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Foreword

Foreword

Dear ISSA Members and Maritime Colleagues:
I always enjoy reading this particular issue of The Ship Supplier
because I know that winter is over and that spring and summer
are just around the corner. This winter has been colder than
normal in northern Europe and the US but I remain optimistic that
warmer days ahead will bring their own gradual thaw to the global
shipping recession that has dogged the ship supply industry for
the past 18 months.
A lot has happened since I last penned my thoughts to you but
the environment and ISSA’s Quality Standard Programme remain
high up on my forward agenda. As you will see in the pages of this
issue of The Ship Supplier, we have launched a new initiative called
Green ISSA which will highlight the effect the environment is having
on ship suppliers and the work they do.
Ship suppliers must be at the forefront in putting the
environment first when it comes to the services they provide ship
owners and managers and they need to be more vigilant about the
type and content of shipboard waste they may be asked to dispose
of. Suppliers need to be fully aware of the complexities of international as well as regional and national legislation governing the
disposal of hazardous and noxious substances.
ISSA has launched 'Green ISSA' to emphasise the ship supply
industry’s acknowledgement of the importance that the
environment plays in the global shipping industry.
The SHIP Supplier Issue 44 Spring 2010

Ship suppliers must be at the forefront in putting
the environment first when it comes to the
services they provide ship owners and managers
and they need to be more vigilant about the type
and content of shipboard waste they may be
asked to dispose of
Suppliers can find themselves caught up in a legal and legislative
nightmare if they are pressurised to dispose of what they believe is
harmless shipboard waste. In some instances, such waste can
contain more than the suppliers bargained for. By agreeing to handle
the waste they are then responsible for it and can face hefty fines or
legal action. By that time the ship will have gone.
The aim of Green ISSA is to raise our awareness among
members, and the wider ship supply industry, of the importance of
the environment and to encourage them all to start 'thinking green'
in everything they do, whether it is the type and amount of
packaging they use or the extent of their own carbon footprint. But
it is the issue of garbage disposal that throws up the most compli-
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We have a lot of work to do before we descend on
Dubai in late November for ISSA's 55th Convention
- and we welcome all ISSA members to attend
cations, especially when suppliers are put under pressure to assist
by their owning and management principals.
Green ISSA will also play a crucial role in ISSA’s own Quality
Standard and Quality Plus initiatives. An ISSA working group was
meeting as we speak, to draw up the framework to include Green
ISSA within the terms of our quality initiatives. Following comments
from the cruise lines, we are also looking at ways to include food
quality under the terms of our Quality and Quality Plus standards.
We will keep you informed about these developments, either
through the pages of The Ship Supplier or as part of our newly
produced and dispatched ISSA e-newsletter. The e-newsletter has
been designed to keep you, the individual ISSA member, more fully
informed about the work being undertaken by your trade
association ISSA.
Many of you will know how hard ISSA works in representing the
needs of the global ship supply industry when it comes to regulation
– both regionally and internationally – with organisations such as
the European Commission, the World Customs Organisation, the
International Maritime Organization and the International Labour
Organisation. ISSA also plays a key role in representing members'
interests with other maritime trade associations such as BIMCO,
Intertanko, Intercargo, IMPA and InterManager - upon whose
Executive Committee ISSA is proud to sit.
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Please view this e-newsletter as a way for ISSA to reach out to
its members. Your needs, views and comments are important to us
and we welcome your feedback.
We have a lot of work to do before we descend on Dubai in late
November for ISSA's 55th Convention - and we welcome all ISSA
members to attend. The quality of this year's conference is of the
highest standard and the networking will be exceptional, especially
considering the fact that InterManager, which is the global
association of in-house and third party ship managers, has decided
to hold its AGM in Dubai alongside our convention.
Jens Olsen
ISSA President

Many of you will know how hard ISSA works
in representing the needs of the global ship
supply industry when it comes to regulation –
both regionally and internationally – with
organisations such as the European Commission,
the World Customs Organisation, the International
Maritime Organisation and the International
Labour Organisation
Spring 2010 Issue 44 The SHIP Supplier
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Malta: Island strength
It’s always good to know that smaller, family-run enterprises are
managing to weather the economic storm when some of the world’s
largest company names go bust, and for a small island, Malta is
certainly celebrating strength and longevity in its ship supply industry.
The Salvo Grima Group, one of Malta’s longest established
family businesses, is to celebrate its 150th year of operations this
year, and by way of marking the milestone, the group has unveiled
a new corporate identity coinciding with its anniversary to
communicate its evolution and its vision for the future.
From its humble inauguration in the mid 1800s, the business
was built on solid principals of honesty, integrity and quality of
service in supplying the merchant and naval shipping sectors, and
in 1860, Salvatore Grima purchased the chandlery business from
his employer. Salvo, as he was known, continued to build the
business, which is today managed by a combination of fifth
generation family members and outside management.
Over the past two decades, the group embarked on a bold
programme of expansion and diversification, and Salvo Grima was
the first enterprise to offer warehousing services at Malta Freeport. Its
extensive warehouse facility at the Freeport makes it easy for clients
to consolidate their consignments before shipping to third countries.
Being inherently active in the travel retail and distribution business,
the company has transformed from a humble duty free shop in Grand
Harbour in the early 1980s to a strategic supplier to outlets at the Malta
Cruise Passenger Terminal (Viset) and Malta International Airport.

Although 150 years old, the group is still growing and
diversifying, and far from going into retirement, relies on the wellgrounded establishment of long-term relationships with customers.
The company said: “Over decades of operation we have built a solid
and diverse client base. We are firm believers in forming lasting
relationships with our clients, many of whom have been repeat
clients for many years.”
Similarly, P. N. Fenech, established in 1910, claims to be Malta’s
oldest established ship supplier and continues to strive for the
highest quality and standards that have sustained its survival and
customer reputation through the toughest years.
“The company has been progressively trading over the years,
and due to the professional services offered and the personal
interest we pride ourselves in taking with all our valued customers,
our client base and reputation continually grows,” it proclaimed.
Alfred Borg, President of the Malta Ship Suppliers Association
and head of ACB International, pointed to the strength that Malta's
ship suppliers were showing in the face of the current economic
crisis, claiming that they were well poised to benefit from a return
to the good times.
Sentiment on the island was strong, he said, with
unemployment still at lower levels. Quality of service and product
remains at the forefront of Malta's efforts to service the global
shipping industry, he said. ■

Spring 2010 Issue 44 The SHIP Supplier

12

European Ship Supply

Netherlands: Dutch courage
Joining forces to generate stronger supply and service capability is
a powerful method of beating the recession, especially when setting
up a new business in such an unstable climate.
New Netherlands-based specialist The Maritime Supply Group
has been formed with the aim of transforming the international
supply of technical consumables to ships – compressing the
traditional five or six links in the maritime supply chain to just three
and acting as the single point of contact for owners and producers.
TMSG has also signed a global distribution agreement with topthree fibre and steel wire ropes manufacturer Oliveira (Holland),
underlining the importance of close working relations in the effort to
increase ship supply operability within the country.
Director of TMSG, Jeroen van Waveren said: “Our partnerships
with select producers are built on the basis of their excellent
reputation, brand awareness, proven quality and the capacity to

The SHIP Supplier Issue 44 Spring 2010

transfer true product knowledge and best application to the end user.
“Oliveira is one of the most advanced manufacturers and
suppliers of ropes for the shipping, towage and offshore industries.
With their extensive portfolio and dedicated team, we can advise on
and supply every type of rope for every maritime application.”
John de Jager, Oliveira Managing Director, added: “Working with
TMSG further unlocks the international maritime market to us. In the
existing maritime supply chain, it is difficult to market products all
the way through to ship owners and managers, and unfortunately we
see commoditisation of our products in this channel.
“The business concept of TMSG provides us with another great
opportunity to emphasise the distinctiveness of our products,” he
added. Such consolidation of efforts is certainly hoped to boost ship
supply business in the Netherlands, and a proactive approach is
optimistically refreshing for the region. ■
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Denmark: Number crunching
As margins are being squeezed for ship suppliers across the world,
retaining national association members is a prime area of focus,
especially as fear of a contracting maritime cluster puts even more
pressure on the profile of the ship supply and service industry.
For the Danish Shipsuppliers Association, the push to safeguard
members from the effects of the financial situation currently
impacting Denmark’s maritime economy is significant in moving
forward through the coming years.
Leif Hermansen, the Association’s Chairman, said that “in
Denmark the financial situation in 2008 and 2009 did not have any
impact on the number of members in the Danish Shipsuppliers
Association – we still have the same number of members as before.”
The good news for the Association belies the impact being felt
by the country’s ship suppliers, however, as Mr Hermansen revealed:
“The factors that are impacting on ship suppliers in this region are
most of all caused by the heavy fall in freight rates, as ship owners
are pressing suppliers on their earnings.”
Outlining how Denmark is also involved in the working of new
regulations from the EU such as EMCS (Excise Movement & Control
System) which will affect the ship supply sector, Mr Hermansen
indicated that suppliers in Denmark have faced some tough

Comet manoverboard

Brightstar
fireproof lantern

Comet smoke signal

Brightstar ex-proof
rechargeable lantern

Comet parachute rocket
Comet hand flare

conditions and it is through the unity of the Association that these
issues can be best confronted.
“It is very important for ship suppliers to have an organisation to
present their problems e.g, to the Customs where we have a seat in
three different committees, and in the Danish Shipsuppliers
Association we are working to increase members,” he said. ■
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France: French revolution
OCEAN, the European Ship Suppliers Organization, a subsidiary
committee of ISSA, has recently been working even harder to
promote the voice of European ship suppliers in its representation of
over 750 ship chandlers as the business climate faces even tougher
issues surrounding legislation, customs and quality standards.
As European suppliers lobby together to broach affairs facing
the industry, the French ship supply sector has been taking matters
into its own hands in a topical discussion involving the attendance
of Secretary General of OCEAN, Jean-Luc Mériaux at the Syndicat
National des Approvisionneurs de Navires (SNAN) the French Ship
Supply Association’s, General Assembly.
With the Association’s aim to update members on the future in
customs and tax legislation and to point out the many policy areas
which affect French ship supply, the meeting also saw Mr Mériaux
explain to newer members why SNAN should work actively with

OCEAN. He underlined the organization’s role and purpose and why
attendance of OCEAN board meetings is very important for the
unity of the industry.
He also stressed the role of France in shaping EU Legislation,
notably the importance of France in Brussels, how the lobbying
scene looks in Brussels and how relevant France is in shaping
customs policy. Addressing the question of how European legislation
affects French ship supply companies, Mr Mériaux cited numerous
examples of where current legislation impacts on suppliers, outlining
how “French ship supply is concerned and affected at least by 14
out of 24 policy areas in which European legislation is formed.”
With OCEAN specialising in the three key areas of veterinary
affairs (food Safety), taxation (excise) and customs affairs, the
President emphasised how as the “founding father of the EU,” France
plays an imperative role in the framework of the legislation and is the
“driver of policy,” therefore through close collaboration with OCEAN,
the ship supply industry has an even stronger voice for such issues.
He went on to explain future challenges under the EMCS (Excise
Movement and Control System) and the Modernised Customs code
and its impact on French ship supply. Highlighting the role of OCEAN
in communicating the particularities of the ship supply trade to the
EU and in articulating problems and questions from the membership
to the EU decision makers, Mr Mériaux stressed how SNAN “should
actively participate in OCEAN work, giving a French perspective and
expertise” for its ship supply industry.
As SNAN members are dfirectly affected and influenced by EU
law, OCEAN board meetings were outlined as “a vital opportunity to
define our work vis-à-vis the European institutions,” and that in
lobbying together, the organization provides a necessary platform
for the future of the French ship supply sector in making its opinions
heard, felt and acted upon.
OCEAN President Stefan Ericson added: “We would like SNAN
to be a driver in OCEAN, giving us expertise, letting us know the
French way of doing things, being active.” ■

Turkey: Atlas marks the map
Relying on the strength of a prestigious maritime cluster, ship
suppliers are only too aware of the importance in polishing up their
reputation to keep standards sailing high, something which Atlas
International Shipchandling Trading has realised in its growth with
Turkish ship supply and services.
Founded in 1979 at a time when there were few ship suppliers
in Turkey, Atlas has worked hard to bring ship supply to the region
and to uphold the standards of quality and service now characterised by Turkish ship supply.
President George Saris emphasised how the company makes
the “utmost effort for the best results” in creating a supply sector
which can prove “even stronger in this ever changing tough
industry.”
He said: “We have faced the challenges of operations in an
industry not fully-established. Continuously acting as a pioneer for
developing and structuring the ship supply business in Turkey, Atlas
The SHIP Supplier Issue 44 Spring 2010

was the first company to introduce transit warehousing to the Turkish
market. As a result, it was instrumental in helping to institutionalise
the Turkish ship supply industry and we are proud of it.
”We strongly underline the importance of quality and always try
to maintain and improve it against the increasing competition. Atlas,
with its diversified infrastructure and offices, looks at all technological
and commercial opportunities to help us further improve the service
that we offer to our valued customers. Being able to respond
immediately to the changing demands of our industry has always
been our main task,” he added.
With quality certifications ISO 9001:2008 & ISO 22000:2005 by
UKAS, Atlas was also one of the first shipchandling companies
certified with ISO in Turkey, and with a mission “to sustain and
strengthen our pioneering position in the industry,” Atlas hopes to
secure a long and fruitful future for the Turkish ship supply sector. ■
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Italy: Quality ‘al fine’
Italian ship supply is well-known for its quality, yet as suppliers
struggle to stabilise their bottom lines, the correlation between price
and standards is becoming ever harder to balance, even in a country
with as solid a reputation as Italy.
Sonino Marine Supply, with offices in Venice and Ravenna, was
established in 1954, and advocates the fundamental ethos that has
kept the business in successful operation ever since. “Quality has
always been of utmost importance in our business. We place strong
emphasis on achieving consistent quality in our products and
services,” it stated.
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While the best efforts to maintain standards across the Italian
ship supply sector has always been at the forefront of company
objectives, the industry has been backed up against the wall by
demanding and financially-flailing owners.
Italy has not managed to evade the global problem, and
according to Alvise Sonino, this has caused some disruption to the
smooth functioning and pecuniary stability of many ship supply
companies in the region.
“It is a very difficult environment, basically due to lack of cash
flow and also due to very long payment terms,” Mr Sonino said. “In
terms of the outlook for 2010, the cruise industry (first outfits
included) will probably keep on buying supplies as in the past, but it
is a very poor outlook for cargo vessels,” he added.
As a result of the climate, and with little prospect of improved
markets anytime in the short-term future, suppliers are being
squeezed to their limits. “There is no respect of payment terms by
owners,” Mr Sonino revealed.
This problem causes grave difficulties for ship suppliers, as
offering premium products at reduced costs as a mainstay of the
business eats into companies’ profit margins. Yet as a recognised
and respected region for ship supply and services, Italy needs to
remain competitive to the industry without losing out on quality. ■
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Greece: Double act
As host country to the renowned Posidonia exhibition, Greece puts
a great deal into its competitive edge, continually strengthening its
ship supply eminence in the nucleus of a historic maritime cluster.
Piraeus-based International Marine Supply was inaugurated
alongside International Ship Supply in 2001 by Nick Kokkindis, after
40 successful years in the industry. At the end of fiscal 2008, both
companies were integrated into one under the name of International
Marine Supply, having been fully operational since.
A general ship supplier for all types of vessels, offering
provisions, marine spares and machinery as well as bonded
warehouse services, the company bases its success on 45 years of
experience in the ship supply sector, and continues to maintain the
high standard of services expected by the region.
Utilising the geographical advantage to its benefit, International
Marine Supply’s main offices and facilities are located in the port of
Piraeus, and through use of state-of-the-art equipment and
technology, immediate communication and on-time supply fulfils a
whole framework of requirements to a wide customer base.
“We invest daily in staff training to create a flexible, experienced and
skilled labour which can cope with any situation, however difficult, and
which aim to provide the highest level of services,” said Mr Kokkindis.
The company relies on good relations as staying-power to its
business success: “In the supply to the cruise industry, our company

has built-up relationships of trust and mutual confidence with many
leading cruise companies, in addition to marine catering and
merchant shipping companies in general,” he added.
With an office in Syros and facilities in many Greek, Turkish,
Romanian and Egyptian ports, the company is well-placed with a
dense network of delivery destinations. ■

Supply services available
at the ports of Greece,
Romania, Turkey and Egypt
26 Asklipiou Str. Piraeus 18545, Greece,
Tel: (+30) 210 412 0966-69
Fax: (+30) 210 412 0023
Email: isss@hol.gr, nickkok@hol.gr
www.imsl.gr
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Portugal: Port of gall
Some regions have just about managed to stay on dry financial land
after last year’s catastrophe, but with an uncertain outlook for 2010,
ship suppliers will invariably continue to fight for business as the
rough is yet to turn smooth.
Although the present situation has left little to be desired in the
wake of 2009’s economic tumult, the sting may not have been
retracted yet from Portugal’s ship supply industry, and there is concern
that the sore situation may swell throughout the rest of the year.
Jorge Goncalves, Managing Director of Lisbon-based ship
supplier Fudge Marine, stressed how “the current market conditions
are not at all favourable,” ship suppliers having unfortunately been at
the receiving end of some tough industry conditions.
“In view of this, owners are passing instructions to their vessels
to cut dramatically on requisitions, avoiding continuous stock replenishing, and to instead keep going with the existing stock left as much
as possible,” he revealed. “As a result, less RFQ’s (requests for
quotation) are being produced and send out to suppliers.”
There is another factor which has left Portugese ship suppliers
bruised in addition to the appalling freight markets, Mr Goncalves
indicated: “Furthermore, Portugal economic status is not one of the
best, as is well known. The country is presently rated as one of the
poorest European economies.
“Living almost 80% from imported goods, that fact should be
considered a good sign for local suppliers as the majority of those
goods are carried in by seagoing vessels. Regretfully, imports fell
during recent months and the traffic of vessels calling at our ports

suffered a significant decrease,” he said. Official figures revealed that
traffic across Portugal’s six main ports was recorded at 472 less calls
during 2009 than the previous year, with Lisbon having registered
211 less vessels during same period, representing the business
difficulties that suppliers have faced.
Highlighting how the prevailing number of vessels, being
container carriers, bulk carriers, or tankers, come from areas where
the most common necessary goods (provisions/stores) are easily
purchased at more competitive rates, Mr Goncalves described that
as a result, “when a supplier in Portugal contacts prospective
managers, he receives no requests for supplies from Portugal as
they have usually fully stocked up in the previous port.”
He said: “Being forced to purchase many technical stores
(almost nothing is produced locally) from suppliers (our competitors)
based in Belgium and The Netherlands in order to cope with the
requirements from our customers, how can we become
competitive? Ship suppliers in Portugal, with the exception of two or
three of them, are all small companies, and even the ones who are
an exception cannot be compared with the huge suppliers from
Northern Europe, so our purchasing power is quite limited.”
Adding that “it is for this reason we keep seeing their trucks
‘invading’ our ports,” Mr Goncalves remarked how “in brief, 2009
ended already in ‘bad shape’, but 2010 has started ‘in pain’” for the
Portugese ship supply sector. With a nebulous economic situation
ahead, suppliers are holding out hope for revived shipping markets
to restore needy business. ■
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ISSA hails the green light
In response to the growing pressure for the shipping industry to act
responsibly towards the environment, ISSA has launched ‘Green
ISSA’ to emphasise the role ship suppliers must play in acknowledging their environmental footprint.
ISSA President Jens Olsen urged ship suppliers to be at the
forefront in putting the environment first when it comes to the
services they provide, underlining the need to be more vigilant about
the type and content of shipboard waste they may be asked to
dispose of.
Speaking at the launch of Green ISSA, Mr Olsen said suppliers
needed to be fully aware of the complexities of international as well
as regional and national legislation governing the disposal of
hazardous and noxious substances.
“Suppliers can find themselves caught up in a legal and
legislative nightmare if they are pressurised to dispose of what they
believe is harmless shipboard waste. In some instances, such
waste can contain more than the suppliers bargained for. By
agreeing to handle the waste they are then responsible for it and
can face hefty fines or legal action. By that time the ship will have
gone,” he said.
“We want to make all our members, and the industry in general,

aware of the importance of the environment and we encourage
them all to start thinking green in everything they do. Whether it is
the type and amount of packaging they use or the extent of their
own carbon footprint. But it is the issue of garbage disposal that
throws up the most complications, especially when suppliers are
put under pressure to assist by their owning and management
principals,” Mr Olsen added.
Greatly concerned about the issue, ISSA is now working on
plans to include the environment as part of its ISSA Quality Plus
programme. Mr Olsen is continuing to encourage membership
growth of ISSA through the development of ISSA’s Quality Standard
in order that it becomes a beacon for quality and an example to
other sectors as to how to work with regulators to gain maximum
benefit for member companies.
“ISSA’s global membership is already being assessed according
to the Quality Standards as will any new members wishing to join.
In this age of self assessment and service transparency, ISSA has
taken it upon itself to ensure that only those ship suppliers that carry
the ISSA logo can be assured of the quality standards necessary to
trade and to supply as demanded by our clients – the ship owners
and the ship managers,” he added. ■

Norway elects new Association President
Norske Maritime Leverandører – the Norwegian Ship Suppliers Association – has elected Kåre
Fossdal from Eurosupply in Bergen as President.
The election took place in Oslo when NML met at Oslo Militære Samfunds Selskapslokaler
for their Annual General Meeting.
ISSA President Jens Olsen and ISSA Secretary Spencer Eade joined members to listen to
representatives of Norwegian Customs and the Ministry of Trade on how they viewed ship supply.
Mr Olsen was then able to explain to the Meeting how Customs dealt with ship supply
elsewhere within the EU which gave the officials much food for thought on how they could help
Norwegian ship suppliers in the future.
The ISSA President then took the opportunity to brief NML Members on ISSA’s work,
highlighting the lobbying activities at EU and IMO levels that benefit the ship supply industry
so much. ■
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Kåre Fossdal the new
President of the Norwegian
Ship Suppliers Association
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Customising partnerships
ISSA reinforced its willingness to work with the WCO (World
Customs Organization) and PSCG (Private Sector Consultative
Group) during International Customs Day in the early part of the
year, in preparation for the all-important ISSA Board meeting at the
WCO in April.
ISSA met with high ranking WCO officials, Ambassadors and
Customs Attachés in post in Brussels, the Directors General of
Customs of Belgium and neighbouring countries, and the Director
General of the EU’s Taxation and Customs Union Directorate, to
debate future advances on international customs and the relative
issues affecting the ship supply industry.
Represented by Arne Mielken, Policy Advisor on Customs
Affairs, ISSA met with the Secretary General of the WCO Kunio
Mikuriya, from Japan, and his new Deputy Secretary General,
Sergio Mujica from Chile, as well as the WCO Technical Officer on
AEO programmes Asha Menon, Director or Trade Facilitation
Michael Schmitz and Carol West, Chairwoman of the PSCG,
concerning ISSA’s pending applications to the stakeholder group.
He also met high-ranking customs officials from Ghana,
Belgium, USA, Norway and Canada to talk about recent events in
their respective countries, such as the CBS Trade Symposium in
the US and the entry into force of the 10+2 filling arrangements, in
addition to the recent meeting of the CSSA (Canadian Ship Supply
Association) with Canadian Customs in Brussels.
At the occasion of the celebrations, ISSA representative Mr
Mielken invited Mr Mikuriya, Mr Mujica and Mrs West to join the

ISSA Board meeting in Brussels to discuss the role and importance
of the WCO and how it affects trade, general business, and more
specifically, the ship supply sector.
“ISSA will take this year’s theme of improved partnership very
seriously. We will host major meetings of highest ISSA officials from
around the world at the WCO in April and we will continue to be
represented at the SAFE Working Group on security measures. Also
we applied for the PSCG to become full members to take our
cooperation a step further. Together, we will make this year a
success for ISSA members and customs authorities around the
world” Mr Mielken said.
Secretary General of the WCO Mr Mikuria added that “in the
current global environment, beset by the damaging consequences
of the financial crisis, we can see all too clearly that in an interdependent world operating under an integrated global economy, noone has been spared and it is the most vulnerable who have
suffered the worst. One lesson we must draw from these
tumultuous times is that there is no alternative other than cooperation between all the stakeholders in international trade, and
that the futures of all those involved in the supply chain are closely
related, and depend on their ability to work together.
“Against this background, Customs and its private sector
partners must act together and endeavour to gain a better
understanding of each other’s role, missions, objectives and
concerns in order to arrive at mutually beneficial solutions,”
he said. ■
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Mission of OCEAN accomplished already in 2011
Fernando Alves Pinto, Managing Director of Casa Angola International
and a long-standing member of the Working Group on Customs &
Taxation in the European Ship Supply Organisation (OCEAN) comments
on the new “Ship Supply” law adopted by the EU in March 2010.
“On March 16th 2010, the European Commission and the 27
Member adopted their final amendment to the current Customs
Code, which will go into force on 1st January 2011, only two and a
half years before the Modernised Customs Code will replace all
previous laws in this field. For European Ship Suppliers, this
amendment brings about essential changes, pre-requisites, if you
wish to make modern e-customs and e-taxation happen. It also
aims to simplify our customs related work. I therefore call this
amendment the new ‘Ship Supplier Law’.
“In ‘our’ law, the EU clarifies that the export formalities are to be
used with regard to ship supplies so that persons delivering such
supplies can receive a proof of exit from the customs territory of the
Community needed for the purposes of tax exemption under the
new EMCS system. Without this, the computerisation of the excise
duties system could have had disastrous consequences for ship
suppliers in some Member States. The European Commission
clarified that the same rules apply where non-Community goods
are to be re-exported under cover of a re-export declaration. This
is spelled out in Article 786.
“Ship Suppliers also benefit from a waiver to lodge the mandatory
pre-departure declaration thanks to Article 842a, 4 (a) relating to
Article 592a (o). This means ship suppliers get rid of one declaration
to fill in and only have to lodge their general customs declaration. But
even here, there are further simplifications. Under the new Article
285a paragraph 1a, reliable (AEO = authorised economic operator)
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ship suppliers across the EU will have, subject to national authorisation, the possibility to enter the goods exported in their records and
to report their export operations on a monthly basis after the goods
have left the customs territory of the Community. In this case entry of
the goods in the records shall be deemed to be release for export and
exit. This can become an important simplification for ship suppliers
and might also resolve problems related to the insufficient opening
hours of customs offices in Europe.
“All in all, I believe that this regulation contains many positive
elements for ship suppliers. The law has the potential to reduce
administrative burdens and make life simpler for us.”
The “Ship Supply” regulation and other matters will be
discussed at the OCEAN Working Group meeting on Thursday 15th
April 2010 and at the OCEAN Board meeting on Friday, 16th April
2010 at the Headquarters of the World Customs Organization in
Brussels, Belgium. If you wish to take part in the work of OCEAN
visit www.shipsupply.eu for more information. ■
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Posidonia

Shipping flocks to

Posidonia
The globally-renowned Posidonia exhibition is once again set to spark
debate, elicit opinion, showcase innovation and get the shipping
industry thinking about current issues.
First and foremost many in the industry will be relieved to be in
Athens in the first place, as the global financial recession continues to
bite, sending shockwaves of seismic proportions from one troubled
sector to another.
Environmental legislation and green issues will be a hot topic
on this year’s agenda, as will the seemingly never-ending problems
of piracy. All will be discussed and debated with the intensity for
which Posidonia has become known.
Against a backdrop of recession, this year’s gathering, the 22nd
in its 40 year history, is destined to be a must-attend event.
Attention will focus on every sector of the maritime industry, ranging
from shipowning and shipbuilding to regulation and ship supply,
classification, marine insurance, maritime law and shipbroking.
Some 1,700 exhibitors from 80 countries are expected to
converge on the former Athens airport at Glyfada as the exhibition
opens up limitless opportunites for companies to showcase
themselves on the international shipping stage in a business climate
in which growing competition demands that owners, operators and
the service sectors step up to the mark in order to retain and
develop their position in the market. Posidonia, a hub for networking
and talking is the perfect setting.
The SHIP Supplier Issue 44 Spring 2010

Posidonia 2010 programme
Friday 4th June 2010 – Faliron Bay, Posidonia Cup
Sunday 6th June 2010 – Glyfada Golf Club, Posidonia Golfplay
Sunday 6th June 2010 – Posidonia Shipsoccer Tournament
Monday 7th June 2010 – Posidonia Opening Ceremony
(by invitation only)

Tuesday 8th June – Friday 11th June Hellenikon Exhibition Centre, Posidonia 2010 Exhibition
India and China have pledged to bring their largest ever
delegations to this year’s exhibition and the 31,000 square metre
Hellenikon Exhibition Centre will be a cauldron of activity.
Posidonia is a truly international gathering and one that opens
up all kinds of opportunities. Ship suppliers, in particular will use the
event to finetune business strategy. For, as globalisation continues to
create an ever more complex trading network through the supply
chain, the source and supply of goods and services will become
increasingly more competitive and a survival of the most able.
The pace of growth of the Indian and Chinese economies is
expected to continue unabated while their seemingly insatiable
appetite for energy and commodity resources and strong exports is
likely to increase demand for seaborne trade, thus diminishing

Posidonia
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2008 facts and figures
Exhibition area: total gross space: 28,500 sq.m.
Total number of exhibiting companies: 1,729
Domestic: 291
International: 1,438 from 80 countries
National participants: 21
Countries and territories represented: Argentina, Australia, Austria,
Bahrain, Belgium, Belize, Brazil, Bulgaria, Canada, Cayman
Islands, China, Colombia, Croatia, Cyprus, Czech Republic,
Denmark, Dominican Republic, Egypt, Estonia, Finland, France,
Germany, Gibraltar, Greece, Hong Kong SAR, Iceland, India,
Indonesia, Iran, Ireland, Isle of Man, Israel, Italy, Jamaica, Japan,
Kiribati, Republic of Korea, Kuwait, Latvia, Liberia, Lithuania,
Luxembourg, Malaysia, Malta, Marshall Islands, Mexico,
Monaco, Mongolia, Montenegro, Morocco, The Netherlands,
Netherlands Antilles, Norway, Panama, Philippines, Poland,
Portugal, Qatar, Romania, Russia, Saint Kitts and Nevis,
Singapore, South Africa, Spain, Sri Lanka, Sweden, Switzerland,
Syria, Taiwan, Thailand, Tunisia, Turkey, Tuvalu, Ukraine, United
Arab Emirates, United Kingdom, Uruguay, USA, Uzbekistan and
Vietnam.

Visitors: 17,320
Visitors attended from the following 86 countries: Argentina,
Australia, Austria, Bahamas, Belgium, Bermuda, Botswana,
Brazil, Bulgaria, Canada, Cayman Islands, China, Colombia,
Croatia, Cuba, Cyprus, Czech Republic, Denmark, Dominican
Republic, Egypt, Estonia, Finland, France, Germany, Gibraltar,
Greece, Iceland, India, Indonesia, Iran, Ireland, Isle of Man, Israel,
Italy, Ivory Coast, Japan, Jordan, Republic of Korea, Latvia,
Lebanon, Liechtenstein, Lithuania, Luxembourg, Malaysia, Malta,
Marshall Islands, Mexico, Monaco, Montenegro, Morocco,
Netherlands Antilles, Nicaragua, Nigeria, Norway, Pakistan,
Panama, Peru, Philippines, Poland, Portugal, Qatar, Romania,
Russia, San Marino, Saudi Arabia, Serbia, Singapore, Slovenia,
South Africa, Spain, Sri Lanka, Sweden, Switzerland, Syria,
Taiwan, Thailand, The Netherlands, Tunisia, Turkey, Ukraine,
United Arab Emirates, United Kingdom, Uruguay, USA,
Venezuela and Vietnam.

overcapacity concerns in certain trade sectors. Self-promotion for
companies could, in this case, prove extremely lucrative.
“Every two years Posidonia is the barometer of global shipping
trends, reflecting the sector’s pace of growth and sentiment in
boardrooms across key shipping markets worldwide,” said Nana
Michael, Managing Director, Posidonia Events. “At Posidonia 2010,
the world’s maritime community will examine the impact of the
global financial meltdown on seaborne trade, ports, logistics and
newbuildings.
“With its first-ever national pavilion, India signals significant
growth potential for the international shipping industry as the subcontinent powerhouse’s economy continues to project handsome
9% growth rates for 2010,” she said. “And China, a traditional

Posidonia heavyweight, will also surpass previous appearances by
staging two national pavilions for the first time at Posidonia 2010.”
The Asian domination of world shipbuilding’s fortunes will further be
highlighted with large-scale participation by Japan, South Korea and
Singapore and the presence of some of the region’s largest shipyards
which continue to see the event as the best sales and branding
opportunity for ship services and supplies in the western hemisphere.

“Every two years Posidonia is the barometer of
global shipping trends reflecting the sector’s pace
of growth and prevailing sentiments in boardrooms
across key shipping markets worldwide”
According to Posidonia Events, the exhibition will “again maintain
a strong position in a weaker market, as has been the case during
past economic crises that affected the shipping industry. Some
20,000 trade visitors are expected to attend the exhibition, breaking
the record set in 2008. This number is likely to grow as the world
emerges from recession with many expected to focus on the three
growth areas, shipbuilding, ship equipment and service industries.”
Greece and its shipping industries enjoy the status of being a
leading marketplace for shipbuilders, suppliers of ships’ equipment
and shipping-related services. Posidonia promises to provide the
platform for all sectors of the industry to consider and address some
of the toughest challenges ever seen in shipping.
Development of the Piraeus shipping cluster is also accelerating
as operators increasingly look to Greece as a base. Alongside this,
service providers and suppliers are expanding their presence.
Posidonia will not only promote relations between global
shipping companies, but will highlight the Greek maritime cluster.
More than 20 national pavilions will be at Posdonia, all
showcasing a huge array of proven and new products. According
to the organiser, “whether you are looking to buy, sell or distribute
there is no better place to find a comprehensive market overview for
an array of specialised maritime products. In short, there is no better
place to establish face-to-face working relationships with maritime
industry officials who seek thousands of products in dozens of
application areas.”
Spring 2010 Issue 44 The SHIP Supplier

26

Posidonia

“There is no better place to establish face to face
working relationships with maritime industry
officials who seek thousands of products in
dozens of application areas”
Visitors and exhibitors will also enjoy a week-long festival of
sporting activities. This year sees the fifth Lloyd’s Registersponsored Posidonia Cup, one of the most eagerly anticipated
sailing events for would-be yachtsmen and land lubbers alike.
The second Posidonia Shipsoccer Tournament, sponsored by
Castrol Marine, will see dozens of eager footballers attempt to
emulate their heroes while the inaugural Golfplay Tournament at
the Glyfada Golf Course will pit the industries finest against each
other. The golf tournament has been introduced this year
Press conferences will abound, and there discussion and
dialogue will be the order of each and every day. With international
legislation placing an increasngly heavy burden on the industry and
environmental performance adding to the pressures attention will
focus on efforts to maintain standards, raise shipping’s profile and
discern future trade patterns as the challenges grow.
In common with all major maritime events, business will mix with
pleasure. Posidonia enjoys a reputation for legendary late night
parties and receptions across the length and breadth of Athens and
its environs.
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following long standing requests from exhibitors and visitors and
it promises to be a memorable event.
Posidonia 2010 is sponsored by the Ministry of Economy,
Competitiveness and Shipping, the Municipality of Piraeus, the
Hellenic Chamber of Shipping, the Union of Greek Shipowners,
the Greek Shipping Co-operation Committee, the Hellenic
Shortsea Shipowners Association, the Association of Greek
Passenger Shipping Companies and the Union of Marine
Enterprises. ■

United Chandlers
Strength in
depth and quality

Diary Dates

Diary Dates 2010

18-20 May

Navalia 2010

Vigo, Spain

www.navalia.es

20-21 May

ASEAN Ports and Shipping 2010

Ho Chi Minh City, Vietnam

21-27 May

www.transportevents.com

International Tug & Salvage Conference

Vancouver, Canada

Innovation, integrity and unity,
our key to quality
service in North America

7-11 June
Athens, Greece

24-25 June
United Chandlers brings together ten of North America's premier ship supply
companies to give you the complete ship supply service you demand.
With over 500 years cumulative experience in ship supply, United Chandlers
can service your vessel's needs wherever it is needed.
Our teams of supply professionals are here 24/7 to ensure your vessel receives
the care and attention it demands. United Chandlers partner companies are
specialists in professional vessel supply and chandlery whether from Montreal
to Vancouver; from Philadelphia to Mobile, or from Houston to California.
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Changhai, China

7-10 Sept
Hamburg, Germany

15-16 Sept
London, England

20-21 Nov
Dubai

www.tugandsalvage.com

Posidonia 2010
www.posidonia-events.com

All Asia Cruise Convention
www.asiacruiseconvention.com

SMM
www.hamburg-messe.de/smm

IMPA Convention & Exhibition
www.impa.net

ISSA Convention
www.issa.org

Call today +1 (312) 895-4551

www.unitedchandlers.com sales@unitedchandlers.com
DELAWARE SHIP SUPPLY Philadelphia
R S STERN Baltimore ~ PELTZ MARINE Norfolk
SEAGULF MARINE Montreal, Halifax, Great Lakes
TRITON MARINE Vancouver ~ KAMIL SHIP SUPPLY Mobile
EMS SHIP SUPPLY USA LTD Houston
HARBOR SHIP SUPPLY Los Angeles, San Francisco, Portland, Seattle
LIBERTY MARINE SERVICES Florida ~ KLAUSEN-GESTBY Boston

Web Links
ISSA
Ship Registers
Ship Management Services
Public Relations and Marketing

www.shipsupply.org
www.jamaicaships.com
www.bs-shipmanagement.com
www.elabor8.co.uk
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Bonded Stores

Defeat is never an option
Global services, economies of scale, efficient logistics systems and
operations, prompt local service and unrivalled attention to
customer needs are all key elements in the supply of parts and
provisions to ships. And these are exactly what customers require
in such demanding times, as the economic recession continues to
ravage the maritime landscape.
Parts – from ropes, charts, lubricants to a host of other items –
are everyday necessities. But, in this era of global economic
malaise, tighter purse strings and healthier lifestyles, what can be
said of the bonded goods industry and the fortunes of those who
provide such services?
The sentiment of those contacted by The Ship Supplier – and
willing to speak openly - is of resignation and resilience, but not
defeat. A common theme ‘times are hard and revenue is down’
resonates throughout the industry, but most insist that those with
the fundamentals in place will emerge from the recession fitter and
stronger, and in better condition to serve the industry.
“It's obvious that we are all going through hard times and the
turnover of our bonded stores has decreased,” said Bert Stiekema
of Livorno-based Tubino srl Ship Supplies & Services, the company
launched by Aldo Tubinio at the end of 1995.
“You can do two things: sit down and wait for better times to
emerge, which is usually the end of your business, or try to react and
find other ways of increasing your sales,” he told The Ship Supplier.
“In bad times it is important that you manage the business to
ensure you survive. Accept a reduction in your profits by decreasing
the margin on your products. Cost control and diversifying your
market are a must.”
If, in former times, the company had a type of standard package
of items on stock, it was essential in the current economic climate
to try and follow more closely the wishes of customers “by listening
to their needs and seeing whether we can offer that particular
product to them for a reasonable price,” said Mr Stiekema.
He did not anticipate substantial development in sales to cargo
vessels. “What we've seen during recent years will probably continue cheaper officers and cheaper crew equals less sales of bonded stores.
The SHIP Supplier Issue 44 Spring 2010

“However, the growth of the cruise sector is certainly a positive
factor for the duty free market.”
Tubino serves some 24 ports in Italy, ranging from Trieste in the
north east to Genoa and Savona in the west, Taranto in the south
east and Gioia Tauro, Augusta and Gela in the south. The company
labels itself a ‘general ship supplier’ in that it has a wide range both
of food and technical items on stock from life rafts to crew attire,
ropes, medicines, lashing equipment, lubricants and nautical charts,
catering to all types of vessels from yachts and small river cargo
craft to tankers and cruise ships.
Aldo Tubinio is a member of the board of Associazione
Nazionale Provveditori Appaltatori Navali (ANPAN), the Italian
chandlers and catering association.

“You can do two things: sit down and wait for better
times to emerge, which is usually the end of your
business, or try to react and find other ways of
increasing your sales”
Dutch wholesale and global distribution giant B&S, meanwhile,
sees the faintest signs of green shoots.
“Overall in ship supply we have seen a better start this year than
in 2009, “ says Cor van Esch, Managing Director of Dordrechtheadquartered B&S Bosman Global BV. “Although the pressure on
prices is stronger than ever the business goes on.
“As a consequence of the financial crisis there is a much
stronger focus on payment terms in the complete supply chain.
Financially weaker companies facing some adversity may perish
which could create a chain reaction affecting other weak parties. If
this lasts too long it will end in ‘a survival of the fittest’.
“Because of government policies and security regulations, the
consumption of spirits and cigarettes in the ship supply industry

Bonded Stores

has declined for a number of years. There is no reason to expect
that this trend will change in the future.”
The Dutch company has been in the industry spotlight in recent
months since unveiling a new name, a new logo and even a new
house style last October. But what prompted the image change less
than a decade after B&S Global was formed from the merger
between three venerable companies, Paul Bosman and moved to
new offices and a state-of-the-art transit centre in Dordrecht?
According to B&S chief executive Bert Meulman, “the combined
collective power of our core competences enables us to provide
higher service, better prices and more global coverage to all our
clients, regardless of market or location.
“We are proud of this achievement. Our new logo reflects our
accomplishment, our identity. It conveys our unity and our combined
synergies. It combines our history with our future ambitions.”
What does the new logo represent? According to the company
blue, as part of the corporate history, ties into B&S’ maritime
heritage, conveys a professional image and underscores a “flexible
and dynamic nature.
“The ‘&’ sign in our logo can be seen as a symbolic representation of our service, as well as our shipping and maritime history,”
Mr Meulman said recently. “To us, however, ‘&’ means much more
than that. It represents our unity and our connection globally. It
represents our ability to bring supply and demand together. ‘&’
means we combine all our strengths and expertise to serve our
clients in the best possible manner. ‘&’ is our synergy, ‘&’ is where
we create added value for all our clients and suppliers. The best
service, the right products in the right market at the best price,
always on time.”
Things are also looking up on the duty free front, particularly in
Eindhoven, the second largest and fastest growing airport in the

33

“Overall in ship supply we have seen a better start
this year than in 2009, although the pressure on
prices is stronger than ever the business goes on”
Netherlands. Just nine years ago 300,000 passengers used the
airport. By 2009 volume had soared to 1.7m and last year
Eindhoven bucked the industry trend, logging a 5% increase in the
number of passengers who this year will use the airport as a
gateway to 31 different destinations.
The duty free shop at Eindhoven, SHOP&FLY, boasts a product
range of 7,000 different products including perfumes, cosmetics, spirits,
cigarettes and tobacco, electronic goods, books and magazines,
confectionary, watches, jewellery, bags and luxury accessories.
Time stands still for no one, or any company, and B&S recently
demonstrated its commitment to the future at ‘ Business Day’ at
Hogeschool in Rotterdam when its human resource and marketing
departments made presentations to students on job opportunities
in the company, marketing itself as a “young organisation, full of
opportunities for offering financial and commercial internships,
graduation assignments and several career possibilities”.
At US giant MillerCoors demand for some of its best-known
beer brands such as Miller Lite and Coors Light has fallen and in
February the Chicago-headquartered company reported that its
underlying net income dropped by 21.6%, from $135.3 m to
$106.1 m in the fourth quarter of 2009.
Without accounting for those items, MillerCoors saw its net
income increase to $102.2 million from $54.1 m a year earlier.
Revenue was down by 1.6% to $1.7 bn.

Bonded Stores

"It's tough out there, and we saw the effect of ongoing
economic pressure and unemployment on beer sales, especially in
the fourth quarter," said MillerCoors Chief Executive Officer Leo
Kiely. "But we stayed focused on our strategy and invested to grow
four out of our six national focus brands in 2009. Our people made
it happen, delivering strong profit growth and exceeding our synergy
commitments in the midst of a recession."
However, the company is bullish over maritime industry
prospects. “The maritime sector industry should grow from a beer
perspective,” said Ron Schroeder. “Newer larger ships are coming
out with more passengers offering the opportunity for more sales.
MillerCoors, like other breweries, continues to promote on board to
help increase velocity of our brands with cruise line passengers.
“MillerCoors is providing leadership in conducting beer dinners
and beer sensory events aboard ships that provide knowledge, fun
and opportunity for revenue on ships. Our philosophy is to be
‘Business Consultants with a Beer Merchant Mentality’ to our
partners on the high seas,” Mr Schroeder told The Ship Supplier.
Douala-based Nontcho Marine Service is adamant about its role,
insisting “our aim is to satisfy all the demands of ship owners and
managers of all types of vessels, catering companies and international traders.” Its bonded stores duty free division stocks beverages,
spirits, cigarettes, confectionary, perfumes, toiletries and gift items,
serving the ports of Douala, Kribi, Victoria, Libreville, Owendo, and
Bata, plus Kole Terminal, Limboh Terminal and Moudi Terminal.
The company’s list of clients includes customers from Latvia,
Singapore, Greece, France, Russia, Finland, China, and Germany.
From EMS Ship Supply Netherlands BV, General Manager Alex
Trincado told The Ship Supplier that last year had seen a situation
whereby bonded stores, not seen as necessary items for ships, had
been hit by budget cuts. He was confident, nonetheless, of a return
to healthier market times “though in 12 months or so rather than the
immediate future.”
EMS Ship Supply, a member of the Olso-listed Eitzen Group,
has recently been certified Globally ISO 9001: 2008 &ISO 14001:
2004 by Lloyd’s Register Quality Assurance. The supply
management system applies to the supply of all kinds of products
to vessels and facilities, including offshore and military units, and
the certificates cover all branches in Argentina, Croatia, Germany,
Gibraltar, Morocco, the Netherlands, Norway, Portugal, Singapore,
Spain, Uruguay and the United States.
The company, whose mantra dictates an objective to save time
and make money for clients, has a history of service to the cruise
shipping industry backed by a strong presence in the Mediterranean
and Iberian Peninsula, as well as elsewhere in Europe, the US Gulf,
South America, Asia and the Middle East.
“We specialise in handling the cruise industry’s unique needs.
Apart from supplying high quality fresh, frozen and dry provisions,
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we supply bonded stores, cabin deck and engine stores and more,”
the company said, citing its involvement with local ferry operators
is of importance, particularly in the port of Algeciras where more
than 3.5m passengers and in excess of 600,000 vehicles use its
facilities annually. Other significant ports for ferry business include
Malaga, Gibraltar, Almeria, Barcelona, Bilbao and Las Palmas in the
Canary Islands.
The cruise industry and its prospects is, of course, a common
theme among those providing bonded stores. Mr Stiekema’s bullish
outlook for the sector and those serving it is shared by a number of
companies amid demonstrable evidence of growing passenger
numbers, the changing image of cruising and age profile of the
average cruiser, the introduction of ever-larger cruise vessels,
itineraries and packages.
In January, the market leader Carnival Corporation underscored
the belief that the corner had been turned when its board voted to
resume its quarterly dividend which was suspended in March 2009.
“Resuming the quarterly dividend demonstrates our confidence in
the earnings power of our global cruise brands despite the current
economic environment,” said Micky Arison, Carnival Chairman and
Chief Executive Officer.
Carnival Corporation’s a portfolio includes Carnival Cruise Lines,
Holland America Line, Princess Cruises and Seabourn Cruise Line
in North America; P&O Cruises, Cunard Line and Ocean Village in
the United Kingdom; AIDA in Germany; Costa Cruises in southern
Europe; Iberocruceros in Spain; and P&O Cruises in Australia.
Together, these brands operate 95 ships totalling more than
184,000 lower berths with 11 new ships scheduled to be delivered
between March 2010 and May 2012.

EMCS could be the C&E solution
A new electronic system which promises to speed up the
movement of bonded and other goods across the European Union
is due to enter into force at the beginning of April but could take
another eight months to become as effective as it is designed to be.
The Excise Movement and Control System (EMCS) will
capture all excise duty suspended movements and will replace
the current paper Administrative Accompanying Document (AAD).
However, some ship suppliers are concerned that a lack of
consistency across the EU member states will mean that not all
EU member states will go live from the April 1st start-up date.
Indeed, the UK is not expected to be ‘fully live’ until January
2011 and even then an estimated two to three other EU member
countries will still need to be ‘switched on’.
According to Andrew Hunter from Dover-based C.G.Hibbert,
the challenge is dealing with different systems. He said: “From Apr
1, we will be in a position that we will be able to acknowledge our
incoming movements from Europe on this portal. Although I am
aware a lot of countries have different views on it, they will not all
go live on Apr 1. The UK won’t go live fully till Jan 2011.
“From January next year when we send a load from Dover
to France we will need to generate our own electronic message
that will bounce through so we should get a message coming
back saying yes the load has arrived and it is in tact.
“The downside is on goods dispatched that part of the EMCS
process is that all traders would need to register the haulier details
before the goods are dispatched. Theoretically, most companies
would know who the haulier is but not necessarily the registration
number of the vehicle. You may know that a company is coming
in but you may not know which vehicle is which. This could cause
confusion and delays to dispatch,” he said.
Spring 2010 Issue 44 The SHIP Supplier
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Carnival recently signed a memorandum of agreement with
Italian shipbuilder Fincantieri for the construction of two 3,600passenger cruise ships for its Princess Cruises brand. The vessels
are scheduled to enter service in spring 2013 and spring 2014. At
139,000 tons each, the as-yet-unnamed ships will be the largest
yet in the Princess Cruises fleet.
Rival Royal Caribbean has not been resting on its laurels, either.
When it departed on its maiden cruise in December, Royal
Caribbean's Oasis of the Seas took the title of "world's largest
cruise ship." The staggering engineering achievement, which cost
$1.5 bn to build, is five times larger than the Titanic and can hold
nearly 6,300 passengers. In addition to the Oasis of the Seas, Royal
Caribbean is due to take delivery of a sister ship, Allure of the Seas,
in late 2010.

“It's tough out there, and we saw the effect of
ongoing economic pressure and unemployment on
beer sales, especially in the fourth quarter, but we
stayed focused on our strategy and invested to grow
four out of our six national focus brands in 2009”
Such new super ships prove that demand for bigger and bolder
cruises is growing – good news for the bonded stores industry. And
the likes, for instance, of Cavendish Ships Stores, a sister company
to James Burden, a leading UK supplier of poultry and meat and part
of the Burden Group with an annual turnover in excess of £65 million.

Cavendish has served cruise lines, ferry operators and general
shipping companies for more than two decades sourcing food,
bonded goods, food, consumables and technical stores.
Cavendish Ships Stores supplies in excess of 2,000 product lines.
Its depots in Dover and close to Southampton have duty-free bond
facilities, are CMI accredited to the highest standard, and are fully
compliant with HACCP and the newly introduced ISPS procedures.
Technology and systems are also playing a key role as the
supply service industry keeps pace with ever-changing client needs
and requirements.The German classification society Germanischer
Lloyd, always quick to take the lead in technical and service
initiatives, has installed its GL ShipManager suite on AIDA Cruises's
newest cruiseship, the 68,500 tons gross AIDAblu, to cover
planned maintenance, purchasing, stock control, voyage, port
clearance, incident, quality and safety management.
Work on installing the software was undertaken while the
$420m vessel was nearing completion at the Meyer Werft shipyard
in Papenburg, ahead of its 11-day maiden voyage from Hamburg
to Palma, Majorca, which started on February 9. Vessel-specific
equipment, machinery, spare parts and maintenance job data were
put into the database before installation.
AIDA Cruises is Germany’s leading cruise ship company and a
subsidiary of global leader Carnival Corporation. It now has GL Maritime
Software in its office and on its seven-strong fleet, the AIDAcara,
AIDAvita, AIDAaura, AIDAdiva, AIDAbella, AIDAluna and AIDAblu.
"The capability and ease of use of GL Maritime Software,
especially its purchasing, order and delivery management, and
maintenance planning functions, are traditional strengths of our
system that has long been commended by shipping companies of
all sectors," said Torsten Büssow, head of GL Maritime Software. ■
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Fincantieri’s reverse factoring deal
strengthens supplier relationships
Fincantieri has strengthened its relationship with its suppliers by
signing a reverse factoring agreement, initially for three years, with
Bank Paribas member BNL Group and the latter’s factoring
specialist Ifitalia, to allow suppliers to the Italian shipbuilding giant to
unfreeze credit and to draw on liquidity.
The agreement, covering more than 5,000 companies with
combined annual purchasing turnover in excess of Euros 2 bn,
allows Ifitalia to take on the credit of those companies supplying
products and services to Fincantieri, and to advance payment.
BNL then makes further lines of credit available to the same
companies for provision of commercial guarantees, and advances
payment on contracts before invoices are issued.
“The agreement concerns both simple provision of products
and assembly services, and complex activities such as turnkey

provision of plant and furnishings,” BNL Group said in a statement.
“Under the agreement, companies make over to Ifitalia their
commercial credit towards Fincantieri, both pro soluto and pro
solvendo. Furthermore, for immediate financial requirements
connected to fulfilling the contract, companies may request an
advance payment on the contract from BNL and the issuing of bank
guarantees.”
Fincantieri chief executive Giuseppe Bono added: “Fincantieri is
continuing its commitment to suppliers and recognises their
importance as, together, we make up the company’s system. This
agreement with BNL sets out to further strengthen our relationship
with our supply chain by providing new instruments, also of a
financial nature, which can support firms at a difficult moment for
the economy.” ■

Port industry stalwart
Michael Richter joins
Moffatt & Nichol

WSS breaks liferaft barrier

Michael Richter has joined Long Beach-headquartered Moffatt &
Nichol on a full-time basis as Senior Port Consultant and
Automation expert. Mr Richter had acted as a consultant to the
company since 2006, focusing on projects including the master
plan and basis of design for a new container terminal in the Middle
East. Mr Richter’s curriculum vitae shows he was one of the
principal architects of the major improvement programme at
Hongkong International Terminals and he has worked on several
studies for AP Moller Terminals. He was responsible for the planning
and design of the terminal layout, equipment configuration,
operation procedures and control systems for Hamburg’s
Altenwerder Container Terminal and he was a member of the
planning team for the capacity expansion programme at the
Burchardkai Terminal in the same city. ■

Wilhelmsen Ships Service in the Eastern Mediterranean has broken
a milestone barrier for its Liferaft Exchange (LRE) programme after
the 600th vessel changed its life rafts in a scheme operated by the
company’s international network. The programme offers a popular
dockside exchange service ensuring that in-date liferafts are always
carried onboard ship, eliminating delays caused by servicing.
It is almost three years since the LRE program was launched,
and the momentum continues to build as more and more
customers choose Wilhelmsen Ships Service’s solution. There are
now 640 vessels using the LRE agreement in the Eastern Mediterranean Area. Approximately 2,500 liferafts have been exchanged
on Greek and Cypriot vessels. Since January 1st this year, 100 new
vessels have joined the programme.
”We are very optimistic about the future of the LRE
programme,” said Vangelis Taratsas, Wilhelmsen Ships Service’s
Sales Manager for Greece. “It helps bring us closer to what we all
want - to become the shaper of the maritime services industry. We
are able to use our extensive customer reference list as a powerful
sales tool in front of new potential customers.” He adds “The LRE
operation is strongly supported by Wilhelmsen Ships Service’s
technical expertise and sales team.”
Wilhelmsen Ships Service supplies Unitor marine products,
technical services, ships agency services and maritime logistics. ■

Correction
Please note that an error was made on page 35 of the 2010 International Ship Suppliers Register, to be amended with the
following corrections.
Royal Belgian Shipsuppliers Association Vice-Chairman Kenny L. Kubo
Phone: +32 3 540 1254 Antwerp Fax: + 31 1042 95223 Email: kubo@klevenberg.com
Please also note that the KBBS secretariat has moved as from 01/01/2010
New address: K.B.B.S Industrieweg 11 – Haven 403 B-2030 Antwerp Tel & Fax: 00 32 3 231 08 80
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5th International Ship Management Summit

Shipping's New Era:

Who are the new
Kings of the Jungle?
Tuesday May 11th, 2010 at the Amathus Beach Hotel in Limassol Cyprus
This one day shipowning & managing summit will plot how shipping will emerge out of this
difficult recession and assess who the winners and losers will be. Speakers and delegates will be
Presidents/CEOs of owning companies and managers as well as high level regulators and bankers.
It will be followed by cocktails by the swimming pool and evening BBQ
Confirmed speakers include: Dr Peter Swift, Intertanko - Chairman
• Mariella Bottiglieri, Giuseppe Bottiglieri Shipping Company SpA
• Robert Houston, MidEast Shipmanagement • Ted Petropoulos, Petrofin
• Roberto Giorgi, President InterManager, V Ships
Michael Bodouroglou, CEO, Paragon Shipping • Jan Morten Eskilt, CEO, OSM Group
Capt. Kuba Szymanski, Secretary General Elect, InterManager • Jens Olsen, President of ISSA
Plus others to be announced

Sanctioned & supported by:

Event Sponsored by:

For more details on the conference and/or sponsorship opportunities please contact the conference team:
Tel +44 (0)1296 682061/682051 or fax +44 (0)1296 682156 or email: conference@elabor8.co.uk
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Regulatory Snapshot
IMO sub-committee agrees guidelines on replacing unsafe lifeboat release mechanisms
Draft guidelines to ensure release mechanisms for lifeboats are
replaced by those complying with new, stricter safety standards in
order to reduce the number of accidents involving lifeboats, particularly those which have occurred during drills or inspection procedures
have been agreed by the International Maritime Organization’s subcommittee on Ship Design and Equipment, 53rd session.
The draft Guidelines for evaluation and replacement of lifeboat
on-load release mechanisms will be submitted to the Maritime
Safety Committee for approval in May (MSC 87), alongside the
anticipated adoption of amendments to the International Life-Saving
Appliances (LSA) Code and the recommendation on testing of LSA,
which require safer design of on-load release mechanisms, as well
as a related draft amendment to the International Convention for
the Safety of Life at Sea (SOLAS), chapter III Life-saving appliances.
These will require lifeboat on-load release mechanisms not
complying with the new LSA Code requirements to be replaced no
later than the next scheduled dry-docking of the ship following entry
into force of the SOLAS amendments.
The sub-committee recommended that administrations and
shipowners be strongly urged to use the guidelines to evaluate
existing lifeboat on-load release mechanisms at the earliest available
opportunity, in advance of the entry into force of the new SOLAS
and LSA Code amendments.
In addition, the sub-committee agreed draft amendments to the
Revised recommendation on testing of life-saving appliances
concerning test procedures for lifeboat hooks, for adoption by MSC 87.
The new package of amendments and guidelines addressing
lifeboat release mechanisms follows intensive work over a number
of years within the Ship Design and Equipment (DE) sub-committee
and by the Marine Safety Committeeto address the significant
number of serious injuries and fatalities occurring during lifeboat
drills and inspections.

Measures to address the prevention of accidents involving
lifeboats which have already been adopted/approved include:
• May 2004: MSC 78 adopts amendments to SOLAS chapter III
Regulation 19 (Emergency training and drills) and Regulation 20
(Operational readiness, maintenance and inspections), concerning
the conditions in which lifeboat emergency training and drills should
be conducted, which introduce changes to the operational tests to
be conducted during weekly and monthly inspections, so as not to
require the assigned crew to be on board in all cases (the
amendments entered into force on July 12006);
• May 2006: MSC 81 approves guidelines to implement the 2004
SOLAS amendments: Guidelines for periodic servicing and
maintenance of lifeboats, launching appliances and on-load release
gear and Guidelines on safety during abandon ship drills using
lifeboats (MSC.1/Circ.1206; while MSC.1/Circ.1206/Rev.1, issued
in 2009, updated the guidelines);
• December 2006: MSC 82 amends SOLAS regulation III/19.3.3.4
concerning provisions for the launch of free-fall lifeboats during
abandon-ship drills, to allow, during such drills, for the lifeboat to
either be free-fall launched with only the required operating crew on
board, or lowered into the water by means of the secondary means
of launching without the operating crew on board, and then
manoeuvred in the water by the operating crew. Also, the LSA Code
is amended to require safer design of on-load release mechanisms
(hooks) of lifeboats (the amendments to SOLAS and the LSA Code
entered into force on July 1 2008);
• May 2008: MSC 84 approves Interim recommendation on
conditions for authorization of service providers for lifeboats, launching
appliances and on-load release gear (MSC.1/Circ.1277); and
• June 2009: MSC 86 approves Guidelines for the fitting and use of
fall preventer devices (MSC.1/Circ.1327). ■
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Medical

Legislation seems to be spreading itself around the shipping
industry with plague-like determination these days, as the
increasing liability risks or financial penalties incurred from failure to
comply with expected standards lurches worryingly close to ship
owners’ bottom lines. An often overlooked but critical area is the
medical sector, which is moving in the right direction to raise the
bar on industry standards.
The recent establishment of a new trade body to oversee and
regulate the maritime medical industry has brought light to a
formerly shadowy issue. The International Maritime Medical
Association (IMMA) aims to produce a global epicentre for topics
concerning the regulation and operation of the sector; the medical
care of seafarers at the forefront of its attention.
With the objective to focus solely on the
key issues facing the maritime medical sector
and to represent the interests of the
stakeholders at international level such as
through the International Maritime Organization (IMO),
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International Labour Organization (ILO)
and the World Health Organization
(WHO), the Association is a
benchmark development for the
medical industry.
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Michael Van Hall, President of Gezellig, and formerly President
of van Hall Health and Managing Director Maritime Sector at Health
Systems International, Indiana, has been elected as the
Association’s President. He said: “Seafarer health has become such
a crucial issue as concern over the seafarer shortage problem
impacts on lengthening sea-time, longer working hours and less
relaxation time.
“Conversely, crew managers and ship owners are finding it hard
to balance the demands for higher operational output from their
seagoing workforce with the needs for a healthy and contented
crew base. And that is before we consider the insurance
implications of rising health costs in a sector that suffers from a lack
of understanding and empathetic regulatory structure,” he added.
In addition to this, the provision of medical supplies, equipment,
services and certification issuance and screening are to be
broached and regulated by the new body, as the need for topics to
be addressed and discussed with professional leverage and
authority becomes imperative, especially as international legislation
and requirements continue to tighten.
As one of the first official members of IMMA, Hutton’s Medical is
proud to have its Managing Director, Alex Taylor, on the Board of
Directors. The company is intent on working closely with the
Association, utilising its in depth knowledge of the working requirements
of the WHO and flag state requirements to assist in the monitoring and
review of the sector’s regulatory and legislative concerns.
John Macdonald, General Manager of Hutton’s Medical,
revealed that “the establishment of IMMA is necessary to safeguard
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“The recent onset of swine flu has emphasised
the need for accurate medical advice both for this
and other problems. It is always easy to suggest
evacuation, course change, or isolation with a
medical problem, but experience has taught us
that these measures are rarely needed”
the future of the medical industry.” He added: “We all recognise
trade bodies in our daily life, for example CORGI – we would not
dream of having gas appliances installed by someone who isn’t a
member. Membership of IMMA must have the same recognition
within the global shipping trade.”
“There are many issues which IMMA will need to address and
from my perspective there a couple of key issues, including training
crew in the safe storage and correct use of medicines. Currently
we see far too often medicines incorrectly stored which is both
dangerous and costly. The most common dangerous storage we
see is the placement of intravenous fluids in refrigerators – using
these straight from a refrigerator will cause instant shock and
possibly death,” he warned.
“Another point is to educate everyone in the industry to strive
beyond the minimum,” he stressed. “A common phrase we often
hear is ‘this is what we need to achieve the minimum standard’

Medical

when we should be saying ‘this is what we want to achieve the
highest standard’. I expect IMMA will strive for the highest possible
standards since this should be our minimum expectation.”
Worried that 2010 will continue to produce an unstable economic
climate for shipping, however, some suppliers are concerned that
authority and legislation only goes so far to ensure ships are adequately
equipped with the necessary medical supplies and equipment for the
safety and welfare of the crew. With the primary responsibility lying in
the hands of the ship owner, reports of out of date medical supplies or
non-replenished stock as part of a cost-cutting effort place the quality
standards of the industry in a faltering position.
Mr Macdonald said: “The WHO is now into its third incarnation
of the International Medical Guide for Ships replacing the seriously
outdated second version. In theory it is meant to represent the most
cost effective treatments but in reality it still has some serious
shortcomings recommending some incredibly expensive medicines
and unlicensed treatment for malaria. It is very expensive to replace
the old medicines with the new, and this is putting many owners off
upgrading their kits.”
Another legislative topic of interest for suppliers of medical
products and equipment which has not been addressed by the
mainstream shipping industry, is the onboard carriage of defibrillators. While it is a guideline for ship owners to follow, it is not a
requirement which they must comply with, and this leads to
negligence on the ship owner’s part, given that there is no binding
regulation in place.
“I would like to think the onboard carriage of defibrillators will
become a mandatory requirement – at the moment all the authorities
recommend carriage,” Mr Macdonald told The Ship Supplier.
“Therein lies the problem; recommendations are just that and do not
have to be followed so smaller companies (and some very big ones)
who are feeling the pinch are not willing to invest in new equipment.
To carry a defibrillator for five years costs in the region of 80 pence
a day, and the evidence is overwhelming – where defibrillators are
installed there is a 90% increase in saved lives,” he said.
As such equipment is not statutory, some owners evade the
financial commitment involved, in favour of more pressing
requirements to equip and maintain their vessels. To avoid placing
seafarers at risk, however, medical equipment and supplies should
be absolutely necessary and legally endorsed by industry regulators,
something which the offshore sector has already implemented.
New regulations introduced in 2009 by the Diving Medical Advisory
Committee (DMAC) list a number of changes, the most significant of
which is the addition of a defibrillator as a required item of first aid
equipment. The new rules also recommend that medical equipment be
held at the site of an offshore diving operation, and in response to this,
Hutton’s Medical recently issued a statement advising its customers in
the offshore and diving industry to ensure that their onboard first aid
equipment complies with this updated legislation.
On another note, the increasing presence of rapidly transmitted
viruses such as Swine Flu and H1N1 flu virus require ongoing vigilance
by the industry. The International Shipping Federation and several
international organisations covering health issues in the maritime
industry have expressed concern about the attitude of some ports
towards ships that have declared the presence of illness onboard, in
particular viruses such as the H1N1 flu virus and Norovirus.
Dr Jonathan Korn, Chief Medical Consultant (and Head of
Emergency Medical Advice team) at US-based Future Care, said:
“The recent onset of swine flu has emphasised the need for
accurate medical advice both for this and other problems. It is
always easy to suggest evacuation, course change, or isolation with
a medical problem, but experience has taught us that these
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measures are rarely needed. The current economic times makes
good medical provisions and advice all the more important.”
Technology is easing up the effort involved for ship owners and
managers to source medical products and services from reputable
suppliers and keep on top of stock reserves, as US company, Universal
Marine Medical, underlined. In order to improve services to the maritime
industry, the company has introduced its Marine Medicines
Management System, which it describes as “a comprehensive solution
to monitor medicines and equipment onboard your ship.
“This live system allows your crew member to view all items in
the ships medical locker, hospital or first aid stations around the
vessel. Manages expiry dates, logs batch numbers, creates
replacement requests and maintains an expired drug list for
disposal,” the company revealed.
Universal Marine Medical also “guarantees one competitive
price, no matter where in the world you are,” as, it claims, “buying
medical supplies in foreign countries can be extremely expensive.”
Such streamlining has been crucial for such a global industry which
is subjected to economic trends, and the recent financial crisis has
made the service as important as the products themselves.
As attention on the sector gathers pace, suppliers, as well as
owners, managers and stakeholders, all need to coalesce in striving
towards heightened standards for the maritime medical industry.
Hopefully, with IMMA providing an authoritative body to voice the
concerns and issues raised by parties, increased levels of medical
vigilance will be applied as aggressively as some other shipping
legislation, and it’s not only for suppliers in the medical field that the
prognosis looks promising. ■
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Flags and Signage

Signs of the times
Opportunity is a word used sparingly in the current climate, as the
long shadows don’t seem to be shortening in the financial world.
But for some suppliers to the maritime industry, the arrows are
pointing in the right direction.
Signs of opportunity have certainly been seen by suppliers of
signage systems, as the emphasis on safety, preventative measures
and environmental consideration is continually being sharpened by
shipping bodies and authorities.
Portugal-based Ertecna, manufacturer of luminous signage
products Everlux, has established a prominent global position and
is continuing to generate business from the shipping sector, in spite
of the downturn.
“We believe the current economic situation still presents very
attractive opportunities for safety signs manufacturers, as market
data suggests that two significant market segments for our industry,
the cruise and ferry markets, will have a yearly fleet growth of 2%
and 0.5% respectively until 2013,” revealed Tiago Pedrosa, Export
Sales Manager of Everlux.
“Moreover, the need to increase the life span of ships will also
generate signage systems replacement opportunities when ships
go under necessary maintenance,” he added. With rigorous
attention being paid to safety legislation and standards within the
shipping industry, the outlook remains even more positive for
manufacturers and suppliers.
The latest maritime regulations specific to safety signs, SOLAS
Convention 2004 Chapter II-2 Regulation 13.2.2.5 and 13.7.2.2;
ISO 17631:2002 and ISO 15370:2001, reinforce and complement
the minimum requirements for high location and low location level
safety signage systems set by earlier IMO Resolutions A. In addition,
the ISO 15370: 2001 is currently going through a revision process
by the ISO standardisation committee and the evaluation of existing
proposals for relevant changes is expected.
Mr Pedrosa told The Ship Supplier: “In our opinion all of these
standards provide a very high quality contribution for increased
safety onboard. Nonetheless, we believe that the current luminance
requirements should be reviewed in order to meet the existing
luminance requirements on safety signs regulations for fire
protection and evacuation in buildings which take in to account the
fire risk of each building and are much higher.
“Keeping in mind that the minimum luminance requirements for
Low Location Lighting systems that were set by IMO Resolution A.
752 (18) from 1993 at 15mcd/sqm after 10 minutes in the dark and
2mcd/sqm after 60 minutes in the dark, we can easily understand the
benefits of higher luminance requirements such as the ones defined
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by UNE 23035: 2003 which are set at 210mcd/sqm after 10 minutes
in the dark and 29mcd/sqm after 60 minutes in the dark,” he added.
Underlining how “high luminance requirements are being
adopted internationally,” Mr Pedrosa stressed how French
standards have set greater minimum requirements for high location,
and according to this standard, low location lighting installations will
only be certified if their luminance performance is also greater.
Citing the New York City Building Code RS 6-1 to which all high
rise buildings in NYC must comply with (and which was extended to
all of the country by being integrated in the International Building Code
2009), Mr Pedrosa indicated that Hungarian and Portugese legislation
are on final approval stage and will adopt the same high luminance
minimum requirements as the ones defined by UNE 23035:2003.
“Our biggest market is the security signs - Restricted Area,
MARSEC Levels, etc. - and our sales on these items have been
pretty consistent over the last couple of years,” he revealed. As
requirements tighten, however, the trend looks set to thrive.
“There were recent updates to 33CFR 104 and 33CFR 105
which introduce a new ‘Secure Area.’ Similar to the ‘Restricted Area,’
these Secure Areas must be designated to make people aware that
they are required to have a TWIC in order to be granted unescorted
access to the area. Because of these new regulations, our new
Secure Area signs are currently our most popular items,” he said.
As the maritime industry steps up its levels of maritime safety
and security, especially in the time of high liability and claims risks
from piracy threats, amended regulations and quality standards are
of utmost significance to regulators, which in turn, offers a lucrative
future for suppliers and manufacturers of the all-important onboard
signage systems.
Mark Ansbjerg, Key Account Manager at Danish signage
company Jo Safety, revealed that such matters as piracy are indeed
gaining increasing attention: “New safety posters and signs have
been developed in this specific matter. The posters give a detailed
description on how to avoid attacks, how to react if you are in piracy
areas and finally what action you need to take if your ship is boarded.”
In general, the greater interest in signage promises suppliers
sustained business in this sector, as Everlux’s Tiago Pedrosa
highlighted: “Ship owners are now more conscious about the overall
safety issues which has led to an increased care for their safety and
emergency equipments, their maintenance and their appropriate
signage (both identification and instructions) in order to operate
safer ships and therefore provide increased safety conditions to their
crews and passengers.” ■
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Safety

Maintaining
a safety culture
In terms of safety, the offshore industry definitely leads the way.
Although this is warranted, in that the sector incurs higher human
risks than in general merchant shipping, the superior standards set
by the offshore sector should be equated across the board.
With exacting safety protocol, the offshore industry could lend
itself as an example to the commercial shipping environment where
only a modicum of legislation is in place and, with this in mind, there
is an inherent push for heavier regulation from authorities and
industry professionals alike.
Yet although new rules are looking to be brought into force,
these won’t necessarily guarantee optimum levels of safety, as
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“Advances in technology, properly and effectively
applied, should always improve safety, if they
don’t, they are not true advances”
ultimately, it is the ship owner’s responsibility to fully equip a vessel
and to maintain and update onboard equipment to comply with
contemporary standards. And with a dreary economic forecast, this
could impinge on any expectation for progression.
David Bradley, Executive Vice-President, Service Division at
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Schat-Harding, said: “While it is true that international legislation is
generally becoming more onerous in the shipping industry, one
could argue that it will be relaxed somewhat in the Life Saving
Appliances sector with the introduction by IMO of MSC 1277 which,
unlike the original MSC 1206, will allow independent companies
and ship’s crew - and not just Original Equipment Manufacturers to annually inspect and service LSA equipment.
“What we would hope to see being adopted in the wider
shipping industry are the high standards and stringent requirements

established in the offshore industry.” This notion, Mr Bradley
described, is in line with Schat-Harding’s FF1200 new generation
freefall lifeboat, “uniquely meets all the new design criteria for the
Norwegian offshore sector, the most demanding operational area in
the world in terms of offshore safety standards.”
As the economic situation persists, the financial strain on ship
owners may deter them from purchasing the necessary equipment,
especially products falling outside the boundaries of regulatory
control. A major resulting factor of the global backdrop is the

Safety

Schat-Harding’s FF1200 new generation freefall
lifeboat, “uniquely meets all the new design
criteria for the Norwegian offshore sector, the
most demanding operational area in the world in
terms of offshore safety standards”
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shipbuilding market, and with a dearth in newbuild orders, lifeboat
manufacturers such as Schat-Harding have felt a noticeable dent in
their profit margins.
“The current downturn in the shipbuilding market as a result of
the continuing depression in global economic markets, and the
resultant fall in the number of newbuildings which had been
expected to enter service, obviously feeds through to a fall in the
demand for LSA systems,” Mr Bradley told The Ship Supplier.
“Current indications are that the shipbuilding market will slowly

Safety

David Bradley

“The current downturn in the shipbuilding market
as a result of the continuing depression in global
economic markets, and the resultant fall in the
number of newbuildings which had been expected
to enter service, obviously feeds through to a fall
in the demand for LSA systems”
recover and, with it, the demand for LSA systems.” While the
market situation will prove a gradual process of worldwide
economic recovery, the shipping industry is dedicated to improving
its profile, adopting best practice and first-rate standards in
preparation for the next boom period. Cited as the ‘super
Convention’ the Maritime Labour Convention (MLC 96) will
complement the major maritime Conventions of the International
Maritime Organization on environmental protection and ship safety
and security, supported by port state inspection.
Mr Bradley commented: “MLC is clearly a very positive
development in terms of seafarers’ welfare, and the monitoring of
onboard standards and working conditions by flag states and PSC is
a good thing. As a provider of LSA equipment and services, what we
hope to see is an accompanying increase and improvement in the
training of seafarers in the proper and effective use of LSA equipment.”
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It’s not a simple legislative issue, either. As technology improves, so
will efficiency and therefore safety, and fortunately, for the maritime
industry, this is only moving in one direction. Technological
progression is enabling even more sophisticated safety systems,
products and lifeboat appliances, and in the ever-hazardous
environment of seaborne trade, manufacturers and suppliers are
keeping up the momentum.
“Advances in technology, properly and effectively applied,
should always improve safety,” underlined Mr Bradley. “If they don’t,
they are not true advances. We would point to the FF1200 freefall
boat as an example of the sort of technological advance which
brings added value to the industry and which does the job it was
designed to do – it saves lives.”
Technology may be improving, but equipment is rendered futile if
it is incapacitated by erroneous use. Therefore training becomes an
underlining factor in the implementation of new products, new
legislation, and new procedures, and this is something certainly not to
be approached half-heartedly by the industry, according to Mr Bradley.
“Training is absolutely vital in terms of LSA procedures,” he
stressed. “In an emergency, it is essential that every officer and every
member of the crew knows exactly what to do in terms of getting
people away from the ship safely. It is of little use, for example, to
train seafarers, perhaps superficially, in the use of a hook which they
are never likely to see again during their seafaring careers.
“Training must be up-to-date, properly authorised and
monitored, and continually updated. Training must be seen by the
industry as a real priority, and not just something which can be
satisfied on a tick-box basis in order to comply with regulatory and
legislative requirements,” he added.
There are always ship owners who can be relied upon to
continually invest in both essential equipment and sufficient training
required for its safe usage, and 2010 has, so far, seen considerable
sales of lifesaving equipment at Schat-Harding as buyers get their
priorities in place.
Having won orders worth $10.6m over the past three months for
the supply of lifesaving equipment to a whole range of vessel types,
the geographical spread ranging from China, South Korea and
Singapore to Mexico, Norway and Germany indicates a global
respect for maintaining safety standards onboard ships, even in the
downturn.
Per Einar Gjerding, Sales and Marketing Director, revealed that
quality has become paramount in the current economic climate.
“Only the healthiest projects by the strongest owners are being
realised these days, and they want quality,” he stressed. “Secondly,
it is important for the shipyards, as our clients, to deliver quality to
their clients on the few projects they are awarded these days. They
do not gamble.”
In South Korea, Schat-Harding’s largest single market, two
ferries being built for Greek owner Blue Star at Daewoo will have
MPC32 lifeboats and Stinger fast rescue boats, while at STX
Offshore the FSU building for IOOC will have KISS system boats
and davits as well as a Stinger.
In Singapore, Modec has specified four KISS systems and a
Stinger for BP’s PSVM FPSO conversion project, and Otto Marine has
chosen KISS systems for a multipurpose vessel building for Norshore.
Meanwhile Mexico’s Pemex has ordered four more conventional
lifeboat systems for its Litoral Tabasco project. The systems will be
built at Schat-Harding’s dedicated US facility in Louisiana. ■
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Controlling noise
Maritime Progress has for many years produced a range of posters
designed to assist management in bringing safety and operational
issues to the attention of marine personnel. Never before has there
been such a diverse range of ships operated by the world’s
merchant fleets and this has resulted in a flow of information and
legislation with which management ashore and afloat are constantly
asked to comply.
Such is the importance of this that Maritime Progress has
published two ISM inspired safety posters concerning the control of
noise onboard ship. According to Debbie Egan, Sales Director, the
message about avoiding permanent hearing damage cannot be
overstated. “Control of Noise (Product No 1072W) outlines the
requirement contained within the IMO Code on Noise Levels On
Board Ships and the UK Merchant Shipping and Fishing Vessels
(Control of Noise at Work) Regulations 2006.
“This poster summarises the requirements and emphasises the
need to provide training and protection. The employer’s responsibility is also covered and the poster would also be useful ashore in
a marine administration environment,” she said.

Mrs Egan continued: “The second poster is in the ‘Think Safety’
range (Product No 1111w) and shows our well known character
flouting the precautions against excessive noise levels.”
Capt Andy Goldsmith, Marine Technical Manager, added:
“Operating within an international environment, many of the posters
are available in the principal maritime languages and they are
displayed worldwide. We take pride in this but occasionally, this
situation has led to copyright issues. Our posters are popular and
imitation is flattering but sometimes Maritime Progress has to go to
considerable lengths to counter attempts to reproduce the posters
illegally. This is piracy of a sort and we can’t overlook the months of
preparation we put in before the posters can be released to the
industry. I can understand why they do it but we can’t let it happen.”
In addition to informing, posters demonstrate management’s
awareness of safety and the environmental issues and their concern
to educate. Posters stress the advice and requirements of the
responsible authorities and point to where more detailed information
can be obtained. To produce these posters, much careful research
is undertaken, and feedback from marine professionals is used to
prepare, update or adjust the content. The work continues. ■
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Shanghai Haizhuang Marine
Machinery Equipment Co.,Ltd
Manufacturer & supplier
Marine Diesel Engine Spare Parts
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Turbocharger Set & Parts
Purifier Set & Parts
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Ship agents and bunkering
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Fax: (+350) 200 72861 Email: info@tarik.gi
Website: www.tarik.gi

ISSA55 Dubai

57

ISSA55: Join us in delightful Dubai
Dubai's delights beckon for delegates to this year's ISSA convention.
The 2010 convention will take place on November 20th and
21st at the Hotel Intercontinental.
The packed convention programme will include discussions on
diversification in the fight to survive the credit crisis, overcoming the
credit squeeze, the importance of the Iranian and Iraqi markets and
Dubai's maritime cluster, and a keynote address by Roberto Giorgi,
President of the international shipmanagers' association InterManager.
This year’s conference will be one of the strongest to date with
many ship owners and managers in attendance, both as speakers
and as delegates.

InterManager, the trade association for in-house and third party
ship managers will be holding their AGM alongside our convention
so some of the world’s major owning and management companies
will be in attendance. Truly an event not to be missed!
Delegates can also enjoy the ISSA Trade Exhibition and various
networking opportunities. Discussion and debates will complete the
packed two-day programme.
As always, the Convention will conclude with the popular Gala
Dinner which this year will take place in a unique desert setting
under the stars!
ISSA General Secretary Spencer Eade says: "Dubai promises to
be a spectacular Convention with a truly interesting and informative
programme and some excellent entertainment opportunities."
To book your place at this year's Convention telephone the
ISSA Secretariat on +44 (0) 207 626 6236 or email Spencer on:
secretariat@shipsupply.org

Dubai fact file
Business hours
Government offices open from 7am or 7.30am until 1pm or
1.30pm, Sunday to Thursday. Some banks, private companies
and shops open from 8am to 1pm or 1.30pm, then again from
4pm to 7pm or 8pm from Saturday to Wednesday; others work
a straight shift until the evening. Shopping centres are open
until about 10pm daily.

Climate
The UAE enjoys extremely pleasant weather during its winter
months, from October to May. The rest of the year, temperatures are in the low to mid-40º range. Lightweight summer
clothing can be worn for most of the year but temperatures
can drop quite sharply at night during the winter months of
November to March. Do pack a pair of sunglasses and a hat
and sun block no matter what time of year you are visiting.

Credit cards
Visa, MasterCard, American Express and Diners Club are
generally accepted in hotels and larger stores but some
retailers offer better bargains for cash.

Culture
The UAE is an Islamic country and Arab traditions influence the
lifestyle, yet considerable tolerance is shown towards the Eastern
and Western practices of the large expatriate community. There
are a number of Christian churches throughout the country as
well as Hindu and Sikh temples in Dubai.

Currency
The official currency is the UAE dirham (Dh). One dirham is
divided into 100 fils. Notes come in denominations of five, 10,

20, 50, 100, 200, 500 and 1000. Coins are Dh 1, 50 fils, 25 fils,
10 fils and 5 fils. The government has issued new coins that are
smaller than the old ones. Both types remain legal tender. The
UAE dirham is fully convertible and pegged to the US dollar at
a current exchange rate of USBody Copy = Dh 3.67.

Electricity
The electricity is 220/230 volts A/C and most sockets are according
to British standards. Although adaptors are usually available in
hotels, you may want to purchase one before you arrive.

Health
The standard of health care is high throughout the UAE.
However, it is expensive, so it’s important to get decent travel
insurance. The Emirate is clear of all epidemic diseases and is
largely mosquito free. No specific vaccinations are required to
enter the country however it would be wise to check
beforehand if you are travelling from a health-risk area.

Alcohol
Alcohol is freely available in restaurants, hotels or in memberonly places such as country clubs and sports clubhouses
(which often admit paying guests). Restaurants outside hotels
do not have a licence to serve alcoholic beverages.

Safety and lifestyle
The UAE’s low crime rate makes it one of the safest places in
the world to visit – even for women travelling alone. It is
however advisable to take the normal precautions to safeguard
yourself and your valuables. Dubai is the most liberal place in
the UAE and people here are used to Western dress and ways.
However, modest dress is recommended in public places.
Beachwear is acceptable at beach clubs and hotel pools.
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Let shipboard waste disposal
be the least of your problems
An innovative waste disposal system which one leading ship
manager has lauded as solving all its cost, environmental and
space-saving problems onboard ship has been developed by a
Cyprus-based company. And it is targeting the global ship supply
market as well as the global shipmanagement sector as an
opportunity for getting it to market.
The MARSAL baler is a unique way of compacting waste
onboard ship, unique in as much as the machines have generally
only been installed on passenger ships and shore based recycling
plants. Waste such as plastics, cardboard tins and cans can be
reduced to at least a sixth of their original volume – in turn producing
a ‘waste bale’ that can be safely and environmentally disposed of
when the ship returns to port. Plans are also afoot to manufacture
a machine that can be capable of 'shredding and crushing' waste
glass such as bottles.
Limassol-based MARSAL Waste Management Ltd (Managed
by JGS Ltd) currently has 12 of its waste disposal baling systems
onboard Columbia Shipmanagement-managed NYK Container
ships and talks are in train to supply units across Columbia’s entire
managed and owned fleet, comprising containerships, tankers and
passengerships.
Chris Goldsworthy, NYK Fleet Manager at Columbia Shipmanagement, said the space saving as well as cost-saving properties
were major factors in the system’s favour. “Worldwide, ship owners
are charged by volume for their garbage collection so if we can
reduce the amount disposed as well as benefit the environment,
then I can’t see a downside. It also benefits onboard safety by
reducing the risk of fire.”
He said he was in discussions with Columbia’s fleet director to
make the MARSAL baler a fleet-wide item for all Columbia
managed ships.
Martyn Gibbon, MARSAL Managing Director, said the costs
associated with conventional waste disposal onboard ship, not to
mention the space needed to store the hundreds of plastic bottles,
tin cans, paper and packing materials produced especially by cruise
ships as well as general cargo vessels meant it was important that
owners and managers looked at the right solutions to dispose of
their waste. He said: “We estimate that an average cargo ship
carrying a complement of 20 will produce some 6cu m a month of
waste material, most of which is suitable for recycling. If you multiply
6 cu m x the $350 it costs to dispose of it, then this equates to over
$2,000 per month in disposal costs or $24,000 per year. Our
machines have a payback time of less than six months and are

Martyn Gibbon

extremely simple to install. A safe and secure location and a three
phase power supply are all that are needed.”
“I am also convinced that by separating tin, aluminium and
plastics and then crushing them down to manageable disposal
bales, ship owners could find themselves in time, being paid for the
waste instead of incurring the levels of costs they do at the moment.
It happens ashore so why shouldn’t it happen at sea?
He added: “One machine can do three different things –
cardboard, plastics and metal. Once compacted, you are left with
a bale whose size that can be modified to meet the needs of the
vessel. A machine can be designed to suit whatever dimensions
needed. We can produce a machine to fit in any space and to
accommodate whatever bale size.
“According to Marpol Annex V regulations, ships have to
separate their waste products, be they aluminium, tins, cans, paper
products or otherwise . My personal vision is that one day while you
are charged to have waste removed, in a perfect world you may
get paid to have it taken away. So some ports may pay so many
dollars a kilo for aluminium, for instance,” he stressed.
According to Mr Gibbon, research shows that it can cost up to
$350 to dispose of a cubic metre of waste. And the costs are higher
offshore with the costs of hiring a barge ranging up to an extra $3,000.
“We are pressing ahead with our plans to develop this into an
internationally recognised product that can be marketed through
sales agents and representatives worldwide,” he said. ■
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A taste
of new sources
It goes without saying that probably the most important provision
onboard a ship is food and drink for the crew; a life-sustaining necessity
that shouldn’t suffer the savages of the economic situation, since it’s
certainly not an outlay from which financial chunks can be eaten.
Inevitably, with a number of vessel lay-ups and reduced or consolidated lines, there may have been some apparent dip in business for
catering suppliers to the maritime sector, but as a prerequisite for all
vessels, irrespective of their age, size, type and location, food and
beverage suppliers will always be in existence.
Having said this, the demands are increasing, which puts more
pressure on suppliers to source specialised products at competitive
rates. In the contemporary era, the focus on healthy eating, sustainablysourced produce, ethical, organic, fair trade and ingredient-specific
diets, is becoming even more pronounced.
On top of this, legislation is looking to be brought into force to
advocate such ethical standards in the food industry. Supply companies
in certain regions may need to start complying with heightened
standards of quality and sustainability.
In response to growing public concern over ethical ingredients and
pre-empting EU rules set to come into force in 2012, Garrets International, the London-based marine contract catering company, has
introduced a free-range egg policy onboard the fleet it manages.
Barry Samms of Garrets’ Purchasing Department, who is
overseeing the project, explained: “We supply more than 7.5 million
eggs worldwide each year and we want all of these to be free range
well ahead of the EU changes regarding chicken farming in 2012. We
are introducing this new policy in the UK, Belgium, Holland and
Germany and are finding our clients are welcoming the opportunity to
purchase more ethically-produced eggs at our competitive prices.
“We plan to extend our free-range policy to customers throughout
the world as soon as the right resources become more widely
accessible. By supplying free range eggs our seafarers are able to enjoy
a high quality product which we offer with the knowledge that it also
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“The restricting factor here will be cost and in the
current economic situation I can't see many ship
managers choosing to increase their operating
costs to go with fair trade or organic produce”
helps to support more ethical food production practices,” he commented.
Outlining that quality standards are a defining factor for catering
suppliers to the shipping industry, Mr Samms said: “Our free-range egg
policy is only the beginning for us and we now plan to expand our
approach to include other free range and organic products for onboard
consumption.”
As comprehensive dietary requirements and specialisation of food
and beverages expand even more, and legislation starts to impose itself
on the industry, the ability for ship suppliers and catering services to
procure and distribute products within a limited timescale and on a
global basis is becoming increasingly more important to their livelihood.
Revealing how proliferating demands will likely affect ship suppliers
in this respect, Hans-Henrik Pedersen, General Manager of Global Sales
at Wrist Ship Supply, said: “Companies may want to instil a healthy
eating or Fair Trade consumption policy as part if its corporate
governance programme, or ‘green flag’ strategy, which the supplier can
implement on its behalf.
“There may be religious dietary requirements that need to be
observed, or a vessel may be on a certain trade route, which involves,
for example, hot weather, where certain foods will not maintain their
freshness or quality. All this needs to be considered and implemented
on a global basis,” he said.
In order to accommodate the comprehensive array of orders placed,
suppliers of food and beverages are adopting a common ethos that
parallels the ship supply sector at large – that of technology. Advances
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“Through education and the media people are
getting more conscious of their health and
wellbeing which will filter through the industry
over time”
in technological systems are proving imperative for on-time supply and
service to vessels anywhere in the world, and streamlining efficiencies is
a primary focus for companies.
“Technology is transforming the whole process and market of ship
supplies,” said Mr Pedersen. “Not just in terms of creating the ability to
purchase in huge volumes on a global basis, enabling suppliers to
standardise prices for ship operators, generating important cost
efficiencies, but also in enabling the implementation of ‘intelligent’
procurement strategies. This is particularly relevant to the supply of food
and beverages, which is now often being implemented as part of an
outsourcing agreement between the supplier and the owner/operator.
“From a consumables perspective, the supplier takes over the food
inventory from a customer’s vessels, and agrees a ‘feed-rate’ cost on a
per-head and per-day basis. They will then co-ordinate with each chief
cook/master on every vessel on what food products they require and
implement this detail into their ERP (Enterprise Resource Planning)
system, standardising the cost of products across the entire purchasing
network, and enabling vessels in the fleet to be supplied with the right
products when they need them, anywhere in the world.
“Suppliers must take heed of the changing era towards digital
processes which can maximise their operational capacity, to ensure

business mainstay in a competitive global marketplace. This is especially
important with perishable goods such as food and beverages, and those
which are required with fair immediacy by crew with special diets, notwithstanding the fact that products need to be supplied across the globe.”
Mr Pedersen told The Ship Supplier: “With efficiencies, both from a
cost and time perspective being paramount for the shipping industry,
ship suppliers must look at all aspects of their operations to improve
their services where possible. For example, always providing refrigerated
and freezer containers – rather than just dry provision – ensures that
the quality of the food and beverages are always maintained.”
Underlining how the company is moving forwards to update its
functionality, Wrist Ship Supply revealed that it also adapting the
packaging of containers, moving from generic pallets to placing goods
on trolleys, which can be rolled straight out of the containers into the
galleys or where they need to be as quickly as possible. “This actually
saves considerable time and increases efficiencies,” said Mr Pedersen.
For specialist food and beverage produce, however, regional
variances make sourcing of some products more difficult to streamline
than others, and with so many demands placed on provisions suppliers
and caterers, technology and increased efficiency will only go so far to
fulfil order requests.
Alex Taylor, Managing Director of UK-based Hutton’s, said that “the
specialist items are usually based on ethnic requirements.” He added: “In
the UK we are generally well supported by Chinese and Indian foods but
we can struggle with certain foods such as Filipino and Indonesian items.
All we can do is arrange as much as we can and offer substitutions for the
customer to order if they wish. Suppliers can adjust their stocked items to
reflect regular customer requirements.”
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“We plan to extend our free-range policy to
customers throughout the world as soon as the
right resources become more widely accessible.
By supplying free range eggs our seafarers are
able to enjoy a high quality product which we
offer with the knowledge that it also helps to
support more ethical food production practices”
Noting that the need to satisfy orders is intensifying, he said: “We
stock certain food items that are not readily available for specialist crew
requirements. We are also specialists in the Norwegian market and
accordingly offer the largest range of Norwegian food products in the
UK, and we have recently started to do the same for Swedish, Filipino
and Polish foods. It gives us an edge over our competitors, makes us
attractive to our customers and provides the crew with certain ‘home
from home’ comforts.”
In addition, the company is trying to promote healthy eating
onboard through close collaboration with its subsidiary, Hutton’s
Medical, as the campaign towards healthier lifestyles becomes an even
greater universal issue. Mr Taylor acknowledged: “Through education
and the media people are getting more conscious of their health and
wellbeing which will filter through the industry over time.”
Underlining how “this is certainly an area that needs more attention
from the maritime industry,” Mr Taylor indicated how the ‘healthy option’,
is available and doesn’t need to be complicated or costly: “Fruit and
vegetables are readily available and are vastly cheaper than meats and
alternative snacks. We have noticed with some of our customers a shift
in trends – more healthy products are being ordered and less harmful
items such as alcohol and tobacco being purchased.”
Although the matter has not been confronted to any great degree
of sincerity by the maritime industry, the supply of food and beverages
to crew is an important factor for the long-term and ongoing issue of
crew maintenance and welfare, and is something which ship owners
should be actively involved in with the suppliers. John Macdonald,

General Manager of Hutton’s Medical, said: “Education really is key, as
seafarers and offshore workers are greatly at risk. While they are young
their bodies are able to cope with high calorie diets and extended work
periods but they are just setting themselves up for serious illness not too
many years down the line.”
Suppliers and activists within the medical field may well be pushing
for greater health awareness across the maritime industry, and while
there are a wider range of campaigns, policies and tendencies towards
sustainable, organic, or ethical ingredients, there is also a major cost
factor to consider for ship owners, especially with the current economic
backdrop refusing to shift.
Mr Taylor remarked: “The restricting factor here will be cost and in
the current economic situation I can't see many ship managers
choosing to increase their operating costs to go with fair trade or
organic produce. As a supplier we are a ‘supply on demand’ business
and once we start to get requests for these types of products we will
introduce them to our product range.”
While some European policies may be implemented in the near
future with regards to ethically-sourced provisions, it is safe to say that
at present, there is at the very least a definite rising interest in more
conscious consumption of food and beverage products.
It is probably just a matter of time before ship owners and managers
start to implement greater awareness and practices surrounding these
issues, but suppliers and caterers will certainly need to prepare
themselves for greater demands of such products, as the trend looks
likely to set business taste buds tingling. ■
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Anchors & Chaincables

General Ship Suppliers

Fudge Marine Lda

G J Wortelboer Jr B.V

Quarantaineweg 5, 3089 KP Rotterdam P.O Box 5003,
3008 AA Rotterdam, The Netherlands, Harbournr: 2637
Tel: 0031 (10) 4292222
Fax: 0031 (10) 4296459
Email: info@wortelboer.nl
Web: www.wortelboer.nl

General Ship Suppliers

Rua Sacadura Cabral 27, 1495 – 702 Dafundo,
Portugal
Tel: 00351 21 420 9544/45
Fax: 00351 21 420 9546
Email: fudgemarine@net.novis.pt
Web: www.fudgemarine.com

General Ship Suppliers

Wire and Fiber Rope Specialist

SaeMah Co., Ltd
Arados Shipping Co Ltd
Ferdinand Avenue, A8 Blok 37 – 38 – 39 Flat
Constatza, Romania
Tel: 0040 241 665 706 / 660 540
Fax: 0040 241 665 706 / 660 540
Email: customer@aradosshipping.ro
arro@seanet.ro

Rm 301, Tae Woong Bldg., #166-9
SooAn-Dong, DongNae-Ku, Pusan, Korea
Tel: 82-51-555-4279
Fax: 82-51-555-4280
Email: saemah@saemah.com
Web: www.saemah.com

Machinery, Engines, Equipment, Spare Parts

General Ship Suppliers
- Worldwide Supply and Delivery –

Scardana
CMI Co, Ltd Vietnam
44 Hoang Dieu Str, Dist 4, HCMC Vietnam
Tel: 0084 8 394 00762 / 0084 3825 4279
Fax: 0084 8382 54278
Email: capt-napoleon@hcm.vnn.vn
Web: www.captain-napoleon.com
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123 Churchill Street, Greenfield Park,
QC, Canada J4V 2M1
Tel: + (1) 450-671-2480
Fax: + (1) 450-671-3898
Email: sales@scardana.com
Web: www.scardana.com
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Hitting the golden
milestone

VIKING Life-Saving Equipment has
enjoyed a double celebration with the 50th
Anniversary of the company as well as the
50th Anniversary of its Chairman of the
Board, Tage Sørensen.
The occasion was marked by
celebrations held at the company’s offices
around the world, with a grand reception
at VIKING’s headquarters in Esbjerg, as
well as a special exhibition at the internationally renowned maritime museum in
VIKING’s hometown.
Inaugurated in the Danish town of 50
years ago as Nordisk Gummibådsfabrik, a
small liferaft manufacturer with just a
handful of employees, VIKING has
expanded over the years into a global
leader in maritime and offshore lifesaving
equipment, and now boasts 52 sales and
service facilities and more than 270
certified servicing stations.
The establishment of its first foreign
subsidiary in Rotterdam in 1977
generated the cornerstone of VIKING’s
global significance. And, with some 1,300
employees now based worldwide, and
revenues
approaching
€150m,
representing a tripling over the past 10
years, the company has an enviable
industry reputation.
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Tage Sørensen, who was born in
1915, and founded the company in 1960
is still Chairman of the Board. He was
raised in a family, which, for generations
had made its mark in Esbjerg and its port,
and he continues to honour the values laid
down by the Scout movement, embracing
it in today’s working environment - the
values of honesty, responsibility, reliability
and respect.
VIKING’s Chief Executive, Kjeld
Amann, who took over the reins in 2000,
said: “Reaching this anniversary milestone
is a true testament to the ideas and values
of our founder, to our employees and to
the strength of our company’s business
concept. Over the years more than 2,000
people all over the world have worked
together to make this company what it is
today. We are very proud of our
achievements over the last 50 years and
happy to continue offering our customers
first class safety products and services.”
The company’s and the Chairman’s
anniversary will be celebrated in the spirit
of what is known as “the VIKING way”
with celebrations in all units around the
world in addition to the main bash at the
Danish headquarters. ■

Pumping
new orders
Allweiler, German specialist provider of
screw, centrifugal and progressing cavity
pumps to the merchant marine and offshore
industries, has been selected to provide
ABG, the largest private sector shipbuilding
yard in India, with complete pump
packages for 12 handy-size bulk carriers.
In an order which is estimated to be
between $1.7 to $2 million, the company
is set to deliver complete shipsets to a
series of 35, 000 dwt bulk carriers built at
ABG for Germany’s Hamburg-based H.
Vogemann Group. Individual pump
deliveries, which amount to over 350,
begin this February and will continue upon
newbuild completion in 2012.
“Allweiler is a dominant supplier to the
Indian shipbuilding industry,” revealed Geir
Olimb, Director of Sales, Allweiler. “In the
past five to six years we have delivered
complete pump packages to over 90
offshore vessels. The ABG contract is a
breakthrough in the Indian merchant
marine newbuild market, and once again
cements our global position.”
Vogemann operates a modern fleet of
dry bulk carriers with a cargo carrying
capacity of about 2m dwt across a multitude
of international trade routes. It is engaged in
the transportation of a broad range of major
and minor bulk cargoes, including iron ore,
coal, grain, tapioca, cement and fertiliser and
enjoys a strong demand from charterers
from all around the world.
Selected because of Allweiler’s
technology and position as a one-stop
shop for total pump delivery and
accessory supply, the company is also
one of the only global pump OEM able to
deliver the complete range of pump
packages and take responsibility for total
turnkey operations.
“We are pleased to continue a good
relationship with Vogemann, which sought a
complete shipboard pump solution,”
remarked Mr Olimb. “Allweiler has established
a solid presence in India. We have supplied
top quality pumps for a wide variety of ship
applications to leading shipyards including:
Cochin, Colombo, Bharati and Tebma,” he
added, confirming the company’s strong
network via its local contact. ■
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Contracting Asian business
Cargotec has been contracted to deliver a
range of MacGregor offshore and sub-sea
load handling systems to a deep-sea
research vessel which will be built at
Mitsubishi Heavy Industries Shimonoseki
shipyard in Japan.
”This contract serves as recognition of
Cargotec’s capacity and technological
expertise in the offshore load-handling
segment,” said Øystein Bondevik, Sales
Director for offshore load handling at
Cargotec. “This order further strengthens
our presence in Asia, and by working

together with our global team enables us
to serve our customers in the best possible
way,” he added.
Covering some of the major
MacGregor products for ultra deepwater
operations and deck handling machinery
manufactured at Cargotec’s production
hub in Kristiansand, Norway, the
contractual agreement includes an
extensive engineering package and
customisation of solutions for special
operations and the distinctive design of
the vessel.

Systems ordered include a large
knuckle-jib crane; an advanced moonpoolbased module handling system, deck-skid
system and several deep-sea AHC
winches with a capacity down to 10,000m.
All winches in this series are fitted with a
proven MacGregor electric drive system
introduced three years ago.
“The winch performance, compact
design, power efficiency and low noise level
of this system makes it a superior solution
to any alternative,” Mr Bondevik said. ■

Acquisition action for Wrist
Wrist Ship Supply has undertaken an
aggressive expansion programme through
the acquisition of World Ship Supply, West
Coast Ship Supply, East Coast Ship Supply
and Karlo Corporation – collectively known
as One Source North America - the largest
ship supply organisation in North America.
Marking Wrist’s fifth deal in the past 12
months, the move is a continuation of the
Wrist Group’s strategy towards controlled
global expansion, and the Group now has
a significant presence in all key global
regions in Europe, The Far East, Middle
East and the Americas.
OneSource has a turnover of $120m
with 259 employees, and as part of the
acquisition, the former owners of
OneSource are to remain on the
management
team
and
become
shareholders in Wrist.
Jubi Hillery, President of World Ship
Supply, will oversee the combined entity in
North
America,
which
will
be
headquartered in Houston, and David
Cocklin, President and Chief Executive of
Karlo Corporation, and Charlie Michelson,
President of West Coast Ship Supply, will

also remain in senior management
positions in the new entity.
With a presence in 13 key locations
across the US and Canada, the deal not
only provides Wrist with significant scale in
the region, but will also allow existing
OneSource customers access to the
international
markets
and
global
procurement of supplies and services
under Wrist’s operations.
Underlining how “this is a significant deal
for Wrist Group,” Jim Pedersen, Chief
Executive said: “The combination of
OneSource’s local knowledge and
understanding with Wrist Ship Supply’s
global network, purchasing power, and
outsourcing capabilities is a compelling
offering. Our focus is on business as usual,
and maximising the strengths and expertise
of both organisations.”
He added: “Despite the economic
downturn, we have consistently looked for
strategic opportunities that have enabled
us to consolidate our presence in key
regions or expand into new markets. As
well as providing our customers with a truly
global and holistic offering for ship services,

we are now well positioned to capitalise on
the opportunities that present themselves
as the markets begin to recover.”
Jubi Hillery, President of World Ship
Supply, acknowledged how the deal “will
leverage OneSource’s 40 years of customer
relationship building with the operating
efficiencies of the world’s leading ship supply
organisation. As globalisation has eliminated
geographic boundaries, ship owners and
operators are looking for worldwide
consistency in quality, price and service.
“They demand 24/7 responsiveness
and access to state-of-the-art technology
that drives product control, cost
effectiveness and efficiencies.
“Our relationship with Wrist Ship
Supply facilitates this and provides us with
the enviable position of being the only truly
integrated global supplier in North
America.” ■

Northrop Grumman goes ‘down under’
Northrop Grumman Corporation’s Sperry
Marine business unit has been chosen to
supply radars for the Sydney Harbour
Ferries fleet in a contract which will see its
new-generation VisionMaster FT chart
radars installed on 28 vessels.
“The VisionMaster FT chart radars
enhance situational awareness for watch
officers by providing an overlay of radar images
on a detailed electronic chart display,” said J.
Nolasco DaCunha, Vice President of Naval
Systems International at Northrop Grumman’s
Naval and Marine Systems Division.

“These new-generation radars employ
advanced digital technology for automatic
clutter suppression, providing a clearer
picture of radar targets under difficult
weather and sea conditions,” he said.
Electrotech Australia, Sperry Marine’s
licensed sales and service representative in
Australia, will install and commission the
radars and will provide technical support
through its Sydney office.
“An important factor is the 24/7
availability of local support from our fully
equipped service workshop and technical

facilities in Sydney,” said Stephen Renkert,
General Manager of Electrotech. “For a
ferry service running on fixed schedules, it
is critically important to avoid downtime for
repairs and maintenance.”
Sydney Harbour Ferries operates a
fleet of 28 vessels, which transport more
than 14 million passengers and travel more
than 1.3 million km per year. The extensive
ferry network connects 39 destinations,
including Parramatta, Manly and Watsons
Bay, from its hub at Circular Quay on
Sydney’s waterfront. ■
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World’s first ballast management system
A milestone has been reached on the
signing of the world’s first major ballast
water management system supply
contract for larger vessels, signifying a
major breakthrough for approaching
legislation under the IMO’s Ballast Water
Management Convention.
OceanSaver, one of the pioneers of
this emerging industry, has been
contracted by ship builder Hyundai Heavy
Industries for the supply of its ballast water
management systems for three VLCCs on
order for Oman Shipping Company (OSC).
The contract for the three 317,000 dwt
tankers is for the supply of OS BWMS
6000 EX, which treats 6000 m3 ballast
water per hour.
With expected ratification of the IMO
Ballast Water Management Convention in

2011/2012, ballast water management
systems are to become mandatory
equipment onboard ship. Owners are
being advised to adopt such standards
ahead of full legal implementation.
“This is a milestone to be noticed,” said
OceanSaver’s Chief Executive, Stein Foss.
“It is a milestone for the Convention as the
industry confirms the availability of suitable
systems in the large and complex ship’s
segments and further, that the timeline for
the introduction of the new ballast water
management regime is indeed fixed and
must be taken seriously.”
Acknowledging that the industry “is
driven by regulations and is predictable”,
Mr Foss highlighted how “the global
market for BWM systems is new and
represents a massive opportunity. We

estimate the overall BWM market to be
about $30bn from 2010 to 2020,” he said.
OceanSaver’s core focus lies in the
large vessel market representing some
20% of the total by numbers but 40% by
value at an estimated $12bn. The
company expects to take a significant
market share particularly within the tanker,
LNG and chemical sector but also larger
tonnage in general.
Mr Foss added: “We have crossed a
crucial frontier in terms of technological
development, and are now focussing on
successful
commercialisation
and
production. We have established a strong
global network of highly capable agents
and secured production capacity to
accommodate significant orders this year
and in years to come.” ■

Szczecin opts for Autostore
Deutsche Bahn Port Szczecin has selected
Autostore - the leading intermodal software
solution from Central Systems &
Automation Ltd - as its new Terminal
Operating System.
The DB Port Szczecin implementation
will see Central Systems & Automation Ltd
deploy the Autostore Container Terminal
Management System (CTMS), Autostore
Warehouse Management System (WMS)
and Autostore Resource Management
System (RMS).
Autostore is the solution of choice for
port customers across the UK, Europe and
the Baltic, internationally proven to raise
cargo throughput, decrease costs and
increase profitability. Szczecin is Poland’s
third largest port, located 40 miles (65km)
inland from the Baltic Sea on the River
Oder. It handled nearly 10 million tons of
mixed cargo in 2007.
Mark Nauwelaers, Chief Executive and
Managing Director of DB Port Szczecin,
said: “Autostore is a strategic business
investment for us: it will give us the real-time
operational control and flexible cargo
management capability we need to help
expand Szczecin’s position as the

commercial gateway to the Baltic. The right
software infrastructure is critically important
for simplifying, optimising, integrating and
tuning port operations for today’s tough
market demands. Autostore has an
established record in delivering these
benefits alongside improved profitability and
true competitive edge.
“With real-time oversight and digital
control of every aspect of our container,
storage and resourcing operations, we’re
using technology to help drive productivity
and profitability while enabling us to capitalise
on the emerging opportunities within postrecession Europe,” said Mr Nauwelaers.

Andrew McKaig, commercial director at
Central Systems & Automation Ltd, said:
“Confidence is key: enterprise intermodal
and supply chain systems must work from
day one, delivering against the specification
and being able to handle the unexpected
too. Autostore has a significant European
community of users who have exactly that
level of confidence. The software is webenabled for fast, secure customer
communication and is as easy to use in the
boardroom as it is in the crane cab,
gatehouse or warehouse. It will create
operational efficiencies right across the port
estate and play a key role in DB Port
Szczecin’s business development plans.” ■

Gandara emphasises quality
Chile-based Gandara Chile has underlined
its commitment to quality operation by
completing the updating process for ISO
9001:2008 as overseen and approved by
ABS Quality Evaluations.
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The company was the first ship supplier
in Chile to be ISO approved when it received
the ISO 9001:2000 accreditation in 2004.
It said in a statement that it was “once
again” proud to receive the ISO accreditation

and that it was part “of its continuous effort
to improve its quality management system.”
Separately, Gandara Chile also received
a top ten Comet distributor award at the
recent METS trade show in Amsterdam. ■

