel Kane, Vice President of US-based Propulsion Dynamics,
specialists in vessel performance analysis and hull resistance
management, revealed the impact of the downturn on supplies: “We are

now seeing some ship owners reverting to the
use of lower cost hull coatings (in drydock) in
order to reduce expenses, even if it means less
fuel efficiency than higher cost hull coatings in
the long run.”

Recent global fluctuations of raw material
costs have had a knock-on effect in the
market for marine coatings and sealants,
according to International Paint; marine
coatings manufacturer under parent company
Azko Nobel. Currency headwinds and volatile
trading in zinc and copper – key raw materials
used in antifouling and anticorrosive primers
– has impacted sales volumes for worldwide
manufacturers.

Jim Brown, Marketing Operations
Manager, said: “It is inevitable we will be
affected by the global downturn and there is
concern over visibility in the maintenance
market and the newbuilding orderbook post
2010. For 2009, we’re seeing continued
volatility in raw material prices but exchange
rate differentials can, if sustained, actually
work in our favour.”

It’s not been looking good all across the
marketplace, however, as Jannik Allentoft,
Group Marketing Director of Denmark-based
global paints and coatings manufacturer,
Hempel, revealed., He told The Ship Supplier:
“The economic situation has influenced our
marine maintenance customers, where an
increasing number of companies are looking
into shorter term solutions rather than longer

“For 2009, we’re seeing
continued volatility in raw
material prices but exchange
rate differentials can, if
sustained, actually work in
our favour”
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term. They reconsider their business strategies as a consequence of
the fall in consumer demand and world trade.”

While the market is revealing a certain degree of strain and focus
is on immediate financing rather than long term sustainability, it might
be a matter of emissions-reducing technologies being pushed to the
background for now. Yet it seems to be fast dawning on industry
players that the way forward is long-term investment into performance
management, as preliminary cutbacks are only a temporary solution.

Propulsion Dynamics’ Mr Kane revealed that “vessel performance
will continue to be on the minds of technical managers since hull and
propeller condition contributes to the Total CO2 Index of a vessel. With
the CO2 footprint of a ship being closely related to hull and propeller
condition, it has been mentioned in the latest IMO Ship Efficiency
Management Plan that enhanced vessel performance analysis and hull
resistance management will contribute to lower emissions,” he said.

While the industry is starting to catch up with the growing need for
emissions technology, it is only inevitable that owners will soon take
action, as International Paint’s Jim Brown, confirmed: “There’s no doubt
that there’s an increased environmental focus among ship owner and
shipyard clients – these issues are right at the top of company agendas
and will drive future coatings developments. This will include less

solvent, less biocides
and a smaller range of
raw materials for
formulating chemists
to work from.”

With an estimated
350 million tons of
fuel currently
consumed annually by
the world fleet, there
will be an ever-
increasing focus on
shipping’s environ-
mental impact; an
issue which coatings
manufacturers are
homing in on as not
only a money-spinning
enterprise, but as part
of a global effort in the
drive towards a
cleaner image for
shipping.

Successful trials
have paved the way
for a new generation
of fuel-saving
coatings technologies,
capable of reducing
fuel consumption and
emissions by 4% up
to 8%. Applied on a
worldwide scale,

leading manufacturers could save the world millions in tons of CO2

emissions every year. Such a difference in fuel savings, emissions, and
ecological compatibility from a very minor alteration in hull management
is a remarkable feat for something as elementary as a paint coating.

Mr Kane stressed there will be more in the way of regulation in the
future, as the drive towards green shipping is generating greater
momentum: “There is a convergence of topics and issues that will drive
an industry performance standard for hull coatings someday, including
the goal to make TBT-free coatings as effective and more effective
than TBT predecessors; the fact that the $700 per ton fuel prices last
year forced technical managers to become more aware of hull
condition (propulsion efficiency); and the IMO interest in hull
resistance management as a technical area in the Ship Efficiency
Management Plan.”

A silver lining for chemicals
While the coatings industry is not alone in the downturn, chemicals
suppliers have also stressed how the deteriorated market conditions
have had a “significant but not critical effect on business,” and while
this may create some chips and scratches in the surface of their
financial operations, there is a silver lining in sight.

Peter van Dellen, Vice President of Marisol Chemicals,
component of Maritech Marine Technologies, revealed that “the
cancellation of newbuildings has had an effect on business growth
to companies supplying products to shipping companies. However,
I imagine the effect is greater for the coatings suppliers than the
chemical suppliers as they have larger contracts specifically for
newbuildings.

“Where we see the largest decline is in actual customer vessels
that have been temporarily taken out of service as a cost savings
measure, and with regards to maintenance, we have seen some
general decline in sales due to this,” he added, of the impacts on
ship supplies.

Indicating that there are “major efforts in place at many
shipping companies to cut costs wherever possible”, Mr van Dellen
told The Ship Supplier that the company is working hard to
accommodate for this: “Most notably, we work with our customers
to minimise the amount of different chemicals used for cleaning
and maintenance as well as put programs in place to help ensure
proper dilutions of chemicals are used by crew members.”

In spite of the difficult circumstances for both suppliers and
owners, however, there are a number of issues that will affect the
restoration of the chemicals market place as more tonnage enters
into force in the coming years, according to Mr van Dellen.

He said: “When current economic conditions improve and the
potential for chemicals required by the shipping industry grows, as
well as other sectors with heavy chemical requirements, there is a
potential for supply problems with raw materials leading to
increased prices. The upside of this however is that new more
environmentally conscious chemical products become more cost
effective to the end user, therefore making product development
in this area more feasible.”

“We are now seeing some ship
owners reverting to the use of
lower cost hull coatings (in
drydock) in order to reduce
expenses, even if it means less
fuel efficiency than higher cost
hull coatings in the long run”
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Europe has imposed a new regulation on the safe use of
chemicals, and known as REACH, it deals with the Registration,
Evaluation, Authorisation and Restriction of Chemicals, which only
allows registered raw materials to be used in the manufacture of
coatings. The SED, Solvents Emissions Directive, regulates VOC
emissions from facilities such as shipyards, and therefore coatings must
be less solvent or water based. The Biocidal Products Directive (BPD)
is a further regulation whereby all biocides used in antifouling paints
need to be evaluated and approved before they can legally be sold.

Eazychem’s Mr Sfakianakis said: “Regulation by IMO Marpol
Annexes is already quite stringent in terms of chemical substances
used and disposed onboard vessels. EU initiatives such as REACH
and the Biocidal Products Directive will control some of the more
dangerous products which may eventually filter through to the marine
chemicals market, but this is likely to be limited to the EU.”

While legislation creates a protective coating for industry
standards, it is not necessarily to the cost-benefit of owners, as Jannik
Allentoft from Hempel, indicated: “Legislation does indeed help from
time to time, and while the IMO PSPC standard is good for maritime
safety and the environment, it has not really changed much in terms
of our way of developing high performance ballast tank products.
Instead, it has changed the cost of introducing new products due to
the approval and registration process, where all products now have to
be type approved.”

Although there are always hoops to jump through in terms of
ratifying legislations, the shipping industry is always one step ahead in

the realm of
technology, and is
well-equipped to
utilise economic
trends to its best
advantage while
looking forwards to
longevity and sustain-
ability. With such
emphasis on climate
change, the coatings
and chemicals market
is exposed to a whole
new plain of profit-
making possibilities.

“Global climate
change opens up
opportunities for
shipping and hence
also for coatings
suppliers,” Hempel’s
Jannik Allentoft told
The Ship Supplier.
“We expect to see a
significant increase of
ice classification in

“The economic situation has
influenced our marine
maintenance customers, where
an increasing number of
companies are looking into
shorter term solutions rather
than longer term”
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the world’s tanker fleet to enable tankers to cope with the harshness
of the Arctic waters, and we have developed advanced coating
systems to cope with the severe ice abrasion and ice adhesion
common to Arctic conditions.

“As the demand for advanced coating systems is likely to increase
as the market size increases, we are already now looking into
developing new products by either improving the current technology
or introducing new technologies,” he continued. With new shipping
routes providing trading potential, coatings specialists are latching on
to imminent industry activities and preparing themselves for
burgeoning market changes.

Mr Allentoft continued: “We’re definitely going to see many
initiatives in the coming years that deal with the growing need for fuel
savings and lowering of the carbon footprints in the shipping industry.”
Although economic meltdown may not be washing away the coatings
industry, it is certainly diluting in the tepid waters of falling market
conditions. However, promises are high as the drive towards facing up
to the environmental challenges is poured in lashings over the industry.

As shipping turns a new corner after the walls of financial restraint
are erected and cleared, the horizon looks colourful for the coatings,
sealants and chemicals market; with new technology opening the lid to
a lucrative pot of gold for shipping’s ecological and economical future.
If current conditions render the industry dry, the outlook is certainly not
to be glazed over, and while it might be a case of watching paint dry in
the meantime, market recovery is in the pipeline. ■

Marichem Marigases 
Matthew More, Accounts Manager
With a large number of vessels currently off hire it would have been
expected that demand would be lower than previous years.
However, we have not observed such a reduction in the sales levels
as many of our customers are taking the opportunity to complete
repairs to their vessels which are currently not working, ensuring
readiness for  when the market returns to normal conditions.

What we have observed is that the range of products required
has changed, not the quantities. When a ship is in the dry dock it
has different product requirements than that when is working at
sea. New opportunities arise as work load is reduced for owners
and management companies – reducing costs is vital and in these
areas key decisions can be taken which could lead to a change in
direction as far as suppliers are concerned. Now is the time to
promote rather than hold back.

As chemicals and gases are necessary for the operation of a
vessel there is not much to reduce on consumption from owners’
side. However, the maintenance onboard and supplies are being
more closely regulated. Customers are looking to alternative
methods and products, which in the long term will help to reduce
cost. The economic outlook, which is still unclear, has moved the
focus from now to a sustainable future.
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Awlgrip, the leading yacht coatings company owned by multinational
parent Akzo Nobel, has been making some major restructures to the
top end of its staffing system to fortify its internal leadership and
global strength.

Formerly General Manager of North America, David Halcomb has
been promoted to Vice President of Awlgrip Global Business
Development. Having been involved with Awlgrip since the creation
of the brand, Mr Halcomb, in his new capacity, will focus his 30 plus
years of coatings experience on enhancing Awlgrip business and
customer relationships world wide.

Additionally, Nick Hall, who has also been an integral part of
Awlgrip’s success for the past 30 years, has been promoted to Vice
President of Sales, and will handle the day-to-day marketing and sales
management of Awlgrip in North America. His position will be focused
on OEM and Distributor relationships and the total satisfaction of all
Awlgrip end customers. 

On announcing the personnel developments, Ken Hickling, Global
Manager, said: “Awlgrip is one of the foremost brands in the marine
market place. Giving David Halcomb the opportunity to head growth
worldwide allows our customers to know that we have no intention of
relinquishing our leadership role. 

“Nick Hall brings the level of experience and commitment Awlgrip
requires to support our sales staff, distributors, and OEM clients in
North America. These key changes will enhance and benefit our
customers’ experience with the company.” ■

People Places

Transas relocates office in Hong Kong
Leading maritime electronics company Transas (Transport Safety Systems) has transferred offices to the southern tip of the Kowloon peninsula.
The company says the move to Tsim Sha Tsui near Hong Kong port will benefit its customers by being close to most of the port terminals.

Transas supplies and develops maritime software, integrated solutions and hardware technologies, including onboard and shore-based
applications. The company says its service centre in Hong Kong is crucial in helping to provide prompt and proficient onboard daily services to clients.

The new base also places Transas close to the majority of port terminals in the Asia-Pacific area. The new offices will allow Transas to be
closer to Hong Kong ship owners and managers, who own 8% of the world’s commercial fleet- some 1,240 vessels with a collective carrying
capacity of 78 million dwt. ■

Gripping the reins
at Awlgrip
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The Danish Ship Supply Association held its AGM in Ry Park Hotel,
Denmark. ISSA President Jens Olsen, who has been the Chairman of
the Danish National Association during the past 17 years decided to
pass the baton to the Vice Chairman Mr Leif Hermansen, Jens
Lysholdt Eftf. A/S, Esbjerg. Jens Olsen accepted a new position as
Treasurer of the Association.

During the AGM the Board had prepared changes in the constitution
to allow companies who provide other services to ships visiting Denmark
to be part in the Association as active members, which the AGM
approved. The name (in Danish) Dansk Skibshandler Forening was
changed to signify the new policy to: Dansk Skibsleverandør Forening.
In English the change is insignificant and the English translation will
therefore be maintained as: The Danish Ship Supply Association. ■

Change of Helm in 
Danish Association
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Despite human error accounting for the vast majority of
accidents at sea, there is still a resounding emphasis on the
efficiency of bridge navigation systems. While colossal sums

of money are being invested in research and development of new
technology, there is a distinct need to focus on the design of
equipment and the working practices that surround it with the human
interface in mind.

As conditions across the shipping industry harden furthermore,
the demand for unrivalled efficiency in terms of cost, safety, the
environment, and technology is proliferating ferociously off the back
of a severe global economic crisis and the implementation of heavier
environmental legislations and carriage requirements.

With the International Maritime Organisation’s (IMO) ratification
of Electronic Chart Display and Information Systems (ECDIS) from
2012, owners will be forced to invest in the installation of new techno-
logical systems or the replacement of older specifications under the
new SOLAS Chapter V regulations.

Rear Admiral Ian Moncrieff, Deputy Chief Executive of the United
Kingdom Hydrographic Office (UKHO), emphasised the risk reduction
benefits of ECDIS and the International Hydrographic Office’s (IHO)
commitment by all its member states to deliver adequate global ENC
coverage by 2010.

He said: “The maritime community now has certainty over
timescales for implementation and any ambiguities between what is
official and unofficial data, and can or can’t be used to fulfil the SOLAS
carriage requirement for charts and publications, will now be cleared up.

“70% of navigation is preparation, and the ability to reliably plan
routes electronically and in the most optimal way, and to readily maintain
an up-to-date official all vector electronic chart outfit with minimal user-
maintenance, will dramatically reduce the workload of seafarers.

“In the all important remaining 30% of navigation, that is its conduct
and execution, ECDIS, in tandem with Radar and other NAVAIDS,
sensors and application tools, will give the mariner real-time situational
awareness of how much safe water he has at any time and enable
optimal routeing for safe and efficient passage,” Mr Moncrieff said.

The UKHO has been working in accordance with the IHO in its
aim to deliver adequate coverage of ENCs to support mandatory
official carriage requirements, and the continuous upgrade of AVCS
since its launch in April 2008 now comprises more than 9,500 ENCs,
a number that is growing monthly. While this accounts for only 75%
of world coverage, the IHO has promised the IMO that by 2010 there
will be 100% coverage of all shipping routes.

With just two years until full enforcement of the carriage
requirements, ship owners are being urged to invest in efficient and
authorised equipment in compliance with the new regulations, and
while ships would ideally strive to go paperless as quickly as possible,
it is a considerable execution for the industry to take on.

Mr Moncrieff added: “The timescales for implementation of
mandation are practical and allow for the increased training in the use
of ECDIS, something that we believe is now the most critical issue to
be considered.  Accordingly, between now and 2012, there are a
number of steps and considerations to be made by users to ensure
that there is a smooth transition from paper to digital navigation.”
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a changing era
By Amy KilpinTransiting through

“70% of navigation is preparation, and the ability to
reliably plan routes electronically and in the most
optimal way, and to readily maintain an up-to-
date official all vector electronic chart outfit
with minimal user-maintenance,
will dramatically reduce the
workload of seafarers”



Tor Svanes, Managing Director of Jeppesen Marine (Norway),
revealed that “it is considered that less than 25% of today’s SOLAS fleet
is equipped with ECDIS systems, and even some current ECDIS systems
do not comply with the new standards which will be entering into force in
2012, and these will need to be replaced with the updated specifications.”

Highlighting the cost factor of such widespread implementation,
Mr Svanes indicated the additional impacts of the new regulations on
ship owners: “An appropriate backup system is also necessary, such
as dual ECDIS. Some of the offshore vessels in the North Sea have
three systems – they don’t want to take the chance, and if you have
the money to invest then that’s fine.”

He added: “Even though the IMO has set the implementation plan,
it still has to be approved by the individual flag state. Also, at the
moment, there is no specific training of ECDIS required by the IMO,” a
definitive concern, given the widespread installation of new equipment
which will prove foreign to a vast proportion of global mariners.

It will prove a testing time for the industry as financial instability
impedes investment opportunity for some owners, and alongside the
greater weight of legislation and regulation enforcement, the notion of
getting ‘more for your money’ in terms of functionality is becoming hard-
felt among suppliers of bridge equipment and navigational systems.

“We’re now coming into a situation with carriage requirements for
ECDIS and the ship owner will try to look at a system which can bring
added value to them, so that you can actually integrate more than is
actually required from the standards. Implementing functionalities that
can bring the workload down for the crew by advanced planning tools,
integration with weather systems and fuel saving systems are
revealing a trend for owners to try and get more out of the initial,
mandatory investment,” revealed Anders Rydlinger, Business Director
of Onboard Systems at Transas.

He added: “There is a lot of effort spent in the industry to save
money and save fuel and I think there is a big misunderstanding across
the industry that going for paperless navigation with ENC will be more
expensive – it actually works out significantly more cost-effective.”

Training is the key issue for new standardised electronic systems,
and is proving to be to be the running concern over the new
mandation, as the industry still suffers from a global crew crisis. “It is
a huge task for the industry to put up training facilities during the next
coming years to support this transition, and it is not a requirement by
the IMO for training to be enforced in the use of ECDIS – but that will
come in,” Mr Rydlinger revealed.

“They are now working on the replacement of the STCW 95 and
the draft will come out during 2010 with likely enforcement from
2012. The carriage requirements for training will increase over the
next few years, and I think that the smart ship owner won’t wait until
2012 or 2014 to install ECDIS systems onboard his vessels – he will
start implementing it now so that he can, in a controlled way, train his
crew and alter the necessary procedures,” he said.

According to the Marine Accident Investigation Board (MAIB), a
number of incidents in the last year have come back to training.
Suppliers, manufacturers, organisations and authorities are all placing
unprecedented emphasis on the importance of training crew in time
for the new legislations entering into force.

Mike Robinson, Chief Executive of the UKHO, said: “Training is
absolutely fundamental to the safe use of ECDIS, and it’s more about
understanding the data displayed on a chart ECDIS. Digital data is
great and has huge power, as long as it is understood. If the data is
understood, it’s much more powerful than a source data diagram on a
paper chart, but if the data is not understood, it’s actually less safe.

“Training is probably the biggest barrier to shipping companies
adopting ECDIS – it is the biggest concern in the move to digital, the
sheer cost and time of training all the crew. It is a very, very challenging
time for shipping companies at the moment, and is a considerable
overhead, so investment needs to start being made now,” he stressed. 

While ship owners will try to get to grips with the transition in terms
of cost and training, it is a considerable challenge for mariners as the
industry witnesses the first move into the concept of e-navigation.
Digital charts are opening doors to options never previously available
in terms of optimum efficiency in the operation of a vessel, and a
colossal transformation is taking place.

Mr Robinson added: “There is a lot of attention at the moment
being focused on developing solutions for the mariner which were
impossible to do in a paperless world. It’s still about going from A to B,
but it’s not just about going from A to B safely, it’s about doing it most
efficiently, and with digital data, it can be done – in the paper world it
was virtually impossible.”

With a whole host of manufacturers offering solutions to the
mariner, it is imperative that while new technologies are being made
readily available, the user is not overloaded with information. A recent
report revealed that marine accidents and fatalities are higher than
five years ago, and as the industry embarks on the road to digitisation,
training will prove the fundamental issue in navigating a safe way
towards official and mandated adoption. ■
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“There is a lot of effort spent in the industry to save money and save fuel and I
think there is a big misunderstanding across the industry that going for paperless
navigation with ENC will be more expensive – it actually works out significantly
more cost-effective”
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Diary Dates 2009

9-11 July Work Boat China

Dalian, China www.bairdmaritime.com

1-3 September BALTEXPO

Gdansk, Poland www.ztw.pl

15-17 September Seatrade Europe

Hamburg, Germany www.seatrade-europe.com

16-17 September IMPA

Kensington, London www.impa.net

24-26 September INMEX India

Mumbai, India www.inmexindia.com

27-30 September Maritime Cyprus

Limassol, Cyprus www.mcw.gov.cy

5-7 October Middle East Workboats

Abu Dhabi, UAE www.middleeastworkboats.com

15-17 October ISSA Convention

Istanbul, Turkey www.shipsupply.org

Web Links
ISSA www.shipsupply.org

Ship Registers www.jamaicaships.com

Ship Management Services www.bs-shipmanagement.com

Public Relations and Marketing www.elabor8.co.uk

DRGDRG
SOLICITORS LLP

We offer expert advice in all
areas of maritime law including:

- Debt recovery and
  worldwide ship arrests;
- International litigation
   and arbitration;
- International sale of
  goods disputes;
- Worldwide injunctions,
  attachments and asset tracing;
- Carriage of goods claims;

International Maritime Lawyers

Kenworthy’s Buildings
83 Bridge Street
Manchester
M3 2RF
United Kingdom

bruce.hailey@drg-law.com

T: +44 (0)870 060 6075
F: +44 (0)161 834 4666
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Noreq supplies

Market News

Hutton’s
launches its
Tools Catalogue

Hutton’s, the UK’s leading supplier to
the marine industry has teamed up with
Draper Tools to offer the shipping industry
the widest choice and best quality range of
tools available through the publication of
Hutton’s Tools Catalogue 2009.

In this catalogue purchasing and
technical managers will be able to find all
the necessary tools for use onboard ships,
in shipyards, off shore and for industrial
application.

Draper’s Quality Control department
rigorously tests all products on a continuing
basis to ensure they are ‘fit for purpose’
and appropriately evaluated. After a joint
270 years in the industry Hutton’s, working
in collaboration with Draper, recognise the
demands put upon tools in the most
demanding professional environments and
this extensive range of tools and products
reflect that thinking and philosophy. ■

ISSA Ship Stores
Catalogue: The Next Edition
As sales for the 2009 edition of the ISSA Ship
Stores Catalogue are now well underway we
must start working on, and upgrading, the next
edition. It may seem that we are worrying
about this far too early, but the process of
improving the next edition does take time and
there will be much to do.

At the last count there were something in
the region of 45,000 line items and
something over 1300 pages to the Catalogue.
With two volumes, this is a substantial
Catalogue by anyone's standards. It would be
easy to rest on our laurels and to say to
ourselves that there really cannot be much
more that we can do in the way of improving
the Catalogue.

To believe this would be quite wrong –
there is always more to be done! Ships and
the shipping industry are always changing.
World trade may be down at the moment but
it will pick up again, and perhaps sooner than
we expect. As it does we will need a bigger
and better Catalogue that is both compre-
hensive, easy to use and good to look at.

As a first step in this journey toward a

better Catalogue we need to consult  you,  the
user. What we need are your thoughts, ideas
and recommendations both on what products
should be in the Catalogue, and how these
products should be presented.

We also need to think about who uses the
Catalogue. Is it just those on ships and those
in shipping companies, or does it include
those on oil rigs and fishing vessels and
others in the wider maritime industry?

So this is our request: if you have ideas
about the Catalogue and how it can be
improved for the next edition, please get in
touch, by letter, fax, email or phone to the
address below.

The International Shipsuppliers
& Services Association
The Baltic Exchange
St Mary Axe
London EC3A 8BH
United Kingdom
Tel: +44 (0)20 7626 6236
Fax: +44-(0)20 7626 6234
Email: secretariat@shipsupply.org ■

Safety equipment supplier Noreq has been
selected to supply complete lifesaving
equipment to one of the world’s most modern
training centres based in Dubai Maritime City
in the United Arab Emirates (UAE).

Supplying a comprehensive package of
lifeboats, rescue boats and davit systems,
the Norwegian-based supplier deems the
contract a considerable milestone in the
provision of safety products to one of the
most prestigious maritime hubs in the world.

Styrk Bekkenes, Managing Director of
Noreq, said: “Our targeting of and presence
in the UAE has proved successful. The
market in this part of the world clearly
prefers equipment solutions developed to
meet the safety requirements of the future.
We are also experiencing a great deal of
interest in our new davit concept, whereby
functional failures and maintenance costs
are largely eliminated. This is really a
milestone for our Middle East business.”

Captain Abdulla Al Hayyas, Senior
Manager of Dubai Maritime City Campus &

Emirates International Maritime Academy,
said: “Emirates International Maritime
Academy created with a vision to provide
world class training related to the Marine
Industry, focusing on marine safety. This is
situated in the Dubai Maritime City, which is
the world’s only purpose built Maritime city.

“Our curriculum provides an in-depth
scope of study in the marine related topics
and our training centres will be equipped
with the equipment to meet the quality

standards, and we chose Noreq to supply
our marine safety equipment such as
lifeboats, rescue boats, Davits and systems
for our training centre,” he added. ■
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Höegh chooses Jeppesen in
electronic chart move
Jeppesen Marine has been selected by
Höegh Fleet Services as its exclusive
supplier of electronic charts to 20-plus
Höegh Autoliners car carriers. A handful of
ships have already made orders.

The ship owner, a leader in the global
car carrying business, decided earlier this
year to switch from navigating by Electronic
Navigation Charts (ENCs) to Jeppesen
Marine’s C-MAP Professional+ chart
database. An agreement formalising the
relationship was signed in February 2009
between a representative of Leif Höegh &
Co. and its ECDIS supplier, MARIS, an
official distributor of Jeppesen Marine
electronic charts.

“We see this as an excellent way to
decrease our operating costs while
maintaining the high quality of our
navigation tools,” said Magnar Høijord, a
marine superintendent with Höegh Fleet
Services responsible for navigation systems
and services.

“We had been using ENCs, but they
were very expensive, and we were
frustrated by the lack of global coverage.
Many areas off of Africa, Australia, South
America and the United States west coast
are still not well covered.”

Høijord confirmed that the switch from
ENC supply to the C-MAP Professional+
chart database will cut their chart supply
costs dramatically. The change resulted from
an in-house effort to lower operating costs, in
response to the slack market. “We will use
updated paper charts onboard as our primary
navigational source, as required by STCW.
Then, with a C-MAP Professional+ world
chart folio onboard our vessels as a support
tool for navigators, we feel that we will have
a good safety margin. If and when we need
to meet mandatory ECDIS rules in five to ten
years, we will have no problems making the
transition back to ENCs,” said Høijord.

“We want to provide navigators with
accurate, easy-to-use navigational solutions
that contribute to greater safety,” said
Jeppesen Marine Marketing Manager Willy
Zeiler. “This includes paper charts, ENCs, or
the high-quality C-MAP Professional+ vector
chart data that we will supply to Höegh
Autoliners or a well-managed combination,
like our Jeppesen PRIMAR ENC Service.
Either way, we are leading the way with the
functionality, including online updating and
dynamic licensing, that will add value to
shipowners as they prepare for mandatory
ECDIS.” ■

Kelvin Hughes gets stronger in Japan
Kelvin Hughes has been appointed an official
distributor for all Japanese W Series paper
charts, Sailing Directions and special
publications issued by the Japan Coast Guard.

The company was chosen by the Japan
Hydrographic Association (JHA) for its
extensive experience and global presence in
the industry.  

It is a legal requirement that all interna-
tional commercial ships carry paper charts,
many also choose to carry locally produced
charts as these are often more specialised

and include additional details. As the largest
British Admiralty Chart Agent and JHA’s
appointed distributor, Kelvin Hughes is able
to provide customers with a comprehensive
choice of navigational charts and publications
covering this important geographical region. 

Nigel Mellors, Area Sales Manager, Kelvin
Hughes, said: “The successful launch of the JP
chart series has seen a growth in demand for
official Japanese W series charts and
publications. This new distribution agreement
will enable us to add a highly valued and

respected product range to our paper chart and
publication product portfolio, enabling us to
meet growing customer demand effectively.
Furthermore, the addition of Japanese charts
and publications will ensure our customers
continue to navigate safely in Japanese waters.”  

Kelvin Hughes will commence distri-
bution of Japanese charts and publications
from its UK head office from 13th April and
plans to place additional stocks in its
Singapore depot later in the year to benefit its
pan Pacific based customers. ■

First Paperless Fleet
Italian company Navigazione Montanari
S.p.A one of the leading fleets in the crude
oil, chemical and product carrier sector has
the first newly completed vessels equipped
to sail paperless.

Montanari has successfully installed the
company’s paperless solution Transas Navi-
Sailor 3000 Electronic Chart Display
Information System (ECDIS) on its three
vessels: Valtellina, Valgardena and Valsesia.

Montari has now decided to continue its
cooperation with Transas Mediterranean
and has ordered the Transas ECDIS for its
seven new buildings. At present

Navigazione Montanari S.p.A has 22
vessels sailing worldwide.

Maritime electronics developer and
supplier Transas says the systems are able
to meet the commands and obligations of
the professional navigator. Navigation is
safe and operations easy as the systems
provide all the necessary navigational
information and objects. The Sensor
Integration connects all available onboard
navigation data sensors and systems. As a
result, the company says the systems will
cut down on the usage of fuel, voyage and
work times. ■

SMA installs
Transas
simulator

Singapore Maritime Academy, Singapore
Polytechnic (SMA) has chosen Transas
Marine Pacific to supply, install and
commission a 4 Bridge Dynamic Positioning
Simulator with 1 Instructor Station in its
training facilities.

Each bridge consists of DP2 workstation,
ARPA/Radar, ECDIS, Conning and 1 visuali-
sation channel on 65'' plasma screen, and fully
complies with Nautical Institute requirements
for DP Training and certification. Each bridge
can be operated independently or integrated
via a common interface on a unified simulator
network, offering obvious training and
commercial benefits and an ability to achieve
the highest level of training realism. Installation
of the simulator will commence in April 2009.

Singapore Maritime Academy is the
country's main maritime training institution and
offers a full range of Maritime Diplomas,
Specialist Diplomas as well as Certificate of
Competency Courses and Standards of
Training, Certification and Watchkeeping
(STCW) Courses. The courses are infused
with technological perspectives that increase
their relevance in today's world. Dynamic
positioning systems training provided by
means of Transas simulator, is a great
example of the non-mandatory 'skills' training
that shipboard personnel need in the offshore
industry today. ■
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Schat-Harding wins lifeboat refurb business
Leading lifeboat and davit manufacturer
Schat-Harding has been contracted by the
oil major which operates the Ekofisk field  to
refurbish nine lifeboats. The boats, all in use
on platforms in the Norwegian sector of the
North Sea, will to be upgraded to meet
today's regulations and standards with
regards to stability. The boats will also be
refitted with modern Schat-Harding LHR6
stainless steel on-load release hooks. The
LHR6 wearless cam hook system is the
safest on-load release hook in production.

The boats are MCR28 and MCR30
conventional davit launched types, built by
Harding Safety in the 1980s. One by one,
they will be transported to Schat-Harding's
Seimfoss factory for the work, The work
started in March 2009 and will be completed
in a period of around 40 weeks.

Michael Roessland, Manager of Schat-
Harding's service department in Norway,
said: "Boat and hook design has moved on
quickly in recent years, and standards have
been made more stringent. By contracting
Schat-Harding, as the Original Equipment
Manufacturer, to rehook and refurbish the
boats, operators ensure they get a certified
lifeboat equipped with a modern hook

system, refurbished to include design
updates by the lifeboat experts in the factory
in Norway, and with ongoing support from
the OEM."

Schat-Harding is the world's leading
supplier and authorised service provider for
lifeboat and evacuation systems for the
offshore, cruise and shipping industries. With
factories and offices in Norway, the UK, the
Netherlands, Germany, Panama, Singapore,
Spain, Canada, the Czech Republic, the US
and China, and agents in thirty other

countries, Schat-Harding provides a global
service and supply network.

Brands now owned by Schat-Harding
include Watercraft, Viking Marine, Waterman,
Fiskars, Davit-Company, MASECO,
Watercraft America, William Mills Marine,
Schat, Harding, Mulder & Rijke and the
Beiyang Boatbuilding Co. In addition Schat-
Harding is now authorised by almost all the
world's lifeboat manufacturers to provide
OEM servicing in accordance with the
requirements of MSC1206. ■
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Pictorial piracy control
Next time a bandana-clad army of pirates
approach a vessel, suitable advice is
available in ‘at a glance’ format with a new
‘Precautions Against Piracy’ poster
promoting safety and risk awareness, by
signage and marine products supplier
Maritime Progress.

In response to the surging piracy
problem, the new poster addresses the deep
concerns about the threats of piracy and
offers illustrated step-by-step guidance on
precautionary measures, safety and security

procedures, bridge communications and the
appropriate action to be taken in the event
of a hijacking.

Referring to the International Ship and
Port Facility Security Code and SOLAS
‘Special Measures to Enhance Maritime
Security’, the poster is aimed at marine
management and ship’s officers, and
emphasises the crucial considerations and
precautions to be made before passing
through high risk areas. ■

Globe Wireless offers free upgrade
Globe Wireless has announced an upgrade
from two existing programmes to the new
Iridium OpenPort program, whereby
customers who deactivate a Fleet 33 or
Inmarsat-B terminal by 30th September this
year are eligible to receive a free Iridium
OpenPort terminal.

Frank Coles, President and CEO of Globe
Wireless, revealed that the existing Fleet 33
and Inmarsat-B programs are proving
extremely expensive to maintain, with high
monthly communication costs and functional

limitations. He said: “Iridium OpenPort can
greatly reduce costs, and provides a flexible
and powerful communications infrastructure
to accommodate new requirements.”

Iridium OpenPort allows for three voice
calls and data to be operated simultaneously,
with crew calling services available 24 hours
a day at 50% lower than Inmarsat crew
calling rates and a much better option for
GSM calling. In addition, Globe offers an
unlimited email option and by combining
Iridium OpenPort with the worldwide Digital

HF network, a low fixed monthly price for
unlimited email is available.

Mr Coles added that upgrading to
OpenPort “will enable customers to take
advantage of the new GlobeMobile GSM
solution for crew calling. We are mindful of
the state of shipping and are doing everything
to help our customers minimise monthly
costs. This is very important given the
changes to the Inmarsat pricing models for
existing services.” ■
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