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You can keep up to date with the
latest news on the ISSA website at
www.shipsupply.org and send in
your comments and views to the
ISSA Secretariat either by phone
on +44 (0)20 7626 6236; Fax +44
(0)20 7626 6234 or alternatively
email secretariat@shipsupply.org

Foreword

Dear ISSA Members and Maritime Colleagues

he 58th ISSA Convention is
nearly upon us and though we
have been busy preparing for
our important annual event, at the same
time we have been very occupied with
other activities within the association.
The Indian Regional Meetings took
place in February with a small group of
ISSA Officers travelling to host the two
planned meetings in Mumbai and
Chennai. Both events were extremely
positive and attracted existing members
and potential members, who were very
appreciative that ISSA had made the
effort to visit India for the first time.
The meetings were highly successful
in getting the ISSA message across to
members and in Chennai we even had
a delegation of members from Sri
Lanka as well as the Far East.
We have already seen a positive
response with 15 applications for
membership and for the ISSA Quality
Standard and there has been a
substantial interest in what ISSA stands
for and what services we provide for our
members.
In Singapore, the Singapore
Association of Ship Suppliers is
celebrating its 33rd anniversary, which
is remarkable in itself, and making the
celebration even more joyous is the fact
that the number 33 is regarded as
extremely lucky in the Chinese part of
the world.
The anniversary is on 9th April and
the association will be hosting a gala
dinner attended by several hundred
guests to be run in conjunction with the
Sea Asia conference and exhibition. We
would like to wish SASS many more
years of success and I shall have the
pleasure to be there to represent ISSA
at the celebrations.
Interest is really growing in the new
ISSA Education Programme and we are

hoping more members will take it to
heart and sign up for the initiative to
make it happen. It is a very different
programme compared with the previous
one in 2004/05, as we now offer the
training course as a distance learning
scheme rather than participants
attending in person, thereby making it
less costly. Saeed al Malik, our Executive
Board member in charge of ISSA
Education, has done an excellent job in
co-ordinating the set-up of the proposed
Programme. We hope the necessary
interest from you members will enable us
to justify the go-ahead for the production
and introduction in the spring.
Finally, we are now nearing ISSA
58, which takes place in London on 31st
May and 1st June. We are being
contacted by many people who want to
attend and preparations are coming
along well. The website is running
smoothly at www.shipsupply.org/
conventions for those of you who want
to book your attendance and
accommodation as well as access
information about the conference and
exhibition.
Stand sales are also doing well and
we have had interest from many new
sectors of the industry who want to be
part of the exhibition, so hopefully the
event will be the success we have been
striving for. The theme for the
programme this year is ‘Buy right sell right’ and it is varied and
interesting. We are also attempting to do
several things differently to bring a fresh
look to our Convention.
I hope to see you all there and look
forward to it building on the superb
success of last year’s Convention in
Cadiz!
Jens Olsen
ISSA President
2013 Issue 56 The SHIP Supplier
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Regional Focus

I

n a climate where the Swedish krona
has remained strong, Kenneth
Odéus, Secretary General of the
Swedish Shipsuppliers Association
(Sveriges Skeppshandlareförbund), told
The Ship supplier this has led to
challenging times for his members:
“There is high competition as the
Swedish krona is so strong that it can
make it expensive to buy here. We feel
the effects from this – we are selling less
and some of our members have spoken
to me about this.”
He added that as shipping companies
often send offers to several companies in

I

t’s been a busy time for Finnish ship
suppliers, as a boost in local ferry
traffic has helped them to maximise
business opportunities. Matti Kokkala,
Chairman, the Finnish Shipsuppliers
Association (Suomen Laivakauppiaitten
Yhdistys), said the addition of two ships
to local ferry routes has been a definite
plus point. On New Year’s Eve, the
Finlandia began operating between
Helsinki and Estonia and Viking Grace – a
cruise ferry powered by a liquified
natural gas (and with beautiful interior
design by award-winning company
dSign Vertti Kivi & co) – is enticing more
passengers to travel the Baltic Sea.
“Viking Grace sails between Finland and
Stockholm, Sweden – it is constantly fully

Sweden
Looking to the future
Europe and Scandinavia, this means
companies based in places such as
Germany and Spain are able to win
local ship supply business above Swedish
companies, even if this means having to
truck goods some considerable distance.
“I think things will get better – currency
goes up and down and prices go up and
down – I can see the currency is
generally stable but it changes,” Mr
Odéus said.
“The export market is difficult and
in ship supply, everything is export so of
course, smaller companies are finding it
difficult,” he added, but said he is not

especially worried about larger
companies setting up at Swedish ports
and stealing local business because the
local ship supply market is probably too
small for this to be a viable option
for them.
Thankfully,
the
Swedish
Shipsuppliers Association has a good
relationship with the government and
customs and Mr Odéus, said local ferry
traffic has been particularly useful in
helping to build up ship supply business
in the region: “Ferry companies
appreciate our good customer service,”
he concluded. ■

Finland
Feeling the boost
booked and is very popular. This is
helping our business a lot. People are
becoming more interested in ferries and
cruises with the addition of new vessels
and this is good for business,” Mr
Kokkala said.
He added that the relationship
between Finnish ship suppliers and local
customs remains positive and suppliers
are working with local customs to help
report crimes such as smuggling.
Regarding the possibility of setting up a
memorandum
of
understanding
between Finnish customs and suppliers,
he said: “We have informed customs in
our last meeting that we would be
interested but it’s still in progress and we
haven’t signed it yet.” He added that he

has not personally seen very much crime
at Finnish ports. He also said a mild
winter in Finland has helped ship
suppliers as it has led to minimal
difficulties for ships in reaching local
ports and fulfilling their operations.
Mr Kokkala is also a Board Member
and Treasurer of OCEAN (The
European Ship Suppliers Organization)
and he confirmed the next OCEAN
Board Meeting is to be held on 11th and
12th April in Helsinki (there are two such
meetings annually). This Spring Board
meeting is usually held in Brussels but
OCEAN has chosen to hold it in Helsinki
especially. The Ship Supplier will keep
readers updated about the content of this
meeting in due course. ■
2013 Issue 56 The SHIP Supplier
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Regional Focus

W

ith its lush green landscapes
and
stunning
fjords,
Norway is a travel
destination to be proud of, with the
Norwegian government citing tourism
as a sector with major growth
possibilities. But the nation’s economy
also relies heavily on the maritime
world – a sector in which currently,
according to the Maritime Forum of
Norway, 100,000 Norwegians make
their living.
As Marit Eggen, Secretary General,
Norwegian Maritime Suppliers (Norske
Maritime Leverandører), confirmed,
the Norwegian ship supply community
is an important part of this vital
industry and local suppliers are looking
forward to the upcoming Nor-Shipping
exhibition (Oslo, June 4th-7th), where
Norwegian Maritime Suppliers will
hold its AGM.

12
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Norway
New discoveries
Ms Eggen emphasised the
significance of Nor-Shipping as an
event where the Norwegian maritime
cluster meets the global maritime
industry and she said this important
exhibition, with its related conferences,
seminars and social gatherings, is a
great opportunity for people from
across the world to make new friends
and contacts in industry.
Describing
her
hopes
for
development of the Norwegian
maritime cluster, Ms Eggen added that
further oil discoveries off the north
coast of the country could bring
enhanced opportunities for the
Norwegian maritime cluster to expand,
opening up more ship supply business
potential for local companies.
She added that as more shipping
companies make use of northern sea
routes, this could bring more business
in, but she also expressed her hopes that
profits from oil and gas extraction can

be used for scientific research and
development, in order to discover
greener possibilities and energy
alternatives.
Norwegian ship supply has not been
without its challenges in recent years,
particularly owing to customs laws,
including the ‘14 day rule’ concerning
the delivery of ‘non-customs’ meat,
which stipulates a vessel must go away
from Norway for 14 days to be able to
deliver meat onboard. Ms Eggen and
her member companies have helped in
the creation of a green paper, for which
there will be a hearing in early March,
which suggests changes to this rule to
make it easier for ship suppliers to
deliver meat.
Ms Eggen emphasised that a
change to the law will bring significant
improvements for ship chandlers and
wholesalers and in addition, would
benefit ships operating off Norway. She
also raised concerns that the offshore
industry has now been made exempt
from this rule, but fishing vessels have
not. “The main issue for ship owners
is they will be able to buy meat without
taxes. We are so glad that so many
Norwegian ship owners and ship
suppliers have put work into the green
paper to create change.” ■

Regional Focus

N

o doubt, the offshore sector is
growing in significance for
ship suppliers and according
to Leif Hermansen, Chairman and
ISSA
Representative,
Danish
Shipsuppliers Association (Dansk
Skibsleverandor Forening), offshore
activity is helping Danish ship
suppliers to gain more business – at a
time where diversification is of key
importance: “In Denmark the
offshore sector is growing. Ship
suppliers here have been in the
business for many years and
have invested in the right (and
expensive) equipment (including
different sized containers and
refrigerated containers).

Denmark
Offshore opportunities
“They are now gaining benefits for
their investments, because there is a
demand for these containers at a time
where new oil fields are being found
and oil companies are starting up new
production platforms.
As ship
suppliers we have to be in front in
order to meet demand from the
catering companies who have the
contracts on the platforms.”
So, what advice would Mr
Hermansen give to members of the
Danish Shipsuppliers Association in
ensuring a prosperous 2013? “My
advice to our members is to focus on
our core business, and don’t take any
risks, particularly where there is any
doubt that you can complete the job,

or if there is any doubt that you will
get paid because we still see the effects
of the financial crisis.”
Last year at the Danish
Shipsuppliers Association’s AGM, Mr
Hermansen emphasised the need to
avoid bad paying customers and to get
payment in advance if possible –
providing an update on this situation,
he said late payers are still having a
negative impact on the Danish ship
supply industry: “It is the same this
year – we will hold our AGM here
soon and in my speech to the audience
I will say the same thing as last year
because if we don’t pay attention to
this issue we still will lose money.” ■

2013 Issue 56 The SHIP Supplier
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Regional Focus

China

S

Call for help with credit information

hip suppliers in China are not
escaping competition over prices
and the situation could get worse,
warned Mr Liu Shengju, Chairman of
national association the China
Friendship
External
Supplier
Association of Commerce.
“The feeling among members is
that business is becoming more
difficult,” he said. “The main issues for
suppliers are price
competition
and
payments
by
shipping
companies.”
Affected by both
the international
and
national
economy,
the
growth of Chinese
imports
and
exports, he said,
was slower.

14
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Though the total annual harbour
throughput of 2012 was 8.8% higher
than the previous year, the growth rate
was down by 2.6% on 2011 figures.
“Being affected by the drop in the
shipping industry, the ship supply
industry is also dropping,” said Mr Liu
Shengju.
He added that there were many
reasons why business had become more
difficult, including fewer ships calling at
Chinese ports and shipping companies
cutting back on their orders in terms of
quantity and value.
“The shipping companies are also
very sensitive about the price. They
control the price very strictly and send
their orders to different suppliers and
keep demanding a lower price,
choosing the lowest as the final
supplier.”
He said suppliers were also being
affected by price levels in general rising

in China with the price of commodities
and service costs also increasing
gradually.
Another contentious issue is that of
late payments being made by customers
and he said the CFESA’s 90-plus
members were looking to ISSA for
urgent help with getting credit
information on shipping companies
and assistance with obtaining payment
from bad payers.
“Shipping companies are behind in
their payments more and more,” said
Mr Liu Shengju. “That means that
many ship suppliers have been put in a
tight spot and are making losses. Now
they have the added worry about the
ability of shipping companies to pay
and are wary of doing business with
unfamiliar companies.”
Does Mr Liu Shengju see the
situation improving?
Although there is not much
optimism for international economic
recovery, it has been estimated that the
Chinese ship supply market will see a
steady growth trend over the next 12
to 18 months.
“The Chinese economy this year
will be better than in 2012. However,
in the future, price competition among
ship suppliers and the payment
problem of shipping companies will
not be solved. It may become more
serious.
“In these times, ship suppliers have
to improve their management, their
cost control and service to keep and
develop their business.” ■

Regional Focus

‘C

Vietnam
‘Cowboys’ in control

owboy’ operators are still
dominating business in
Vietnamese ports meaning
slim pickings for many of the region’s
ship suppliers.
That’s according to Captain
Napoleon
Paterakis,
Managing
Director of Ho Chi Minh City-based
CMI, who says it is becoming
increasingly difficult to battle with
knock down prices for cheap products.
Last year The Ship Supplier reported
how his company, one of only two
ISSA members in Vietnam, had
experienced a slow-down in business
because of the competition.
“Nothing has changed from last
year and in North Vietnamese ports

16
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it has actually become worse due to
them being controlled by very strong
local ‘cowboys’,” he said.
“Sometimes you have to work
through them and sometimes they
don’t even allow you. The cost and
quality
are,
in
that
way,
uncontrolled.”
Capt Napoleon said customers
buying from these unscrupulous
companies were buying poor quality
provisions and products and were
being misled with incorrect weights
and in some cases not even receiving
the items they had been quoted for.
CMI is a general ship supplier
which
specialises
in
safety
radio survey, ultrasonic tightness

testing and ultrasonic thickness
measurements,
so
quality
is
paramount.
Capt Napoleon said his company
was striving to highlight this in a bid
to gain business and believed that
quality would win in the end.
Another issue, still being faced by
Vietnamese suppliers was high
terminal fees, along with the need for
compulsory stevedores in some ports.
“There are times they will not
allow us to enter their ports or
shipyards even if the crew is hungry
or to supply safety items because they
want to control who the suppliers
are,” he said. ■

Regional Focus

T

he growing offshore drilling
works in The Philippines is
generating income for ship
suppliers, according to the national
association, Shipchandlers Philippines
Inc (SPI).
Works in Northwest Palawan, East
Palawan, Cagayan, Central Luzon,
Mindoro Cuyo, Cotabato and Sulu Sea
are part of the Department of Energy’s
fourth Philippine Energy Contracting
Round which was launched in June
2011, in Manila and is targeting an
exploration investment of $7.5billion.
It is expected that during the sevenyear exploration period, the 15 oil and
gas contracts will generate up to
$500m.

The Philippines
Offshore generates more income
“We are part of this growing project
as a subcontractor,” said Agnes Llanto,
Operations Manager at Manila-based
Don Don Ship Supply & Marine
Services, speaking on behalf of SPI.
“It is noteworthy to mention the
income which is being generated by this.”
Another boost has come in the
renewed Visiting Forces Agreement
(VFA) between Philippine and US
governments.
“This has also been beneficial to ship
suppliers like San Antonio Marketing
which has been awarded the supply
contract and has been catering for the
fresh fruit and vegetable requirement for
various US naval ships calling at major
ports in The Philippines,” said Ms Llanto.

She said ship suppliers in The
Philippines were still reaping the
benefits of being able to provide vessels
with a wider array of imported
provisions, offering more delicatessen
and speciality items coming in from
around the world.
At Don Don Ship Supply & Marine
Services they were continuously looking
at sourcing products to extend their
range and, in May, would be attending
IFEX Philippines, Asia’s ethnic food
and ingredients show.
IFEX provides food and beverage
companies with the chance to promote
products globally and establish and
strengthen links with international
buyers, importers and retailers.■

From the Brig

Ship arrest

I

ISSA’s legal expert Bruce Hailey discusses
the issues that matter to you

t is clear that finance banks are
now becoming more active in
foreclosing on loans and putting
vessels through court sales, to mitigate
their losses.
Where a vessel is sold by a court
there will be a variety of creditors
competing for a share of the sale
proceeds. Typically these will be (i) the
crew for unpaid wages; (ii) the port
authority for unpaid port dues; (iii) the
finance bank for outstanding loans;
and (iv) various trade creditors.
The depressed market has resulted
in hugely depressed ship values, such
that loans taken out by owners when
vessel values were strong now look
rather absurd against current
valuations. Many vessels are in
“negative equity”, often by tens of
millions of dollars.
Where a bank and an owner find
themselves in the position where the
loan is foreclosed and the vessel
arrested, to be sold, it is almost always
the case that the claims against the
vessel will exceed the sale proceeds.
In such situations the court will
distribute the proceeds according to
the established priorities. In the
majority of jurisdictions, and certainly
those favoured by the banks for arrest
and court sale, trade creditors such as
the ship supplier will be low in the
ranking and, importantly, rank below
18
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a finance bank holding a valid
mortgage.
Where the loan value exceeds the
sale proceeds then it is plain to see that
in many cases there will be nothing left
for distribution to the trade creditors.
So what can a ship supplier do to
avoid such an outcome?

“

In the majority of
jurisdictions, trade creditors
such as the ship supplier
will be low in the ranking

”

There are a few legal systems that
approach the order of priorities
differently. The most important is
South Africa, where a ship supplier
who arrests the vessel supplied within
one year of the supply will have a
priority over the finance bank. Of
course, there are other creditors
who will come before the supplier,
but the advantage over the bank is
often crucial.
In the USA, a “necessaries man”
(which includes most activities
undertaken by an ISSA member) has a
priority in most cases over the finance
bank. There are limitations, for non-US
suppliers, but these can sometimes be
overcome. In Canada, a supplier whose
supply contract is subject to US law
would be able to claim a priority over
the mortgagee’s claim.

To take advantage of the laws in
the US and Canada, attention should
be paid to your terms and conditions
of supply, to ensure that the
appropriate choice of law clause is
present.
There
are
also
practical
considerations to keep in mind. The
longer you wait, the greater the
chance that a bank will intervene and
seek to have the vessel sold in a place
that suits them and not you. So don’t
delay, and take opportunities to arrest
in a place that the bank would find
hostile to its own claim. In this way,
if the vessel is arrested and the owner
cannot settle the claims its bank may
fund a settlement in order to move the
vessel somewhere more convenient.
Try to stay ahead of other
suppliers. If you are owed money, they
are as well and if you wait until the
entire market turns against an owner
then you will be likely to find yourself
in a court sale situation.
In these difficult times, if you are
to make the most of your powerful
remedy of arrest it must be exercised
decisively and thoughtfully in
favourable jurisdictions. Think twice
before spending money engaging in
legal proceedings where a vessel is
already arrested at the hands of a
bank. You may simply see good
money go after bad.■

Fire & Evacuation

Burning
questions
As a major inspection campaign has highlighted, fire
safety is still a key area for concern onboard

20
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Fire & Evacuation

A

“

Fire safety is clearly not
a top priority on every ship.
That is a serious concern
Richard Schiferli, Secretary
General, Paris MoU on PSC

”

high profile Port State Control
inspection campaign has
garnered disturbing results,
proving many ships are taking a
shocking approach to fire safety
onboard.
The joint Concentrated Inspection
Campaign (CIC) on Fire Safety Systems,
launched by the Paris and Tokyo
Memorandum of Understanding on
Port State Control (MoU on PSC) in
September, made a series of targeted
inspections of fire safety systems
between 1st September 2012 and 30th
November 2012 – and the results
are harrowing.
Port State Control officers carried
out around 10,000 inspections under the
CIC campaign using a list of 12 selected
items, inspecting fire protection,
detection and extinction arrangements
onboard vessels. Preliminary results for
this CIC report that 103 ships were
detained over the three month period as
a direct result of the CIC, for
deficiencies relating to fire safety
systems.
In addition, 64% of all ships
detained in the three month period were
detained for fire safety related issues.
Problem areas included fire pumps, fire
fighting equipment or appliances and
fire control plans.
Fire safety has been in the top five
most frequently encountered categories
of deficiencies during inspections for
years and so, the Paris MoU decided to
concentrate attention to this area during
this recent CIC. “The outcome of the
CIC shows that fire safety is clearly not
a top priority on every ship and that is a
serious concern”, said Richard Schiferli,
Secretary General of the Paris MoU
on PSC.
The CIC questionnaire was
completed during 4,014 inspections on
3,985 individual ships. A total of 1,958
CIC-related deficiencies were recorded.
During the campaign most
inspections
concerned
general

cargo/multi-purpose ships with 1,347
(34%) inspections, followed by bulk
carriers with 766 (19%) inspections,
container ships with 422 (11%)
inspections, chemical tankers with 343
(9%) inspections and oil tankers with
308 (8%) inspections.
59 (57%) of the detained ships were
general cargo/multipurpose ships and
14 (14%) were bulk carriers. Among
the other detained ships were 9
container ships, 4 offshore supply ships
and 4 Ro-Ro cargo ships. 51% of
the detained ships were 25 years old
or more.
Analysis
of
the
recorded
deficiencies shows that most related to
fire pumps and pipes (13%), fire
fighting equipment and appliances
(11%), and the fire control plan (9%).
Most inspections were carried out
on ships under the flags of Panama
with 445 (11%) inspections, Liberia
with 308 (8%) inspections, Malta with
306 (8%) inspections and Antigua and
Barbuda with 282 (7%) inspections.
The flags with the highest CIC-topic
related detention rate were Dominica
with two CIC-topic related detentions
during seven inspections, Sierra Leone
with seven CIC-topic related detentions
during 33 inspections and Togo with
four CIC-topic related detentions
during 22 inspections.
The background for this CIC was
that, as an average for the last eight
years, deficiencies related to fire safety
systems account for 14% of the total
number of deficiencies within the Paris
and Tokyo MoU. The CIC was a joint
campaign with the Tokyo MoU and
other MOU’s have followed the same
routine during the campaign.
The detailed results of the
campaign will be further analysed and
findings will be presented to the 46th
meeting of the Port State Control
Committee in May 2013, after which
the report will be submitted to the
International Maritime Organization. ■
2013 Issue 56 The SHIP Supplier
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The writing’s
on the wall
Fire & Evacution

I

n the wake of the preliminary
results
from
the
joint
Concentrated
Inspection
Campaign (CIC) on Fire Safety
Systems, those who manufacture fire
safety equipment and signage have
been quick to emphasise the
importance of ensuring these
products are regularly inspected and
fulfil relevant regulations.
Captain Andy Goldsmith, Marine
Technical
Manager,
Maritime
Progress, which specialises in marine
photoluminescent
safety
signs,
emphasised the importance of
consistency in design and said the

need for international standards
which dictate what imagery, text and
colours should appear on signs, should
not be underestimated.
“Fire signs are universally
supposed to be red and white – in an
ideal world this rule would be adhered
to but in some countries, including the
US and Denmark, it is quite common
to find these regulations are not being
followed,” he said, citing the example
of hazard signs, which traditionally,
are black text on yellow, with an
apostrophe – but American hazard
signage to represent danger can often
be red and black instead.

“Onboard ships, international
standards are becoming more and
more important. Clear text and
imagery is vital. Photo luminescent
signs are becoming more popular too,
because they don’t rely on any outside
power. So long as the light is there to
initially charge the material, it will
glow when the lights go out. Ships are
notorious for losing their power – that
was happening all the time in the 1970s
but it does still happen now. Power loss
is still a problem at sea.”
Maritime Progress also offers fire
safety posters which cover fire and
explosions onboard. As Capt

2013 Issue 56 The SHIP Supplier
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Fire & Evacuation

Goldsmith said, these are intended as a
training aid: “Seafarers are already
trained in fire safety onboard but our
posters reinforce this subject – it’s also
something that can be used as a
training subject – posters can be placed

24
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on a bulkhead so
anyone can look at it
anytime.
“Of
course, if
you’re having a fire drill
you can specifically
look at that poster as an
aide memoir to talk
about things to the
crew. Being a poster, it’s
there and it’s not reliant
on a computer or being
in the office, it is there
at the point of delivery.
Of course, if you had a
fire
onboard
you
probably wouldn’t just
stand there reading a
poster – instead, it’s there as a backup to training.”
But, does Capt Goldsmith believe
people in industry have a good
understanding of fire and safety
regulations? “Clients leave us to worry

about the regulations as we are
offering a professional service. The
danger with buying signs from a nonreputable seller or simply printing
them off yourself and sticking them
on the wall, is that the sign might not
be correct but it may also not last once
it’s been stuck to the bulkhead. There
is no point if it’s just going to fall off –
you want to make sure whatever
you’re putting on the bulk head will
last more than a few months.
“Ships can last for 20 years, so you
don’t want to have to constantly
purchase more and more signs. If you
had dangerous cargo and you put it in
a box, you would put a sticker on it
because that box has got to go from A
to B but after time, the box will be
gotten rid of. Whereas if you’re going
to put dangerous materials in a store
on a ship which is going to be there for
20 years, you need a sign on the door
that’s going to last for 20 years.” ■

Fire & Evacuation

Apollo fire detectors
keeps London safe

A

ll eyes were on London last
summer as the world focused
on the English capital for the
Olympics and the Queen’s Diamond
Jubilee and in May, the English capital
will play host to the eagerly awaited
ISSA 58 Convention. But have you
ever stopped to think who is keeping
you safe in London’s iconic buildings?
Apollo fire detectors, specialist
manufacturer of fire detection
solutions for marine, commercial and
industrial applications, played an
important role in keeping the Oxo
Tower – a much-loved landmark on
London's South Bank – safe
throughout the summer.
Drax Services (member of the
Apollo Partner Plus initiative) and Coin
Street Community Builders created a
design, as proposed by Environmental

26
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Design Associates and installed a
system for the Oxo Tower Wharf.
The building was originally built at
the end of the 19th century, as a power
station for the post office and was later
bought by a meat company – hence the
connection to OXO beef stock cubes
and the tower’s famous lettering within
its windows. Having reopened in 1996,
the building is now home to a number
of design boutiques and studios and
also holds exhibition spaces, cafes and
bars (not forgetting the famous Oxo
Tower Restaurant!).
Alex Cother, Commercial Director,
Drax, explained: "The Oxo Tower is
open all week so the ageing system it
had in place was kept running as we
installed the new system. The selection
of products, including Apollo's open
protocol devices and several Morley-

IAS by Honeywell Zx control panels,
has allowed us to meet the Client's
specification and to install a ConnecT
graphical user interface which will
not only announce alarms and
produce history reports, but will also
improve the administration of the
maintenance." ■
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Covering
new
regulations

A

s the shipping industry
continues to operate in
challenging conditions, the
pressure is on for paints and coatings
companies to come up with solutions
that will save owners fuel, time, and
money.
There is also the added headache of
undertaking environmental obligations
such as reducing VOC emissions and
ensuring safe transit for both crew and
vessel, so manufacturers must move
with the times at quite an astonishing
pace.
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“The marine coatings industry has
experienced a period of intense product
innovation over the last 25 years,
responding both to regulation and the
changing needs of ship owners,” said
Sijmen Visser, Global Marketing
Manager M & R, PPG Protective and
Marine Coatings.
“In today’s market conditions, where
fuel costs are at a premium and customer
demands are centred around cost
savings, vessel operators are looking to
save fuel, increase operational efficiency
and maximise the lifespan of their ships.

“Another consideration for owners
is the need to reduce carbon emissions
and we are actively working to enable
emissions reductions wherever possible,
focusing our research and development
on the production of environmentallyfriendly products that deliver not just
easy application and increased
maintenance intervals but lower
emissions through reduced fuel costs.”
Steve Goodrick, European Project
Manager Marine at UK-based Sherwin
Williams Protective & Marine Coatings,
agreed,
adding:
“International

Paints & Coatings

Maritime Organization Performance
Standard for Protective Coatings (IMO
PSPC) and The International
Convention for the Safety of Life at Sea
(SOLAS) legislation is greatly changing
how coatings companies approach the
design and supply of our products and
how ship owners view the application
of coatings and maintenance of their
vessels.
“In the end, this will result in
significant changes in the technology
used to design, apply and inspect
coatings.”
Mr Goodrick said with ship owners
keeping tight controls on costs, it was
vital to ensure value was being provided
with every coating system the company
sold.
“The price per litre is important,
but the long-term performance value
of the system is more
important.
Time
and
labour
savings
are
engineered
into
SherwinWilliams
marine
products, so this isn’t a big
adaptation for us. We have a
proven and trusted track record
in the marine market, and highperformance technologies for
every kind of marine surface
preparation scenario.”
Sherwin-Williams provides
time-tested, high performance
PFP and anti-corrosive coatings
solutions to the fire protection,
steel, oil and gas and marine
sectors, among others, and in the
marine sector Mr Goodrick said the
most business growth had been seen
in water ballast tank coatings.
“With PSPC regulations, everyone
is aware of their importance and
getting the job done right first time,”
he said.
He said the two most popular
products were Duraplate 301, a system
that can achieve a superior body on

marginally prepared surfaces and can
be applied in damp environments, and
Fast Clad ER, a high build, single coat
epoxy system to combat premature
corrosion on vulnerable edges, corners
and welding seams of seawater ballast
tanks.
Echoing the need to move with the
times and to cater for cost-conscious
owners, Paul Robbins, Marine
Marketing Director for International
Paint, which has just opened a new
global Marine Coatings headquarters
in Singapore, said: “Amid record high
bunker fuel prices and lack of liquidity
within the shipping industry, the
economic importance of underwater
hull condition cannot be understated.”
One area International Paint has
been focusing on at its research centre,
also based in Singapore, is the
evergreen problem of slime, which has
haunted ship owners and operators for
years and is an obstacle which is not
only stubborn but costly.
According to

a
recent
formula
produced
by Professor
Michael P. Schultz, of the Department
of Naval Architecture & Ocean
Engineering at the US Naval Academy,
at today’s bunker prices, the effects of
slime potentially cost the shipping
industry a staggering 44 million extra
tonnes of bunker fuel, $28.6billion in
additional fuel costs and an extra 134
million tonnes of CO₂ emissions
every year.
Slime is a complex and dynamic
organism which begins to gather on
surfaces as soon as they enter water and
has been proven to have an adverse effect
on the efficiency on all types of vessels.
International Paints recently
launched, what it claims to be, the

industry’s first biocide free fouling
control coating featuring unique
patented slime release technology.
Intersleek1100SR has been designed
for all commercial vessels and is said to
combat micro fouling on ships’ hulls,
maintaining performance throughout
the docking cycle.
Coinciding with the launch, was the
unveiling of another ‘sea-change’
product, Intercept8000 LPP – a new
biocidal linear polishing antifouling
coating which aims to deliver protection
for in-service periods of up to 90
months.
The
company
said
both
technologies would improve vessel
operating performance, increase
efficiency and help control fuel costs
and emissions.
The LUBYON polymer technology
in the Intercept8000 LPP gives the
coating a ‘superhydrophilic’ surface so
when the coating is immersed, the
seawater has a lubricating effect,
resulting in less friction. According
to International Paint, the
reduction

of drag increases
energy efficiency giving average fuel
consumption and associated emissions
savings of 5% annually compared to
typical controlled depletion polymer
antifoulings.
The coating surface is also said to
swell on contact with seawater,
helping to smooth out imperfections,
potentially further reducing drag.
“The launch of Intercept8000
LPP
and
Intersleek1100SR
demonstrates our commitment to
providing customers with real choice
and the broadest range of fouling
control solutions that meet the specific
needs of their vessels, fleets and
2013 Issue 56 The SHIP Supplier
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RCCL has chosen to put International Paint’s latest foul release
and Linear Polishing Polymer technologies on the hull of the
Legend of the Seas as part of its fuel conservation programme.

operational preferences,” said Mr
Robbins.
“It also highlights International
Paint’s mission to introduce new, often

revolutionary innovations and marketleading technologies that drive
operational, cost and environmental
efficiencies for our customers.

“Research, development and
innovation underpin everything we do
to provide the market with technology
choice while also supporting our
commitment to sustainability.”
PPG Protective & Marine Coatings
said its SIGMAGLIDE and SIGMA
SYLADVANCE premium products
were selling well, having gained
momentum and recognition over the
last few years.
The SIGMAGLIDE range is
completely biocide-free and built
around a silicone base, providing a very
smooth hull coating while SIGMA
SYLADVANCE is a silyl acrylate selfpolishing
and
self-smoothing
antifouling.
PPG has consolidated its premium
products
around
three
main
technologies – silicone based, biocidefree fouling release coatings, silyl
acrylate antifouling coatings which offer
hydrolysing, self-polishing and self-
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smoothing properties and zinc acrylate
antifouling coatings that offer
distinguished premium properties and
at the same time being copper-free.
“All three technologies score highly
in reducing environmental footprint
and lowering operational expenses.
With fuel accounting for 50% or more
of daily operating costs, ship owners are

increasingly expecting their coatings to
contribute positively to potential cost
savings.”
The company recently launched a
new product, SIGMA ECOFLEET
690, a high performance antifouling for
short sea and coastal shipping
delivering antifouling for extreme and
aggressive
fouling
conditions.
Developed for the dry dock,
maintenance and repair market, it is
claimed
to
ensure
consistent
performance levels and fouling control
for in-service periods of up to 60
months. It is fully compliant with the
IMO AFS Convention and said to
reduce potential VOC emissions by
approximately between 10% and 20%.
So, how does Mr Visser see business
development
and
technological
advancement for PPG over the next 12
to 18 months?
“We will continue to work with our
customers to develop coatings solutions

that will enable them to increase the
lifespan of their vessels, promote
operational efficiency and reduce VOC
emissions,” he said.
Sherwin-Williams’ Mr Goodrick
said he believed his company’s business
would increase in volume in Europe,
the Middle East and Africa over the
next 12 to 18 months and said it was
well placed to serve Asia too, with its
factories in Malaysia serving Singapore
and Shanghai.
“Sherwin-Williams’
integrated
supply chain is a differentiator, and a
hallmark of our business philosophy.
We position our service centres near
where customers need products to be.
Our offering goes beyond the cost of
the bucket of paint, with highly
qualified, on-the-ground technical
support to ensure that coatings are
applied properly and customers get the
proper
value
without
further
problems.” ■
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International Paints
sets up Singapore HQ

T

he increasing importance of
Asia-Pacific markets has
prompted International Paints
to set up a new global Marine Coatings
headquarters in Singapore.
The company, which was started
over 120 years ago on the River Tyne
in Newcastle, England said the move
also underscored the significance of
Singapore as a hub for its regional
operations.
International Paint, part of
AkzoNobel, manufactures paints and

coatings for the marine market and the
new headquarters in the Tuas area of
Singapore shares the site of the
company’s research centre, which
opened in 2010.
Speaking at an official opening
ceremony, Oscar Wezenbeek, Director
sBU Marine Coatings, International
Paint, said: “Headquartering our
business at this time in Singapore will
further enhance our global position and
will facilitate the development of
growing markets in Asia-Pacific.
“With Singapore’s owned tonnage
being one of the highest in the world
and with China, South Korea and
Japan representing nearly 90% of the
world’s newbuilding capacity and
China now leading in the number of
dry docks and dry dockings, Asia will be

an increasingly important market for us
in the future.”
The ceremony was attended by
International
Paint
employees,
customers and the AkzoNobel
Executive
Committee
member
responsible for Performance Coatings,
Leif Darner. The guest of honour was
His Excellency Johannes WG Jansing,
Ambassador of the Kingdom of the
Netherlands to Singapore.
The company’s research centre,
part of a €20million research and
development investment programme,
has already contributed to the
development of new technology and
International Paints’ two new fouling
control products, Intercept8000 LPP
and Intersleek1100SR, were developed
there. ■

India Regional Meeting

ISSA’s

Indian adventure

“A

thoroughly
worthwhile
opportunity to present the
great work that ISSA does,”
was how ISSA President Jens Olsen
described the association’s much
awaited roadshow to the Indian
subcontinent.
And how right he was, with an
interested throng of Indian ship
suppliers listening eagerly to what ISSA
could do for them as they attended the
organised presentations in Mumbai in
the north and Chennai in the south.
With upwards of 22 suppliers
attending each event, what the
occasions lacked in actual numbers they
made up in attendee quality with the
major players in each city being present
and their experience and shipping
industry knowledge coming through in
the excellent questions they posed.
The decision by ISSA to visit India
followed immediately on the success of
last
year’s
inaugural
regional
presentations in Ghana on the west
coast of Africa.
ISSA President Jens Olsen used the
occasion to welcome guests to the
presentations and took them slowly
through the way that ISSA is organised
before introducing fellow ISSA senior
officers Rocky Rocksborough-Smith,
Senior Executive Vice President; Wim
van Noortvijk, Executive Vice
President; Geoff Marchant, ISSA
Quality Manager; and Abdul Hajah,
Executive Vice President as well as
ISSA’s own Secretary Spencer Eade to
address delegates. A presentation on the
important role of The Ship Supplier was
also made by Sean Moloney, Managing
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Director of Elaborate Communications
and Publisher of The Ship Supplier.
In his presentation, Jens Olsen
talked about the ISSA organisation and
how the important structure of
President, nine Executive Vice
Presidents, 44-strong ISSA Assembly
and the 1,670 ISSA members and
associate members made ISSA a very
important and effective organisation.
Rocky Rocksborough-Smith then
talked about the ISSA World and in
particular ISSA Conventions; PR and
marketing; The Ship Supplier magazine as
well as ISSA in North America. He
made very strong reference to the
important work undertaken by the
ISSA Treasurer Alfred Borg and his
team in Malta. Alfred looks after the
ISSA finances; he is Chairman of the
Finance Committee and offers crucial
strategic financial advice. Talking
through the roles of the Executive
team, Jens talked about the
responsibilities of Executive Vice
President Saeed al Malik who looks
after ISSA’s important Education
Programme as well as the Middle East
region. Executive Vice President Abdul
Hameed Hajah also played an
important role in being the ISSA Board
member responsible for the Far East,
Australia and New Zealand as well as
the ISSA Trade Exhibition. Rafael
Fernandez, Executive Vice President
from Spain, is responsible for the
European Union region as well as the
crucial work of OCEAN. Jens then
introduced Kouame Aduo Luc,
Executive Vice President from the Ivory
Coast who is responsible for the ISSA

Register Book as well as the Africa
region. During his presentation to
delegates Luc talked about last year’s
ISSA Regional meeting in Ghana as
well as developments today in Africa;
piracy in African waters and also future
prospects.
Matti Kokkala, Executive Vice
President from Finland, is a member of
the Finance Committee, delegates were
told, as well as being responsible for the
ISSA Catalogue as well as e-commerce
and IT. Turning to the Central and
South America region, Jens talked
about the role of Philip Prince the
Executive Vice President from
Argentina who apart from being the
ISSA Parliamentarian, is also
responsible
for
the
National
Associations.
It was then the turn of past ISSA
President and Executive Vice President
Wim van Noortwijk to talk about his
role as Finance Committee member,
ISSA representative at InterManager
and also his work as Board Member
looking after ISSA’s associate members.
Wim took time to talk about ISSA’s
work at InterManager – effectively
ensuring the ship supplier voice is heard
at the heart of global shipmanagement.
He also talked more about OCEAN,
Europe, the Middle East and Far East
regions.
Geoff Marchant is well known to
many ISSA members as the
association’s Quality Manager. Geoff ’s
interesting talk focused on the
environment; the ISPS Code; and
Access to Ships among other things.
The ISSA Quality Standard, he said,

India Regional Meeting

was a true benchmark for ship suppliers, “A visible and public
sign providing customers with a quality service that is
verifiable”. Geoff used his time wisely to talk about how
ISSA has strengthened its Quality Standard and talked
about future goals of encouraging even more ISSA
members to sign up to the Quality Standard.
The Ship Supplier Publisher Sean Moloney talked about
why it is important for ISSA members to not only see
The Ship Supplier as a way of getting news about their
organisations out into the market, but
also to understand that companies
wishing to promote themselves
to the crucially important ship
supply and shipowning
sectors have the best vehicle
in The Ship Supplier in which
to advertise.
Rocky took more time to
talk about his work at ISSA
and drew particular
attention to PR &
marketing and issues such
as the ISSA newsletter as
well as ship supply in
North
and
South
America. He also
talked about the
importance of the
annual
ISSA
Conventions especially
now that it will be
based in London for
the next three
years. Rocky then
also touched on the
important issue of
ISSA’s Education
Programme
and the move
towards
elearning.
ISSA Secretary
Spencer
took
delegates through
the crucial role
played by
the ISSA
Secretariat
which is the
focal point of
the
association.
Not only is
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the secretariat responsible for
administrative and membership issues,
but the office also looks after the ISSA
Catalogue,
the
ISSA
Quality
Programme as well as providing
secretariat services for OCEAN, he
said. Spencer also looks after the ISSA
website and the finance and
membership database. He also spent a
little time looking to the future and in
particular the new ISSA Watch Dog
Project and the development of an eplatform for ISSA services.
With a very successful regional
meeting in Mumbai concluded, the
ISSA Team moved on to Chennai on
India’s beautiful south east coast.
Here members from both India and
Sri Lanka met the ISSA President, Jens
Olsen, and his colleagues.
The opportunity was seized to
inform members about all ISSA’s
current activities and future plans and
special attention was paid to the ISSA

Great networking at ISSA’s India visit
Quality Standard and the rationale
behind it.
As a result it is pleasing to note a
significant increase in the number of
members both from India and Sri Lanka
seeking to be certified under the
Standard.
In addition a number of potential
new ISSA Associate Members attended
the Regional Meeting and applications
have already started to flow in.
One of ISSA’s longest standing
members – John Philips & Co from
Cochin – was presented with a coveted

ISSA Appreciation Plaque to mark
more than 30 years as a Member
Company.
The opportunity was also taken to
present the Sri Lanka Ship Suppliers
Association with a similar token of
esteem in recognition of their long and
much-valued support for ISSA as a
national association member.
A great day concluded with a lively
question and answer session moderated
by Mr Olsen and many who attended
expressed their appreciation that ISSA
had come to visit. ■
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Convention Preview

London fever
W

ith the world gazing at
London in 2012, having
sustained much focus
during the Queen’s Diamond Jubilee
and the Olympics, ship suppliers and
their accompanying persons can keep
the British celebrations going as
Convention comes to the English
capital on 31st May and 1st June 2013.
ISSA 57 was held in the Spanish
city of Cádiz last year but now, London
will host this exciting event for the next
three Conventions – and suppliers can
expect a uniquely British flavour to the
proceedings (turn over to page 40 for
the full programme), which will take
place at the Park Plaza Hotel,
Westminster Bridge on the South
Bank. A large number of this historic
city’s attractions can easily be reached
on foot from this location, including
Big Ben, the Houses of Parliament, the
London Aquarium, National Theatre
and the London Eye.
Convention will also provide the
unrivalled networking opportunities
which ISSA has become so renowned
for. In addition, a series of special
conference speakers will appear,
including the keynote speaker Jeremy
Penn, Chief Executive of the Baltic
Exchange. Additional speakers include
Jonathan Williams, General Manager,
The
Federation
of
National
Associations of Shipbrokers and
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Agents (FONASBA) and Deirdre
Fitzpatrick,
Executive
Director,
Seafarers’ Rights International (SRI),
who will give a talk on the human
element in shipping.
This year’s Convention theme is
‘Buy Right – Sell Right’ and the
relationship between ship suppliers and
their wholesalers will be explored indepth. Suppliers can expect to be
wooed by their sub-suppliers who will
be present to show off their wares and
network with supplier customers.
The British Association of Ship
Suppliers (BASS) will play an
important role in Convention and has
revealed plans to include an English
Country Garden theme within the
exhibition space, complete with candy
striped canopies, Astroturf, Welsh
daffodils and a variety of other flowers
to complete the illusion. Traditional
British foods, such as Scottish
shortbread are due to make an
appearance and famous English
summer tipple Pimms, served with
slices of fresh fruit, will also be
available for delegates to enjoy. An
indoor garden party featuring a series
of special presentations will take place
in this space on the Friday.
In response to the significant
number of Filipino nationals working
at sea, the Philippines Government
food stand is also expected to be an

Convention Preview

important centrepiece to the event,
allowing
delegates
to
sample
contemporary Filipino cuisine – this
talking point will hopefully inspire
delegates and encourage discussion
and debate concerning the diet of
Filipino seafarers and food supplies.
With its ultra-modern, contemporary
design, the Park Plaza hotel will offer
Delegates and Accompanying Persons
a range of spacious guest rooms and a
number of on-site restaurants also
feature, including the much acclaimed
French Restaurant Brasserie Joël.
From the hotel coffee shop, fantastic
views of the Houses of Parliament and
Big Ben prove what an unrivalled
location this venue truly is.
An Invitation Golf Day, to take
place at Royal Black Heath, the oldest
golf club in the world, is also booked
to take place on Tuesday 28th May,
where groups of four will traverse the
course together, making for a properly
staged, professionally managed golf
tournament. Tickets are selling fast for
this event, which includes a picnic
lunch halfway round the golf course
and a traditional English high tea at
the end of the day, to be followed with
a tour of the club’s fascinating
museum.
The Ship Supplier editorial team will
be attending Convention and look
forward to seeing you there! ■
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Convention Programme
ISSA 58 – Buy right sell right

Friday 31st May 2013

Master of Ceremonies: Rocky Rocksborough-Smith
(ISSA Senior Executive Vice-President)

Saturday 1st

09:00 11:45 14:30 09:30

Grand Opening Ceremony
– Plenary Hall
• Welcome by Mr Jens
Olsen (ISSA President)
• Welcome by Mr Bob
Blake (BASS Chairman)
• Cultural Slot
• Opening Ceremony
• Keynote Speech – Mr
Jeremy Penn, Chief
Executive of The Baltic
Exchange

Plenary Speaker 2 –
Deirdre Fitzpatrick,
Executive Director,
Seafarers’ Rights
International

The ISSA Garden Party –
an innovative setting for
workshops covering:
• ISSA Quality
Programme
• Credit Information
• Debt Recovery
• EU Affairs
• Together with your
chance to mix and
mingle with major
shipping industry
figures as we transform
our business area into
a unique indoor
garden party setting.

Networking opportunities in
the Trade Exhibition Area
Special meeting of all ISSA
Associate Members with Mr
Wim van Noortwijk, your
ISSA Assembly Member

12:15
10:00
10:15 12:45
16:
30
10:45
10:30
Plenary Speaker 3

Trade Exhibition Opening

Coffee Break
Trade Exhibition
Networking Opportunities

11:15
Plenary Speaker 1 –
Roberto Giorgi, President,
V.Ships
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Lunch

“Drink with friends” – to
round off our first day’s
programme
our
everpopular cocktail party will be
staged in the garden party
and trade exhibition areas

18:00
Evening free

Plenary Speaker 4 – “Your
Friend – the Ship’s Agent:
how befriending ships
agents can seriously benefit
your business” – Jonathan
Williams FICS, General
Manager FONASBA

Coffee Break

➥

Convention Preview

14:00 19:30
ISSA Members Open Forum
Moderated by ISSA
President Jens Olsen

Pre Dinner Cocktails &
Presentations

15:30 20:00
22:00
11:00
16:
00
12:30

t June 2013

“Buy right sell right –
the key to ship supply
financial success”. Top
suppliers to ship suppliers
will present their products

and services to you with a
chance for you to quiz them
in detail and clinch that allimportant buying success
that will increase your
margins.

Coffee Break
Trade Exhibition
Networking Opportunities

Gala Dinner

Flag Ceremony, ISSA Hymn

Lunch

End of Day 2 Business
Programme

Convention ends!
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London life
The Peter Pan
statue in
Kensington
Gardens. Photo:
Anne Marie
Briscombe

03

02

for
01 Head
heights

For an unrivalled view of the
London skyline, take a lift to
the 68th floor of The Shard,
Western Europe’s tallest
building.
The View is the visitor
attraction of the 310 metre
high vertical city, which also
boasts offices and apartments,
restaurants and a five-star
hotel to open later in the year.
The lift journey to the first
viewing level at 68 takes just
60 seconds, with guests
departing in kaleidoscopic lifts
using video screens and
mirrors to create the effect of
soaring through iconic ceilings
and roofs of London.
Level 72 is the highest
public level and partially open
to the air, and the experience
offers a 360 degree view
stretching for 40 miles.
The View is open 9am10pm daily and tickets are
timed so booking is advised.
www.theviewfrom
theshard.com
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Marcus Brigstocke as King Arthur and
Bonnie Langford as The Lady of the Lake.
Photo: Manuel Harlan.

The View from The Shard at dusk.
Photo: Jason Hawkes.

Cutty Sark dry berth MB
© Cutty Sark Trust

04

It’s
Busman’s
02 Royal
03
04
appointment
showtime
holiday
If you prefer to keep your feet
firmly on the ground, then the
city boasts an impressive
amount of green spaces to
relax and unwind in.
Some of the most
attractive form part of the
Royal Parks – a group of eight
parks covering almost 4,900
acres in Greater London.
The 275-acre Kensington
Gardens not only boast the
former home of the late
Diana, Princess of Wales , but
there are the Italian Gardens,
Serpentine Gallery and Peter
Pan Statue – a bronze statute
erected
in
1912
to
commemorate where author
JM Barrie met the boy, Jack
Llewellyn
Davies,
the
inspiration for his Peter Pan
character.
Just across the Serpentine
is Hyde Park, home to a
number
of
attractions
including the Diana, Princess
of Wales Memorial Fountain.
www.royalparks.org.uk
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Lighting up London in the
evening is the West End,
which is packed with a whole
host of amazing productions
– from the drama of
Shakespeare to rip-roaring
musicals.
Recently extending its run
to November, Monty Python’s
Spamalot is literally a laugh a
minute with all the usual
silliness associated with the
surreal British comedy group.
It tells the legendary tale
of King Arthur and the
Knights of the Round Table
and features many hilarious
songs including comedy
favourite Always Look On
The Bright Side of Life.
Bonnie Langford rejoins
the cast on 6th May as The
Lady of the Lake and stars
alongside Marcus Brigstocke
as King Arthur.
Playing at The Playhouse
Theatre, tickets are available
from:
www.spamalotwestend. co.uk

London looks back on its
maritime history, with a
number of nautical-themed
attractions around the capital.
The Royal Museums at
Greenwich
feature
the
National Maritime Museum
and the world famous clipper
Cutty Sark, which was recently
re-opened following an
extensive renovation project
prompted by a devastating fire
in 2007.
Now raised three metres
above its dry dock, visitors can
walk beneath the 144-year-old
vessel and see the sophisticated
design of her hull, and there
are also interactive exhibitions
focused on the ship’s
fascinating cargoes.
Other attractions include
the former Royal Navy cruiser
HMS Belfast, now a museum
ship, and the Museum of
London Docklands which
charts the history of the River
Thames
and
London’s
Docklands.

Compressors

Sharing energy
saving know-how

W

ith energy consumption and
CO₂ emissions high on the
priority list for many ship
owners and managers, one company is
taking its message to the masses on how
to reduce both using the right
compressors.
TMC, which is headquartered in
Oslo, Norway, has set up the Smart Air
World Tour, to show, using seminars,
how its marine and offshore
compressors
can
cut
energy
consumption by at least 40%.
“There is very limited knowledge in
the market on how much saving
potential new compressor technology
actually represents. This gave us the
idea of establishing the Smart Air
World Tour. In the whole of 2013 we
will travel the world to arrange
seminars on this subject,” explained
Egil Norderhaug, the man behind the
Smart Air technology and the main
lecturer and driving force of the tour.
He continued: “Our aim is to make
our customers realise how much they
easily can save on their compressor
installations. We have relevant
examples and case studies that show us
that this works. We want to share our
knowledge about how a Smart Air
compressor can contribute to huge
energy savings onboard, as well as
sharing other easy and free of charge
actions our customers can take to save
even more by checking and
maintaining the existing equipment.”
Mr Norderhaug said the seminar
was based on real customer feedback
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and examples of savings by using the
new technology.
“Our customers have reported back
that the saving on energy spent on
compressed air has been reduced by up
to 50%.”
TMC, which has a worldwide
service, spare part and sales network, is
also mindful that quality is key and vital
for customer satisfaction and retention.
“We will never compromise on
quality – not on products nor spare
parts. This would only damage the
equipment and cause higher costs in the
future,” said Marketing Manager
Kjersti Vadheim Dahm.
Another company which has seen
some purchasers compromising on
quality by buying cheaper products is
HATLAPA, based near Hamburg,
Germany.
It offers a portfolio of products
including compressors and deck
machinery and claims it is known for
the German manufacturing standard –
reliable and robust equipment.
Marketing
Executive
for
HATLAPA, Jo Cosgrave said: “At the
moment, the shipping industry is
experiencing the tightening of purse
strings. This means that ship builders
are regretfully buying lesser quality
products at a cheaper price. Vessels
need to be reliable at all times and must
withstand the harshest conditions
otherwise disasters can happen.”
She said the focus on quality formed
the main part of the company’s strategy
to deal with the global recession.

“We are focusing on the quality of
our products and communicating that
our products are long term solutions.
We are also looking at short term
options for customers who do not
necessarily need a new compressor on
their vessel which is due to retire in five
years. We aim to have a solution for any
situation.”
The company has also recently
been
certified
as
a
known
supplier/consignor by the Federal
Aviation Office, leading to faster
delivery times of around just 48 hours.
It spent €20,000 on security at its
site to meet the requirements of a new
EU regulation which required any
companies to complete changes by
March in order to gain or keep their
accreditation as a known consignor.
The extra measures include tighter
security for site visitors, making the
packaging tamper proof and giving
extra training to staff.
Logistics Manager Carsten Ebmeier
said he was pleased with the changes:
“It’s beneficial for all; time starts
running as soon as the ship is in the
port. The worst scenario would be the
vessel leaving the port before the arrival
of the goods due to delays. As a
consequence, complicated redirection
to the next port would be necessary
with HATLAPA facing a possible loss
of customers. Being a certified known
consignor, we do not have to worry
about this sort of thing – our customers
benefit from this service at no extra
cost.” ■
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President, European Community Shipowners’ Associations
(ECSA) and Chief Executive Officer, Suardiaz Shipping Group

he big problem is that
even the healthy players
cannot find money,”
Riva
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followed by a deep inhalation of
breath worthy of such a limitless
topic. There is much to discuss.
As President of the European
Community
Shipowners’
Associations (ECSA), Mr Riva
knows all too well the
devastating impact his
fellow EU ship owners
have felt owing to the
banks’ refusal to lend
money.
But despite the dire
financial straits of
industry,
an
unyielding love of
shipping can still get you
far and Mr Riva is proof
of this. “If you have an
opportunity in this industry,
then in order to succeed, you
must love it,” he said with a
smile.
Born in 1959 in Madrid, Mr
Riva heads up the Suardiaz
Shipping
Group
(Grupo
Suardiaz), a thirdgeneration
family

business which is prolific in Spain as a
major force in maritime and landbased shipping and logistics. A
shipping career may have always been
on the horizon for Mr Riva, who told
The Ship Supplier his maritime
education began at a young age,
where he “learnt about vessels at
home”. However, the charismatic
CEO first cut his teeth as a lawyer,
after completing a Master’s degree in
Shipping Business Studies at the
Complutense University of Madrid.

“

If you have an opportunity
in this industry, in order to
succeed, you must love it

”

With much fondness for the
Spanish capital, where Suardiaz is
headquartered, Mr Riva said: “My
family came from Asturias, in
Northern Spain, between Galicia and
Santander, but I was born in Madrid.
Though it’s in-land, I believe Madrid
is the main ‘port’ of Spain, as all
Spanish ship owners have a base
there.”
When Mr Riva was 23, his father
passed away and the young lawyer
started working for the family
company, where he has remained to
this day. Describing his early forays
into the shipping industry, Mr Riva
said: “When I was younger, I went to
a bank with my father and he told me
I should invest. He told me it would
be good to invest in a ship but I did
wonder – why not choose to invest in
an apartment or other property? At
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that moment I don’t know why I
didn’t just do that,” he joked.
Thankfully, his decision to follow
in his father’s footsteps has meant no
regrets. The Suardiaz Group has
expanded beyond recognition since its
formation in 1944, and is now an
umbrella entity for a number of
companies in the transport, logistics
and maritime industries. A ship owner
in its own right, Suardiaz also provides
an array of other shipping agency and
maritime services and operates in
every Spanish port. The Group has
been particularly successful in its roro car carrying business, through
which it imports vehicles from
Barcelona’s Autoterminal to England,
on behalf of SEAT and BMW.
At the Port of Barcelona, Suardiaz
also offers bunkering services and
operates cruise terminals both there
and in Malaga – proof that Mr Riva is
living his own mantra that “you have

“

Spain was one of the first
countries to enter into this
crisis, so it is my hope that we
will be the first out of it!

”

to try and do business everywhere
you can”.
Mr Riva served as President of the
Spanish Association of Ship Owners
(Asociación de Navieros Españoles –
ANAVE) for six years before receiving
the call from Brussels for the ECSA
job. As he told The Ship Supplier, he is
proud to be the first Spaniard to
undertake the role of President of
ECSA – a position which in the past
has been comfortably filled by
representatives from Northern Europe
and countries such as Scandinavia and
Germany, where shipping has a strong
voice. But as Mr Riva admits, the role
is definitely not without its challenges:
“Europe is big and there are many

interests – it can be difficult to balance
the needs of Greece, Malta,
Denmark…it is not easy.
“It is not our role in ECSA to try
and find money for individual
companies, but we can explain to
authorities they must be very careful
when drawing up new legislation, so
as not to damage shipping. We are
also taking steps to encourage an
avoidance of local government
measures. With this crisis, we have
seen more and more, governments
want to generate their own legislation
and protect their own interests – but
ours is a global industry, so this is very
bad for shipping as a whole, but even
more so in Europe, as we want to
create and retain some kind of union.
“In Europe, banks may have
money to give to the industry in
general – even to ship owners – for
projects connected to legislation from
an environmental point of view. But I
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have been talking with these banks,
trying to find solutions for owners and
they tell me their funding is for new
projects only.
“New vessels which have been
built over the last few years will be
obsolete soon and it will be difficult –
until the banks give a solution to the
owners, or governments provide a
solution for the banks – to move
money out and into the industry. Until
then, the industry will remain in tough
times. People of the shipping world
can be very aggressive but they can
also be extremely conservative. I have
seen many crises in shipping before –
this is certainly not the first one and it
will not be the last.”
But how is the Spanish economic
crisis impacting on Suardiaz and
other Spanish ship owners? “In Spain,
financing is impossible. There is
nothing ship owners can do. In the
past, to finance new projects, there
was a mix – a choice between Spanish
banks and other European sources of
finance. But now we see problems of
protectionism. For example, the
French banks have instructions to
keep their money in France – to only
give financing to French companies
and certainly to leave Greece, Italy,
Portugal and Spain alone. Every bank
is looking after the interests of its own
country – there is no global approach.
“When I talk to my colleagues in
Spain, I realise the problem we have
is not just within our country, but
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across Southern Europe. If you
operate freight between Northern and
Southern Europe, there is a good level
of cargo in this location but the traffic
is very unbalanced because exports
are at a low level. This lack of balance
between Northern and Southern
Europe is negative and ship owners
are having cash flow problems when
repaying their loans. This is a longterm industry – a vessel should not
operate for five years, but for 20 years.
If you have vessels which are over five
years’ old, you are told you must
change the engine and retrofit more
and more things but how is this
affordable? We need some kind of
safety clause.”

“

Every bank is looking
after the interests of its own
country – there is no global
approach

”

When asked if he believes the local
and global media is perpetuating the
Spanish crisis and damaging the country,
Mr Riva said: “Yes, very much – I think
this is true. I wouldn’t say the press is not
right or that they are exaggerating, but I
think in other countries, there are
demonstrations with police involvement
and so on but it’s not reported quite so
much. I would not say that Spanish
people are happy with the situation in
Spain generally, but if you consider that
these demonstrations usually involve a
maximum of around 5,000 people, and

many of the same people attend multiple
protests, I think it gives a distorted view.
“Spain has many problems,
especially from a class point of view, but
we were one of the first countries to
enter into this crisis, so it is my hope that
we will be one of the first out of it
[laughs]! I visit Brussels often. The news
there is focused on Spain’s banks, protests
and demonstrations, in addition to
disputes concerning the governance of
Catalonia [the wealthy region has
experienced mass protests from
separatism-hungry locals, claiming
Madrid is devouring their taxes]. But I
don’t believe things are necessarily
always as bad as people in Northern
Europe are led to believe.”
Having been immersed in the hectic
world of shipping from a young age, how
does Mr Riva take time out to relax? “I
used to do a lot of show jumping and
horse riding but I don’t have too much
free time to do it now. I was in the
Spanish show jumping team after I
finished university for a while –
unfortunately nowadays I don’t have
time to do this, but now my daughters
are taking the reins – literally!”
With pride, Mr Riva added that one
of his daughters is currently studying at
university in England – his favourite
travel destination, for which he is pleased
to now have a great excuse to visit
regularly. When asked why he is so fond
of London, Mr Riva concluded: “There
is a great strength in administration for
shipping there and I like that!” ■

Asbestos

Asbestos:
suppliers beware!

B

ack in 2000, the Maritime
Safety Committee (MSC) of
the International Maritime
Organization (IMO) elected that the
use of asbestos-containing materials
(ACMs) should be prohibited onboard
ships from 1st July 2002, apart from
identified exception cases (1).
In addition, the MSC aimed to
raise awareness about the dangers
involved among the different parties
affected by asbestos onboard and the
MSC adopted further amendments to
the regulation so that, as of 1st January
2011, any new installation of ACMs

would be prohibited for all ships, with
no exceptions. But how could this
effect ISSA members?
The IMO has in the past couple of
years had reports of several breaches
of these rules, where some ships that
were considered to be free of asbestos
were found to, as a result of repairs at
shipyards or the purchasing of spare
parts at a later stage, to be carrying
goods containing asbestos, which are
prohibited under Safety of Life at Sea
(SOLAS) rules.
According to the IMO, this could
pose a serious health risks to crew

members, ship surveyors, inspectors
and those working in shipbuilding,
ship repair and ship recycling yards.
Considering this risk, the MSC
decided to act and issued a circular
with advice to ensure the prohibition
of the use of asbestos onboard ships
(MSC.1lCirc.1374), and we have
included an abridged version here for
the attention of ISSA members. This
circular aims to help safeguard the
health and safety of maritime
personnel and to prevent the future
use of asbestos onboard and to ensure
compliance with SOLAS provisions. ■

Introduction

result of repairs at shipyards and/or of
purchasing spare parts at a later stage.

in taking appropriate action incase ACMs
are found onboard, in contravention of
the aforementioned provisions of the
SOLAS Convention.

✚ Since 1st July 2002, the installation

of materials that contain asbestos has,
under SOLAS regulation ll-1/3-5, been
prohibited for all ships, except for some
vanes, joints and insulation.
From 1st January 2011, any
installation of materials that contain
asbestos is, under SOLAS regulation ll1l3-5, prohibited, for all ships without
exception.
✚ Despite the clear and unambiguous
prohibition of asbestos containing
materials ACMs), asbestos is still found
in various locations onboard ships.
During inspections, asbestos has been
found in such places as fire blankets,
joints and insulation materials, types of
sealants, friction material for brakes,
wall and ceiling coverings, cords,
remnants, electric fuses, etc. Moreover,
ships that initially were free of asbestos
appear to have asbestos onboard as a
54

The SHIP Supplier Issue 56 2013

The purpose of this
circular:

✚ To raise awareness among maritime

Administrations,
recognised
organisations, shipbuilders and ship
repairers, equipment suppliers and all
other parties concerned with the fact that
asbestos is still being used on ships.
✚ To highlight that the principal means
of addressing the issue of asbestos being
found onboard ships in contravention of
the aforementioned provisions of SOLAS
rests with shipyards and ship suppliers
purchasing and installing asbestos free
material.
✚ To underline the importance of proper
training of surveyors and inspectors in
detecting asbestos and ACMs onboard
ships; to prevent any further use of
asbestos onboard ships; and to stress the
importance of maritime administrations

Applicability on
seagoing ships

✚ Ships built before 1st July 2002 are

allowed to have ACMs onboard.
However, the ACMs are only allowed as
long as they do not pose a risk to the crew's
health. The crew should be aware of the
dangers of asbestos and should know how
to deal with asbestos in case disturbance
of the ACMs cannot be avoided.
✚ Since 1st July 2002, new installation of
ACMs onboard all ships has been allowed
only in exceptional cases. Refer to
MSC/Circ. 1045, Guidelines for
maintenance and monitoring of onboard
materials containing asbestos.
✚ From 1st January 2011, new
installation of ACMs onboard all ships,
without exception, is no longer allowed.

Asbestos

Recognising asbestos
containing materials

✚ Asbestos is used for its specific
characteristics such as fire resistance,
thermalinsulation, electrical insulation,
strength, flexibility, etc. Therefore,
asbestos is used in various locations
throughout a ship. lnspectors should be
aware of the large number of probable
asbestos applications onboard.
✚ Asbestos is a fibrous material and can
often be identified visually on that basis.
However, most asbestos is used
onboard in materials where it cannot
easily be identified visually.
✚ lt is recommended that, whenever an
item or material is to be installed, this item
or material has a statement of
compliance, or similar, with the relevant
SOLAS regulation. This may take the
form of an "asbestos free declaration".
Due diligence should be paid to such
statements/declaration and random
confirmations are advisable.

✚ Although asbestos in most ACMs can

only be ascertained by experts in
specialised laboratories, it is possible to
provide training to crew members,
surveyors and inspectors in identifying
materials that might be ACMs. As a result
of such training, the crew and ship
surveyors and inspectors can avoid health
risks by having the suspected material
sampled and analysed first. ln case
sampling and analysing by experts is not
possible, crew, surveyors and inspectors
should treat the material as if it contains
asbestos, to avoid possible health risks.
Training of surveyors
and inspectors

✚ Surveyors and inspectors charged with

asbestos investigations onboard should be
trained in recognising asbestos and
ACMs. They should also be trained in
taking samples and should be instructed
regarding when to call in experts to
conduct the investigation.

✚ Surveyors and inspectors should be

aware of the dangers of exposure to
asbestos and should, while performing
their corresponding duties, take all
necessary precautions.
Action to be taken in case of
contraventions of the SOLAS
Convention regulation ll-1/3-5:
✚ When asbestos is detected onboard, in
contravention of SOLAS regulation ll1/3-5, action should be taken to have it
removed. The removal, assigned to
professional asbestos removal companies,
should take place within a time frame of
three years from the date when the
contravention is found and should be
conducted in close consultation with and,
where applicable, under the supervision
of the flag State concerned. ln such cases,
a suitable exemption certificate should be
issued by the flag State. ■
1: See regulation ll-1/3-5 of the
lnternational Convention for the Safety of Life at
Sea (SOLAS), 1974.

Nor−Shipping

Networking paradise
A

high quality event established
over 50 years ago, with
enthralling conferences and a
wide choice of social and networking
opportunities, Nor-Shipping is a major
exhibition, attended by the best and
brightest from across the global
maritime industry.
Taking place in Oslo on June 4th7th, the event is being organised by
Nor-Shipping Director Vidar Pederstad
and his team and as he confirmed,
there are some new aspects to this year’s
event: “It’s really motivating to have the
challenge of making a world-class event
even better – expect some interesting
developments for Nor-Shipping 2013.
“Right now, I am in negotiations to
charter a cruise ship from Royal
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Caribbean Cruise Line for our use
during Nor-Shipping 2013. This is part
of our efforts to secure more hotel space,
at the same time creating a dynamic
networking venue.”
Another important addition to this
year’s event is Nor-Shipping Island –
described as a ‘networking paradise’, the
Island will be a common arena for many
of the event week’s social activities and
will increase networking opportunities,
enabling maritime players from across
the globe to easily rub elbows, thanks to
multiple events taking place in close
proximity to each other.
Located at Oslo’s new architecturally
acclaimed neighbourhood Tjuvholmen,
Nor-Shipping Island will take advantage
of the popular city centre area’s quality

restaurants and maritime feel.
Complimentary shuttle transport will
take delegates to and from the exhibition
in Lillestrøm, as well as other events such
as the Nor-Shipping BBQ party at DNV
headquarters.
The BBQ which takes place on
Tuesday June 4th at Det Norske Veritas,
is a long-established event where great
food and drink is shared with fantastic
company at the waterside. Tickets must
be purchased in advance and are
available now.
Companies are also being
encouraged to schedule their events at
Nor-Shipping Island in advance. To
facilitate this, the event firm Off Piste
will co-ordinate event bookings on
behalf of Nor-Shipping. For those who

Nor−Shipping

would also like the convenience of
staying on site, hotel rooms have been
blocked for a limited time at
Tjuvholmen’s brand new design hotel,
the Thief but a minimum two-night
reservation (June 4th-6th) is required.
“We know that some of the best
business deals and relationships begin
outside of the traditional meeting
room. Nor-Shipping Island will provide
our delegates with an unbeatable
platform for social networking,” said
Mr Pederstad.
This year, Nor-Shipping takes place
just a few days after ISSA 58 and so, is
perfectly timed for those looking
to maximum their networking
opportunities in Europe with a week
filled with exhibitions, conferences,
debates, meetings and networking.
For more details about NorShipping, including contact details
for event booking, please visit:
www.nor-shipping.com ■

Global Marine Supply’s Ajay Joseph
named ISSA Ship Supplier of the Year

A

prompt, reliable and efficient
ship supplier is what the
shipping industry craves for and
an adherence to the letter of the law
when it comes to customer service is
what won Mumbai-based Ajay Joseph
the accolade of being named ISSA Ship
Supplier of the Year for 2012.
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Presenting the certificate and ISSA
Shield to the Global Marine Supply boss,
ISSA President Jens Olsen paid tribute to
the circumstances which led to Mr
Joseph being honoured in such a way.
As Mr Joseph said: “Shipping is a
large part of today’s complex business
world and the ability to move cargo

quickly and efficiently over great
distances and across borders is crucial to
keeping the flow of business regular. But
despite excellent facilities at port,
accidents can happen.”
And that was what happened at
Nhava Sheva Port when the
containership HS Bruckner was
accidentally hit by the port’s gantry
crane. “The damage caused was
crucial and the vessel was unable to
sail. An emergency repair was
needed,” said Mr Joseph. Global
Marine was immediately contacted to
carry out a complete repair job and
immediately sent over an engineer to
inspect the damage. A new radar was
needed and the main mast had to be
fabricated in order to fit the radar in
the correct position. “After we
received approval for our quote we
quickly arranged our workshop team
and the class approved material. By
noon we were ready to board the
vessel. As it was Sunday, we had some
port clearance difficulties but we soon
resolved these issues.
“Our teams soon started the repair
work. The vessel was moved to an
outside anchorage in order to vacate
the berth and the repair job was
completed within three to four days.
The new radar was delivered and
fitted onto the repair main mast.” ■
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Cisam celebrates 50th
anniversary with ‘rebirth’

I

t is tough times for Spanish ship
suppliers, as the country’s crisis
deepens and a lack of support from
banks has left little breathing space for
even the most established companies –
but as Cisam Ship Suppliers celebrates
its 50th anniversary this year, the
Barcelona-headquartered business is
looking forward to a bright future.
Mario Adam, Operations Manager,
who himself has been employed by the
company for 23 years, confirmed the
Spanish crisis has had a detrimental
effect on his company: “We are
celebrating our 50th anniversary this
year and we are fortunate to be in this
position because we’ve faced some
difficulties in the last year or so.”
He explained how Cisam felt the
impact of the crisis hard in 2011, the
year it began doing business with
Spanish company Happy Cruises. “We
started supplying them but that was the
wrong decision because they went

bankrupt and this damaged our cash
flow heavily,” Mr Adam said.
Happy Cruises ceased operations
on September 24th 2011, with media
reports citing ‘liquidity woes’ as the
cause of its demise. The fallout was felt
sharply by seafarers employed by
Happy Cruises, with one employee
onboard the Gemini contacting US news
channel the Cable News Network
(CNN), claiming the crew were owed
over four months’ worth of missing pay
checks and were being held against
their will on the vessel, with no
information from their employer.
The irony of the name Happy
Cruises is certainly not lost on Mr
Adam, who said Cisam has always
approached business with large cruise
operators carefully, owing to the huge
volumes required and the potential risk
of “putting too many eggs in one
basket”. After decreasing its volumes
with another cruise line in order to
lessen risk, Cisam took the decision to
work with Happy Cruises but with
challenging results. This story is,
unfortunately, a typical example of how
even long-established firms such as
Cisam must deal with the recessionary
fallout.
“We lost out. Unfortunately,
sometimes you win and sometimes you

lose,” Mr Adam said, but he
emphasised that Cisam is now “rising
from the ashes”, with fresh, private
investment over the coming months
and a renewed cash flow, which will
strengthen the company, enabling it to
“breathe with two lungs instead of
one”. He added that Cisam has
retained positive relationships with a
pool of long-standing, faithful
customers.
With branch offices in Tarragona,
Algeciras, Canary Islands and
Valencia, you may think Cisam was
brave for setting up the latter three of
these offices in a time of austerity and
Mr Adam agreed this was a bold
move, but one which was taken at the
“right time”.
He confirmed that although
pressure has been strong, “Cisam was
never about to close shop” and added:
“We have been suffering but I think
you have to be honest about these
things and not pretend.”
So, with Cisam’s 50th anniversary
in 2013, what are Mr Adam’s plans
for the year ahead? “We are going to
have a rebirth. It is time to clean
our house and come back stronger
than we have ever been before. It’s
time to consolidate our position
and breathe.” ■
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Suppliers feel the force of Iran sanctions
he shipping industry is feeling
the impact of strengthened EU
sanctions against Iran issued in
late 2012 – with new restrictive
measures introduced on 23rd December
2012, including a ban on the direct or
indirect sale, supply, transfer or export
of “key naval equipment or
technology”, for use in ship building,
maintenance/refit or used in the
construction of oil tankers ‘to any
Iranian person, entity or body or simply
for use in Iran’.
The legislation may have a key
impact on ship suppliers, as under EU

sanctions regulations, the provision of
ship supply services, by nationals of EU
member states to Iranian-owned or
contracted vessels (this includes
chartered vessels), is strictly prohibited
if that national has grounds to believe
the vessel is carrying items prohibited
under the sanctions. There are few
exemptions to this but one important
exception is services necessary for
humanitarian purposes.
Contained in Council Regulation
(EU) No 1263/2012, the new rules
complement those already provided in
Regulation 267/2012 (23rd March

2012) and include restrictive measures in
areas already legislated for, such as the
transfer of funds and financial services.
Restrictions to ship classification and
inspection/testing are also applicable to
oil tankers and cargo vessels and the
provision of ship classification services;
the supervision/participation in the
design/construction and repair of ships;
the inspection, testing and certification
of marine equipment; and the carrying
out of surveys, audits and visits for the
issuance of certain marine certificates
(such as SOLAS certificates) are not
allowed.

ISSA and Ship Supply News
According to international law firm
Clyde & Co, an especially broad
element of the regulations is where the
provision of tankers for the transport
or storage of oil/petrochemical
products is concerned. The amended
regulation includes a prohibition
against the “making available” of
vessels designed for the transport or
storage of oil/petrochemical products
to an Iranian person, entity or body.
As Patrick Murphy, Senior
Associate based at Clyde & Co’s Dubai
office confirmed, these new sanctions
will increase pressure on Iran by
targeting the shipping industry in much
the same way the oil and gas industry
and the insurance industry have
already been targeted. He said ship
repairers, classification societies,
owners and operators of vessels will all
need to consider their current trading
contracts to ensure they do not
inadvertently breach the regulations
themselves or cause events to take place
that cause the breaching of these
sanctions. ■

DSF plots a course
for success

D

SF Services and Ship Supply
has become the new
authorised sub distributor for
KH Charts in Brazil. KH Charts,
which was formerly known under the
Kelvin Hughes brand, is the world’s
largest stockist and distributor of
charts, navigational data and marine
technical publications. KH Charts
is a global company, operating
from six locations worldwide and
aims to deliver a fast, customerfriendly service.

Praising the agreement with DSF
Services and Ship Supply, a
spokesperson from KH Charts said
the move will extend its “high quality
worldwide service network.”
They added: “Our distributors are
specialists in the supply of maritime
products and services within their
regional markets and, in addition to
Admiralty products they are able to
supply charts and publications from
other hydrographic offices and
publishers.” ■
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Hutton’s: Ship supply costs spiral due to
port restrictions and high barge charges

P

ort delivery restrictions to ships
are forcing ship suppliers to use
barges for the supply of ship
stores – resulting in hundreds of
pounds of increased logistic costs,
British ship chandler Hutton’s has
warned.
Restrictions are enforced for a
number of reasons, including security,
safety and weight limits. Meanwhile
barge costs are rising with the charges
becoming prohibitive at some ports.
Hutton’s warns the problem is an
issue worldwide and especially
prevalent on continental Europe
where barge supply has become
commonplace.
“Ship operators are already under
pressure to save costs and high barge
fees put further burdens on their
stretched budgets,” warned Hutton’s
Managing Director Alex Taylor
(pictured), a member of both ISSA
and the British Association of Ship
Suppliers (BASS).
He advised vessel operators to
factor in barge transfer costs when
planning port calls to ensure transfer
costs for ship supplies and spares are
managed efficiently. Strategically
selecting supply ports can result in a
significant reduction to logistic costs
when taking into account high barge
costs which can reach £1,500 ($2500).
“There are still some ports where
shore to ship supply is possible,
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especially in the UK, and we advise
our customers to use these whenever
possible. Careful planning when
ordering stores can eliminate the
additional costs of a launch or barge
and the savings can be considerable,”
said Mr Taylor.
As part of Hutton’s efforts to keep
customer costs to a minimum the
company has produced a chart clearly
showing the delivery restrictions at UK

ports and this is displayed on its
website: www.huttons-chandlers.co.uk
Mr Taylor added: “This service is
key to operators reducing costs. Our
extensive branch network covers all UK
ports so we are uniquely placed to be
able to provide our customers with
expert advice on where they can
efficiently transfer stores and spares at
the most cost effective locations
for them.” ■
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Kloska
takes
over Vets

G

erman-based ship suppliers
the Kloska Group has taken
over the Belgian company
Vets Shipstores and its branch
in Rotterdam.
The Group, now operating the
company under the new name of Vets
Kloska Ship Supply, said it had made
the acquisition to strengthen its position
in the Belgium and Dutch maritime
market with the ports of Rotterdam
and Antwerp strategically important
additions to the company’s profile.
A company spokesman said: “The
Kloska Group extends Vets Shipstores’
services with a wide range of additional
products and services. The customers
will be supplied by a competent partner

that will be at their constant disposal
with a comprehensive range of
products, qualified trained and
dedicated staff and a customer-focused
service, around the clock, seven days
a week.”
Together with Uwe and Nadine
Kloska, Vera and Jan Vets will carry on
as managing directors. Anne-Marie

Vets and her husband, John Richard,
will continue to manage the Rotterdam
branch and Hartwig von der Lieth,
former head of the cargo shipping
department at Basté & Lange in
Hamburg, will support the team
in Antwerp. All Vets Shipstores’
employees
have
remained
at
the company. ■
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New
Associate
Members

SASS confirms Council
appointments

1st March 2013
PT Willinton Ciptaprima,
Complex Gaudang Satu Blok A No.3,
Batam Center, Batam, Indonesia
Contact: Mr Jimy
E-mail: jimy@willinton.com
Pearl Marine Services,
403/A-3 South Cotton Road,
Lions Town,
Tuticorin 628 001, India
Contact: Mr C. Flarance Fernando
E-mail: pearlmarine66@gmail.com
O.1.A. (UMS) United
Mediterranean Shipping,
22 El Gabarti & Mahmoud Sedki,
Port Said, Egypt
Contact: Capt. Marwan Y. Dahroug
E-mail: info@ums.com.eg
Victory Marine Service,
PO Box 54328,
Manama, Kingdom of Bahrain
Contact: Mr Johnson Baby
E-mail: johnson@vms-world.com
Vin Marine Corporation Sdn.
Bhd.,
07-01, Jalan Bestari 6/5,
Taman Nusa Bestari, 81300 Skudai,
Johor Bahru, Johor,
Malaysia
Contact: Palani Velan
E-mail: info@vinmarine.com
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T

he Singapore Association of
Ship Suppliers is delighted to
announce
that
Amos
International Managing Director
Danny Lien has taken over as SASS
President.
Danny will take on the role for the
next two years and leads a dedicated
Council, whose positions were also
confirmed at SASS’ recent Annual
General Meeting.
The full list of those on the SASS
Council are as follows:
Danny Lien – Amos International –
President
Tony Ng – Con-Lash Supplies –
Vice President
Abdul Hameed Hajah – Black Sea
Marine & Trading – Hon. Secretary
Colin Lim – Weng Hock Hardware
– Hon. Treasurer
Chris J. Madsen – ShipCentric –
Council Member
Zavier Koh – RIC Marine –
Council Member
Desmond Teo – Gaylin
International – Council Member
Michael Teo – Moby Dick Supplies
– Council Member
Ensuring the competitivity of
Singapore’s ship supply cluster must
be at the top of Danny’s agenda
especially when you consider the
pressure the sector is under as

shipping struggles to deal with the
current global recession.
He told The Ship Supplier: “As much
as we try to understand what owners’
requirements are, of course price
remains one of the biggest priorities
for them at this moment especially
when everyone is trying to trim costs.
“At the end of the day they still
need someone who is reliable; there is
no mileage in giving your customers
good prices but poor products
because it becomes more expensive in
the end. Offering quality while still
keeping prices competitive is what we
are trying to do across the board. The
big ship owners understand this better
than the small ship owners where cost
is the only priority for them.
“We now see more companies are
moving to long-term contracts where
they negotiate their price and volume
discount and they know exactly what
price they are getting and for what
price. This is something we will try as
a service provider to move more into
long term contracts rather than ad
hoc. Ad hoc bidding means you only
know the price you are paying and not
the quality of the product you are
buying. This is not the case if you
enter into a long term contract as
you are aware of the price and
the quality.” ■
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In safe hands

FONASBA highlights complexity of ship agents’ role in
new Port Procedures Survey

S

hip owners, port users and
regulators have been provided with
a comprehensive and detailed
overview of the many activities
undertaken by port agents by The
Federation of National Associations of
Shipbrokers and Agents (FONASBA).
The international association has
published the Port Procedures Survey, an
ambitious project which has codified the
numerous separate functions required to
get a ship into port, get it loaded or
unloaded and sail to the next port of call.
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The move is designed to aid regulatory
efforts to streamline and harmonise
port procedures, as well as to
demonstrate the value of ship agents to
ship owners, operators, suppliers and all
other interested parties.
The Port Procedures Survey is
based on the input of ship agents in
more than 30 FONASBA member
countries and provides a detailed
picture of the actions needed to be
undertaken in each port.
Marygrace Collins, FONASBA
President,
said:
“The
survey
demonstrates that as many as 150
separate actions may be needed to be
undertaken by ship agents when
dealing with a port call, but there is very
little consistency in the way that these
actions are undertaken at international,
regional or even local level.

“The amount of time a vessel spends
in port has a huge impact on the
profitability of a voyage and it is
imperative that both regulators and port
users understand exactly what ship
agents do. FONASBA recommends that
professional and well-qualified agents are
used to ensure that all functions are
carried out to the highest standard.”
The Port Procedures Survey is
divided into 12 separate sections
including pilotage, ships clearance, cargo
documents and crew matters.
The Survey concentrates on major
ports in the dry and liquid bulk,
container and passenger sectors, but
these will be supplemented and
expanded on an ongoing basis.
The Survey can be freely viewed at:
www.fonasba.com/fonasba-initiatives/
fonasba-port-procedure-survey ■

ISSA and Ship Supply News

As luck
would have it

W

orldwide
superyacht
directory and website
Yachting Pages has carried
out some light-hearted research on
some of the most popular seafaring
superstitions.
The directory says 2013 has not
been an unlucky year so far – in fact it

has more customers than ever before
searching through its 12,000 listings.
Here are the superstitions it looked into:
► Claim: It’s unlucky to begin a
voyage on a Friday.
Why: Friday is considered an unlucky
day probably because it was the day of
the crucifixion.

► Claim: For fishermen, it’s unlucky
to see a red-head en route to the boat.
Why: No conclusive evidence
unearthed for this one…but you can
allegedly reverse the curse by
speaking to them before they speak
to you.
► Claim: Flowers are harbingers of
doom and shouldn’t be allowed
onboard a ship.
Why: Due to their connection with
death and funerals, any bouquets
gifted to sailors of olde were thrown
overboard at the earliest opportunity.
► Claim: Seeing rats leaving a ship
brings bad luck.
Why: Rats are supposed to desert a
sinking ship so if the rats are heading
off, you should too! Tattoos, however,
are rumoured to bring good luck
which is why so many sailors have
them.
► Claim: Women onboard anger the
sea, but naked women calm her again.
Why: This superstition explains why
so many ships have naked women as
their figureheads. ■
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ISSA to play major role at LISW

T

he International Shipsuppliers
& Services Association (ISSA)
is to play a major role at the
inaugural London International
Shipping Week (LISW) as it is proud to
be named as a Bronze Sponsor of this
eagerly awaited event.
ISSA is among the first major
sponsors of the inaugural London
International Shipping Week (LISW) to
have been confirmed.
Leading
global
satellite
communications provider Inmarsat is
the first Platinum Sponsor to commit to
London International Shipping Week,
while international classification society
Lloyd’s Register is the first Gold
Sponsor while international law firm
Ince & Co the first Silver Sponsor..
Frank Coles, President, Inmarsat
Maritime, said: “We are delighted to be
the first Platinum Sponsor of London
International Shipping Week and are
very pleased to support such a
significant and ground-breaking event
that boosts London’s profile in the
global shipping industry.”
London International Shipping
Week will comprise dozens of maritime
events hosted by shipping-related
associations
and
commercial
organisations, together offering multiple
networking opportunities. So far 33
international shipping associations have
pledged their support to this groundbreaking initiative with more than 20
events already confirmed or being
organised for the week.
One of the key events, the inaugural
London International Shipping Week
Charity Golf Day takes place on
September 9, sponsored by The Baltic
Exchange. Players will compete for the
prestigious Baltic Cup at the famous
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The SHIP Supplier Issue 56 2013

Walton Heath Golf Club in Surrey,
home of the 1981 Ryder Cup and
venue of the final European qualifying
round for each year’s second golfing
major, the US Open.
Another exciting development is
the commitment by the Royal Navy to
sail one of its frigates into London
during the week to herald its support
for London International Shipping
Week.
Maritime related associations and
commercial
organisations
are
encouraged to participate in London
International Shipping Week to
highlight London’s vital role in the
positive development of international
shipping.
The UK is the leading worldwide
centre for the supply of a broad range
of professional and business services to
the international maritime community,
accounting for 21% of premiums in
international marine insurance, over
$64bn in committed ship finance (or
15% of the world loan book) and it has
the largest concentration of legal
service firms specialising in the sector.
London is also the predominant
supplier of shipbroking services
worldwide and is the major player
when it comes to maritime dispute
resolution. London International
Shipping Week has been created to
highlight London’s leading role in the
global maritime industry.
London International Shipping
Week will take place during the week
of September 9-13, 2013. The main
conference, London International
Shipping Week – Propelling World
Trade and the gala reception and
dinner will take place on Thursday 12
September.

Full details of all the events can be
found on www.londoninternational
shippingweek.com
London International Shipping
Week is organised by Shipping
Innovation Ltd in association with The
Baltic
Exchange,
TheCityUK,
Maritime London, Maritime UK and
the UK Chamber of Shipping.
Shipping Innovation Ltd is a joint
venture between leading maritime
publishing, training and events
organisation Petrospot Ltd and the
highly-respected maritime publisher
and PR organisation, Elaborate
Communications Ltd.
Speakers to the main conference so
far confirmed include The Lord Mayor
of the City of London, Alderman
Roger Gifford; Koji Sekimizu,
Secretary General of the International
Maritime Organization; Masamichi
Marooka,
Chairman
of
the
International Chamber of Shipping
(ICS) as well as John Denholm,
President of BIMCO. Peter Hinchliffe,
Secretary General of the International
Chamber of Shipping and the
International Shipping Federation, will
also speak. Other notable speakers who
have so far confirmed their attendance
include Grantley Berkeley, Chairman,
International Group of P&I Clubs;
Denis Petropoulos, Director, Braemar
Shipping Services Plc; Tom Boardley,
Marine Director, Lloyd’s Register and
Mariela Bottiglieri, Managing Director,
Giuseppe
Bottiglieri
Shipping
Company Italia Spa.
In what is seen as a major
development, Admiral Sir George
Zambellas KCB DSC, First Sea Lord
and Chief of the Naval Staff, will also
speak on the issue of security. ■
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Going off course

T

With counterfeit nautical charts

he
United
Kingdom
Hydrographic Office has issued
a warning over the dangers
posed to the safety of vessels, crews and
cargoes by counterfeit nautical charts and
publications and has produced a simple
guide to help identify genuine Admiralty
products.
The UK Hydrographic Office
(UKHO) has recently observed an
increase in the number of counterfeit
versions of its Admiralty charts and
publications in circulation. Counterfeit
documents do not satisfy the carriage
requirements of the International
Convention on the Safety of Life at Sea
(SOLAS), as they have not been issued
officially by or on the authority of a
Government, authorised hydrographic
office or other relevant government
institution.
Carriage of such charts may also
fail to satisfy (and may be contrary to)
the laws of Flag State Authorities and
Port State Control, as well as increasing
the safety risk for vessels, crews and
cargoes. Furthermore, carriage of
counterfeit documents is against the law
in all countries that have signed the
Berne Convention on copyright, which
includes the vast majority of nations.
John Dawson, Head of Marketing,
UK Hydrographic Office, said: “The
UKHO urges all purchasers, users,
inspectors and regulators to be vigilant
for counterfeit Admiralty charts and
publications. Because counterfeit
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versions have not been through the
same rigorous checking procedures as
official
Admiralty
charts
and
publications, they cannot be trusted for
voyage planning or navigational
purposes. As well as failing to comply
with SOLAS carriage regulations and
possibly also Flag State and Port State
Control regulations, the use of
counterfeit charts and publications
poses a serious risk to vessel safety.
“We are actively seeking to stop the
production and sale of counterfeit
copies of our charts and publications
and have raised our concerns with the
International Maritime Organisation,
the
International
Hydrographic
Organisation and Flag States. We also
encourage anyone that suspects they
may be in possession of counterfeit
products to get in touch with us.”
The UKHO has produced a simple
guide to help users and inspectors to
distinguish official Admiralty charts and

publications from counterfeit versions.
Official Admiralty charts bear the
Admiralty ‘Flying A’ watermark within
the paper and will carry a ‘thumb label’
strip on the reverse with the Admiralty
logo, chart number, geographical area,
barcode and date.
Suspect charts and publications can
also be identified by comparing them
against official Admiralty versions,
where variations may be spotted in the
look, feel and weight of the product, the
colour tone and strength of the ink, the
folds on charts and the height and
binding quality of publications.
Anyone with suspicions over the
authenticity of their Admiralty
charts and publications is asked to
contact the UKHO by emailing
customerservices@ukho.gov.uk. Copies
of the UKHO’s guide to identifying
genuine Admiralty products can also be
downloaded from the Admiralty
website.

Market News

Let them eat cake!

H

aving spotted a gap in the
market for luxury baked
goods, British entrepreneur
Viv Parry (pictured) set up Exquisite
Handmade Cakes in 2004 and now,
building on the business’s success on
land, this family-run company is
looking to move deeper into the
maritime sector.
Exquisite Handmade Cakes offers a
mouth-watering product range to
tempt customers, including tray bakes
(such as fudge topped brownies, luxury
caramel shortcake), gateaux (stunning
cakes such as triple layer lemon drizzle,
chocolate chip cappuccino and toffee
millionaire’s) and the simply divine

‘Food to Go’ range
(cherry madeira loaf
slice and Victoria luxury
filled mini loaves are
particular favourites).
It’s no wonder these
beautiful, quintessentially British
products are in demand on ferries and
train lines, in addition to at large events,
universities, sandwich shops, cafes,
schools, caterers, hospitals and hotels –
but the brand is now looking to take a
broader step into the shipping world.
As Viv Parry, Managing Director,
explained, the brand has expanded
significantly since she purchased her
bakery in 2004. Having injected
£20,000 into the business, she now
employs 30 staff and the company saw
a turnover of £1.6m last year.
No doubt, Ms Parry’s background
as a chartered accountant has paid
dividends but as she said, an interest in
manufacturing has been essential in
helping to grow the business: “I used to
work at PricewaterhouseCoopers in
Newcastle and there was a fair amount
of shipbuilding going on nearby at that
time, which I found fascinating and so
inspiring. I’ve always held a passion for
manufacturing, which is essential to
what we do here at Exquisite
Handmade Cakes – I wanted to set up
my own business and do something
different.”
The luxury nature of her

company’s products means Ms Parry
has been able to tap into transport
markets and in addition to onboard
ferries and first class coaches on
trains, Exquisite Handmade Cakes
can also be found at Leeds Bradford
International
Airport
in
the
Premier Lounge.
The company has plans to broaden
its approach through a move into the
luxury cruise market and it’s easy to
see why, as many of its products are
well-suited for serving onboard or to
be sold in cruise gift shops. Ms Parry
described plans to offer some highend, characteristically British products
onboard, including a rich fruit cake
containing beer which would make a
great gift for any cake lover!
But what are Ms Parry’s dreams for
the future of her company? “My
ultimate dream is to have a retail outlet
in New York City,” she said, adding
that overall, her drive and ambition is
based on a desire to be a role model for
her employees, ensuring staff are
motivated and rewarded while
working hard as part of her closeknit team.
For more information visit:
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Spill it

Specialising in spill control technology, Lubetech offers a wide range of
products which allow for a rapid response to spill situations in the workplace.
Its range of spill kits, spill mats and absorbents includes options for spillages
such as chemicals and oil, while its spill containment products provide a
physical barrier, preventing harmful substances from entering the ecosystem.
www.lubetech.co.uk

Frank & honest

Natural ingredients specialist The Frank Food
Company has launched its new Frank Bar; a healthy
‘Free From’ snack which is substantial, tasty and has
a rich full flavour. The snack was developed by
former Everton premiership footballer Neil
Robinson, a committed vegan and health guru.
Frank is available in five delicious flavours.
www.thefrankfoodcompany.com

Gauging a response

Tritex NDT has launched the new Multigauge 5600, a general purpose thickness gauge,
based on the already very popular original Multigauge 5600. The product has new features
including a large modern colour display and an easy to use clear graphic menu. The gauge
has been designed in line with Tritex’s concept of ‘Simple, Accurate and Robust’.
www.tritexndt.com

Sight at night

As ship owner’s focus on maximising security onboard, anti-piracy efforts are
evolving and FLIR’s range of thermographic products can assist. Pictured is the
MU-Series, a thermal night vision system designed for commercial ships and
mega-yachts. With a multi-sensor payload as standard and a cooled midwave
infrared, high-resolution thermal camera, it is designed to detect threats on the
horizon, even at long range.
www.flir.com
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Market News

Fizzy business

Creators of tasty, low-sugar organic teas and juices, Honest Teas have been thirsty to enter the
carbonated drinks market for some time and have made a great start with their new range –
Honest Fizz. A naturally sweetened soda, containing no calories or sugars, it is available in
thirst-quenching flavours including Lemon Limey, Professor Fizz (cherry), Orange Pop and
Root Beer.
www.honesttea.com

Leading light

Peli’s ATEX certified torches offer reliability, durability and excellent performance
in harsh, marine environments. The Peli 2010 SabreLite Zone 0 is a powerful LED
hand torch. The rugged, ABS body is corrosion-proof, waterproof and chemical resistant.
Powered by three C-cell batteries, this model is ATEX approved for use in hazardous areas
(Zone 0).
www.peliproducts.co.uk
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Hatching a plan

At a time when owners are looking to keep down rising operating costs,
Cargo Care has unveiled the Ultrapad, a low-wearing support pad
available in a variety of sizes to fit different makes of hatch covers. It’s
cheaper than traditional bronze Teflon covers yet is the only hatch
cover support pad with a Germanischer Lloyd Type Approval.
www.cargocaresolutions.com

To boldly go

The new Voyager 4 service from Thomas Gunn can cut admin time and improve
safely and compliance across the fleet, whether navigating with paper or digital.
Voyager 4 gives a complete BA Chart update service, AVCS and Admiralty
Information Overlay updating and ARCS updates, in addition to extras such as
looseleaf publication updates, a full geographical catalogue, anti-piracy
information, Regs4ships, findaport and more.
www.thomasgunn.com

Play
While iPads give you everything at your
fingertips, wherever you are, their portable
nature can expose them to all sorts of
potentially damaging factors. This
lightweight case has an IP-68 protection
rating, which means it will remain
waterproof to two metres for 30
minutes, can withstand drops from up
to four feet and keeps out dust, dirt and
snow. Even better, the case seals against the
front edges of the screen, meaning touch response is
unaffected.
Lifeproof nüüd iPad Case
£93.67
www.lifeproof.com

Dido

s

Pad protector

Bon Jovi

They are still one of the world’s biggest rock bands and this 12th
studio album is being promoted through their current global tour.
Guitarist Richie Sambora has described it as a compilation of
different elements and says it reflects the state of the world as the
band sees it. Following a couple of albums which had more of a blues
and country feel, they are back to their rock roots best with anthems
including the rousing Because We Can, though there are also some
gorgeous ballads including the acoustic Amen.
What About Now
Island

This is the fourth studio album from the popular singer
and has a distinctive electronic approach taking it in a
totally different direction. Recorded in London and
California, Dido was said to have recorded some of it
in her hotel room with just a keyboard and microphone
and it features collaborations with producers such as
her brother, Rollo, Sister Bliss and Brian Eno among
others. Two singles, Let Us Move On and No Freedom,
have already been released.
Girl Who Got Away
RCA

Ready for action
It may be tiny but this action camera provides pocket-size precision
and stunning 1080p resolution, meaning you can take it wherever
you go and capture your adrenalin-fuelled escapades like never
before. It can be clipped to clothing, used as a webcam or mounted –
via accessories – to virtually anything.
Muvi HD 1080p Action Cam
£149.99
www.firebox.com
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Aer
hours
Best of
British
Culture
characters

This fascinating book offers an insight
into the twisted secrets of creative
minds, looking at the method and
madness of high-profile figures from
across the arts. Tortured Artists is a
surprisingly easy read with brief but
absorbing chapters on various cultural
characters, both deceased and alive,
from the painter Pablo Picasso to the
singer Amy Winehouse. A number of
themes are explored including
substance abuse, childhood trauma and
poisonous relationships with notable
chapters surrounding the unrequited
love of Irish poet W.B. Yeats and
Johnny Cash’s battle with bereavement.
The text is accompanied by quirky
illustrations from Florida-based artist
Robbie Lee who brings out the
character in each of these tortured
artists.
Tortured Artists
by Christopher Zara £10.99
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Its very name sums up what this restaurant is
all about – with quintessential roast dishes
among the menu of fine British fare.
Roast lies above the buzzing Borough Market
where you can watch the mêlée of the historic
market as you tuck into your meal. The
traditional menu includes meals for two and
one of its signature dishes is its roasted fillet of
Aubrey’s 28-day dry-aged beef (on the bone)
with beef dripping roast potatoes and
Yorkshire pudding. If you prefer to opt for
individual choice, starters include Dorset rock
oysters and steamed Cornish mussels in New
Forest cider while for the main feature there is
roast fillet of Kingairlock red deer or typically
British fish and chips – in this case beerbattered Cornish whiting. There are also
vegetarian options such as Scottish
chantarelles on toast with a poached egg and
sea shore vegetable omelette. Desserts are
deliciously true to British roots with offerings
including Bramley apple crumble and blood
orange trifle. Roast also does breakfasts, bar
snacks and daily specials, so is perfect for
dining at any point of the day.
Roast
The Floral Hall, Borough Market
Stoney Street, Borough, London, SE1 1TL
www.roast-restaurant.com

What’s
going on?
Theatregoers will literally be dancing
in the streets of New York as they
leave the auditorium for this new
musical, at the Lunt-Fontanne
Theatre on Broadway. Motown: The
Musical tells the real story of how the
Motown label was started by Berry
Gordy in 1960 and his incredible
journey from being a struggling
featherweight boxer to one of the
world’s heavyweight music moguls.
Gordy was responsible for launching
the careers of such huge stars at
Diana Ross, Michael Jackson,
Smokey Robinson and Marvin Gaye
and he wrote and co-produced this
show which features classic hits from
the Motown record label catalogue.
With much of it set in 1960s Detroit,
it traces the label’s story through
Gordy’s eyes and his romance with
Ross.
Motown: The Musical
www.motownthemusical.com
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